
EAT HEALTHY, 
EAT FRESH.

Feasting &
Decorating

Visit Us

needs.

for all your

To view our flyer online go to 
www.gardenfoodsmarket.com or call  905-857-1227

501 QUEEN STREET SOUTH, BOLTON

Large
Pumpkins

White and Purple Cabbage

Autumn
Bushels

$6.99 ea.

2 for $20 or $12.99 ea.

$24.99 ea.

10" Mums
2 for $20 or $12.99 ea.

14" Mums
2 for $40 or $24.99 ea.



STAY SAFE.
WE’RE ALL IN THIS TOGETHER.

Happy 
Thanksgiving

FROM OUR FAMILY TO YOURS!

New Hours
Monday - Friday - 8.00am - 8.00pm

Saturday - Sunday - 8.00am - 6.00pm
To view our flyer online go to 

www.gardenfoodsmarket.com or call  905-857-1227
501 QUEEN STREET SOUTH, BOLTON

GRADE A $3.29 LB

BERETTA $3.99 LB 
(HORMONE & ANTIBIOTIC FREE) 

YORKSHIRE ORGANIC $4.99 LB

FRESH LOCAL 
TURKEYS

Pumpkin Pie 

Apple Pie 
8” $3.99 • 10” $7.99

8”$3.99 • 10” $5.99
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FOR ALL YOUR AUTOMOTIVE NEEDS

905-584-0454

Maintenance Pays, Repairs Cost...
www.automotivemaintenance.ca

FOR ALL YOUR AUTOMOTIVE NEEDS

PLATINUM WINNERDIAMOND WINNER

www.automotivemaintenance.ca • 905-584-0454
16040 Airport Road, Caledon  East, ON

Maintenance Pays, Repairs Cost...

Residential • Commercial • Rural

Office: 905-451-2390
Direct: 416-418-6658

Email: eugenedignum@hotmail.com

View our listings in Resale Homes.

EUGENE DIGNUM
S A L E S  R E P R E S E N T A T I V E

ALL MECHANICAL WORK DONE HERE!

905-794-5642 or 905-893-9908
tirejunction.ca

TIRE JUNCTION
WINTER

TIRE SALETIRE SALETIRE SALE
SPECIAL PRICE FOR PICK-UPS & SUVS

NEW & USED TIRES 
4 WHEEL 3D WHEEL ALIGNMENT

 
905.533.7700
8 Queen Street N.,

BOLTON

BOLTON

18371 Hurontario St, Caledon Village, ON
519- 927-1919

Merry Christmas & 
Happy New Year!
From All of us at Dolce

Open For Take-Out 
All Season, We Look 

Forward to Serving You.

Thank You 
Caledon

519-927-1919
18371 HURONTARIO ST., 

CALEDON VILLAGE
www.dolcecaledon.ca

JOIN US TUESDAY TO SUNDAY

905-951-9511
24 Shore St., Bolton  

behind the Pizza Nova
 www.boltonfamilydentist.com

Follow us on

CALL US TODAY TO BOOK AN APPOINTMENT.

Fall in Love

WITH YOUR SMILE!

David Kostynyk, DD, BSc.
905-857-4464

30 Martha St., Suite 105

Loose Dentures?
We can help

Emergency Repairs  
while you wait.

To Schedule Your  
Free Consultation 

Please Call

Kostynyk
Denture Centre
DENTURIST | DENTURE CENTRE | SINCE 1995

THE

WE ARE OPEN 
FOR YOUR 
SAFETY 
& SERVICE.

David Kostynyk, DD, BSc.
905-857-4464

30 Martha St., Suite 105

STARTING SEPTEMBER 11, 2021

SERVICE IS OPEN ON SATURDAY
8AM - 3PM  BY APPOINTMENT

905-857-7888     WWW. CALEDONCHRYSLER.COM     12435 HIGHWAY 50 SOUTH, BOLTON
®

®

BY BRIAN LOCKHART

The North Dufferin Baseball League se-
nior championship series between the Bolton 
Brewers and the New Lowell Knights ended 
in spectacular fashion when Bolton’s Stephen 
Warden hit a grand slam home run in the sixth 
inning. 

With the Brewers leading 8 – 0, the four 
runs invoked the mercy rule of a ten or more 
run differential to end the game and give the 

Bolton team the championship.
The final between the Brewers and the 

Knights took place in Bolton on Saturday, 
September 25.

The Brewers were leading the best-of-five 
series 2 – 0 going into Game Three. 

The Knights needed a win to keep the series 
alive.

Saturday’s game saw the Brewers open 
with a huge start scoring seven runs in the first 
two innings of the afternoon. 

Continued on Page A12

Brewers are 2021 NDBL
senior champs

BY ROB PAUL

The Town of Caledon made the Rotary 
Place expansion official on Friday with a 
ground breaking event in Bolton.

Mayor Allan Thompson was joined at the 
event by his Council and representatives 
from the Seniors Centre, Bolton Rotary, 
OPP, and the architect and construction 
team spearheading the expansion, which is 
part of the Caledon Seniors Centre.

The new expansion will result in an 8,000 
square foot single-story structure that in-
cludes a connection to the Caledon Centre 

for Recreation and Wellness, three new 
multi-purpose rooms, a new kitchen, a new 
OPP satellite station, washrooms and stor-
age space, and renovations to the existing 
building to provide administrative offices 
and enhancements to programming spaces.

“It’s critical that we invest in programs 
and services to help Caledon residents age 
in place,” said Mayor Thompson. “I’m ex-
cited about this expansion project as it will 
serve not only our aging population but all 
community members. To Bolton Rotary and 
Caledon Seniors, thank you so much for all 

you do to give us the confidence as Council 
members — every one of the Councillors 
put their hand up to support this expansion 
project. We knew it was a lot of dollars, but 
we knew it was the right thing to do. All of 
us did our part and I’m really proud of my 
Council for taking a hard step, especially 
with what we’ve been going through, be-
cause we knew this was important and we 
need to get it underway. Thank you to my 
Council for making the right decision and 
making all of this possible.”

Continued on Page A11

Ground formally broken on Rotary Place
expansion project

Cali, Cata and Maja got an up-close look at a tractor at 
the opening night of the 163rd annual Bolton Fall Fair 
on Friday. Held at the Albion Bolton Fairgrounds be-
tween September 24 and September 26, the popular 
family event, which was hosted by the Albion & Bolton 
Agricultural Society for the first time since the start of 
the global pandemic, was a resounding success. For 
more, see Page 6.

PHOTO BY BROCK WEIR

Fun at
the Fair
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Haven’t got your 
vaccine yet? 

Walk-in or  
book an 

appointment 
today.

peelregion.ca/covid19vaccine

1-833-943-3900

CaledonCitizenAd_5.444x10.714_Walkin_v3.indd   1 2021-09-23   2:04 PM

Proudly Serving  
Families for over 

30 years!
Farmer Fresh Produce:

from our table to yours

Cabbage, Winter Potatoes, 
Carrots & Planting Garlic, 
Shepherd Peppers, Crimson
Hot Peppers & Eggplants,
Ontario Field Tomatoes,
Peaches & Cream Corn

Apple & Squash Time! 
Large Variety of Local Apples: Honey Crisp,
MacIntosh, Cortland, Royal Gala & More!
Prune Plums, Pears, Concord Grapes & Strawberries Are All Here!

905-584-9461 | rockgardenfarms.ca  

EAT LOCALLY GROWN AND TASTE THE DIFFERENCE!  ALWAYS AVAILABLE: FRESH FRUITS & VEGETABLES, BAKED PIES AND MORE.

OPEN DAILY • 8AM - 7PM
16930 Airport Road | 2.5 km North of Caledon East

Potted Mums, Fall

Arrangements, Pumpkins,

Gourds & Squashes, Grasses

BY ROB PAUL

Caledon Town Council met with Rich 
Padulo, Founder of the Treat Accessibly 
Initiative, on Tuesday and passed a motion 
to support and promote the initiative. The 
organization works to make homes more 
accessible and inclusive to all on Hallow-
een.

“My family created Treat Accessibly 
with a pretty simple notion of making Can-
ada the first country in the world to have an 
accessible Halloween,” said Padulo. “I’m 
the proud dad of a 10-year-old who won 
the Rick Hansen Foundation Difference 
Maker Award and I founded Treat Acces-
sibly across North America. We’re a regis-
tered organization, but we’re not a charity, 
we’re just a grassroots movement. We’re 
encouraging the community to participate 
in an accessible Halloween across Cana-
da. The reason we’re here (at Council) is 
we’re looking for support from Caledon to 

endorse this initiative and make it part of 
your annual Halloween programming—
like the cities of Mississauga, Brampton, 
and soon to be Vaughan.”

The Treat Accessibly Initiative was born 
a few years ago as Padulo was preparing 
for Halloween and he came to the realiza-
tion that for some children, it wasn’t as 
easy as dressing up and hitting the neigh-
bourhood with their parents.

“This is how the story came about: I was 
putting pumpkins on my stairs in 2017 and 
I looked up and there was a little boy us-
ing his wheelchair with his family and we 
locked eyes as he saw me putting pump-
kins on my stairs,” he said. “It hit me like 
a ton of bricks that he wouldn’t be able to 
trick-or-treat at my home. 

“From there I looked up at every other 
house and every other house had stairs, 
and it hit me like another ton of bricks. 
The next day we had a sign homemade 
and, on our lawn, and that Halloween we 

Caledon backs Treat Accessibly initiative to make Halloween 
an option for everyone

had seven families with mobility censoring 
and intellectual disabilities, not knowing 
anything about the sign and just saying that 
they saw it so it attracted them there. What 
we did was we had the trick-or-treating ex-
perience in our driveway that year which 
made all the difference in the world that 
the children could trick-or-treat with dis-
abilities with their family and other kids. It 
created a whole new level of socialization 
for them.”

The entire Council was behind the initia-
tive and each of them commended Padulo’s 
efforts to make Halloween something ev-
eryone can be involved in no matter the cir-
cumstances and ensured that the RE/MAX 
offices in Caledon carry the free signs for 
residents to acquire. 

“This is a phenomenal initiative and I 
absolutely applaud your leadership,” said 
Councillor Tony Rosa. “I would definitely 
encourage and advocate for the Town of 
Caledon to be behind an initiative of this 
kind, leaving nobody behind at Halloween. 
What an incredible message and I’m really 

pleased and honoured to be here listening 
to it.” 

Councillor Nick DeBoer and Mayor Al-
lan Thompson both were adamant that the 
Town could help support the initiative and 
as a result it led to the passing of a motion 
for Town Staff to be directed to support 
and promote Treat Accessibly within the 
Caledon community using Town resources, 
as needed. 

“You’ve really stirred the heart of ev-
erybody here in Caledon,” said Thompson. 
“It’s great; especially with Halloween, you 
want it for everyone. It doesn’t matter who 
you are, you should be entitled to have that 
opportunity.”

In 2019, Treat Accessibly had 25,000 
signs produced by RE/MAX and distribut-
ed for free across 168 Home Depots which 
led to the Ontario Premier, six Minister, 
the Mayor of Toronto, 23 other politicians 
supporting the initiative, and every major 
non-profit in the accessibility space.

By 2020, 40,000 Canadian homes had 
the Treat Accessibility sign for Halloween 
and with Halloween back in 2021, they ex-
pect that to grow and by 2025 for homes 
across Canada and into the United Sites to 
be accessible on Halloween.

“Just two years after we had one sign 
on our lawn, 25,000 homes participated in 
the initiative,” said Padulo. “To put it in 
perspective, there’s two million Canadi-
ans who identify with having a disability 
who were all children one day and there’s 
400,000 kids today that typically don’t get 
to trick-or-treat like everybody else. In 
four years, we think we can be in 4.4 mil-
lion homes across North America, Kinder 
has just started the conversation to launch 
the movement in the United States.”

The growing support over the years has 
led Padulo and his initiative to have more 
signs available at various locations and 
more regions backing Treat Accessibly 
than ever before.

Continued on Page A17

The Padulo Family.                              
CONTRIBUTED PHOTO
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When it comes to tackling any project, having the 

right tools can make a huge difference. With more 

than 14,000 types of equipment available for rent, 

Sunbelt Rentals is here to help you Make It Happen. 

Easily reserve what you need online or by phone. 

Curbside pick-up is available. Don’t know exactly 

what you need? Let our team help. 

800-667-9328 or sunbeltrentals.com

WE BRING MORE “YES” 
TO YOUR PROJECT

BY ROB PAUL

With National Truth and Reconciliation Day 
(September 30) and Culture Days underway at 
the Peel Art Gallery, Museum and Archives’ 
(PAMA), the gallery is focusing on two artists 
whose Indigenous heritage drive them to cre-
ate and continue to bring attention to the trials 
and tribulation the First Nations, Inuit and Métis 
have gone through in Canada.

The two featured artists are Inuk photogra-
pher Katherine Takpannie—whose outdoor 
installation called “One,” is currently running 
until January 3—and Tracey-Mae Chambers, 
who discovered in adulthood her Ojibwa-Mé-
tis heritage, will build her outdoor installation 
called “Hope and Healing Canada,” on site on 
September 30. This will run until October 3.

As a photographer, Takpannie wanted to cap-
ture an image of herself that focused on the fe-
male figure while in the reproductive state while 
wearing an amautik—a mother’s parka worn by 
Inuit women.

“My exhibit at PAMA is an image of myself 
wearing an amautik when I was pregnant with 
my son, and the amautik was made by a relative 
and sent down so it would be ready for when my 
son was born” she said. “It’s really cool because 
the same image is currently on display at the Na-
tional Gallery of Canada. I’m full of gratitude, 
it’s a wonderful feeling to be able to share my art 
and educate non-Indigenous Canadians about 
Indigenous people with what we wear and who 
we are and what we hold dear to our hearts.”

Beginning her photography career in 2018 
was a way to promote and share Indigenous cul-
ture through both issues and celebration of the 
people and their history. 

“There’s an entire section on education of In-
digenous people within the Truth and Reconcili-
ation Commission on the very act of educating 
about our history—which is also Canadian his-
tory—and it’s entirely needed, especially when 
our own Premier scraps [Indigenous education] 
in our Province,” she said. “Everyone wants to 
learn more about the Indigenous and it’s part of 
the calls to do so.”

Chambers’ installation is unique in that she 
builds it in the space she is given and never 
knows exactly what it will be until it’s under-
way, but the focus is always on connection and 
education around the Indigenous struggle in 

Canada.
“Originally, it was based around dealing with 

reconnection with friends and family and com-
munity after COVID, but before I did any in-
stallations, the 215 children were discovered in 
Kamloops,” she said. “Everything changed at 
that point, and I had a hard time focusing the 
work just on reconnection because I felt there 
was a lack of any sort of tangible connection be-
tween settler Canadians and Indigenous, Inuit, 
and Métis. I was feeling like we want to con-
nect but there’s this massive void between those 
communities and I wanted to figure out how I 
could address that. So, it’s essentially me trying 
to figure out how to break the distance between 
the communities.”

When creating an art installation based on her 
surroundings to reflect what the Canada’s In-
digenous people have gone through, Chambers 
says it’s very dependent on where she is when it 
comes to the way she goes about creating. 

“It depends on the location because I react 
to the space,” she said. “Some places are really 
negative, which makes it difficult to do, like res-
idential schools. When I’m doing it at an art gal-
lery there’s often very little Indigenous content, 
so I find with those ones I can be even more ag-
gressive with it because it’s further decolonizing 
that space. I think with the Peel gallery it will be 
something that ends up being very community 
centric, but some places it’s very intense what I 
do because there’s no Indigenous culture.”

The purpose of her pieces is to not only edu-
cate non-Indigenous Canadians, but to reach 
those who may not being having the conversa-
tions that are required to help in the healing pro-
cess and connect communities together.

“What’s great is most the places put a plaque 
to explain what the installation is about, so even 
if I’m not there to have the conversation, they’re 
still seeing the work and the information and 
putting those things together,” she said. “So, the 
conversation may not be happening literally, but 
it’s happening figuratively, and that conversa-
tion is such an important part of it. People look 
at it through different lenses and I want to reach 
the people who may not be thinking critically 
about this and already having those conversa-
tions. Even new Canadians don’t have a lot of 
experience with what has happened in Canada, 
so that’s a great conversation to have, too.

Continued on Page A7

Indigenous artists hope to continue
important conversations beyond
National Truth and Reconciliation Day

Visit peelregion.ca/waste 
for new eligible batteries and 
to sign-up for FREE waste 
notification reminders.

WMG-0950 21/08

Curbside 
Battery 
Pickup 
October 18 – 28, 2021

Place batteries in a clear, 
resealable bag. Set it:

• during your recycling week
• on your closed green bin

Don’t have batteries saved 
up for this collection period? 
It’s never too late to start! 
Designate a container for 
battery storage in your 
home today and start saving 
toward the next Peel battery 
collection period in the spring.

Visit peelregion.ca/waste 
for new eligible batteries and 
to sign-up for FREE waste 
notification reminders.
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Adult Novelties
Exotic Lingerie

158 Kennedy Rd. S.,
Brampton & GTA locations

www.cupidboutique.com

B. Hunter Driver Education Ltd.
MTO-Approved Beginner Driver

Education Course Provider

THANK YOU for your Loyalty and Support.
Join us for our upcoming in person classes 

starting in September 2021.

Check website for more information

Classroom location: 
Albion Bolton Community Centre: 150 Queen St. S.

Call 905-857-9122 to enroll
More details at: www.hunterdrivered.com

Caledon911911911

No one has more self-confidence than the person who does a crossword puzzle with a pen.

The Citizen CROSSWORD
CLUES ACROSS
1.  ONumbers 
cruncher
 4. Creator
10. A type of center
11. About spring
12. Equal to 64 U.S. 
pints (abbr.)
14. Precursor to 
the EU
15. Something that 
can be cast
16. Gold-colored 
alloy
18. A salt or ester of 
acetic acid
22. A hard coating on 
a porous surface
23. A type of 
detachment
24. Filmmakers need 
them
26. Promotional 
material
27. __ Blyton, 
children’s author

28. Short, sharp 
sound
30. Feeling of intense 
anger
31. Popular TV 
network
34. Island entry point
36. Disfigure
37. College army
39. One who’s 
revered
40. Long, winding 
ridge
41. Football stat
42. Stealing
48. Hawaiian island
50. More raw
51. In one’s normal 
state of mind
52. Daniel LaRusso’s 
sport
53. Tropical 
American monkey
54. Measures heart 
currents
55. Midway between 

south and east
56. Knotted again
58. Born  of
59. Value
60. Soviet Socialist 
Republic
CLUES DOWN
 1. Mother tongue
 2. Removes potato 
skins
 3. True
 4. Early multimedia
 5. The making of 
amends
 6. Discovered by 
investigation
 7. Small arm of 
the sea
 8. More seasoned
 9. Atomic #81
12. Type of pear
13. Chemical 
compound
17. One’s mother
19. Vietnam’s former 
name

20. Snow forest

21. Church officer

25. Hardens

29. Ancient

31. Advertising 

gimmick

32. Subatomic 

particle

33. Not fresh

35. Loosens

38. Religious 

symbols

41. Film

43. Orthodontic 

devices

44. Grilled beef 

sandwich

45. Journalist Tarbell

46. Brooklyn 

hoopsters

47. Japanese social 

networking service

49. Romantic poet

56. Dorm worker

57. Poor grades

Puzzle No. 219510 • Solution on page B1Solution in CLASSIFIEDS

When you buy from a small business 
you’re not helping a C.E.O buy a 

3rd holiday home, you are helping a little 
girl get dance lessons, a little boy get his 
team jersey, a mom or dad put food on 

the table, a family pay a mortgage 
or a student pay for college.

Thanks for shopping local!

We are a boutique corporate law firm 
specializing in commerical real estate 
investments and asset management. 

We provide cost-effective strategic advice that 
addresses what the client really needs.

Give us a call or visit our website to book 
a free consultation.

416.639.7639 info@northviewlaw.com www.northviewlaw.com

49 Queen Street North, Bolton, Ontario  L7E 1C1

RESIDENT CHARGED AFTER
BYLAW OFFICER “THREATENED”
Officers from the Caledon OPP have charged 

a resident of Caledon following an altercation 
involving a Town of Caledon by-law officer.

“On September 16, 2021, at approximately 
5:30 p.m., officers responded to an incident that 
occurred on Bonnieglen Farm Boulevard,” say 
Police. “Information was received that a Town 
of Caledon by-law officer had been followed 
in his patrol vehicle by the driver of a vehicle 
he had just issued a parking ticket to. The male 
driver was driving in an aggressive and danger-
ous manner, and eventually forced the by-law 
vehicle to come to a stop, at which point the 
male exited his vehicle and proceeded to threat-
en the officer.”

As a result of the police investigation, Har-
manpreet Chima, 21, of Caledon, has been 
charged with:

• Dangerous operation of a motor vehicle

• Uttering threats
The accused is scheduled to appear at the On-

tario Court of Justice in Orangeville on Decem-
ber 2, 2021 to answer to the charges.

The charges have not been proven.
In the Town of Caledon, traffic and parking 

is regulated to keep our community and roads 
safe. Confronting, threatening and assaulting 
by-law officers is unacceptable and illegal. 
If you get a parking or traffic ticket, you can 
learn about your options by visiting Provincial 
Offences Court at www.caledon.ca/en/govern-
ment/poa.aspx.

DRUG-IMPAIRED CHARGES
Members from the Caledon OPP have ar-

rested a driver following a single motor vehicle 
collision in the Town of Caledon.

“On Sunday, September 26, 2021 at approxi-
mately 12:30 p.m., officers responded to a sin-
gle vehicle collision in the area of McLaughlin 

Road and King Street,” say Police. “Informa-
tion was received from witnesses that a grey se-
dan had crashed into a ditch and that the driver 
was believed to be impaired. It was also report-
ed that shortly after the crash, the driver had left 
the scene.

“Police attended and the involved driver was 
located at an address nearby. As a result of the 
investigation, Robert Baranyi, 41, of North 
York, has been charged with the offence of Im-
paired Operation by Drug.”

The accused is expected to appear at the On-
tario Court of Justice in Orangeville on Decem-
ber 9, 2021 to answer to the charge.

The charge has not been proven.
The driver received a 90-day driver’s license 

suspension and a seven-day vehicle impound. 

STOLEN PROPERTY, DRUG CHARGES

Officers from the Caledon OPP have charged 
an individual with property and drug-related of-
fences following an investigation in the Town 
of Caledon.

“On Sunday, September 26, 2021, at approxi-
mately 4:55 p.m., an officer was on general pa-
trol in the area of Innis Lake Road and Patterson 
Side Road, when the officer located a vehicle 
parked on the side of the road,” say Police. 
“Further police investigation revealed that the 
plates affixed the vehicle were on file as stolen.

“When the officer approached the vehicle, 
the driver attempted to flee, however, he was 
unsuccessful and was arrested after a short foot 
pursuit. As a result of the investigation, a quan-
tity of illicit drugs and stolen property was dis-
covered in the vehicle.”

The driver, Jobanjit Singh, 24, of Brampton, 
stands charged with:

• Possession of property obtained by crime 
under $5000

• Possession of schedule I substance – 
meth

• Operate a motor vehicle without insur-
ance

• Colour coating obscuring interior 
• Driving while under suspension
The driver is scheduled to appear at the On-

tario Court of Justice in Orangeville on Decem-
ber 6, 2021 to answer to the charges.

The charges have not been proven.

TAXI SCAM

The Caledon OPP is investigating three sepa-
rate incidents involving a taxi scam in the Town 
of Caledon. 

“On September 10, 2021, officers responded 
to three incidents that occurred in the area of 
Highway 50 and Industrial Road in Bolton,” 
say Police. “In all three instances, victims were 
approached by a young male ‘taxi passenger’ 
who requested their assistance. In each case the 
male told the victims that the taxi he had taken 

would not accept cash as payment for the fare. 
The ‘taxi passenger’ then asked the victim to 
pay the fare on his behalf using their debit card, 
promising to then reimburse the victim in cash. 
The victims agreed to assist the male and used 
their debit cards to pay the fare.

“During the transaction the ‘taxi driver’ then 
switched the victim’s debit card with a stolen 
card. After the transaction the ‘taxi passenger’ 
gave the victim a quantity of cash for the fare 
and he and the ‘taxi driver’ left the scene.

“The victim did not realize their debit card 
had been stolen and replaced by a fake card un-
til later. All three victims reported money be-
ing withdrawn from their account ranging from 
$1.000 to $3.000.”

The suspect vehicle is described as a black 
Toyota with a “Taxi” sign on top.

The “taxi passenger” is described as a male, 
approximately 18-25 years old.

Actions you can take to protect yourself:
• Never hand your card over. If you do, 

make sure that the card returned to you 
is yours

• If you’re asked to insert or tap your card, 
beware of fake wireless pointofsale ter-
minals or those not connected to the in-
ternet. If something seems strange, don’t 
go through with the transaction

• If you think you may be a victim of debit 
card fraud, contact your bank immedi-
ately and they will take the appropriate 
steps to protect you. For example, they 
may block your card to prevent losses, 
ask you to change your PIN or cancel 
your card and issue you a new one

• Consider setting daily withdrawal limits
• Check your transactions regularly
For more information regarding current 

scams and more tips on how to protect your-
self from fraud, please visit the Canadian Anti-
Fraud Centre at www.antifraudcentre-centrean-
tifraude.ca/index-eng.htm.

If you or someone you know suspect they 
have been a victim of fraud, contact your lo-
cal police service and the Canadian Anti-Fraud 
Centre by phone at 1-888-495-8501 or online 
at www.antifraudcentre-centreantifraude.ca/
report-signalez-eng.htm.

CROSSING GUARD NEARLY HIT IN 
SOUTHFIELDS: POLICE

Officers from the Caledon Detachment of the 
Ontario Provincial Police (OPP) have charged 
a local resident following an incident involving 
a crossing guard on the first day of the school 
year.

“On September 9, 2021, at approximately 
3:10 p.m., officers responded to an incident 
in the area of Learmont Ave and Larson Peak 
Road, where a crossing guard was nearly hit by 
a motorist while actively assisting pedestrians 
in crossing the roadway,” say Police.

Continued on Page A17
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The Country Day School offers JK-12 in a co-ed, non-denominational environment located on 100 beautiful acres in King.
13415 Dufferin Street, King, Ontario  L7B 1K5  .  T: 905 833 1972   www.cds.on.ca

WHO WILL YOU BE?
cds.on.ca/whowillyoube

Every child has a future waiting to emerge. A passion ready to ignite. We offer the possibilities that make it happen. A place where they are 
known, supported and inspired. Track shoes, theatrical costumes, or robotics code? A song, a goal, or a speech? With us, students discover 
themselves. They fi nd big, dreamy answers to the most important question of all:

DISCOVER
THE COUNTRY DAY SCHOOL

Join us for a 
VIRTUAL OPEN HOUSE 
Saturday, October 2 

at 10:00 am

Register today at
www.cds.on.ca/planyourvisit

CDS_KWS_2021-09-06_FINAL.indd   1 2021-09-03   9:25 AM

Tell us how you see it.  
Sydney Crellin, Fund Development & Stewardship Coordinator, Caledon 

Community Services at 905-584-2300 ext. 260 or screllin@ccs4u.org 
 

This column is provided free of charge by the Caledon Citizen. 

A wedding is a 
special 
occasion for 
couples; the 
dress, food and 
venue being a 
few of many 
things that are 
planned out in 
intricate detail. 
Some couples 

plan for years to make sure their big 
day fulfills their dream. 
 
With hundreds of thousands of 
marriages happening every year, 
couples often strive to make their big 
day memorable. From fireworks to 
fondue bars, the possibilities are 
endless yet in true Caledon fashion, 
one couple had an incredibly generous 
answer.  
 
In place of extravagant guest favours, 
Renata and Gino donated the money 
set aside for this to purchase children’s 
snacks and cereal, supporting their 
neighbours in need. 
 
Their generosity couldn’t have come at 
a better time as these supplies were 
running low even as children and 
families were picking up their back-to-
school essentials at CCS’ Exchange 
(55 Healey Rd, Bolton).  
 
We’re incredibly grateful that Renata 
and Gino chose to use their wedding to 
support those in need. They exemplify 
who we, at Caledon Community 
Services, refer to as ChangeMakers; 
someone who uses their community 

spirit to raise funds or collect donations 
to support their neighbours in need. 
From a child hosting a bake sale to a 
business encouraging customers to 
round up their purchases at the register, 
these ChangeMakers make a positive 
impact in our community and we’re in 
awe of their support.  
 
Anyone can be a ChangeMaker, they 
are everywhere and every age, like 
Charlotte who sold cookies to support 
other children in need or siblings 
Hilary and Lucas who collected food 
donations in place of birthday gifts. It’s 
a new business like the Bake Shoppe 
Bolton that donated a portion of 
proceeds from cookie sales to support 
those in need.  
 
When you fundraise for CCS, you get 
to use your skills, talents, hobbies or 
special occasions to help others, and 
engage with your friends, family and 
community to make a difference. How 
exciting is that? And we’ve made it 
easy to get started.  
 
Visit ccs4u.org to learn more and 
check out our ChangeMaker toolkit, 
where we lay out tips, tools and 
information to help you make your 
initiative a success. You can also call 
905-584-2300 ext. 260 to connect with 
our fundraising team. However you 
choose to become a CCS 
ChangeMaker your support will change 
lives in our Caledon community and 
we thank you! 

“A winning wedding - supporting our neighbours in need!”  
by Chrissy Jarvie, Communications Lead 

A healthy, engaged compassionate community for all 
 

Employment Services ∙ Transportation ∙ Stores ∙  
Seniors Supportive Housing ∙ Transitional Care ∙ Respite Care ∙  

Care Coordination ∙ Language Training ∙ Volunteerism  ∙  
Food Support  ∙ Youth Services ∙ Santa Fund ∙  The Exchange 

     

How Do You See It? 

BY ROB PAUL

During the Town of Caledon Council 
meeting on September 28, the Council 
passed a motion to that a 2022 budget target 
tax increase in the range of four per cent for 
the Town be approved.

Along with the budget target tax increase, 
the Town will move to multi-year budget-

ing as part of the next term of Council to 
ensure Council is aware of long-term on-
going operating budget impacts associated 
with future Council work plans.

The 2022 budget target tax increase was 
not passed unanimously, with Councillors 
Annette Groves and Tony Rosa not in fa-
vour of the motion.

Council sets  budget  target tax 
increase in range of four per cent

BY PAULA BROWN 

Pine River Institute has received $4.2 million in addi-
tional funding from the Ontario government to support 
an expansion of the treatment centre’s mental health and 
addiction services. 

Christine Elliott, Deputy Premier and Minister of Health, 
joined Dufferin-Caledon MPP Sylvia Jones and Michael Ti-
bollo, Associate Minster of Mental Health and Addictions, 
on Monday, September 27, outside the Pine River Institute 
in Mulmur to announce the investment. 

The increase in funding will allow for Pine River Insti-
tute to add 30 new youth treatment beds to the facility, 
expanding their total number of beds to 59.

“Supporting the health and well-being of children and 
youth has never been more important,” said Elliott. “We 
know that children and youth are struggling, families and 
communities are struggling as well.” 

Pine River Institute, which opened in 2006, is a not-for-
profit treatment facility for youth aged 13-19 living with 
addictive behaviours and other mental challenges. The 
centre offers individualized plans to youth based on their 
developmental needs which combine therapy, a structured 
environment, and life skills with an educational program. 

According to the Pine River Institute, the treatment cen-
tre can have upwards of 200 people on the waitlist for a 
bed at the facility and the average wait time is more than 
14 months. 

“Pine River has consistently had a waitlist that far ex-
ceeds our capacity. The pandemic has shone a light on 
the growth of addiction and mental health concerns, 
generally and with youth in particular. We know that the 
post-pandemic world will likely see even more adolescents 
struggling with these issues,” said Vaughan Dowie, Chief 
Executive Officer for Pine River Institute. “This investment 
could not be more timely.”

The funding from the Ontario government comes dur-
ing the province’s first-ever Recovery Month, and is part of 
a $32.7 million investment to expand addictions services 
and the $175 million investment in Ontario’s 2021 budget. 

In a press release on Monday, the province said they are 
looking to address gaps in care and reduce wait times to 
improve access to care.  

The funding is also part of the government’s commit-
ment to invest $3.8 billion over 10 years to implement the 
Roadmap to Wellness, a plan to build mental health and 
addictions systems centred around the need of individuals 
and their families.

Pine River Institute lands
$4.2 million in funding
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(Above) Giancarlo and Giuliano slide into some autumnal fun on 
the midway at the 163rd annual Bolton Fall Fair on Friday evening. 
Held at the Albion Bolton Fairgrounds between September 24 and 
September 26, the popular family event was hosted by the Albion 
& Bolton Agricultural Society for the first time since the start of the 
global pandemic  (Top, Middle) Nora paused for a photo, getting 
a close inspection on a pumpkin along the way. (Top Right) Aleah 
scored a Lisa Simpson on the midway.  (Second Row) Mayor Allan 
Thompson spoke to the crowds. As did MPP Sylvia Jones. (Third 
Row) Jacob has some fun in the kids’ pavilion. Outside, this goat 
caught the sunset at the petting zoo. (Bottom) The tractor pull was 
a popular - and sometimes smoky - attraction. 

PHOTOS BY BROCK WEIR & ROB PAUL

Residents flock
to Fair!

Food lovers unite

487 Queen St S, Bolton, ON L7E 2B4

905-951-9555
OPEN 7 DAYS A WEEK

Hours: 7am-10pm

PC® butter-infused or 
Butterball turkey, regular 
or stuffed, frozen, 3-5 kg

Maple Leaf 
natural 
smoked or 
Schneiders 
smoked ham 
selected 
varieties, 
600/700 g

Black Diamond cheese 
bars  400 g or shredded 
cheese 320 g, PC®  
shredded cheese 320 g or 
Président Premium butter 
250 g, selected varieties

$22 $399$16
5-7 kg

$30
7-9 kg

$40
over 9 kg

$50

2/

less than 2
$8.99 ea.

S E P T E M B E R  3 0  -  O C TO B E R  6
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Your Voice Counts
Introducing our new online 

public engagement site
Tell us what you think about important community projects, including 

next year's budget priorities, the expansion of the Caledon East 
Community Complex, the future of our official plan, and a program to 
help Bolton businesses improve their premises. Your input will help 

inform decision-making and shape Caledon's future.

HaveYourSayCaledon.ca

HAVE 
YOUR

SAY

Proof of vaccination along with government-issued ID is 
required to enter all Town of Caledon community centres 
starting September 22, 2021, as announced by the province. 

For full details about what’s required and exemptions, visit 
caledon.ca/COVID.

Proof of vaccination now 
required for community 
centre use

Learn the sounds 
of �re safety

Smoke or carbon monoxide alarm “chirping”? 
Replace the battery. If it still chirps, replace 
the alarm.  

Participate in Fire Prevention Week (October 3-9) by 
cooking with a firefighter and answering trivia 
contest questions for a chance to win a $50 gift 
certificate for a restaurant of your choice.

 caledon.ca/fire.

Coming soon!
OCTOBER:

 Planning & Development Public 
Meetings for planning 
applications - 7 p.m.

 Thanksgiving 
(offices closed)

 Planning & Development Public 
Meetings for planning 
applications  - 7 p.m.

 Committee of Adjustment - 1 p.m.

  General Committee - 2:30 p.m.

 Planning and Development 
Committee -  7 p.m.

Watch the live stream at 
caledon.ca/agenda.

Subscribe to the Council Highlights at 
caledon.ca/councilhighlights.

Also, check out the community events 
calendar at caledon.ca/events.

5

11

12

13

19

2021, September 28,  half page Townpage - Caledon Citizen 

 News Subscribe: caledon.ca/enews

6311 Old Church Road
Caledon, ON  L7C 1J6
caledon.ca 
T. 905.584.2272  |  1.888.225.3366  |  F. 905.584.4325  

To obtain this page in an 
alternative format please 
contact x.2366 or 
legislative.services@caledon.ca.

twitter.com/yourcaledon

facebook.com/yourcaledon

Download our mobile app 
caledon.ca/app

FOLLOW US  For real-time updates 

Drive-In Classic Night at the Movies 

In celebration of International Day of Older 
Persons on October 1, 2021, join us for the 
classic movie Mary Poppins.

Gates open at 6:30 p.m. 
Free snacks, prizes and fun trivia.

Town Hall Campus, Caledon East.  

Registration closes 
September 30, 2021 at 5 p.m. 
Spaces are limited. 

Details and registration 
available online: 
caledon.ca/adult55 or by 
calling 905-584-2272 x.7750

COVID-19 safety protocols 
apply. 

C A L E D O N  R E S I D E N T S  5 5 +

Order Your 
Thanksgiving 
Dinner Today!

519-941-3002 • 280 Broadway Ave, Unit 1 Orangeville
www.georgianshorescatering.com

All White Meat Turkey 
Apple & Sage Stuffing
Garlic Mashed Potatoes 
Roasted Vegetables 
Cranberries & Gravy

Dinner for 2  $30
Dinner for 4  $60

Dessert Options (Additional Cost)

Apple Peach Crisp
Lemon Meringue 
Blueberry Pie
Apple Pie

Saskatoon Berry Pie
Strawberry Rhubarb Pie
Pumpkin Pie
Peach Pie

Call or Visit us for Details.

TAKE THE STRESS OUT OF TURKEY 
DINNER AND LET US COOK FOR YOU.

BY ROB PAUL

The Town of Caledon has launched a new pub-
lic input site called haveyoursaycaledon.ca.

The goal of the website is to allow residents 
and businesses to share their opinions and ideas 
on important Town projects and programs.

“As we plan for the future, public input is ab-
solutely vital to Council decision-making,” said 
Mayor Allan Thompson. “The pandemic has rein-
forced the need for new, innovative approaches to 
public engagement, and Have Your Say Caledon 
makes it easy and convenient for residents to pro-
vide input on a wide variety of projects.” 

The new site is easy to use, accessible and mo-
bile-friendly. There are several ways to share your 
ideas: taking a poll or survey, using interactive 
maps, contributing to discussion forums, sharing 
photos and more.

“Have Your Say Caledon offers more opportu-
nities for more people to engage with the Town 
on topics they’re interested in when it’s conve-
nient for them,” said Catherine McLean, Director, 
Customer Service and Communications. “These 
changes are intended to enhance effective, mean-
ingful community dialogue that can help inform 
decision-making.” 

Town launches Have Your Say 
Caledon website to hear from 
residents

Continued from Page A3
Though both installations do coincide with Na-

tional Truth and Reconciliation Day, PAMA had 
wanted to feature both artists for some time to 
help in educating non-Indigenous while promot-
ing Indigenous creators, and it just worked out 
that they could book the artists for this month.

“Often our art gallery curators seek out artists 
of interest to them and PAMA always wants to 
display and promote Indigenous and diverse con-
tent to the Region,” said Erin Fernandes, PAMA 
Marketing Coordinator. “Katherine was some-
body our curator wanted to promote, and we just 
loved her piece so much. One of our programming 
specialists had Tracey-Mae’s work catch her eye 
and we wanted to get onto her circuit for Hope 
and Healing and it just so happens we booked her 
for National Truth and Reconciliation Day. Both 
of them were fate moments that worked out per-
fectly in terms of promoting their messages of In-
digenous education and hope and healing.”

Part of PAMA’s mandate is to ensure that ev-
erybody in the Peel community is represented 
and having Indigenous artists involved with the 
gallery has long been something they’re passion-
ate about, it also allowed them to bring something 
important to the Region while they’re not able to 
operate in regular fashion due to COVID.

“We are still closed so we’ve been exploring 
what we could do on the outside of our building 
as people walk by or people are online virtually,” 
said Fernandes. “We’ve been focusing on what 
we can do to get the public’s attention and put im-
portant content out there. In the Region of Peel, 
we have such a diverse population that we have 
made a commitment to create content in which 
people can see [themselves] reflected, so it’s a 
hugely important part of who we are to have not 
only Indigenous exhibits, but other diverse groups 
as well. We try to reach out to different communi-
ties as much as possible to tell their stories.”

Artists hope to continue important conversations 
beyond National Truth & Reconciliation Day

The new website already features four high-
profile Town projects for residents to share their 
input on: the 2022 budget (with the final adoption 
of the budget set for December 14), the Bolton 
Community Improvement Plan, the Caledon East 
Community Complex, and the Future Caledon 
Official Plan Review.

Residents are invited to visit the site and regis-
ter to be informed of new topics that are open for 
input. Once registered, users can provide feed-
back and receive regular updates. 



A8 CALEDON CITIZEN | SEPTEMBER 30, 2021

We cannot stop the passage of time.
Our particular position in the universe sees 

us marking the hours, days, months and years 
as we circle our sun.

We may think that we have plenty of time 
during our waking hours. But how much of 
that time is productive?

Are we wasting time, frittering it away, and 
spending it needlessly?

It’s no surprise that Canadians are franti-
cally searching for “down time” from their 
devices and the internet.

While some in rural areas struggle to even 
secure decent internet sources, others find 
they’re paying way too much.

According to a recent study by Ernst 
& Young, one-in-five consumers are willing 
to switch broadband providers in the next 
year. The main reason is that 55% of respon-
dents believe they pay too much for content 
they don’t watch or need. Others say they 
have increased concerns about security and 
privacy.

The pandemic upped the ante and many 
more Canadians found themselves hooked up 
and connected.

We’ve all drank the proverbial Kool-Aid 
and almost each and every device we own 
– phone, computer, tablet and TV – are con-
nected to the internet.

Sure, it’s convenient, really cool, but also 
really expensive. In our household with three 
children, our digital bill is the highest monthly 
expense, next to our mortgage. That’s crazy.

But in today’s world, it’s almost a necessity.
With one child still in high school, access 

to the internet for homework is vital. Teachers 
are using Google Classroom and D2L to ac-
cept assignments. Kids today not only have to 
have access to a decent computer and strong 
internet service, they’ve had to become profi-
cient at navigating these platforms.

Heaven help us all if the internet went down 
for a period of time!

As a parent who believes he’s somewhat 
intelligent and articulate, even I have trouble 
with these uploads, downloads, rubrics and 
slideshows.

Most of us prefer to get our service from 
one provider, but that’s not always easy or 
possible.

As our appetite for digital services contin-
ues to grow, there’s a need for a centralized 
digital home system.

I’ve been one of those reluctant sorts, wait-

ing for others in my household to be tech sav-
vy. My wife is a whiz on her iPhone and my 
kids are pretty smart in their own ways. I only 
recently started depositing cheques online, 
and my Petro Points card is now fully digital. 
I must admit that some of these do make life 
easy and convenient.

In the pandemic world, I’ve grown to like 
Zoom calls and YouTube meetings. I find the 
King Council meetings tend to run smoothly, 
with only a few glitches. I watched a Cham-
ber of Commerce debate during the election 
and listened to a live-streamed discussion on 
forests. It’s pretty cool that I can watch, even 
participate, from the comfort of my home or 
office.

The shape of things to come?
I have yet to master Facetime and Insta-

gram, but I am a quick learner.
But again, does all this time in front of a 

screen – big or small – take away from our 
regular lives?

Maybe. But I think some of the benefits – 
eliminating distance, travel, commuting – are 
beneficial. Heck, I’ve heard that the environ-
ment actually started to breathe again, and re-
pair itself, during the pandemic.

A time will come when we’ll be doing 
Zoom meetings from the comfort of our own 
self-driving electric car!

I must say, though, that the last year has 
made me yearn for the simple things in life. 
I’m longing to reconnect with nature, ventur-
ing into the woods, or finding a quiet sandy 
beach somewhere.

But that will have to wait until next sum-
mer.

My oldest daughter, who’s a passionate 
traveller, is going nuts because were still 
grounded. She’s itching to go abroad and 
maybe her volunteer efforts with the Red 
Cross will bring her some renewed optimism.

The new COVID passport will be some-
thing we have to get used to. The world is 
changing and we have to change with it.

But there’s a lot to be said about “old 
school” ways. Funny that “old school” is be-
ing embraced by the “new school.”

I met with someone last week who says he 
prefers actual paper and hard copy reports, to 
online versions. My trusty note pad and Bic 
are still essential tools in my business.

My digital camera has been sidelined, in fa-
vour of my smart phone, which takes pretty 
decent, high resolution photos. These days, 
almost everyone has a phone and this helps us 
promote more events that we can’t always get 
to. That’s one really good thing about technol-
ogy – our community is even more connected.

However, being a people person, I’ve 
missed the social contact, in-person inter-
views and fun public events. These make you 
feel more engaged, more real.

I can’t wait for a return to “normal.”
Like everything in life, the key is moderation. 

Let’s embrace and leverage the best technolo-
gy has to offer, but not at our personal expense. 
We are social creatures and we long to ex-
press ourselves. We may still have to be at 
arm’s length from one another, but a positive 
outlook is fuel for our inner tanks.

The challenges of down time, up 
time, no time 

BY BROCK WEIR

Statutory holidays can be a tricky business.
While people generally relish the opportu-

nity for a day off from the daily grind, some 
bemoan the negative impact closing one’s 
doors for a day or two here and there can have 
on the bottom line on business.

It all depends on the holiday, however, as 
some seem to have a bit more weight than 
others.

Boxing Day, for instance, although com-
pletely overtaken by American Black Friday-
style commercialism these days, is something 
Canadians take seriously, if only as a respite 
from the hustle and bustle that comes with 
Christmas Eve, Christmas Day, and, in the 
pre-COVID days, the seemingly never-end-
ing social whirl that leads up to the end of 
December.

Thanksgiving is, so far, comparatively free 
of the commercialism creeping over the bor-
der (with the exception of Cyber Monday) al-
though the holiday’s origins in this country 
are continually lost in the unlikely bucolic 
traditions that have become steeped, even 
falsely, in the American observance. Yet, we 
know it is a time for family, food and fun in 
the fall.

We know what to expect, we look forward 
to it, and more likely than not, there are tradi-
tions individual to each family that are all but 
unavoidable due to the simple fact they have 
always been done. 

Then, there are the statutory holidays for 
which their purpose has been kept deliber-
ately vague or overtaken by something com-
pletely different.

Civic Holiday is celebrated across most of 
the country in different ways – but just what 
exactly are we celebrating? Some extra time 
off at the height of summer is always wel-
come, but in British Columbia, it’s known by 
the highly creative name of British Colum-
bia Day, a trend that is also shared by Sas-
katchewan and New Brunswick. In Alberta, 
it is Heritage Day while here in Ontario it is 
known by any number of things. While “Civic 
Holiday” usually wins the day, depending on 
where you are in Ontario, it can be known as 
Simcoe Day in honour of Lieutenant-Gover-
nor John Graves Simcoe, Colonel By Day in 
honour of an early developer of our nation’s 
capital and the list goes on.

Victoria Day, as the name suggests, is a cel-
ebration of Queen Victoria, the first monarch 
of a post-Confederation Canada, but it is also 
the official Canadian birthday of the Sover-
eign of the day. Yet, how many of us stop on 
that May Monday every year to raise a glass 
to Victoria or Elizabeth II? Some might, sure, 
but for most people it is the unofficial start of 
summer and has gained the unfortunate nick-
name of “May Two-Four” weekend. 

Holidays that are not rooted in faith or Re-
membrance seem to be observed with appro-
priate solemnity. But just as many holidays 
are used as a time to party, others for family 
and fellowship, to simply have the day off, or, 
if you’re in business, to drive up sales. 

This week, however, we have the chance to 
do something with a bit more meaning: stop-
ping on Thursday, September 30, for National 
Day of Truth and Reconciliation. 

Originally Orange Shirt Day, National 
Truth & Reconciliation Day was recognized 
by the Federal Government earlier this year 
after the remains of 215 Indigenous children 
were discovered in unmarked graves on lands 
associated with the Kamloops Residential 
School. 

Although making the day a holiday was 
fast-tracked following this grisly discovery, 
the first of many thousands of remains to have 
been discovered since then, it was not a new 
idea; a statutory holiday to allow Canadians 
to reflect on and never forget the tragic legacy 
of residential schools was one of the 94 Calls 
to Action to come out of the National Truth & 
Reconciliation Commission’s report.

“We call upon the federal government, in 
collaboration with Survivors, Aboriginal or-
ganizations, and the arts community, to devel-
op a reconciliation framework for Canadian 
Heritage and Commemoration. This would 
include, but not limited to… establish as a 
statutory holiday, a National Day for Truth 
& Reconciliation to honour Survivors, their 
families, and communities, and ensure that 
public commemoration of the history and 
legacy of residential schools remains a vital 
component to the reconciliation process,” the 
report set out with little room for interpreta-
tion.

Although the day has been established 
at the Federal level, not all Provinces have 
followed suit in making this a holiday. The 
Government of Ontario confirmed earlier this 
month that Thursday, September 30, would 
not be a public holiday – at least this year.

The decision in and of itself has sparked 
further calls to action.

“Six Nations Grand River is most disap-
pointed that the Government of Ontario has 
decided not to observe National Truth & Rec-
onciliation Day by marking September 30 as 
a statutory holiday,” said Chief Mark B. Hill 
in an open letter to Premier Ford last week. 
“While you and many other provincial of-
ficials have expressed your commitment to 
strengthening relationships with First Nations 
Communities, this upcoming statutory holi-
day is an important symbol indicating a com-
mitment to practical action.

“This year has been difficult on everyone, 
but particularly so for the Indigenous commu-
nities whose old wounds were reopened upon 
the discovery of their lost children’s remains. 
Canada’s history has been marred by the dark 
legacy of governmental theft of children. 
Forcefully removing children from their par-
ents and communities to assimilate them to 
Government’s culture and values was and re-
mains an abominable crime. It is not enough 
that leaders give a few remarks on occasion, 
only to let pass more formal opportunities to 
officially acknowledge where we’ve come 
from and where we need to go.”

Chief Hill concludes that now is the time 
for Ontario to join British Columbia and the 
Northwest Territories to “lead other prov-
inces, in full, official commemoration of this 
day.”

I quite agree with the leader of Six Nations 
of the Grand River.

National Truth and Reconciliation Day 
will be a difficult, but poignant observance, 
one which will undoubtedly continue to raise 
awareness of darker, more tragic chapters of 
our recent past and plant further seeds for 
change. It should be a day where we have the 
ability to get out of our offices, schools and 
indeed our routines to learn, grieve and heal 
collectively.

It is too late for Ontario to change its de-
cision to have any meaningful impact this 
year, but 2022 can be a very different story 
– and I’m just thankful so many municipali-
ties across Ontario, along with non-profits 
and cultural groups have stepped up to fill the 
vacuum.
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Humans in the Americas: Two Mysteries
It’s been the biggest shock in archaeology for a long 

time. British and American archaeologists have found 
solid evidence that human beings – we could call them 
“the forerunners” – were in the Americas around 6,000 
years before the earliest previously accepted date.

What the archaeologists found, at White Sands 
in New Mexico, was thousands of actual footprints, 
which definitely beats some chipped stones that might 
or might not be ancient spear points. Moreover, the 
lead author of the report in the journal “Science”, Prof. 
Matthew Bennett of Bournemouth University in Eng-
land, thinks most of the footprints were just kids.

“These were America’s first teenagers,” he told The 
Observer, “and they were hanging out together as they 
do today. The only thing missing then was a smart-
phone.”

We have no DNA from the White Sands site, but 
the people who lived by that ancient lake probably 
wouldn’t even stand out in a modern street if you gave 
them clothes and a make-over.

What the forerunners have given us, however, is a 
couple of challenging mysteries. The smaller one is 
how they got there.

They presumably started by crossing the now-sub-
merged land bridge between Siberia and Alaska. That 

was the easy bit. But a solid wall of glaciers more than 
a kilometre high blocked the land route south through 
Canada from Alaska 22,000 years ago. How did they 
get around that?

Maybe they had dugout canoes (though big trees 
were rare in the Ice-Age Arctic), but it would have been 
a very long way down a rocky, ice-clad coast (2,500 
km.) with nothing to eat but the fish you can catch. By 
comparison the “Clovis” people, who we used to think 
were the first humans in the Americas, had it easy.

By the time they showed up about 13,000 years 
ago, a north-south corridor had opened up through the 
icefields in what is now Alberta. You could walk the 
whole distance to Clovis, New Mexico, and find food 
all along the way.

From the arrival of the Clovis people onwards, 
evidence of human presence in the Americas is wide-
spread and continuous. Further research has found that 
some similar people may have been in the two conti-
nents as long ago as 16,000 years ago.

But the bigger mystery is this: if there were already 
human beings in New Mexico 22,000 years ago, where 
did they go for the next 6,000 years? How could there 
not be other evidence of their presence in other places?

Start with the obvious question. Could that date be 

wrong?
Probably not. You can’t carbon-date footprints in the 

mud, but you can date the ditch grass seeds that are 
trapped in the mud (now turned into rock) in the layers 
just above and below those footprints. The archaeolo-
gists tested the date every way they knew, and every 
time the answer came out the same: the footprints are 
between 23,000 and 21,000 years old.

Okay, then. Time to ask the question we’d all rather 
avoid. Could the forerunners be one or more groups 
that did an end-run around the glaciers 22,000 years 
ago, thrived for a little while in the Americas, and then 
for some reason died out?

No evidence for a human presence over the next 
6,000 years strongly suggests that the forerunners just 
weren’t there any more. No mass extinction of Ameri-
can megafauna (large prey animals) until the Clovis 
hunters arrive sixty centuries later makes it almost 
certain.

When human hunter-gatherers first settled a conti-
nent or ocean island where the prey animals had not 
co-evolved with human beings and did not fear them, 
there was always a mass extinction: Australia 46,000 
years ago, the Americas around 10-12,000 years ago, 
New Zealand only 700 years ago. If it didn’t happen 

any earlier in the Ameri-
cas, then the forerunners 
were probably long gone.

Or maybe, just maybe, 
they were still hanging 
on somewhere in small 
numbers until the Clo-
vis people arrived, probably with better weapons, and 
swept them aside. That’s what Dr Andrea Manica, a 
geneticist at Cambridge University, thinks.

He told the BBC that the genetics “clearly shows a 
split of Native Americans from Asians approximately 
15-16,000 years ago.” The forerunners are not repre-
sented in that genetic lineage, and Manica suggests 
that “the initial colonists of the Americas were replaced 
when the ice corridor formed and another wave of col-
onists came in. We have no idea how that happened.”

Yes, we do. We just don’t like to think about it.
The world’s prehistory is filled with stories of more 

powerful groups driving out or wiping out less power-
ful groups. Often the men and the boy children would 
be killed while the women would be kept, but the 
forerunners (if they were still around to meet the new 
bosses) weren’t even that lucky. Sixty centuries, and 
nothing to show for it.

GWYNNE DYER 
OUR WORLD TODAY

365-527-2466

3.8% 4 L Bag ....$10.99
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All Natural Tea
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We’ve heard the Truth, now what about 
the Reconciliation?

It only seems appropriate today to reflect on what 
has now, finally, been declared a day of recognition 
– the first National Day for Truth and Reconcilia-
tion, timed to coincide with what was previously 
Orange Shirt Day.

Since 2013 children and educators (and many 
community members) have been wearing orange 
shirts to honour Indigenous children lost to, or sur-
vivors of, the residential school system. Of course 
this year, September 30, will assume a more poi-
gnant and significant meaning after the horrific 
discovery of an unfathomable number of unmarked 
children’s graves. We are just starting to hear the 
truth of the residential school system – marking to-
day as a federal holiday is an important step but 
what happens next will reveal whether we are mak-
ing make any real progress towards reconciliation.

The Truth and Reconciliation Commission com-
pleted and published its work in 2015. One of the 
94 calls to action was to implement this National 
Day, a federal holiday for time spent reflecting and 
honouring “all the children who survived residen-
tial schools, as well as honour and recognize those 
who did not return,” according to Brenda Gunn, the 
academic and research director at the National Cen-
tre for Truth and Reconciliation.

My first ask then, is why has it taken six long 
years AND the discovery of those unmarked 
graves, for this particular call to action to be imple-

mented? This is followed by a second and no doubt 
(to some cynics) obvious second ask, would we in 
fact now have a National Day in 2021 were it not 
for terrible discovery of those unmarked graves? 
Given that the provinces can individually opt in or 
out of recognizing this day as a holiday, I remain 
sceptical to say the least. Private companies can 
also choose whether to participate. In other words, 
with provinces like our own here in Ontario “opting 
out,” can we really consider this a “National” Day 
of Recognition?

While I firmly believe we need this day to do the 
hard work of reflecting “on a dark chapter in (our) 
history,” as Canadian Heritage Minister Steven 
Guilbeault refers to it, I question how best to go 
about it.

Much like Remembrance Day, I believe having 
children IN school, participating in activities that 
will help future generations to truly understand the 
significance behind the day will help us not only 
recognize the impact of residential schools but per-
haps how to move forward in a way that is more 
productive. As age and grade level determine ap-
propriateness, we should focus time and attention 
on the work of the Truth and Reconciliation Com-
mission with a view to raising a generation who ac-
tually know about our past and too – a generation of 
future leaders more committed to actually changing 
the future. In this way, we will ALL know the truth 

but it’s what comes next that truly matters. 
Indigenous people need many things in addition 

to recognition of past injustices. They need access 
to affordable housing, clean water, equal access to 
education and equal treatment and access to health 
care.

Indigenous people cannot be left languishing 
in waiting rooms or hallways for care that never 
comes, ignored and/or belittled as they lay dying. 
In a country that has one of the world’s largest sup-
plies of freshwater, Indigenous families should be 
able to turn on the tap to access clean water to brush 
their teeth, fill a kettle to make a cup of tea or take a 
shower – no doubt all things you did just this morn-
ing without thinking twice about it.

If you were paying, as recently as June of 2021, 
$29.99 for a case of water – you might think long 
and hard about your access to water. Between cli-
mate change impacting the environment and access 
to traditional food sources in the north, Indigenous 
people are paying on average more than 50% 
of their monthly budget on food items. A can on 
Chunky soup on sale for $7.29 (ON SALE!), as-
paragus priced at $14.39/kg and a 900 gram box of 
pasta priced at $8.79 mean it’s not just fresh food 
that is exorbitantly priced but pantry staples too. 
It’s hard to learn when you are hungry. It’s also hard 
to learn, as we know only to well right here in some 
parts of Caledon, when you have limited access to 

the internet – something 
that is felt more keenly 
in the north.

Investments in infra-
structure (both here and 
in the north) are being 
made but the struggle 
remains and while access to broadband services has 
been declared a basic right for all Canadians, sig-
nificant work remains to be done.

There were 94 calls to action forming the Truth 
and Reconciliation Act, roughly divided into six 
categories. They include: Child welfare, Education, 
Language and culture, Health, Justice, Canadian 
governments and the United Nations Declaration 
on the Rights of Indigenous and a Royal Proclama-
tion and Covenant of Reconciliation. According to 
a published update in June of this year, a grand total 
of eight have been completed. I’m no mathemati-
cian but at this rate, many future generations of 
Indigenous families will continue to face the exact 
same challenges facing families today and that is 
quite simply, unacceptable. Each of us must spend 
time today, September 30, and every day, asking 
what role we can all play in helping to call the Ca-
nadian government to account.

Hearing the truth was hard, reconciliation will be 
harder – it often is – but it’s long past the time we 
start the work. 

SHERALYN ROMAN
TALK CALEDON
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88 First St. Orangeville  
519-942-1900 • info@culliganwater.ca

www.culligan.com

LEAVE A LEGACY OF HOPE & HEALTH

Headwaters would like to thank everyone who 
has left a gift to our Hospital in their will, and 

everyone who chose Headwaters as the 
grateful recipient of in memoriam gifts on 

behalf of loved ones.
It has been a difficult year, and we thank you 
for thinking of others, and your local Hospital. 

Including Headwaters in your will, or making a gift 
in memory has the power to provide the best 

health care to those in our community.

Mention this ad and for every will created these 
firms will donate $50 to Headwaters:

 

519.941.2702 ext. 2303 | www.hhcfoundation.com
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Barriste rs & So lici tors 
William W. Stutz, B.A., LLB., J.D. (Retired) 

I 
Jason A. Self, B.A. (Hons), LLB. 

Robert K. Brown, BA, /Hons), LLB Stephen J.C. Christie, B.A., LLB .. J.D. ====-' Carey A. Allen, 8.8.A. (Hom). B.A., J.D. 

905.452.7400
lhlaw.ca

519.941.7500
sbslaw.ca

519.941.9440
whitelaw.pro

BY ROB PAUL

In early July, Rock Garden Farms on Airport 
Road in Caledon East played host to the Tropical 
Oasis Market. The market was a collaborative effort 
between two different GTA markets that focus on 
promoting shopping local and supporting vendors 
from Halton through Peel across to York and down 
to Toronto.

The first market was such a success that the Pres-
tige Market—run by Melissa Spina—and the Mini 
Regal Market—run by Ursula Romeo— teamed up 
again for a return to Rock Garden Farms this past 
weekend to host the Pumpkin Kisses and Harvest 
Wishes Market.

Given the circumstances around the COVID-19 
pandemic in July, the duo of Spina and Romeo 
weren’t able to run the market exactly how they 
would have wanted to, but the second time around 
afforded them more leeway with restrictions loos-
ening up since the early summer.

Once again, they had a live DJ spinning tunes for 
those in attendance, but they were able to add even 
more to compliment the more than 55 local small 
businesses at the market. There was everything 
from a bounce castle for kids to food trucks, fitness 
and art classes, a candy station, sage making classes 
(for smudging), mediation stations, a nail and spa 
area, a book swap, and daily raffles. 

“There’s double the vendors this time and it was 
much easier this second time around considering 
we’re an outdoor event,” Spina said. “With every-
thing going on right now for indoor events that’s a 
lot tougher, but for this time outdoor capacity levels 
are different, and regulations are different. Every-
thing has been a lot more calm. We still have all the 
precautions we need in place, and we’ve got every-
thing spaced out. 

“In terms of even people just wanting to come 
out, it’s been a lot more comfortable, both for the 
communities and vendors as well, with the way 
things were last time it was a lot more reserved. 
Now everyone is a little more comfortable and just 
want to be back out together in the community again 
and celebrating good times and making memories. 
We’re so grateful.”

Despite some rain on the first day, the market has 
been a huge hit with Rock Garden’s parking lots 
jam-packed with cars and people from across the 
community enjoying all the different vendors, food, 
and free activities.

“The first day we didn’t have completely favour-
able weather, so we moved around a bit, but today 
(Sunday) the sun is shining, and everything is per-
fect,” she said. “We’re back out here on this amaz-
ing field and everyone wants to be out here taking 
in the amazing fall weather. We’re so happy about 

Rock Garden Farms hosts Pumpkin Kisses and Harvest Wishes
Market in support of local businesses 

this. Having the food trucks has been awesome, 
everyone has loved them,” Spina said. “There’s 
been raves about the food and the music and all of 
the variety of vendors. The feedback has been so 
strong, we couldn’t ask for anything more. The ex-
perience has been a huge part of getting people out 
because who doesn’t want to just get out in the fall 
and have a nice day out with the family. It’s literally 
been amazing.”

The biggest reason Spina and Romeo were able 
to hold their summer market and return again this 
fall was because of the generosity of Margaret 
Galati, head of operations at Rock Garden Farms, 
and her family; the second market has also allowed 
them to have a marge more widespread reach.

“It’s been amazing here (at Rock Garden 
Farms),” Spina said. “The community up here in 
Peel and Caledon specifically is so tight knit. When 
Margaret and her family were promoting the sec-
ond market, everybody came together and was so 
excited about it and Ursula and I have obviously 
been promoting it like crazy on social media. We 
actually went out to our Vaughan community and 
were handing out flyers and we had a huge turnout 
Saturday from Vaughan and Richmond Hill. We’re 
just trying to unite all the communities and grown 
that community as a grander community—not just 
sub-communities, but a whole community whether 
you’re in Peel, York Region, or Vaughan. We’ve 
definitely reached a bigger mass with this one. The 
last market was Caledon residents, Brampton and 

Mississauga, but not as many from Vaughan or 
across the GTA. This one, we’ve had so many peo-
ple from all over—Maple, Woodbrige, Richmond 
Hill, Thornhill, Toronto, Oakville. We’re reaching 
people from all over and it’s amazing.”

Not only have they reached far more people with 
this second market, but Spina and Romeo were 
able to do so much more with it and connect more 
businesses to “really blow it out,” as Spina puts it, 
the way they’ve always wanted to.

“This one we could on a grander scale and both 
Ursula and I love to do things on a grand scale,” 
Spina said. “The last one was very scaled back, 
we couldn’t have a bounce castle, we had to have 
far less vendors, and we had tougher capacity lim-
its. The minute that got lifted and we were able to 
throw something back to the way we love to do it 
for the community, we went all out. We have all 
the balloons out, the bounce castle, multiple kids’ 
activities, the Disney princesses are out, Party Kids 
is coming, we have a live paint afternoon, and even 
more. We were just able to do it the way we always 
envisioned it and the way we wanted for the com-
munity.”

The biggest thing with the fall market for Spina 
and Romeo was to make sure the community could 
get the most out of the event without having it cost 
them much. 

“We’re trying to make it as cost affordable for the 
people coming in as possible,” Spina said. “For ev-
ery guest it’s free and you can come in and enjoy all 

the amenities, we have a free candy table for people 
to enjoy because we want to give people the oppor-
tunity to come out and do something and have it not 
cost a fortune. Everybody has taken a hit these last 
two years so whatever we can do to bring the com-
munity together and be as cost affordable as pos-
sible, that’s what we wanted to do. Especially for 
this one, we knew with everything opening back up 
that this one had to be on point and have as many 
free things as we could possibly offer. We had free 
wreath making for Thanksgiving, free sage mak-
ing classes, free acupuncture facials and massage 
therapy at one of our booths, then all the activities 
for kids and adults are all free.”

Having run two successful markets at Rock 
Garden Farms now, both Spina and Romeo are in 
agreement that they would love to make this an 
annual tradition because of their relationship with 
Galati and her family and the overwhelming com-
munity support they’ve received.

“We love it here, we love working with Margaret 
and her family,” she said. “They’ve been amazing 
to us, and we look at them like family now. Marga-
ret has been so accommodating and they’ve been 
such a help, even planning it. It helps when every-
one is on the same page with a common goal. Obvi-
ously, we want to be back as many times as they’ll 
have—every summer hopefully.”

For more information on upcoming markets run 
by Spina and Romeo, follow @the.prestige.market 
and @miniregalmarket on Instagram. 

Melissa Spina (far right) and Ursula Romeo (far left) are flanked the Disney princesses at the second successful market they’ve run at Rock Garden Farms in Cale-
don. 

PHOTO BY ROB PAUL
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NOTICE OF STUDY COMPLETION 
MUNICIPAL CLASS ENVIRONMENTAL ASSESSMENT STUDY 

AIRPORT ROAD FROM KING STREET TO HUNTSMILL DRIVE, TOWN OF CALEDON 
 

The Study 
The Region of Peel has completed a Class Environmental Assessment (Class EA) 
Study for Airport Road from 100m north of King Street to 300m north of 
Huntsmill Drive in the Town of Caledon. The Study examined alternative 
solutions and design concepts to address long term issues related to planned future 
growth, enhance the safety of the Airport Road corridor, and promote 
infrastructure improvements that facilitate walking and cycling. 
 
The Study was conducted according to the requirements for a Schedule “C” 
project in the Municipal Engineers Association document titled Municipal Class 
Environmental Assessment (October 2000, as amended in 2007, 2011 and 2015). 
Key recommendations include: 
 
 Reduced lane widths throughout most of the Study corridor  
 Roundabouts at Castlederg Side Road-Boston Mills Road and Cranston Drive  
 Layby parking with streetscaping from Caledon Trailway to Walker Road 
 Combination of multi-use paths and sidewalks in urban areas and paved 

shoulders in rural areas 
 Improved cycling and pedestrian crossings at intersections  
 Improved sidewalk on the north side and new multi-use path on the south side 

of Old Church Road from Airport Road to Marilyn Street  
 
The Town of Caledon is initiating an urban design study of the Caledon East 
Village core along the Airport Road corridor. The purpose of this study is to 
provide an urban design vision and guidance on area character to assist the Town 
with its site plan and development requirements. Through this separate study, the 
Region of Peel will work with the Town of Caledon on possible future private access options to address safety concerns associated with the 
west leg of the Airport Road and Old Church Road intersection. 
 
Environmental Study Report - Review Period 
The Environmental Study Report documents the planning, public and agency consultations, preliminary design and decision-making process 
undertaken for the project and will be available for review for 33 calendar days starting September 23, 2021 and ending on October 25, 2021. 
 
The Environmental Study Report can be reviewed on the Region’s website at: 
https://peelregion.ca/pw/transportation/construction/environmental-assessment/airport-road-caledon.asp 
 
Comments  
Please provide written comments to the Project Manager listed below within the 33-day review period. A request may be made to the Minister 
of the Environment, Conservation and Parks for an Order requiring a higher level of study (i.e. requiring an individual/comprehensive EA 
approval before being able to proceed), or that conditions be imposed (e.g. require further studies), only on the grounds that the requested 
Order may prevent, mitigate or remedy adverse impacts on constitutionally protected Aboriginal and treaty rights. Requests on other grounds 
will not be considered. Requests should include the requester contact information and full name. 
 
Requests should specify what kind of Order is being requested (request for conditions or a request for an individual/comprehensive 
environmental assessment), how an order may prevent, mitigate or remedy potential adverse impacts on Aboriginal and treaty rights, and any 
information in support of the statements in the request. This will ensure that the Ministry is able to efficiently begin reviewing the request. The 
request should be sent within the 33-day review period, in writing or by email to:  
 
Minister of the Environment, Conservation and Parks, Ministry of the Environment, Conservation and Parks 
777 Bay Street, 5th Floor, Toronto, Ontario M7A 2J3, or, email at minister.mecp@ontario.ca, and to 
 

100 Morra Ave., Bolton 
289-206-0775 

     @espritlifestyle 
www.espritlifestyle.com 
*Some restrictions may apply. All images were taken prior to Covid-19.

ENJOY A 
WINTER GUEST STAY 

WITH US! 
Beat the cold, relax and meet new friends 

this winter at Bolton Mills.

CALL TO SCHEDULE A TOUR!

210921ESPR-BM-CC-WinterStay-3.qxp_BMmeelsonwheels  2021-09-27  9:55 AM  Page 1

Continued from FRONT

Originally constructed in 1995, near what 
would become the Caledon Centre for Rec-
reation and Wellness, the Caledon Seniors’ 
Centre has long been an important piece to 
the community.

Currently, the single-story building consists 
of a commercial kitchen, washrooms, and two 
large open program spaces, but an expansion 
has been in the works for year.

Thompson gave special credit to two of his 
councillors for their dedication to moving the 
expansion project forward, as well as a long-
time Bolton resident whom he says the project 
wouldn’t happen without.

“I want to give a huge shoutout to the Area 
and Regional Councillor for Ward 5, Tony 
Rosa and Annette Groves. They’ve been tire-
lessly working champions for this project. 
This expansion will serve our growing com-
munity needs in alliance with our age-friendly 
action plan. I want to say a special thank you 
to Bolton Rotary and the Caledon Seniors’ 
Centre. You’re the reason why we’re here to-
day, your partnership and commitment for the 
greater good for our communities is incredi-
ble, thank you. Ross Gray from Bolton Rotary 
is here, and I’d like to give him a shoutout. 
If it wasn’t for your tenacity and vision, the 
seniors place nor where we are with the rec-
reation facilities would be what it is today if 
it wasn’t for your partnerships, support, and 
ingenuity to make thinks possible.”

Rita Cantelon, Rotary Club of Bolton Pres-
ident, got emotional reflecting on the effort 
that has been put forth by all parties involved 
in the expansion, an expansion process that 
first began in 2003. 

“Today is a big day for all of us as we cel-
ebrate the groundbreaking ceremony of the 
Rotary Place expansion,” said Cantelon. “It 
was in 1995 we celebrated the opening of the 
Rotary Place, and our club was actively in-
volved in the planning, designing, and actual 
construction of the facility. I wasn’t a mem-
ber in 1995, but since becoming a member, 
I’ve heard on numerous occasions many of 
our members who still talk about hanging the 
drywall, painting, digging the sewers, and in-
sulating the attic. Whatever it was that needed 
to be done, they did it. They talk about hard 
work, but I don’t believe any one of them 
have regretted being part of Rotary Place in 
our community. 

“This day would not have come if not for the 
hard work and endless hours and dedication of 
our community, the Caledon Seniors, and the 
support of the Town of Caledon. We are so proud 
of what we have accomplished and what we are 
about to embark on. This expansion will be a tre-
mendous addition to our great community. It has 
been our pleasure to be associated with the Town 
of Caledon, Caledon Seniors, and various youth 
organizations and we look forward to our contin-
ued relations.”

Construction, which begins immediately, is 
being managed to ensure the impact on sur-
rounding residential and environmental areas 
is minimized. The project is anticipated to be 
completed in the fall of 2022.

Ground formally broken on 
Rotary Place expansion

Mayor Allan Thompson was joined Friday by Council and representatives from the Rotary Club of Bolton 
and Caledon Seniors Centre to celebrate breaking ground on the Rotary Place expansion project.

PHOTO BY ROB PAUL

An artist’s rendering of the expansion project.
PHOTO COURTESY OF THE TOWN OF CALEDON



A12 CALEDON CITIZEN | SEPTEMBER 30, 2021

News   |  Classifieds
Service DirectorySPORTSSPORTSSPORTS

3/4 Page Ad: 8.283” x 10.5”

October 13 – 31

theatreorangeville.ca
(519) 942 · 3423

“Same Time, Next Year” is presented by arrangement with Concord Theatricals  
on behalf of Samuel French, Inc. www.concordtheatricals.com

Back in your theatre

— 87Broadway, Orangeville —

Continued from FRONT 

A grand slam home run from Bolton’s 
Chris Fafalios in the first inning gave the 
Brewers a 4 – 0 lead to start the game. 

The Brewers planted three more runs in 
the second and single in fifth to make it an 
8 – 0 game and put all the pressure on the 
Knights to respond.

On the mound, Bolton started their ace 

pitcher, Trent Barwick, who pitched six in-
nings giving up two hits and striking out 
one. 

The best-of-five series got underway the 
previous weekend with Bolton taking the 

first two games by a score of 2 – 1 and 4 – 1. 
It was short season this year, but that 

didn’t stop all teams in the league from 
putting out a good effort and playing some 
spectacular baseball.

The top eight teams went into the play-
offs, completing two rounds to decide 
which teams had earned the right to go to 
the final.

The Brewers and Knights finished in the 
top two spots in the regular season. 

The NDBL Strother Cup was presented to 
Brewers. 

The Brewers last won the Cup in 2017, 
and won five consecutive years from 2009 
to 2013. 

After the game, Trent Barwick and Nick 
Hodgson were named the most valuable 
players in the playoffs and were awarded 
the Paul Carruthers Memorial Award from 
League secretary Scott Anderson. 

Bolton Brewers win 2021 NDBL senior championship

The Bolton Brewers celebrate their North Dufferin Baseball League cham-
pionship win over the New Lowell Knights in Bolton on Saturday, Septem-
ber 25. The Brewers won the final series in three games. The final saw the 
Bolton team take an early lead in the first inning. The game ended with a 
grand slam home run that invoked the mercy rule and gave the Brewers 
the championship.               PHOTO BY BRIAN LOCKHART
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CR-V
THE 2021

FOR UP TO 48 MONTHSΩ
ON ALL 2021 CR-V MODELS

LEASE FROM

0.99%
APR

ACCORDSE

THE 2021

HONDA BONUS^
ON ALL 2021 CR-V EX-L MODELS

PLUS GET A
$1,000

IN CASH INCENTIVES ON  
2021 ACCORD SE MODELS◊

GET
$2,500

MODEL RW2H8MJS

MODEL CV1F2ME

HONDA SENSINGTM TECHNOLOGIES*/  
HEATED FRONT SEATS / REMOTE ENGINE STARTER/  
ADAPTIVE CRUISE CONTROL (ACC)*

HONDA SENSINGTM TECHNOLOGIES* / 
HEATED FRONT SEATS / REMOTE ENGINE STARTER / 
PUSHBUTTON START

DEALER ORDER/TRADE MAY BE NECESSARY.

ΩLimited time lease offer available through Honda Financial Services Inc. (HFS), to qualified retail customers on approved credit. Monthly payments include freight and PDI ($1,870), tire & environmental fee ($21) [This fee covers the cost to Honda Canada of collecting and recycling 
tires], A/C charge ($100), and OMVIC fee ($10). Taxes, licence, insurance and registration are extra. Representative Monthly lease example: 2021 CR-V EX-L (Model RW2H8MJS) on a 48-month term with 48 monthly payments at 0.99% lease APR. Monthly payment is $461.37 with 
$0 down or equivalent trade-in and $0 total lease incentive included. CR-V EX-L lease payment includes the $1000 Honda Bonus. Down payment, $0 security deposit and first weekly payment due at lease inception. Total lease obligation is $22,145.68. 80,000 kilometre allowance; 
charge of $0.12/km for excess kilometres. PPSA lien registration fee of $32.00 and lien registering agent’s fee of $6.50, due at time of delivery are not included. 2021 CR-V EX-L shown in Radiant Red Metallic. Additional charge of $300.00 applies for premium paint colour. ̂ $1000 
Honda Bonus Available on 2021 CR-V EX-L Models only. Must be leased/financed through Honda Financial Services (HFS), on approved credit, and delivered by September 30, 2021. Honda Bonus: (i) will be deducted from the negotiated vehicle price after taxes; (ii) can be combined 
with lease or finance rates advertised by HFS; and (iii) cannot be applied to past transactions. No cash surrender or other value. Offer subject to change or cancellation without notice. Dealer order/trade may be necessary (but may not be available in all cases). See your participating 
Ontario Honda Dealer for details. ◊$2,500 total customer cash purchase incentive is valid on any 2021 Accord SE model when registered and delivered between September 01, 2021 and September 30, 2021. Cash incentive is available for Honda retail customers except customers 
who lease or finance through HFS at a subvented rate of interest offered by Honda as part of a low-rate interest program. All advertised lease and finance rates are special rates. Customer cash purchase incentive will be deducted from the negotiated price after taxes. 2021 Accord SE 
shown in Platinum White Pearl. Additional charge of $300.00 may apply for other premium paint colour. *None of the features we describe are intended to replace the driver’s responsibility to exercise due care while driving. Drivers should not use handheld devices or operate certain 
vehicle features unless it is safe and legal to do so. Some features have technological limitations. For additional feature information, limitations and restrictions, please visit www.honda.ca/disclaimers and refer to the vehicle’s Owner’s Manual. For all offers: licence, insurance, PPSA, other 
taxes (including HST) and excess wear and tear are extra. Taxes payable on full amount of purchase price. Offers only valid for Ontario residents at participating Ontario Honda Dealers from September 01, 2021 until September 30, 2021. Dealer may lease for less. Dealer order/trade may 
be necessary (but may not be available in all cases). Colour availability may vary by Dealer. Vehicles and accessories are for illustration purposes only. Offers, prices and features subject to change without notice. See your Ontario Honda Dealer or visit HondaOntario.com for full details.

Play to win.
Support us.

Alcohol and Gaming Commission of Ontario Raffle License RAF1213972. 
Please play responsibly. Ontario Problem Gambling Helpline:  

www.connexontario.ca or 1-888-230-3505.

Scan me with your phone

BY ROB PAUL

This Sunday, October 3, there will be a hike 
on the Caledon Trails of the Humber Valley 
Heritage Trail Association led by Gruppo Alpini 
Autonomo Vaughan with a BBQ to follow.

The hike will take residents through old Cale-
don and some historical sites as the Alpini guide 
hikers through history of a lost community full 
of old buildings and structures.

Hiking registration will take place at the 
Duffy’s Lane entrance at Edelweiss Park (320 
Glasgow Road, Bolton) at 9:30 a.m. with the 
excursion set for 10 a.m. Everyone in the com-
munity is invited to take part in the hike.

To accommodate those who might not want 
to walk the entire 10 kilometres, there will be a 
shuttle at both the four- and six-kilometre mark 
to take hikers back to the refreshment and BBQ 
area. 

The hike is sponsored by Councillor Annette 
Groves and the Bolton Village Residence Asso-
ciation in collaboration with the Alpini to give 
Caledon residents a reason to get out for some 
community exploration and socialization at the 
BBQ.

“We do work with seniors and the other thing 
we do is…physical excursions that are geared 
to seniors, families, and the whole community,” 
said Bruno Vecchio, Alpini member and Bolton 
resident. “In this particular case, on October 3, 
through the Caledon Trails we’re putting togeth-
er a three-tier hike free for anyone who wants 
to participate. The Alpini will be there to assist 
in any way with the intention to promote well-
ness, exercise, culture, community, and family. 
For the seniors who can’t participate in the walk, 
while they’re waiting for those on the walk there 
will be a light exercise program taking place dur-
ing the excursion at the Edelweiss Park. They’re 
called sitting exercises and it’s a very light exer-
cise program for them to do. Then, after it’s all 
said and done around noon, the Alpini will be 
doing a BBQ with hotdogs, sausages, pasta, just 
a nice refreshing lunch at no charge and we’ll 
have an accordion player there.”

Having the hike sponsored by Groves and the 
Bolton Village Residence Association allowed 
the Alpini to provide the entire event free of 
charge, and Rucchio is so happy to have such 
strong community leaders in Bolton.

“The wonderful thing about this was when we 
were looking for sponsorship, Regional Coun-
cillor Annette Groves found out about it and 
basically said, ‘if it’s promoting culture, com-
munity, and seniors, then I want to be a part of 
it.’ So, through Annette Groves and the Bolton 
Village Residence Association, they’ve put to-
gether the sponsorship to provide the food, the 
water, and all the things we would have had to 
buy for this event. It was a really cool thing for 
them to do. One of the mandates of the Bolton 
Village Residence Association is to keep com-
munity together in Bolton so they stepped up. 
I only approached Annette and the Bolton Vil-
lage Residence Association about a week-and-
a-half ago and in that little time they were able 
to solidify everything that was required and that 
shocked me completely.”

The Alpini have made it a focus to be there for 
seniors in their communities and the hike is just 
another way for them to help bring people to-
gether, especially during a time that hasn’t been 
easy for anyone. 

“The Alpini are an Italian culture group,” said 

Bolton community hike and BBQ set for this Sunday, free of charge
Vecchio. “Basically, it’s gentlemen from Italy 
who served in the army in the Alpini corps and 
they have a chapter in Vaughan. Because Bolton 
doesn’t have an Alpini chapter, Vaughan takes 
us on as their brothers. These fellas are com-
munity oriented, and this particular group is ex-
tremely involved in wellness for seniors. Right 
now, what they’re doing a program on Thurs-
day afternoons and Thursday evenings where 
they’re teaching seniors how to use iPads in or-
der to communicate during the pandemic—it’s 

actually sponsored in part by the Government 
of Canada through the New Horizons for Se-
niors Program. These guys are very involved in 
community, seniors, and family.”

The ideal day came to Rucchio just by hiking 
the trails with his own family, which is why the 
ideal outcome in his eyes is to get seniors out 
with their families to enjoy both the natural and 
social beauty of the community.

“The intention is to bring the culture, com-
munity, seniors, and everyone together,” he 

said. “It’s not for just a select group; we want 
everyone from the community to come and en-
joy. It all started with the Alpini because we do 
this, and I said why don’t we do it in the trails 
of Caledon after my wife and I were walking 
through them. When I asked them, they said for 
sure. There wasn’t any magic sauce, it was just 
about helping community. My biggest hope is 
grandparents come with their kids, grandkids, 
and great-grand kids—that would be the great-
est thing.”
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OPEN TO THE PUBLIC
Mon. to Sat. & Holiday Mondays

473051 County Rd. 11, Orangeville
519-943-0101

NOW ACCEPTING EWASTE AT NO 
CHARGE WE BUYSCRAP METAL

Providing Internet service and 
support since 1994.

Get Connected. Contact us:
www.sentex.ca  888-4-sentex

AREA WIDE

CLASSIFIEDSCLASSIFIEDS

• Sales/Service/Parts Discounts
• Work-Ready Loaner Vehicles
• 24 Hour Roadside Assistance
• On-Site Pickup & Delivery
• Extended Priority Hours
• Dedicated Account Representative
• Courtesy Transportation

www.macmastergm.com
519.941.1360

Contact  
Commercial Truck 

Manager for Details

HELP
WANTED

HELP
WANTED

PLEASE 
RECYCLE THIS 
NEWSPAPER!

• Electrical Assembler
• Propane Technician
• Highway Cargo 
   Tanker Repair
• Decal/ Wrap Specialist
• Licensed Mechanic 310T
• Bodyman
• General labour

• Welder – Fabricator
• Hydraulic Technician
• Assistant Shop Foreman
• Shipping & Receiving 
• Pluming Assembler
• Welder – Pipefitter

www.dependable.ca
Applying method: In Person at

275 Clarence Street, Brampton L6W 3R3

JOIN OUR TEAM
USED VEHICLES

USED VEHICLES

USED VEHICLES

USED VEHICLES

USED VEHICLES

USED VEHICLES

USED VEHICLES

USED VEHICLES

HELP
WANTED

HELP
WANTED

VEHICLES WANTED VEHICLES WANTED

Contact me today.

Life’s better with an agent

Desjardins, Desjardins Insurance and related trademarks are 
trademarks of the Fédération des caisses Desjardins du Québec, 
used under licence.19

20
92

5C
N

Don Bland Insurance  
Agency Inc.
Don Bland, Agent
228 Broadway
Orangeville ON
519-941-4741
don@donbland.com
donbland.com

SERVICES SERVICES

PLEASE RECYCLE 
THIS NEWSPAPER!

PLEASE 
RECYCLE 

THIS 
NEWSPAPER!

SERVICES

Home & office 

CLEANING 
Call for FREE estimate 
416-371-4995

                    MaidsMagical
FIREWOOD 
FOR SALE

QUALITY FIREWOOD
FOR SALE:

Seasoned firewood
$360/bush cord.

Fresh cut
$280/bush cord.

Call 905-729-2303

Come join a dynamic, fast paced, growing entrepreneurial
company looking for driven, enthusiastic sales representatives.
A rewarding, lucrative opportunity for the right candidate.

Zach Shoub
416-803-9940
zach@lpcmedia.ca

• Works Well with Deadlines and Budgets
• Organized with an Intermediate Knowledge
   of Microsoft Excel

COMPENSATION:
Base + Commission

SERVING DUFFERIN AND SIMCOE COUNTY SINCE 1987

FINANCING 
AVAILABLE! 

All fees included, 
only HST and 

licensing extra.

633201
Hwy 10, 

Orangeville 
519-940-3766

www.miedemasmotorsales.com
2016 HYUNDAI SANTA FE SPORT 

Brand new brakes all around and oil 
changed! One owner vehicle. 

Fuel efficient 4 cylinder engine. Front 
wheel drive. Heated seats, bluetooth and 

lots of cargo space.
Ext.: Silver,  Int.: Black. 158,000km

$12,995
2011 FORD ESCAPE XLT AWD

2015 FORD FLEX LIMITED AWD

Fully certified and ready go to! Clean 
CarFax report! All-wheel drive and 6 

cylinder engine. Bluetooth powered by 
Microsoft SYNC.

Ext: Gold,  Int.: Black. 187,500km

Fully loaded! Leather heated seats, AWD, 
Navigation, Microsoft SYNC bluetooth, 
sunroof, power lift gate, adjustable foot 

pedals and more! Seating for 7
 Ext.: Black, Int.: Black, 229,500km

$5,295

$15,995

2012 MAZDA 3 

Certified and ready to go. Clean CarFax 
report. Brand new tires! Great student car. 

Cold air. Spacious & economical hatchback. 
Ext.: Grey, Int.: Black, 192,500km

2015 HYUNDAI ELANTRA GT

Fully certified, one owner vehicle! Clean 
CarFax report! Heated seats, cold air, 

cruise control. Front wheel drive. Snow 
tires included.

Ext.: Blue, Int.: Black, 203,000km

$6,995

$5,895

$11,595

2014 CHEVROLET EQUINOX 

AWD and tractional control- great for 
winter driving! Leather, heated memory 
seating. Back-up camera, Navigation, 

steering wheel controls and more!  
Ext.: Beige, Int.: Brown, 207,000km

BEST PRICING on 
Parts and 

Accessories for 
Motorcross, ATV, 

UTV and Dirt 
Bikes!SOLD!

203 William Street , Shelburne, ON • L9V 3L6
519 925 3800

ROYAL CANADIAN 
LEGION

BRANCH 220 SHELBURNE
203 William Street, Shelburne, ON, L9V 3L6

Thank You

SHELBURNE LEGION is looking for 

BARTENDER STEWARDS. 
This is a part time job. You must 

have your smart serve and you must 
be 18 years of age. If you are 
interested please email your 
resume to rcl220@bellnet.ca. 

Previous candidates need not apply

HELP
WANTED

HELP
WANTED

HELP
WANTED

HELP
WANTED

Delivery Driver for bulk and 
bagged product. Must have a G 

or DZ license with a clean drivers 
abstract. 

Loader Operator and Yard 
Assistant with customer service 

experience. 
All interested candidates are 

welcome to drop a resume off at 
our office at 540 C-Line.

Orangeville Salt & 
Soil Supply Inc. 

Full-Time and 
Seasonal Help Wanted

ADVERTISING LOCALLY WORKS!
ADVERTISING LOCALLY WORKS!

ADVERTISING 
LOCALLY works!

905.857.6626

CALL ERIN OR 

VICKI FOR MORE 

DETAILS.

Have you had a great experience at a local business 
in the Bolton or Caledon area?

Tell us about it! Send your positive feedback to 
editor@caledoncitizen.com

and we will be sure to print your story!
By submitting your experience you’re giving us permission to print your name (no email address will be shared)

ADVERTISING 
LOCALLY works!

905.857.6626

CALL ERIN OR 

VICKI FOR MORE 

DETAILS.

Have you had a great experience at a local business 
in the Bolton or Caledon area?

Tell us about it! Send your positive feedback to 
editor@caledoncitizen.com

and we will be sure to print your story!
By submitting your experience you’re giving us permission to print your name (no email address will be shared)

905.857.6626

519.941.2230
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AUCTIONSAUCTIONS

ANNIVERSARY

2 BEDROOM APART-
MENT for rent on Jelly St., 
Shelburne. Clean comfort-
able, quiet. 4 Appliances, 
free parking. NO pets & 
No smoking. Available in 
November. Call 705-435-
2131.

CALEDON EAST  (AIR-
PORT ROAD / OLD 
CHURCH) 4 Bedroom 
Apartment for Rent Octo-
ber 1st   $1500.00 includes 
fridge,stove, enbridge gas. 
No pets. Please call 905 
857 0655.

CASH FOR SCRAP VE-
HICLES. Scrap vehicles 
wanted, any size. No 
ownership required. Fast 
service, free towing, loose 
scrap removed. Also, cash 
paid on the spot. Call 905-
859-0817 or 647-227-3954. 
Open Sundays.

MATURE COUPLE looking 
to rent winter accommoda-
tion or house sitting. Ex-
cellent references, flexible 
move-in date. Call Pamela 
at 647-463-4563.

PART-TIME KENNEL 
HELP wanted at Olympus 
K9. Duties: cleaning, day 
to day care of the dogs. 
Email resume to: mary@
olympusk9.com. 

LOCAL TREE CO. looking 
for GENERAL LABOUR-
ER – Monday to Friday. 
Competitive wages. Please 
send resume to: andy@at-
streeservices.ca. 

ABATE RABBIT PACK-
ERS Meat Processing 
Facility from Arthur im-
mediately requires 16 
Wholesale and Retail 
Butchers with a minimum 
of 2 to 3 years of direct 
hands on experience in 
meat cutting and process-
ing. Duties include cutting 
and sectioning of meat, 
skinning and removing 
blemishes, deboning rab-
bits and chickens, cutting 
meat into specialized cuts 
and preparing for whole-
sale and retail sales. HS 
diploma or equivalent re-
quired. Positions offered 
are permanent full time and 
salary is $17.00/hr for 42.5 
hrs/week. OT after 44 hrs/
week. Please apply in per-
son at 7597 Jones Base-
line in Arthur, via email at 
joea@abatepackers.com.  
Via fax at 1-519-848-2793 
or via phone at 1-519-848-
2107.

REID FARM MARKET: 
Open Daily! Veggies, Corn, 
Eggs & More! 4th Line 
Mono, north of Highway 
9. www.reidspotatoes.com.

REPAIRS, RESTORES, 
Jacks up, dismantles farm 
buildings, homes, cottages, 
roofing, siding, doors, win-
dows, beams posts, piers, 
foundations, concrete 
work, eavestroughing, 
deck, docks, sheds, fenc-
ing installed, replaced or 
fixed. Call Brian McCurdy 
519-986-1781.

GARAGE SALE – SAT-
URDAY, OCTOBER 2nd, 
2021 - 8 am to 1 pm. 3 
Headwaters Lane, Mono, 
Island Lake Subdivision. 
Something for Everyone. 

VINTAGE – MCM & BOHO 
SALE – 19 Brighton Pl, Or-
angeville. Sat., Oct 2nd, 9 
am – 3 pm. Hundreds of 
Home Décor items. Lamps, 
Kitchen/ Barware, Textiles, 
Brass, tons of baskets, Rat-
tan & Wicker.

DRY HARDWOOD SEA-
SONED 2 YEARS. $390/
bush cord.  FREE deliv-
ery and volume discount 
. Complete Woodlot Man-
agement. 519-986-2474.

CANE CORSO PUPPIES 
for sale. Tails have been 
docked. Health check 
and 7 week shots $2000 
each and can go to forever 
home September 23rd. Call 
James @ 1-647-767-9753.

ROM MASONRY - Based 
in Nobleton. We do big 
or small jobs. Chimneys, 
window sills, walls etc. All 
work guaranteed. Free es-
timates, seniors discount. 
Call Spencer at 647-542-
0559.

ORANGEVILLE OVER 60 
SINGLE CLUB – Thurs-
days at 6 pm. Coffee & 
Dinner available. For more 
details contact Ken at 519-
942-1864 or Betty at 519-
942-3090. 

The Lord Dufferin Chap-
ter IODE holds their meet-
ings at the Lord Dufferin 
Centre on the 4th Tues-
day of every month. We 
are looking for women 
who would like to help in 
the Community. Call 519-
941-1865. 

IF YOU WANT to keep 
drinking, that’s your busi-
ness. IF YOU WANT to 
stop drinking, that’s our 
business. Call Alcohol-
ics Anonymous Hot Line, 
1-866-715-0005. www.aan-
orthhaltonerin.org. 

DRUG PROBLEM? We’ve 
been there, we can help! 
Narcotics Anonymous 
meets over Zoom, via video 
call. The Zoom meeting in-
formation is: Meeting # 245 
323 6271. Password: 1234. 
The meetings are hosted 
on Fridays & Sundays 
at 7:30 pm. Call anytime 
519-215-0761. Shelburne 
is meeting at 7:30.  

ARE YOU A WOMAN 
living with abuse? For 
safety, emergency shel-
ter, and counselling call 
Family Transition Place, 
(519)941-HELP or 1-800-
265-9178. 

FOR INFORMATION 
regarding HEART and 
STROKE, call Dori Ebel 
(519) 941-1865 or 1-800-
360-1557. 

IF YOU or a FAMILY MEM-
BER are struggling with 
gambling, Gamblers Anon-
ymous is there to HELP. 
Call: 1(855) 222-5542 or 
visit www.gatoronto.ca. 

ALZHEIMER SUPPORT 
GROUPS meet monthly for 
spousal & family support. 
Call (519) 941-1221.

LA LECHE LEAGUE Oran-
geville offers breastfeeding 
support. For more info call 
Erin at 519-943-0703.

ADVERTISING 
LOCALLY works!

905.857.6626

CALL ERIN OR 

VICKI FOR MORE 

DETAILS.

Have you had a great experience at a local business 
in the Bolton or Caledon area?

Tell us about it! Send your positive feedback to 
editor@caledoncitizen.com

and we will be sure to print your story!
By submitting your experience you’re giving us permission to print your name (no email address will be shared)

ADVERTISING 
LOCALLY works!

905.857.6626

CALL ERIN OR 

VICKI FOR MORE 

DETAILS.

Have you had a great experience at a local business 
in the Bolton or Caledon area?

Tell us about it! Send your positive feedback to 
editor@caledoncitizen.com

and we will be sure to print your story!
By submitting your experience you’re giving us permission to print your name (no email address will be shared)

905.857.6626

519.941.2230

Kevin Scott

McArthur - Bessey
Auctions

McArthur - BesseyMcArthur - BesseyMcArthur - BesseyMcArthur - Bessey
AuctionsAuctionsAuctionsAuctions

Farm, Livestock, Estate, Home & Business
Auctions with experience & consideration

Please contact us at
Kevin 519-942-0264 - Scott 519-843-5083

mcarthurbessey@gmail.com
www.theauctionadvertiser.com/KMcArthur

APARTMENTS
FOR RENT

ARTICLES 
FOR SALE

RESIDENTIAL  
SERVICES & REPAIRS

SERVICES

Dennis  •  519-938-7499  •  Dennis@kiddfamilyauctions.com 
Lyn  •  519-938-1315  •  Lyn@kiddfamilyauctions.com

VISIT WWW.KIDDFAMILYAUCTIONS.COM TO PLACE YOUR BIDS OR CALL 
US WITH AN ABSENTEE BID. PREVIEW THE ITEMS ON OCT 8TH 10 - 4 PM AT 
438280 4TH LINE, MELANCTHON (NORTH OF SHELBURNE).

FEATURES: WAGON WHEELS; DRESSERS, CHESTS, TRUNKS & DESKS; BROADHEAD AXES; 
SCALES; BLUE FLORAL CROCKS; DRESDEN; JEWELRY; FLOOR ASHTRAYS; PUMPS; COMICS; 
CRATES; TYPEWRITERS; BURLAP SACKS; COPPER KETTLES; BANJO, CLARINET & FLUTE; 
FISHING LURES; SCHOOL BELLS; LOCKS & KEYS; SHIP COMPASS; WOOD LADDERS; PAY 
PHONE; POLICE LAMPS; SNOWSHOES; OIL PAINTINGS; TROPHIES; CLOCKS; 1947 CREEMORE 
CALENDARS;TOP HAT; WWI HELMET; RCAF BOMBER JACKET; LICENCE PLATES; WOOL 
BLANKETS; CIRCUS POSTERS; AND SO MUCH MORE.

This is just a sample of all the treasures. Visit our website to see all 600 lots. TERMS: low 
5% buyer’s premium. Cash, credit, e-transfer. Call, text or email anytime.

KIDD FAMILY AUCTIONS PRESENTS AN ONLINE 
ONLY CONSIGNMENT AUCTION OF

OUTSTANDING ANTIQUES, 
COLLECTIBLES, AND 
HOUSEHOLD ITEMS.

BIDDING WILL START TO CLOSE AT 5 PM ON OCT 8TH.

ONLINE FARM EQUIPMENT DISPERSAL AUCTION 
REMINDER!! 

LOTS WILL START TO CLOSE AT 5 PM FRI NOV 6TH. 
Tractors, combines, headers, sprayers, wagons, trucks, 
excavator, wheel loader, light standard, shop tools…….for 
the full listing visit the web site or call. 
 

DENNIS KIDD 519-938-7499 WWW.KIDDFAMILYAUCTIONS.COM 

ON LINE AUCTION SALE
FOR THE ESTATE OF THE LATE VALERIO DURANTE

EM. # 11176 HWY 50
BRAMPTON ONT. L6P 0L4

Location South of Bolton on Hwy 50 - 1.2 km south of Mayfield Side Road or just north of 
Nashville Rd on the west side. 

THURS. OCT 7TH AT 6 P.M.
(PREVIEW OCT. 7TH - 10 AM - 3 PM)

P.U. SAT. OCT 9TH -  10 AM - 4 PM
Sale Offers  Kubota L3010 diesel 4 WD compact tractor w/roll bar, turf tires, only 883 hrs.; M.F. 165 
diesel w/KMW - K 75 ldr, 2809 hrs.; Ford 5000 - 2 WD diesel w/cab, 2286 hrs; M.F. 135 diesel 3729 hrs; 
Int. 300 Utility tractor w/ldr not running; tillage & haying equip, grass cutting mowers; wagons; wood 
working equip, household, etc.
Terms Cash or known cheque with proper ID only. M/C, Visa, Interac and e-transfer. 10% buyers pre-
mium. 13 % HST where applicable. Neither the Estate nor auctioneer will be responsible for accident or 
property loss.Masks and Social distancing required for preview and pick up. For full details and pictures 
go to severnauctions.hibid.com
Bob Severn Auctioneering                                         Shelburne 519-925-2091
theauctionadvertiser.com/RSevern                           Severnauctions.wixsite.com/severn

Happy

Wedding
Anniversary

70 th

ORVAL 
AND SARAH 
MASHINTER

O C T O B E R  6 ,  1 9 5 1

Mom and Dad, you have been 
such an inspiration to us, your 5 
grandchildren and their spouses, 
and your 11 great grandchildren.  

We all wish you a very Happy 
70th Wedding Anniversary.

With all our love, 
respect and admiration.

Barb and Gary, Donna and  
Dave and all the grandkids.

PAWLINSKI , Ron
May 3, 1954 - 
September 25, 2021
It is with broken hearts we 
announce that Ron slipped 
away peacefully at home, in 
the arms of his adoring wife, 
Catherine and surrounded by 
his stepdaughter, Lorra and 
one of his incredible home 
care nurses. 
Ron fought valiantly against a 
recent diagnosis of pancreatic 
cancer with courage and 
unending humour and 
always with true concern for 
everyone he interacted with. 
Ron is survived by the love 
of his life, Catherine Howard 
and is the forever loving 
father and stepfather to 
Steve Dykeman (Kashena), 
Lorra Arruda (Pat), Staci 
Ure (Jamie) and the proud Poppa of his beloved 
grandson, Jacob  Ure and his beautiful new 
granddaughter, Mabel Catherine Dykeman. Also 
survived by his sister, Pat Janse.  
We are profoundly grateful to the L & A Hospital 
staff, every single one of them, Ron’s amazing 
Home and Palliative Care Teams and to the L 
& A Community Paramedics, Paul, Darren and 
Laura who Ron and Catherine felt truly became 
friends and who went way beyond the call of duty 
supporting Ron on his final journey.  
Anyone who met Ron used the same words to 
describe him, “kind, loving, sweet, humble, funny, 
generous and always supportive”. 
Ron Pawlinski was a good man. 
In lieu of flowers, donations in Ron’s name to the 
Lennox and Addington Community Paramedic 
Program or to the Lennox and Addington County 
Hospital would be appreciated by the family. 
There will be a Mass of Christian Burial at 
St. Joseph’s Catholic Church, Kingston and 
a Celebration of Life, times and dates to be 
announced.   
Arrangements in the care of Wartman Funeral 
Home Napanee.

OBITUARIES

OBITUARIES

OBITUARIES

IN MEMORIAM

Robert David Edwards, known by most as Bobby Edwards, died peacefully at Southlake 
Hospital in Newmarket on September 15, 2021, at the age of 72. A masterful guitarist, 
Bobby was a legend in the Canadian music scene. He began his career at 15, and became 
one of Canada’s most recorded studio guitarists. Composer, arranger, and performer, 
Bobby worked with artists including Norm Amadio, Gordon Lightfoot, Glen Campbell, 
Anne Murray, Kim Mitchell, Oscar Peterson, Henry Mancini, Kenny Rogers, and Ella 
Fitzgerald. In the 1970s and 80s he was the go-to guitarist for the CBC, and provided 
instrumentals for the beloved character “Rusty” on the Friendly Giant. Bobby was asked 
to perform twice for Queen Elizabeth II, acted as musical director for the Juno Awards, 
and performed with the Toronto Symphony and in stage shows including Patsy Cline and 
Al Jolson. He shared his love of music with his wife of 26 years, Maggie.

Together they ran music schools in Toronto and Bolton, becoming the second part of 
Bobby’s legacy: passing on his music to his students. Bobby was loving, generous, and 
funny. He made connections everywhere he went. He was proud of his children and his 
step-children, and he made sure everyone knew it. He delighted in sharing stories, music, 
and meals, and he was a great cook. When he wasn’t making music or spaghetti, you 
could often find him sitting in his garden with his dog, Chloe, or being entertained by his 
beloved parrot, Pookie. His tenacity and resiliency in the face of his declining health over 
the last number of years was remarkable.

His family thanks his community for their support, and the staff at Newmarket Health 
Centre for caring for him so well over the past several months. Bobby is survived by his 
wife, Maggie, whom he adored; his children: Carey, Scott (Monique), and Holly (David); 
his stepchildren: Alexandra and Patrick (Kim); his brothers: Fred (Elaine), Walter, and Ron; 
and his grandchildren: Leah, Amber, Mya, Owen and Chloe. He will be missed.

Arrangements entrusted to Rod Abrams Funeral Home Tottenham. Cremation has 
occurred and there will be a Celebration of Life held at a later date. Please visit www.
RodAbramsFuneralHome.com for updates as dates and times become available, or to 
leave Online condolences, notes, and memories for the family. In lieu of flowers, the 
family welcomes donations to The Alliston & District Humane Society or Guitars for Kids 
– Toronto or the Heart and Stroke Foundation.

Dear Maggie, Why should I be out of mind because I am out of sight? I am but 
waiting for you, for an interval, somewhere very near, just around the corner. 
All is well. Nothing is hurt; nothing is lost. One brief moment and all will be as it 
was before.                                                                                                      - Love, Bobby

Edwards,
Bobby

GALBRAITH, Samuel 
Henry 
Peacefully at his home 
in Mono on Thursday, 
September 23, 2021 at the 
age of 93. Beloved husband 
of Rosemary Galbraith. Dear 
father of James & his wife 
Kathy and Pat Dickins & her 
husband Peter. Remembered 
by his step-children Keith 
(Linda), Rick (Fiona) and 
Nancy (Scott). Cherished 
grandfather of Sam (Megen) and Matthew, step-
grandfather of Quin (Erin), Devin, Joshua, Finley 
and Kenji. Predeceased by his great-granddaughter 
Scarlett; his brother Bruce and his sisters Anna and 
Margaret. Samuel will also be greatly missed by 
other relatives and many friends.
Visitation will be held at the Dods & McNair 
Funeral Home, Chapel & Reception Centre, 21 
First St., Orangeville on Wednesday, September 
29, 2021 from 6:00 to 9:00 p.m. RSVP WILL BE 
REQUIRED. 
A Private Family Funeral Service will be held 
on Thursday, September 30, 2021 (Webcast of 
funeral will be available). Memorial donations to 
Headwaters Health Care Foundation or Tweedsmuir 
Presbyterian Church would be appreciated by the 
family.
A tree will be planted in memory of Samuel in the 
Dods & McNair Memorial Forest at the Island Lake 
Conservation Area, Orangeville. 
Condolences may be offered to the family at www.
dodsandmcnair.com

Suddenly at her home in Kilworthy on 
Monday September 20th, 2021. Dorothy 
(Clarkson), in her 88th year, beloved wife 
of the late Lewis Scott. Loving mother of 
Donna (Brian) Stevenson, Lori Porter, Allan (Robina 
Scoular), Shelley (Allan) Tonge and predeceased by 
Sharon (2005). Cherished grandmother of Morgan, 
Jeffrey, Jordan, Kaite, Meaghan, Iain, Ryan, Emily and 
her great-grandchildren Logan, Bishop, Kade, and 
Emma. Dear twin sister of Doreen (late Bruce) Lemon, 
the late Edgar (Doris) Clarkson, and George (late 
Pat) Clarkson. Fondly remembered by her nieces and 
nephews. Sadly missed by her fur-baby Daisy.
A private family graveside service will be held at 
Morningside Cemetery, Palgrave. Donations in 
Dorothy’s memory to the Muskoka OSPCA would be
appreciated by the family. Arrangements entrusted to 
Rod Abrams Funeral Home, Tottenham, 905-936-3477. 
www.RodAbramsFuneralHome.com

SCOTT: DOROTHY 
ELIZABETH
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FOR RENT

LARGE MASTER BED-
ROOM for rent in farm-
house on 200 acres. Has 
walk in closet, balcony, 
private en suite with double 
sinks, and Jacuzzi tub. Full 
use of luxury kitchen, with 
1 other person.  Beautiful 
setting Grand Valley, 15 
mins from Orangeville. Lots 
of parking off beaten track. 
No pets. Available Jan 15th, 
first and last required. Must 
see. Suit working couple. All 
inclusive except wifi. 
$1,000. 519 943 3297

1 BED  BASEMENT 
APARTMENT  for rent 
on William Street $725 In-
cludes 5x appliances Ideal 
for Single person or semi re-
tired.Parking for 1 car. NON 
smokers and NO PETS Call 
519 925 3635

FOR RENT

APARTMENTS FOR 
RENT IN SHELBURNE.
Starting at $950 per month 
inc. appliances and A/C. 
Parking, first and last and 
refs req. Call  647 527 4503
COTTAGES FOR RENT, 
booking now For  spring/ 
summer RENTALS   with an 
option to buy 519 925 6948

RENOVATED TOWN 
HOUSE, Shelburne, with 
bedroom for rent. Fully fur-
nished, shared washroom/
Kitchen. James st north 
opp foodland. Patio/deck/
parking. No pets. No smok-
ing. Suit single professional 
person. Available June 1st.   
Refs first /last req.$700 PER 
MONTH 905 877 1740 / 519 
217 5424

SERVICES

HANDYMAN. You need it, 
I can do it for a fair price.. 
Call Terry. 519 925 4310

FOR SALE

CONTRACTOR  RE-
PAIRS, restores, Jacks  up, 
dismantles Farm buildings, 
Homes, Cottages Roofing, 
Siding, Doors, Windows, 
Beams, Posts, Peers, Foun-
dations, Concretework. 
Eavestroughing, Decks, 
Docks, Sheds.Fencing In-
stalled or Replaced, or 
Fixed.  Call Brian Mc curdy 
519 986 1781

Classifieds
519.925.2832 • Fax: 519-925-5500 • email@shelburnefreepress.ca

Email, or call us for pricing. Classified cut-off time is 12 pm Tuesday

HELP WANTED

REMEMBER  
YOUR LOVED 

ONES IN 
A SPECIAL WAY 

IN  
MEMORIAMS 

$35 + HST FreePressShelburne

For all your
advertising needs in the

SHELBURNE AREA
call Debbie Freeman at

our Shelburne offi ce:

519-925-2832
 or 519-216-1021

Come join a dynamic, fast paced, growing entrepreneurial 
company looking for young, enthusiastic sales representatives. 
A rewarding, lucrative opportunity for the right candidate.

Think you can sell?

DUTIES AND RESPONSIBILITIES: 
•  Tour groups of students through houses and apartments to rent them out for 

the annual rental campaign.
•  Plan, Prepare and Execute Advertising and Marketing Material for the annual rental campaign. 
•  Complete all necessary paperwork involved in lease signing and payment 

collection for newly rented units.
•  Work with all current tenants in completing necessary paperwork for renewal units 

EXPECTATIONS:
• Have a positive attitude 
• Willing to work hard and enjoy rewards in a team environment
• Willing to take chances and learn from your peers

DESIRED SKILLS & EXPERIENCE:
•  Sales Driven
•  Work well in results based environment 
•  Goal Oriented 
•  Great Personal Skills
•   Some Sales Skills Preferred but would be

willing to train the right candidate
•   Marketing and/or Communication 

education would be a great fi t

COMPENSATION:
Base + Commission

Let’s Talk.
EMAIL RESUME FOR CONSIDERATION: 
employment@londonprop.com

ADVERSTISING 
LOCALLY WORKS

FOR RENT

SHARED OFFICE TO RENT
Why pay high overheads! 

PRIME LOCATION ON 
MAIN STREET IN SHELBURNE
Suit accountant/realtor/lawyer etc. 

Share with media company
Clean, Renovated Office
Rent includes all utilities

Call 
519-925-2832 or 519-216-1021

MEMORIAM

ACROSS
1. Summer resort for kids
5. Actor Coleman, shortly
8. ____-service
12. “Cleopatra” menace
15. Concerto instrument
16. Before now
17. Transmission ending
18. Cartoon frame
19. Leading
20. It comes after pi
21. Kind of ray
22. “Assault ____ Queen”: 2 

wds.
23. “____ Daughter”
     (Stanwyck film)
24. Plume
26. Foot bones
28. Water mammal
30. Brown quickly
31. Cheesemaking ingredient

32. Put in order
34. Withered
35. Printer supply
37. Wine bottle
41. Suitor
42. Tailless rodent
45. Audio receiver
47. Visual
49. Flavor
50. Baby insect
52. Low grade
53. Gossiper, at times
56. Manner
57. Conductor’s colleague
59. Strange
61. Took off
62. Tribal medium
65. Geisha’s garb
68. Airshow maneuver
69. Stop
73. Modify

74. Daybreak
76. Boor
77. Steep flax
78. “The Ten
     Commandments,” e.g.
80. Race, as a motor
81. Ballerina’s short skirt
82. Wrestling surface
83. Gaunt
84. Chef’s sculpture
85. Auricular
86. Libation
87. Fidgety
88. Lair
89. Hereditary unit

DOWN
1. Small band
2. Astern
3. Somewhat wet
4. Pig’s enclosure

5. Venture
6. Shocked
7. Infant’s shoe
8. Grave
9. By any chance
10. Voided volley
11. Brotherly
12. Oak fruit
13. Smell, e.g.
14. Fold
24. Detached
25. Jack- or Jill-of-all-trades
27. Dill, formerly
29. Yawn-producing mood
31. “____ Window”
     (Hitchcock film)
33. Part of a circle
34. Petrify
35. Indian’s abode
36. Like a popular hot cereal
38. Poet’s black
39. Weird
40. Black
41. Physique, for short
43. Favorable trait
44. Liver paste
46. Moved speedily
48. Customers
51. Ammonia derivative
54. Facts, briefly
55. Zodiac sign
58. Gooey stuff
60. Gown trim
63. Dreadful
64. For each
65. Destiny
66. Utopian
67. Dull finish
68. Dalmatian pup
70. Crucial
71. Glossy fabric
72. Bring out
74. Emulate Estefan
75. Nykvist or Hedin
79. Tablet
81. Garb

X CROSSWORD
PUZZLE NO. 447

Copyright © 2008, Penny Press

CROSSWORD SOLUTION

Town of Shelburne 

SCHOOL CROSSING GUARDS 
NEEDED 

The Town of Shelburne will receive applications with 
resumes for relief crossing guard positions for the 

school season. You must be able to work school days, 
Monday to Friday at 8:00 a.m. to 9:00 a.m.

and 2:45 p.m. to 4:00 p.m.

These times may vary based on 
location within Town.

We will be looking for permanent guards once 
the new subdivisions are occupied and first preference 

will be given to relief guards.
Current paygrade range is $18.69 - $21.25 per hour

Applications can be submitted to the attention 
of the undersigned.

Patti Hossie
Town of Shelburne

203 Main Street East
Shelburne, ON

L9V 3K7
phossie@shelburne.ca

EMPLOYMENT OPPORTUNITY
CENTRE DUFFERIN RECREATION COMPLEX

Applications are being received for the positions of:
2020 Seasonal Summer Season-June through August

SUMMER CAMP HEAD COUNSELOR and 
SUMMER CAMP COUNSELOR

The CDRC Board of Management is seeking positive, team-oriented individuals to fill the 
above mentioned positions.  Under the direction of the Recreation Program Coordinator, the 
successful candidates will be involved in a diverse range of job activities to provide successful 
summer day camp programs. The successful candidates must be available to work scheduled 
weekday shifts and attend all scheduled staff meetings and training sessions prior to and 
during the summer season. The positions will require some physical requirements and requires 
strong interpersonal and communication skills in order to work well with other staff, children, 
volunteers, parents and the general public. A background in child supervision and recreation 
would be an asset.
Full details for all these positions including hours of work and wage ranges, are available on 
the Town of Shelburne website at www.shelburne.ca

Resumes for the Summer Camp Head Counselor and Summer Camp Counselor positions will 
be received until 3:00pm on Friday, January 24, 2020 by email or in person, addressed to:

Kim Fraser, Facility Administration Manager, Centre Dufferin Recreation Complex
200 Fiddle Park Lane, Shelburne, ON L9V 3C9  Email: kfraser@shelburne.ca

Please note position applying for on cover page.
We thank all applicants for their interest and advise that only those selected for an interview will be contacted

           Jelly 
    In loving memory of our 
         dear mom, Helen 
     and dear Grandma and 
         Grandpa Howard.

You are forever in our hearts,
where we hold many wonderful 

memories.
Miss you

Darlene, Debbie, Denise, Fred 
and Families.

AUCTIONS

KIDD FAMILY AUCTIONS      
COLLECTIBLES, ANTIQUES, COINS, MILITARIA, JEWELRY, VINTAGE TOYS!! 

LIVE & ON-LINE AUCTION, 
DATE: JAN 18TH 10 AM START. PREVIEW: FRI JAN 17TH FROM 3-6 PM. 

IF YOU CAN’T ATTEND IN PERSON BID WITH CONFIDENCE VIA 
WWW.ICOLLECTOR.COM

218 COLLINGWOOD ST, CREEMORE.  CREEMORE ARENA HALL.
Featuring many, great treasures from a large number of consignors.  Many thanks to all!! 

 Visit our website for PHOTOS AND MORE. 
Terms:  Cash, debit; chq, visa, MC. No buyer’s premium for live bidders. 5% fee for online 

bidders.   Do you have treasures that you’re ready to part with?  
Call, Text, or Email Anytime.  

WWW.KIDDFAMILYAUCTIONS.COM     
DENNIS@KIDDFAMILYAUCTIONS.COM          

519-938-7499

AUCTION SALE
For the Estate of the Late Don Arthur of 

Elliot Lake plus inclusions
Sale Held at Township of Amaranth Rec. Hall  

Em.#374028 6th Line Amaranth L9W 0M6
Directions: Come west of Laurel on 10 Sideroad of 
Amaranth (also Dufferin Cty. Rd. 10) for 1 mile to Line 6 
turn North.  The township Rec Hall is on left, Em.#374028
FRIDAY JANUARY 10TH AT 10:00 A.M.
Cars: 1966 Valiant Convertible 272V8, P.S. P.B auto, frame off 
restoration 20 years ago; mechanical good. (Don’s Pride & Joy); 
1961 Pontiac Parisienne 4dr. V8 auto, P.S. & P.B.; 1961 Corvair 
4dr. Std.trans. both run & drive; a large quantity of Snap on 
Tools; tool boxes; Blue Point; Mastercraft; Air guns; wrenches; 
Boxes of Dale Earnhardt collector toys; Snap-On tools; Good 
Wrench; Earnhardt pictures; Jewellery; Pocket Watches; Canada 
Silver dollars; US Silver Dollars CC; Native items, plus quantity 
of Marilyn Monroe items, etc. 
Terms: Cash or known cheque with proper ID only.  M/C, 
Visa & Interac; 10% Buyer’s Premium.  Neither the owner nor 
Auctioneer will be responsible for accident or property loss.
Note: Full list on www.theauctionadvertiser.com/RSevern, 
www.auctionsontario.ca, & www.severnauctions.wixsite.com/severn

Bob Severn Auctioneer
Shelburne 519-925-2091

BIRTHDAYS

HAPPY 80TH BIRTHDAY

GEORGE 
NEAL

Please join us to celebrate 
George’s 80th birthday!

A come and go afternoon 
1 to 4 pm Saturday, 
February 1st at the 

Shelburne Curling Club.

Your presence is a gift to him.

In memory of 
Martin - Eva Emily (Wiltshire) 

July 29, 1935 - September 30, 2001

20 Years and our hearts still ache with sadness
Since the day you had to go

For what it meant to your family
No one will ever know

Never more than a thought away
Quietly remembered every day

No need for words except to say
You are still loved & remembered in every way

By Alan W. Martin and your 5 children 
and spouses, 14 grandchildren, 

38 great grandchildren and 
8 great great grandchildren

VEHICLES
WANTED

WANTED TO RENT

GENERAL HELP
WANTED

GARAGE SALE

FIREWOOD

PETS

ADVERTISING LOCALLY WORKS!

PLEASE RECYCLE 
THIS NEWSPAPER! PLEASE RECYCLE THIS NEWSPAPER!

ADVERTISING 
LOCALLY WORKS!
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Don’t like doing your books?
We offer comprehensive bookkeeping services, so 
you can concentrate on what you do best!

Located in FEVERSHAM
Tel: 705-444-4674   Email: susan@mullinbookkeeping.ca

Tel: 705-444-4674   Email: susan@mullinbookkeeping.ca or info@mullinbookkeeping.ca

Don’t like doing your books?
We offer comprehensive bookkeeping services, so 
you can concentrate on what you do best!

Located in FEVERSHAM
Tel: 705-444-4674   Email: susan@mullinbookkeeping.ca

Don’t like 
doing your 

books?
Serving clients in Feversham and surrounding areas

We offer comprehensive bookkeeping 
services, so you can concentrate on 

what you do best!

ARBORISTS

BOOKKEEPING

CHIMNEY SWEEPING
WETT Inspections/Installations
Chimney Sweeping
Pellet Stove Servicing

ph: 519.848.3273 • fax: 519 848 6175
dbschimneyoutlook.com

Showroom Featuring: 
Harman & Enviro Pellet Stoves 
Open by Appointment Only

WETT Certified Technicians

LANDSCAPE / GARDEN

Bin sizes:
8, 14, 18, 20, 30

and 40 yards

Also Available -
Top Soils and Gravels

PAVING
COMMERCIAL •  INDUSTRIAL •  RESIDENTIAL 
905-303-5503 1-877-303-5503

charlie spano
14-3650 langstaff rd., 
suite 344, woodbridge

charlie.spano@yahoo.ca www.spanopavingltd.com

MORTGAGES

Carol Freeman
Mortgage Broker

FOREST CITY FUNDING Lic # 10671
211 MAIN ST E, SHELBURNE, ON  L9V 3K4 

INDEPENDENTLY OWNED AND OPERATED

519-925-6700 X102 
CELL: 519-938-6518 

FAX: 519-925-6800
cfreeman@dominionlending.ca

WWW.CAROLFREEMAN.CA

ADVERTISING 
LOCALLY WORKS!

CONSTRUCTION

Country Driveways, Tar and Chip, Recycled Asphalt, 
Grading and Gravelling, Free Quotes.

Tar and Chip 
is an economical 

alternative to asphalt 
paving with a rustic 

country appearance, 
that also provides 

a solid surface and 
is a solution to ruts 

washout and potholes. 

tarandchip.ca • info@tarandchip.ca • 647.456.2010

Terry Sullivan, BSc (Agr), CFP

Providing comprehensive financial planning and independent 
investment and insurance advice to families and businesses.

Trevor Pugh, BSc (Eng), CFP
Jennifer Roblin, CPA, CGA

888-820-9426 • info@starviewfinancial.com
starviewfinancial.com

519-941-4813

starviewfinancial.com

keybase.com

@starviewfinancial @starviewfa

Keybase Financial Group 
is a mutual fund dealer
regulated by the MFDA

FINANCIAL SERVICES

GARAGE DOOR
EXPERTS

GARAGE DOORS

519-942-1956 • 1-800-957-5865  
www.allmontdoors.com

Visit our showroom at  
48 Centennial Road, Unit #20, Orangeville

Every detail guaranteed.

GARAGE DOORS

HEALTH & WELLNESS

When you buy from a small business 
you’re not helping a C.E.O buy a 

3rd holiday home, you are helping a little 
girl get dance lessons, a little boy get his 
team jersey, a mom or dad put food on 

the table, a family pay a mortgage 
or a student pay for college.

Thanks for shopping local!

STRESS RELIEF SESSION
FOR ALL AGES
CALL TODAY TO BOOK AN APPOINTMENT 

Michele Petosa | 416-707-2382 | Bolton

Up to 80% 
in 1 Hour

D E C R E A S E  S T R E S S  &  A N X I E T Y

'Your Health & Happiness is Your Right & Responsibility!'

BIN RENTALS
JUNK REMOVAL

5 - 20 YRD BINS

www.dropntoss.ca 

416-248-5543 1-844-DNT-TOSS

DISPOSAL SERVICES

ELECTRICAL

HOME CARE

Licensed & Insured Plumbing 
& HVAC Technicians

We use the latest technologies for 
installation and repair

Ask about our senior’s discount
SHOWROOM: 48 CENTENNIAL ROAD, ORANGEVILLE

1-800-659-1879
   www.theplumbingexpert.ca

ONE STOP SHOP FOR:
Plumbing • Heating • Cooling 

Water Filtration & Drains
EMERGENCY SERVICE • VIRTUAL ASSESSMENTS  

“Let our family keep your family comfortable!”

PLUMBING

“BETTER TRAINED, BETTER QUALIFIED, BETTER JOB”

905-857-7808
Metro Lic. P16535 • Fuels • Piping 

Authorized TSSA Contractor

24 Hour Emergency Response

www.glentheplumber.net

glentheplumber@bell.net

Established 
1988

Servicing 
Southern 
Ontario
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WATER WELLS

VET SERVICES
House calls for your pets by appointment.

ADVERTISING 
LOCALLY WORKS!

519-878-4761

FREE QUOTE

www.godontreecare.com
godontreecare@gmail.com

Tree Removal
Stump Grinding
Tree, shrub, 
and hedge pruning
Full clean up 
and disposal
Fully Insured
Free Wood and 
Free Wood chips 

TREE SERVICES

SEPTIC

MASONRY SERVICES

ADJALA ACRES
CUSTOM SERVICES

SNELL SEPTIC SERVICE

416-459-4718

905-584-2261

• Septic Systems Installed And Repaired
• Excavation/Grading/Trenching
• Building Site Preparation
• Basements/Driveways

• Septic Tank Pumping
• Septic Inspections

Credit/Debit Available

BRIAN SNELL - Owner/Operator
LICENSED SEPTIC SYSTEM INSTALLER SINCE 2010

SKYLIGHTS
WE FIX SKYLIGHTS!

www.brightskylights.ca

Call Joe at any time
416-705-8635 

BRIGHT
SKYLIGHTS

INC.

• Skylights replaced?
• No mess in your home
• Leak-proof -
   Guaranteed!
• Licensed & Insured
• 10 year Guarantee

brightskylights@gmail.com

REAL ESTATE

TRANSPORTATION

Specialized Transportation Professionals
Flatbeds    Drop Decks    Roll Tight Trailers    Float Service

  Reefer Service      Oversize Load Service

For Your Transportation Needs 
Email: chris@sstransport.ca

COPPERTONE
LTDPaving

ORANGEVILLE

Complete Paving Service
Asphalt Sealing
Asphalt Paving
Free Estimates
Grading & Excavating
Interlock
Snow Removal

519-941-4246 

Specialists in driveway &
parking lot paving

Locally Owned
& Operated
Duane Breese
Fax (519) 943-1025

PAVING SERVICES

When you buy from a small business 
you’re not helping a C.E.O buy a 

3rd holiday home, you are helping a little 
girl get dance lessons, a little boy get his 
team jersey, a mom or dad put food on 

the table, a family pay a mortgage 
or a student pay for college.

Thanks for shopping local!

Terry Sullivan, BSc (Agr), CFP

Providing comprehensive financial planning and 
independent investment and insurance advice to 

families and businesses.

Trevor Pugh, BSc (Eng), CFP
Barry Sinclair, P.Ag.
Jennifer Roblin, CPA, CGA

888-820-9426 • info@starviewfinancial.com
starviewfinancial.com

519-941-4813
519-941-4813
519-941-8735
519-941-4813

starviewfinancial.com

keybase.com

@starviewfinancial @starviewfa

Keybase Financial Group 
is a mutual fund dealer
regulated by the MFDA

FINANCIAL SERVICES

FLOORING

MORTGAGES

MASONRY SERVICES

MOTORCYCLE REPAIR

Carol Freeman
Mortgage Broker

FOREST CITY FUNDING Lic # 10671
211 MAIN ST E, SHELBURNE, ON  L9V 3K4 

INDEPENDENTLY OWNED AND OPERATED

519-925-6700 X102 
CELL: 519-938-6518 

FAX: 519-925-6800
cfreeman@dominionlending.ca

WWW.CAROLFREEMAN.CA

OVER
25 YEARS

EXPERIENCE

FULLY 
LICENCED 
& INSURED

HOLLAND
CHIMNEY & MASONRY

905-460-5596

Chimney Repair or Rebuild • Brick and Block Work • 
And all your Masonry Restoration needs

Call Roy

BRICK • STONE • ALL TYPES
ALL ALTERATIONS AND REPAIRS

FOR FREE ESTIMATES
CALL: ART (905) 584-9732

PERFORMANCE 
& SERVICE FOR

HARLEY-DAVIDSON® 
Motorcycles 

7848 Castlederg Side Rd., 
Caledon, Ontario  
647-522-0516

Inc.

Performance    Service    Repair

V-Twin Specialists

ELECTRICAL

EAVESTROUGHS

BIN RENTALS
JUNK REMOVAL

5 - 20 YRD BINS

www.dropntoss.ca 

416-248-5543 1-844-DNT-TOSS

B e e r s 
Exterior Works

Eavestrough, S/F, Siding, W/D Capping

705-321-6901

Trevor Beers
owner

GTA North
bexteriorworx@gmail.com

DISPOSAL SERVICES

DECKS

HOME CARE

Serving Dufferin Caledon for over 40 years
Woodburning appliance cleans

WETT Inspections for insurance and real estate
New stove and liner installations

Liners for oil furnaces
Don Crole, Registered Chimney Sweep - Reg. No. 1473

519-941-5213
thechimneysweep@sympatico.ca

CleanFreak
• House Cleaning
• Apartment Cleaning
• Office Cleaning
• Before and After Party Cleaning
• Property Debris Cleaning
• Flexible Scheduling Available

One time cleaning
Weekly or Bi Weekly
Once a month
Weekend and Weekday Appt. Available

10% Discount Available for Seniors
References Upon Request 416-848-8946

TOTAL ESTATE CARE
Professional, Residential Maid Service

Phone: 519-751-6639 Lisa Hayden - Owner

• Weekly, biweekly cleaning,  
   move in and move outs
• “Top to bottom cleaning”
• Insurance Claims-War Vets &  
   Disability
• Registered and Insured

Number Source
ACCOUNTING & TAX SERVICE

Salvina (Sil) Romagnuolo

• Personal Tax Preparation & EFILE
• Corporate Taxes & Services

• Bookkeeping services

519-855-2999
Accountant & Founder

info@numbersource.ca
www.numbersource.ca

ARBORISTS

BOOKKEEPING

ACCOUNTING

CHIMNEY SERVICES

CLEANING SERVICES

COMPUTER SERVICES

Computer Sales/Service
In Home Networking

Data Recovery, Printer Ink
Virus Protection/Removal

Business IT Support

SHELBURNE COMPUTERS
Erin Steadman
524 Main Street East,

Shelburne, Ontario  L9V 2Z2
Phone: 519 925 3107
Fax: 519 925 6590

Email: 
erin@shelburnecomputers.com

www.shelburnecomputers.com

GARAGE DOOR
EXPERTS

GARAGE DOORS

519-942-1956 • 1-800-957-5865  
www.allmontdoors.com

Visit our showroom at  
48 Centennial Road, Unit #20, Orangeville

Every detail guaranteed.

GARAGE DOORS

OVER 
26 YEARS 

EXPERIENCE

PLEASE RECYCLE 
THIS NEWSPAPER!

ADVERTISING 
LOCALLY works!

905.857.6626

CALL ERIN OR 

VICKI FOR MORE 

DETAILS.

Have you had a great experience at a local business 
in the Bolton or Caledon area?

Tell us about it! Send your positive feedback to 
editor@caledoncitizen.com

and we will be sure to print your story!
By submitting your experience you’re giving us permission to print your name (no email address will be shared)

ADVERTISING 
LOCALLY works!

905.857.6626

CALL ERIN OR 

VICKI FOR MORE 

DETAILS.

Have you had a great experience at a local business 
in the Bolton or Caledon area?

Tell us about it! Send your positive feedback to 
editor@caledoncitizen.com

and we will be sure to print your story!
By submitting your experience you’re giving us permission to print your name (no email address will be shared)

905.857.6626

519.941.2230

Call Joe to check 
your skylights 
before winter!

• Skylights replaced?
• No mess in your home
• Leak-proof-Guaranteed!
• Licensed & Insured
• 10 year Guarantee

416.705.8635

CROSSING GUARD NEARLY 
HIT IN SOUTHFIELDS: POLICE 

Continued from Page A4

“As a result of the investigation, Christopher Bro-
deur, 50, of Caledon, has been charged with Dan-
gerous Operation of a Motor Vehicle. The accused is 
expected to appear at the Ontario Court of Justice 
in Orangeville on December 9, 2021, to answer to 
the charge.”

The charge has not been proven.
“Caledon OPP would like to thank the concerned 

community members who have assisted the police 
with this investigation. Also, to remind the public 
that drivers - including cyclists - must stop and 
yield the whole roadway at pedestrian crossovers, 
school crossings and other locations where there is 
a crossing guard. Only when pedestrians and school 
crossing guards have crossed and are safely on the 
sidewalk can drivers and cyclists proceed.”

IN AN EMERGENCY,
EVERY SECOND COUNTS

There have been several recent incidents of 
Emergency Call Fraud (also known as “swatting”) in 
the Town of Caledon over the last month, say the 
OPP.

“This alarming trend not only impacts the opera-
tions of the emergency services, but also the overall 

well-being of the neighbourhoods and families 
affected,” they say. “In the recent incidents, 9-1-1 
calls were made to report false emergencies, which 
required police and other emergency resources to 
attend. In each of these cases after police and other 
emergency resources attended, it was determined 
that the information provided by the caller was 
false and no actual emergency existed.

“Caledon OPP would like to make the public 
aware of the serious consequences of Emergency 
Call fraud. Once a false emergency call is placed to 
9-1-1, resources that respond to a false emergency 
situation are no longer available to respond to an 
actual emergency.

“Placing a false call to report an emergency is a 
criminal offence under the Criminal Code of Canada. 
Anyone with information regarding these recent in-
cidents in Caledon is asked to contact the Caledon 
OPP Major Crime Unit at 905-584-2241 or toll-free 
at 1-888-310-1122.”

You can also provide information anonymously 
by contacting Peel Crime Stoppers at 1-800-222-
TIPS (8477) or online at www.peelcrimestoppers.
ca. When you contact Crime Stoppers you stay 
anonymous, you never have to testify, and you 
could receive a cash reward of up to $2000 upon an 
arrest.

“9-1-1 is for police, fire or medical emergen-
cies when someone’s health, safety or property is 
in jeopardy, or a crime is in progress. If the matter 
is not an emergency, the OPP can be reached at 
1-888-310-1122.”

Continued from Page A2
“This year, we have close to 100,000 signs go-

ing out on the market and we have the support 
of Kinder, RE/MAX, and Canadian Tire champi-
oning the movement in various ways,” he said. 
“Sobeys across Ontario, Atlantic, and Quebec 
will have huge signage and be giving away free 
lawn signs—not just lawn signs, but we have 
lawn flags as well. Hasbro and Amazon Canada 
will be completely supporting the movement, the 
Ontario Minster (of Seniors and Accessibility) 
will be sending a letter to all sitting officials (On-
tario MPs) to support the movement within their 
ridings. 

“One of the things we’re most proud of is we 
partnered with the Rick Hansen Foundation, 
and we are now going to be at 120 Peel Region 
schools teaching a Treat Accessibly Rick Hansen 
Inclusion agenda with the goal of letting every 
kid go home and teach their parents about acces-
sible inclusion and then hopefully participate on 
Halloween.” 

Padulo got emotional talking about the upcom-
ing event Treat Accessibly has organized in part-
nership with Canadian Tire to provide children 
living with disabilities a true Halloween experi-

ence. 
“This Saturday (October 2), Canadian Tire has 

sponsored a $70,000 event,” he said. “We’re go-
ing to be closing down a street in Toronto and 30 
homes will be participating in a full Halloween 
setup and Canadian Tire helped fund them to add 
to their decor. We have invited children of Hol-
land Bloorview (Children’s Rehabilitation Hos-
pital) and many of these kids have never gotten 
to have a Halloween before, and we’re going to 
have a pretty crazy one. 

“The city permits office said they’ve never got 
a permit through as quickly as this one—it usu-
ally takes eight weeks, we got it done in six days. 
We’re going to have over 750 individuals there in 
the span of a day in a COVID safe environment. 
We’re going to film the event and our sponsors 
(Canadian Tire, Kinder, and RE/MAX) are go-
ing to spend hundreds of thousands of dollars to 
share the video socially across Canada at which 
point people can come to our website for free 
templates and information on how they can rally 
their neighbourhood on how to do this.”

To support Treat Accessibility, residents can or-
der a lawn sign for free and learn more about the 
project at TreatAccessibly.com. 

Caledon backs Treat Accessibly initiative to make 
Halloween an option for everyone
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Sophistication2

New look. Same great taste. 

HOCKLEYBEER.CA



YOUR ESCAPE FROM THE CITY
Raised 2+1 bedroom, 2 bath, bungalow among towering trees, a short walk to the Nottawasaga River 

or ride your bike to the Winery of the Hockley Valley Resort with golfi ng, skiing, spa & fi ne dining. 
Unwind on the covered front deck with the morning sun or on the back deck & patio with the sounds of nature 

in the afternoon. Fully fi nished basement features a rec. room, bath, sitting area, bedroom & above grade windows 
which makes the space bright. Hardwood & ceramic fl oors in main level principal rooms, 

eat-in kitchen & good sized living room for entertaining. 125 x 300 foot lot with circular driveway. 
What a great spot to enjoy the wonders of country living & just outside the city. Mono $979,000

Sean Anderson
Broker of RecordChris P. Richie

Broker

Dale Poremba
Sales Representative 

Jennifer Unger
Sales Representative 

David Waters
Sales Representative

Carmela Gagliese-Scoles
Sales Representative 

905-584-0234   519-942-0234
1-888-667-8299

www.remaxinthehills.com

The Chris Richie
Group

11 ZINA ST., ORANGEVILLE 

w w w . e l a i n e k e h o e . c o m

Slavens & Associates Real Estate Inc. Brokerage - In the Hills

Elaine Kehoe   
Cell 416.278.0662 

FOR SALE

Office: 1-888-450-8301
Email: MayerHarmanTeam@gmail.com

www.TheMayerHarmanTeam.comwww.JohnWalkinshaw.com

519-942-7413 
John@johnwalkinshaw.com

Looking to sell 
or buy a home?

Account Sales Manager
HEATHER ERWIN

heather@caledoncitizen.com
Advertising Sales Representative

ERIN LUCKETT
erin@lpcmedia.ca

Advertising Sales Representative
VICKI MEISNER

vicki@lpcmedia.ca
Advertising Sales Representative

HEATHER LAWR
lawr@sympatico.ca

Art Director
SARAH DIDYCZ

Published By:

One of the most innovative real 
estate brokerage models in the 
world has fi nally come to Orangeville, 
with the recent opening of eXp Realty 
at 170 Lakeview Court, 3A. 

Th e global cloud-based brokerage is a publicly-traded 
company, whose agents benefi t from its agent equity 
program, among other fi nancial rewards from its 
innovative business model. 

eXp is disrupting the real estate industry, similar to 
how Netfl ix changed the entertainment industry or 
how Uber revolutionized transportation. eXp Realty is 
already a $6 billion dollar company far exceeding some 
of the largest brand names in the industry. 

It does this by eliminating the old brick-and-mortar 
franchise brokerage model, which had redundant layers 
of management and less of an agent-centred approach.

“Th e industry has been structured so that brick 
and mortars are a big cost and expense, and a lot 
of the revenue is going to the owner of the company. 
Th en it has franchises, regions, franchise owners, 
managers, and then the staff , and the Realtor® is at 
the bottom, paying for everything above it,” explained 
Kevin Flaherty who opened a local eXp Realty offi  ce 
in May.

“What’s come along is a cloud-based real estate 
brokerage, which cuts out the franchise owners. 
It’s not a franchise, it’s one company, currently in 
18 diff erent countries.” 

Th e more sales an eXp agent makes or the better 
performance they have, the more they’re rewarded in 
commissions, stock and revenue share of eXp Realty.  

“eXp is set up to build your own business instead of 
building someone else’s. You’re building your own asset 
that is actually willable,” said Flaherty. “Essentially, what 
eXp has done, it has made the business agent-centric, 
because it’s taken out all of the unnecessary expenses.”

Th rough eXp, agents are supported with a variety 
of advanced marketing tools such as lead generation 
soft ware, and other technological advantages, including 
a fully immersive 3D online world where they can learn 
from industry experts.  

Flaherty said the industry hasn’t fundamentally 
changed since he started 33 years ago, and eXp Realty 
is bringing about many much-needed changes to better 
support agents.

“Realtors fundamentally need two things to be 
successful – they need the proper tools, and they need 
the proper training,” said Flaherty.

One key tool is provided to eXp agents free of 
charge is a customer relationship management (CRM) 
program, called kvCORE, which would cost roughly 
$9,000 per year if an individual agent purchased it. 
kvCORE provides a behavioural-driven IDX website, 
an advanced lead generation CRM system and 
email/text campaigns.

“It really helps organize them, market them, market 
their client’s homes, and helps manage their business 
and normally, the majority of Realtors will never know 
how powerful it is because it’s cost-prohibitive to most,” 
said Flaherty.

Another issue in the real estate industry is the high 
turnover rate of agents early in their careers. 

Flaherty said that approximately 80% of realtors will 
not be in the business in any meaningful way within two 
years of their start date. A large reason is that they lack 
the training, tools and support needed to be successful.

eXp Realty helps address this issue by providing a 
fully immersive 3D online campus, called eXp World, 
which was developed through Virbela, eXp’s technology 
company whose soft ware created eXp World and 
produces next-generation remote collaboration. Agents 
and employees can access classes taught by ICON 
agents – eXp’s top producing real estate agents. eXp 
also brings in industry infl uencers and highly qualifi ed 
professionals like Grant Cardone to train its agents.  

“eXp Realty rewards its highest producing, most 
successful agents to teach and share best practices,” 
Flaherty explained.

Each week, there are up to 50 classes off ered in 
eXp University, via its 3D online campus.

Th e virtual environment was introduced to eXp 
Realty as a way to keep the company connected 
without needing to meet physically and is a major 
help for newer agents who are looking to 
advance their skills.

Flaherty noted that agents are 
increasingly working from home, 
especially since the start of the 
COVID-19 pandemic last March 
and with digital signatures 
eliminating the need for clients to 
sign paperwork in person. 

Recognizing that some agents still want offi  ce space, 
eXp Realty signed an agreement with Regus Shared 
Offi  ce Space, so it has 3,000 offi  ces in over 900 cities, 
across 120 countries, which includes numerous offi  ce 
locations throughout the GTA. Th ere was no shared 
offi  ce space in Orangeville until Flaherty opened 
up the local offi  ce, fi lling a gap in the Duff erin and 
Caledon region.

eXp currently has over 64,000 agents, which refl ects 
exponential growth over the last year and a half, as 
the company had approximately 25,000 agents at the 
beginning of 2020. 

Flaherty noted that eXp is taking agents from the top 
down, as some of the best people in the industry are 
joining the team to take advantage of its many benefi ts. 

Th e company off ers great retirement and health care 
options to its agents.

Th e local eXp Realty offi  ce, located at 170 Lakeview 
Court, 3A, is holding a grand opening on Oct. 20 at 
11 a.m., and Flaherty said he’s encouraging people to 
come out and learn a bit more about the new fi rm. 

Real estate agents who are interested in joining 
eXp can contact Kevin Flaherty by cellphone at 
226-916-0595, email Kevin@Flaherty.ca or learn more 
at: www.PartnerWithFlaherty.ca 

Members of the public can use the same contact 
info & learn more at www.Flaherty.ca 

– Written by Sam Odrowski
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Innovative real estate brokerage opens locally

Kevin Flaherty
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#1AGENT CANADA & WORLDWIDE*

As Per RE/MAX LLC Jan – March 2021

SOLD

3 Cross Country Blvd.

SOLD

11 Pridham Place

SOLD

19 Buckstown Trail

SOLD

16033 Mississauga Rd.

SOLD

44 Livingston Dr.

SOLD

99 Summer Valley Dr.

SOLD

16179 Hurontario St.

SOLD

5 Reddington Dr. #3

SOLD

16 Ingleview Dr.

SOLD

24 Buckstown Trail

SOLD

4717 Beechgrove Sdrd

SOLD

54 Junetown Circle

SOLD

47 Paisley Green Ave.

SOLD

16865 Caledon King Townline

SOLD

6 Allison Crt.

SOLD

16 Meek Ave.

SOLD

28 Barleyfi eld Rd.

SOLD

4954 Boston Mills Rd.

SOLD

11 Kimbark Dr.

SOLD

12627 Kennedy Rd.

SOLD

18794 Horseshoe Hill

SOLD BY TAV, CALL 416.206.8164 NOW!

SOLD
SIGN OF A 

GREAT REALTOR

PROFESSIONAL      -      RESPECTED      -      EXPERIENCED      -      TRUSTED      

CALL FOR A FREE NO OBLIGATION HOME EVALUATION 

* As Per RE Stats Inc based on Volume Combined Not intended to solicit  sellers or buyers currently under contract to a brokerage  

#1REALTOR CALEDON
2015, 2016, 2017, 2018, 2019, 2020*

“THE NEW GENERATION OF REAL ESTATE”

ARE YOU THINKING OF BUYING OR SELLING YOUR HOME ?
Why Work With A Single Agent When You Can Benefi t From A Proven Successful Team !!

FREE: Current Market Property Evaluati on
FREE: Top Of The Line Photography , Drone Video & Live Virtual Tour Video
FREE: Staging Accessories and Artwork
FREE: Packaging Boxes 
FREE: Full Color Gloss Brochures , Booklets  & Postcards
FREE: Comprehensive Social Media Presence
FREE: Adverti sing in Multi ple Publicati ons
FREE: Open House Service

TAV
416 206 8164

Call The Neighbourhood Expert 
With Award Winning Results 

and Let’s Get You Started With 
Our Proven Sales System.

Like us on

tav@tavsells.com
www.tavsells.com

RE/MAX SPECIALISTS TAVSELLS INC. 
BROKERAGE

INDEPENDENTLY OWNED AND OPERATED

SCHEMBRI
BROKER OF RECORD

TEAM

Serving Caledon, Erin, Southfi elds, Bolton, Palgrave, 
Cheltenham, Brampton, Orangeville, Mono & Surrounding Areas

OVER 100 MILLION DOLLARS 
IN SALES 2020

SOLD SOLD

1
PRICING IT RIGHT

Pricing your home correctly can be the single 
most important factor when you’re selling your house. 

You  don’t want to overprice the property because 
you’ll lose the freshness of the home’s appeal 
aft er the fi rst two to three weeks of showings.

WHEN SELLING YOUR HOME

2
LIGHT IT UP

Maximize the light in your home. Aft er locati on, 
good light is the one thing that every buyer citi es that 
they want in a home. Take down the drapes, clean the 

windows, change the lampshades, increase the watt age 
of your light bulbs and cut the bushes outside to let 

in sunshine. Do what you have to do to make your house 
bright and cheery – it will make it more sellable.

3
BE FLEXIBLE WITH 
HOME SHOWINGS

The best way to sell your home is to let a buyer inside 
with their buyer’s agent to tour in peace and quiet. 

Leave the house when buyer’s agents show up.
Anything you say can and will be used against you.

Plus, buyer’s agents prefer to show without interference.

tav@tavsells.com
www.tavsells.com

FOLLOW US ON

TAV’S CORNER

TAV SCHEMBRI
416.206.8164
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519-942-7413 
www.JohnWalkinshaw.com

486289 30TH SIDEROAD, MONO
So much character in this beautiful 2580 sq. ft. home that offers 2 kitchens!! The 
10 acres property has fabulous horse paddocks, land for grazing & is located just 
off Highway 10, perfect for commuters. Call me for more details 519-942-7413.

219 DUFFERIN ST, GUELPH
Lovely home on a quiet street just minutes from all the amenities that 

Guelph has to offer. This 3 bedroom home is move in ready with 
lots of potential to update and make your own.

36 KAREN COURT, ORANGEVILLE
Wonderful 3 bedroom home at the end of a court with a large backyard! 

Walking distance to school and Springbrook baseball fi eld.

12 ERINDALE AVE, ORANGEVILLE
Semi-detached duplex with 2 full apartments. This home backs 

onto an open fi eld which allows for lots of privacy. This is a fabulous 
investment opportunity or multi-family home. 

COMING SOON TO REALTOR.CA

www.JohnWalkinshaw.com

TRUCK REPAIR SHOP
FOR SALE 41 HANBURY ST, DUNDALK

$1,075,000

A turn key truck repair shop/warehouse with 14 x14 ft bay doors and room to work on 1-2 trucks. The property 
is over 0.6 acres with many permitted uses such as Custom Workshop, Warehouse, Self Storage, Animal Hospital 

& more. The building offers 2 separate offi ce spaces and a full bathroom. Call John for details 519-942-7413

130 ADELINE ST, SHELBURNE $800,000

0.26 acres just steps from downtown Shelburne with Commercial Zoning & proposed minor variance 
zoning for a 4 Unit building. Being sold separately or together with 147 Wellington St, Shelburne

CAR WASH
FOR SALE 50 HANBURY ST, DUNDALK $975,000

This car wash has 3 self-service wash bays, vacuum station, private back room for storage 
& a 4th bay with garage door that is currently rented. Call John for more details on how this property 

could make you a business owner & create huge potential profi ts! 519-942-7413

147 WELLINGTON ST, SHELBURNE $800,000

This property is 0.15 acres that is currently zoned Commercial with a proposed variance for 
R2 zoning that would allow for 1 Semi-Detached home. So much potential for this 

property to become something amazing! Call John today 519-942-7413

CALLING ALL INVESTORS & DEVELOPERS!!!

OR BUY BOTH 130 ADELINE ST. & 147 WELLINGTON ST. FOR $1,500,000

(NC) With Canada’s housing market 
hotter than ever, saving up a down 
payment can feel impossible.  
But wise spending and saving  
decisions can add up over time.  
Here, Vanessa Bowen, money expert 
and accountant, offers simple yet  
effective ways to save for the  
home you’ve had your eye on.

ENSURE YOU HAVE A GOOD CREDIT SCORE
A better credit score means that you can qualify for 
lower interest rates and loans that you may require 

when investing in a future property. Working to  
improve your overall credit score, such as by  
avoiding late bill payments, will help make your  
savings go further as you look towards purchasing 
the house or condo of your dreams.

CONTRIBUTE LUMP-SUM PAYMENTS  
TO YOUR SAVINGS
Large annual payments such as a work bonus or  
your tax return can be added as lump-sum  
contributions to your savings. Contributing larger 
sums helps you reach your end-goal more quickly, 
so remember to save these payments. It’s money  
you don’t count on in your day to day anyway, so  
it’ll be easier to set aside and watch your savings 
steadily grow.

SWITCH TO A NO-FEE BANK ACCOUNT
A small step that you can take that will add up to  
big savings in the long run is switching to a no-fee 

bank account. The PC Money Account is the bank 
account reimagined with no monthly fees and  
opportunities to earn PC Optimum Points on every 
dollar spent everywhere you shop. Now, instead of 
having to pay monthly banking fees, you can put 
your hard-earned money towards saving up for a 
house or condo.

CUT DOWN ON UNNECESSARY SPENDING
Try cutting back on expenses such as takeout food 
and shopping for things you may not actually need, 
like subscription services. Instead, put this money, 
which could potentially add up to thousands each 
year, towards a significant investment opportunity, 
such as a future home.

www.newscanada.com

(NC) One of the outcomes of the COVID-19 
pandemic has been soaring home prices. Many 
first-time buyers across Canada are wondering 
whether now is the right time to invest in a home, 
or if they should wait.

But it’s important to carefully think through the 
choice between renting and owning, and to fully 
understand the costs of taking on a mortgage.

Renting and owning can both have benefits. The 
right choice depends on your financial situation, 
priorities and long-term goals.

Owning your home can give you:

1a feeling of pride that you’ve made  
an investment, 

2 independence from a landlord’s choices  
about the future of the property, and

3 the ability to make permanent renovations or 
decorate to suit your own tastes.

In comparison, renting can give you:

1 a feeling of independence,

2 the ability to move easily to pursue  
opportunities, such as a new job, and 

3 freedom from the responsibilities of  
maintaining a home.

Remember, while financial calculations are  
essential in any decision to buy a home, many 
people will find that the emotions and values  
they place on owning or renting will influence  
their choices. Find resources to help you  
understand what each option will cost and decide 
what’s best for you at canada.ca/money.

www.newscanada.com

RENTING vs. 
BUYING 
in the current  
housing market

RESALE 
HOMES
C O L L E C T I O N S

SMART WAYS 
TO SAVE 
for a house 
or condo
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Campania was a tiny village 
located in Amaranth Township, 
southwest of Shelburne, and 
settled between 1845 and 1865.

Th e area was fl at and arable. It was and is good 
farmland, which was what attracted settlers in the 
fi rst place. Campania became an offi  cial community 
when John Davis opened a post offi  ce in February 
of 1894. It may not be a fact, but the story goes that 
Campania got its unusual name because Mrs. Davis 
recommended it aft er being inspired by the book, 
Th e Last Days of Pompeii. Over the years, the small 
village began to grow.

Th e Orange Lodge, chapter 433, was established in 
1902. Th ey held meetings in the schoolhouse, which 
they rented for $6 per year for use of the building.

Th e businesses surrounding the town were all 
farm-based. Th ere was a sawmill, a blacksmith, 
and apiaries that helped with pollination.

Around 1900 the population was listed at around 
50 souls.

In 1901, there was an open-air meeting to 
determine whether they should build a church.

Th e meeting was organized by two ministers, 
E.J. Adams, and John Coulter. An overwhelming 
response resulted in the building of a Methodist 
church on donated land and constructed solely 
with materials and labour donated by residents of the 
surrounding community.

As a result, the church opened its doors debt-free. Th e 
church later became part of the United Church in 1925.

Unfortunately, the growing town never really 
took off  as people seemed to lose interest in the area. 
Several townsfolk left  to seek their fortune in the 
western provinces.

Th e post offi  ce closed in 1912 following the arrival 
of rural mail delivery.

Eventually, the town just disappeared. Th e church 
was closed in 1960, however, it is still standing. 
It is privately owned and used for storage. Other 
than that, there are a few old rural homes that are 
still standing.

Th e village itself, however, has simply faded 
into history.

– Written by Brian Lockhart

RESALE 
HOMES
C O L L E C T I O N S

Another village that 
has been lost over time

Village Highlight
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Proudly Supporting The 
Headwaters Healthcare Foundation

VISIT OUR TEAM AT 
WWW.THEREALESTATEMARKET.COM

More than ever before, 
our homes are our haven from the world.  

 "Your Real Estate Experience Matters", 
call us to help,  

Doug & Chris

PRIVATE HORSE FARM  
Opportunity to own a 19.68-acre private horse farm located in south Mono. Ready for your horses complete 

with fenced paddocks, 160’ x 200’ outdoor sand/fi bre ring, 60’ x 120’ indoor arena with attached barn 
that includes 5 stalls, tack room, feed room & offi ce. Charming 2+1 bedroom home with 2 full baths & 

fi nished basement with walk-out to inground pool & patio area. 

$2,499,900

BEAUTIFUL GREEN ACRES - 3.6 ACRES  
Located just north of highway 89 and only 3km from the charming town of Shelburne. 

The property is level with some mixed bush at the rear and south. The land also has a gentle slope
 from north to south. Enjoy a peaceful rural setting, just minutes from convenient town amenities.

$599,900

COUNTRY ROAD – TAKE ME HOME 
Beautiful one acre property that offers loads of outdoor living space, spacious home with wrap-around porch, 
above ground pool & patio area, detached 24’ X 32’ workshop/garage. Brilliant perennial & vegetable gardens 

with fi repit area overlooking farm fi elds. Master bedroom & second bedroom each have walkout 
to private balcony with unique loft area in the third bedroom. 

$1,100,000

ELEGANCE & LUXURY 
5-bedroom bungaloft offers spacious & luxurious living for large families and entertaining. 

Great room opens up thru panoramic bi-folding doors to private rear terrace with timber beams & stone fl oor. 
Upper level is perfect for teens/guests & loads of living space in the lower level including 3-piece bath, 

storage room and workshop. Incredible landscaping, garden & fi repit area. 

$2,495,000

ENCHANTING LOG HOME 
Enjoy 7 acres of nature at its best, a private setting, meticulously maintained throughout.

Enter through a majestic maple forest, wind up the drive to this charming log home perched on a 
hill overlooking lush & colourful gardens, landscape river & pond. Main fl oor offers a full kitchen with 

built-in appliances, open concept living/dining room, cozy woodstove & spacious upper loft.

$1,049,900

FAMILY FRIENDLY LOCATION 
Located on a quiet court, this home features a welcoming spacious foyer, 3 bedrooms, 2 bathrooms 

and an open concept kitchen/great room with a walk-out to deck. Lower level welcomes you 
to large recreation room with gas fi replace, wet bar, above grade windows and 4-piece bath. 

Enjoy side deck for BBQ, private patio, perennial gardens, large shed & mature trees.  

$769,900

VICTORIAN FARMHOUSE 
14-acre country property offering private setting, classic brick Victorian farmhouse and original bank barn 

in excellent condition. Wrap around porch invites you to country kitchen featuring center island, 
leaded glass french doors & cookstove. Spacious dining room showcases a large bay window, pine fl oors 
and high ceilings, beautiful original trim & doors. Mature gardens & rear forest with trails, the list goes on. 

$1,599,900

ACREAGE WITH GREAT POTENTIAL - 81 ACRES 
Large land parcel w/ approximately 43 acres of workable farmland with a building site for your dream home. 

Beautiful rolling property w/ tree plantation approx. 10,000 - 12,000 trees included.  
Spring-fed Pond, open meadow and mixed bush. A great opportunity for a quiet country property

 in an area of many new custom homes.

$1,249,000

SOLD SOLD

SOLD
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WWW.KISSREALTY.CA 519.942.8700

Jerry Gould
Broker

519-217-7653

Laurie Drury
Sales Representative

519-940-1731

Julie Huppé 
Sales Representative

519-942-6688

Dina Amaral 
Sales Representative

647-631-7126

FAITH, COMMUNITY, EXPERIENCE... IT’S WHO WE ARE!

212 ALICE ST, WINGHAM

10+, Combined Acres, Of Bliss In Beautiful Wingham! 
Bring Your Own Business, Open A Riding School, 
Bring Your Horses Or Continue To Rent Out The Barn/Arena. 
The Possibilities Are Endless.

136 YOUNG ST, DUNDALK

In The Charming Little Town Of Dundalk, 
Sits This Stunning Rebuilt Home. Everything Is 
Very New, Completely Rebuilt About A Year Ago. 
Nice Finishes Throughout This Detached Home. 
Extra Long Garage, Quiet Street. 3 Beds And 3 Baths, 
Every Bedroom Has A Bath, With The 2nd And 
3rd Sharing A Jack And Jill 4 Piece Bath. 

40 TODD CRES, DUNDALK

Perfect Family Home Or Investment In Family 
Friendly Neighbourhood! 3 Bedroom, 3 Bath, 
All Brick 2 Storey Sits On A Large Lot. Open Concept 
Main Floor, Eat In Kitchen Complete W Stainless Steel 
Appliances, W/O To Yard. Upper Level Off ers Master 
W 3Pc Ensuite, W/I Closet. Lower Level W High Ceilings.

477420 3RD LINE, MELANCHTON 
Exquisite Views From This Stunning Custom 
Built Country Bungaloft Sitting On 2.31 Acres, 
On A Paved Road W High Speed Internet And 
Smart Home Technology. Over 3250 Sq Ft Of 
Living Space, 3 Bedrooms All With Ensuite Baths. 
High End Kitchen W Quartz Countertops, Backsplash, 
Kitchen Aid Appliances, Soaring Cathedral Ceilings In 
Great Room W Spectacular Windows, Stone Fireplace. 

  $1,199,000

  $604,000

  $759,900

  $1,699,000
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When placing your home on the 
market for sale, there are a lot of 
little things to consider when 
attracting strangers who may be 
potential buyers. 

Most buyers make up their minds within the 
fi rst minute of seeing a property based on their 
initial impression and are already considering wheth-
er or not to make an off er.  

Curb appeal – that impression your home makes 
on a buyer when they fi rst arrive – is a huge part of 
the selling process. 

As a homeowner, you want to present your 
property in the best way possible, so anyone who 
arrives for viewing has a favourable response to 
seeing your home for the fi rst time. 

Th ere are many ways to spruce up your 
property and give an impression of a well-kept 
and maintained home. 

Th e easiest way to make a good fi rst impres-
sion is to maintain your front lawn by keeping your 
grass well-trimmed for a neat and tidy appearance. 
A lawn that is overgrown will immediately set off  
a red fl ag to a potential buyer who will wonder 
what other areas of the property have been neglected. 

Aft er mowing your lawn, you should continue 
with general landscape maintenance. Th is includes 
picking up twigs,  raking  up leaves, and cleaning 
up any natural debris that may be scattered around 
your property. 

If you have gardens, they should highlight your 
home by presenting a pleasant enhancement to the 
property. Flower gardens should be weed-free, and 
shrubs should be neatly trimmed.  

You should then consider removing any unsightly 
objects that may be on your property. You may have a 
collection of old bicycles or other scrap objects at the 
side of the garage that you always intended to get rid of.  

Call your local scrap dealer and have this type of 
material removed before a potential buyer arrives to 
see your home.  

Your driveway will most likely provide a large 
visual area from the street.  

If you have potential buyers arriving for a viewing, 
remove your vehicles from the driveway to not only 

provide a wide-open appearance but allow your 
visitor a convenient place to park when they arrive to 
view the property.  

Th e condition of your driveway is also important. 
No one wants to see a driveway that has crumbled 
or broken asphalt. Patching holes and sealing the 
driveway for a nice black appearance will go a long 
way in your presentation.   

Your front entranceway will be one of the fi rst 
things a potential buyer will notice. An old, worn-out 
front door creates a negative impression on anyone 
arriving. Th e porch and entrance should be neat and 
free from any clutter. 

While fi rst impressions of a home are made 
from the street, you must also consider the fact that 
someone interested in buying your home will also 
view the property from the backyard. 

Your back yard should also be neat and free of clutter 
with gardens maintained and the grass trimmed. 

If you have pets, make sure you clean up aft er them 
before you have people walking through your yard.  

With so many people working from home in the 
current situation, there has been an increase in the 
number of home buyers who consider their house to 
be the place they will spend most of their time. 

Th at increase in home time has meant that many 
people now want a home with the amenities that 
make their time more enjoyable – and that includes 
outdoor pools.  

Th ere has been an increase in buyers wanting a 
home with a pool already installed. 

A pool can be a real selling feature that will 
enhance your home’s appearance and selling price. 

If you do have a pool, nothing will turn potential 
buyers away quicker than seeing a pool that has not 
been maintained.  

Th e water should be crystal clear and free from 
debris like leaves and other things that can fall into 
the pool and fl oat on the surface of the water. 

Realtors will tell that when a buyer is interested, 
they will dip their hands in a pool to test the water 
– and that’s a sure sign they are picturing themselves 
having fun on a hot summer day.  

However, that dream will quickly go away if there 
are signs of algae or water that has turned colours. 

If you have furniture around your pool, take a few 
minutes to make sure it is clean and nicely arranged 
to give visitors a mental picture of what they can look 
forward to if they purchase your property.  

When you place your home on the market for 
sale, you want to make the best presentation possible 
when potential buyers arrive to view the home.  

Since their initial impression will have a huge 
impact on whether or not they decide to make an 
off er, making sure their fi rst viewing is a  favour-
able  one will go a long way in helping you sell 
your property. 

Taking the time to make sure the little details 
are taken care of will go a long way in impressing 
potential buyers and giving them the confi dence that 
your property is the right home for them. 

– Written by Brian Lockhart

Information provided by Jerry Gould and 
the Gould Team ReMax Real Estate Centre offi ce 

at 115 First Street, Orangeville. Faith, Community, 
Experience... It’s Who We Are!

www.kissrealty.ca

WWW.KISSREALTY.CA 519.942.8700

Jerry Gould
Broker

519-217-7653

Laurie Drury
Sales Representative

519-940-1731

Julie Huppé 
Sales Representative

519-942-6688

Dina Amaral 
Sales Representative

647-631-7126

FAITH, COMMUNITY, EXPERIENCE... IT’S WHO WE ARE!

SOLD SOLD SOLD SOLD SOLD

RESALE 
HOMES
C O L L E C T I O N S

forforforsaleforhome
...When you place your home 

on the market for sale, you want 
to make the best presentation 
possible when potential buyers 
arrive to view the home...

Ask A Realtor

salehomeHow do I present my
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property and give an impression of a well-kept 
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grass well-trimmed for a neat and tidy appearance. 
A lawn that is overgrown will immediately set off  
a red fl ag to a potential buyer who will wonder 
what other areas of the property have been neglected. 

Aft er mowing your lawn, you should continue 
with general landscape maintenance. Th is includes 
picking up twigs,  raking  up leaves, and cleaning 
up any natural debris that may be scattered around 
your property. 

If you have gardens, they should highlight your 
home by presenting a pleasant enhancement to the 
property. Flower gardens should be weed-free, and 
shrubs should be neatly trimmed.  

You should then consider removing any unsightly 
objects that may be on your property. You may have a 
collection of old bicycles or other scrap objects at the 
side of the garage that you always intended to get rid of.  

Call your local scrap dealer and have this type of 
material removed before a potential buyer arrives to 
see your home.  

Your driveway will most likely provide a large 
visual area from the street.  

If you have potential buyers arriving for a viewing, 
remove your vehicles from the driveway to not only 

provide a wide-open appearance but allow your 
visitor a convenient place to park when they arrive to 
view the property.  

Th e condition of your driveway is also important. 
No one wants to see a driveway that has crumbled 
or broken asphalt. Patching holes and sealing the 
driveway for a nice black appearance will go a long 
way in your presentation.   

Your front entranceway will be one of the fi rst 
things a potential buyer will notice. An old, worn-out 
front door creates a negative impression on anyone 
arriving. Th e porch and entrance should be neat and 
free from any clutter. 

While fi rst impressions of a home are made 
from the street, you must also consider the fact that 
someone interested in buying your home will also 
view the property from the backyard. 

Your back yard should also be neat and free of clutter 
with gardens maintained and the grass trimmed. 

If you have pets, make sure you clean up aft er them 
before you have people walking through your yard.  

With so many people working from home in the 
current situation, there has been an increase in the 
number of home buyers who consider their house to 
be the place they will spend most of their time. 

Th at increase in home time has meant that many 
people now want a home with the amenities that 
make their time more enjoyable – and that includes 
outdoor pools.  

Th ere has been an increase in buyers wanting a 
home with a pool already installed. 

A pool can be a real selling feature that will 
enhance your home’s appearance and selling price. 

If you do have a pool, nothing will turn potential 
buyers away quicker than seeing a pool that has not 
been maintained.  

Th e water should be crystal clear and free from 
debris like leaves and other things that can fall into 
the pool and fl oat on the surface of the water. 

Realtors will tell that when a buyer is interested, 
they will dip their hands in a pool to test the water 
– and that’s a sure sign they are picturing themselves 
having fun on a hot summer day.  

However, that dream will quickly go away if there 
are signs of algae or water that has turned colours. 

If you have furniture around your pool, take a few 
minutes to make sure it is clean and nicely arranged 
to give visitors a mental picture of what they can look 
forward to if they purchase your property.  

When you place your home on the market for 
sale, you want to make the best presentation possible 
when potential buyers arrive to view the home.  

Since their initial impression will have a huge 
impact on whether or not they decide to make an 
off er, making sure their fi rst viewing is a  favour-
able  one will go a long way in helping you sell 
your property. 

Taking the time to make sure the little details 
are taken care of will go a long way in impressing 
potential buyers and giving them the confi dence that 
your property is the right home for them. 
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Information provided by Jerry Gould and 
the Gould Team ReMax Real Estate Centre offi ce 

at 115 First Street, Orangeville. Faith, Community, 
Experience... It’s Who We Are!
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shawnlanigan@royallepage.ca
www.orangevillesown.com

HELPING YOU WITH ALL YOUR REAL ESTATE NEEDS

GO TO  TO SEE MY LISTING VIDEOS Proud Sponsor of: 
Orangeville 
Minor
Baseball

2017/2018/2019

3 Bedroom Link Home in a 
 Great Family Neighbourhood

Commercial Property C2. 
Just Under an Acre with Large Building 

RCR Realty,
Brokerage

Independently
Owned & Operated

$719,900 $749,900

CALL SHAWN FOR A FREE HOME EVALUATION THIS FALL!

322 MICHAEL DRIVE, ORANGEVILLE 31 STATION STREET, AMARANTH

SHAWN’S NEW LISTINGS

1 RESALE HOMES COLLECTION | XXXX 2020 ORANGEVILLE/CALEDON

It is still a hot real estate market 
in Dufferin County and the 
surrounding area, and with 
that comes many challenges 
for both buyers and sellers.

AFTER A PERIOD OF SKYROCKETING selling 
prices in the region, the market has hit a plateau 
where prices have levelled off. However, there is still 
a strong demand for properties in the region.

After a season of record prices that saw the local 
real estate market rise 25 percent since January, the 
situation has hit a high where realistically they just 
couldn’t go any higher.

 Homes in Orangeville are now listing on par with 
other centres closer to the GTA.

There is currently a low level of property inventory 
in the region, but demand remains high as people 
continue to explore the possibility of moving to the area.

 Most of the buyers currently seeking property in 
Orangeville and the surrounding region are coming 
from outside of the area. They are attracted by the 
prospect of more property and a slower pace of life.

 Many buyers are hoping to trade in their condo 
for a detached house with a yard.

The current pandemic that resulted in so many 
people working from home, created a unique 
situation that has never been seen before. 

The opportunity to go to work without leaving 
home meant many people decided to make the most 
of their home buying ability and without the need for 
a commute to the offi ce, they have put more effort 
into buying a property where they will be spending 
most of their time.

There is a downside to this that may still have 
consequences for those that decided to leave the 
big city for a more rural lifestyle. As employers are 
gearing up businesses for a post-pandemic world, 
many employers are now demanding their employ-
ees return to the offi ce as they want to establish a 
company culture and justify current offi ce space.

During the current market, being a buyer can be 
a frustrating process. Many properties are still 
receiving multiple offers once they are listed.

Every time a house is sold, there is only one 
buyer, meaning others who had made an offer and 

failed, are most likely still on the market and are still 
looking for a home in the area.

There is still hope for those hoping to buy in 
the area. While inventory is currently low, that is 
expected to eventually turn around with more and 
more properties becoming available.

 This will eventually have a situation where the 
market will be more balanced and take some of the 
pressure off of interested buyers.

For sellers, the current market has created some 
new challenges as well.

Over the past year, many sellers hoped to 
cash in on the quickly rising prices. Now that things 
have levelled off, those wanting to put their proper-
ty on the market must take a more level approach 
to their expectations.

You cannot simply overprice a property and 
expect someone will throw the cash your way.

Sellers must work with their real estate agent to 
determine a proper and realistic market value based 
on current trends and the selling price of similar 
homes in the neighbourhood.

Lenders are also cautious when it comes to 
mortgages. Just because a buyer wants to pay a 
certain price for a property, the lending institution 
will only lend money based on the appraised value of 
a home, not the selling price.

One of the biggest challenges facing someone 
who decides to put their home on the market is 
fi nding another place to live.

 You may be able to sell your home for a nice 
price, but you still have to have somewhere to live.

 That means you either start looking for a new 
place before you place your home on the market 
and hope your home sells quickly, or you must start 
looking after a buyer has placed a reasonable offer 
on your home.

In that case, if you haven’t thought out the situa-
tion really well, you may fi nd yourself scrambling to 
fi nd a new place.

As the market moves into the winter season, it is 
expected that it will be a fairly stable period for real 
estate transactions in the region.

There may be some minor single-digit increases 
in property values moving into the next year, but 
don’t expect to see the wild ride the region has 
experienced over the past year and a half.

Written by Brian Lockhart

Buying and selling 
in a hot market

Visit www.odreb.com to fi nd an agent today!

AREAS WE SERVE
Members of the Orangeville & District Real Estate primarily serve, but are not limited to, the following areas: all of Dufferin County which is 
comprised of the rural townships of Amaranth, East Garafraxa, East Luther, Melancthon, Mono, and Mulmur as well as the communities of 
Grand Valley, Orangeville and Shelburne. The members also serve the Township of Adjala, the Town of Caledon and the Township of Erin.

Members of the Orangeville & District Real Estate Board (ODREB) are also members of the Canadian Real Estate Association (CREA), 
the Ontario Real Estate Association (OREA), and the Toronto Real Estate Board (TREB), and, as such, adhere to a high standard of 
professional conduct and a strict Code of Ethics.

The Board fosters understanding and co-operation amongst the members resulting in enhanced professional services to the public.

August 2021 vs. August 2020
The number of active listings in Dufferin (excluding Orangeville) decreased by 39.81% in August 2021 
over the same month in 2020. The number of homes sold decreased by 15 homes or 20% in August 2021. 
Average sale prices increased by 22.43%.

Year to Date 2020 vs. Year to Date 2019
The number of homes sold increased by 84 homes in August 2021 over the same month in 2020. 
Average sale prices were up by 37.77%.

Dufferin Real Estate Market Update
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Call a team of professionals that can get the job done!
2 Holland Drive, Unit 6
Caledon, ON L7E 1E1

*AS PER IMS STATS 2019/C21 STATS 2019647.922.5309

LOOKING TO GET TOP DOLLAR 
FOR YOUR HOME?

Our proven Home Marketing Plan gets you TOP DOLLAR every time!

#1 AGENT for 2019
#1 in ALL of Bolton
#28 in ALL of Canada
Top 1% in ALL of Caledon*

NICOLAS CURRIE
Social Media Expert/

Photographer/Videographer

TERRY McCUE
Licenced Buyer Agent
Sales Representative

#1 AGENT for 2019AGENT for 2019AGENT

Lorraine MondelloSales Representative    www.teamlorrainemondello.com

MARKET UPDATE

August 2021 vs. August 2020
The number of active listings in Orangeville decreased by 50% in August 2021 vs. August 2020. 20 less listings 
came on the Toronto Regional Real Estate Board in August 2021 vs. August 2020, which is an decrease of  
25.64%. The number of homes sold decreased by 12 homes or 17.65%. The average days on the market  
increased from 12 to 14 days. Average sale prices were up by 28.48%.

Year to Date 2021 vs. Year to Date 2020
The number of homes listed in Orangeville, year-to-date increased from 515 to 655, which is an increase of 27.18%. 
The number of homes sold increased by 143 homes. The average days on the market decreased from  
17 to 9 days. Average sale prices were up year over year by 25.20%.

August 2021 vs. August 2020
The number of active listings in Caledon decreased by 48.02% in August 2021 over the same month in 2020.  
The number of listings that came on the Toronto Regional Real Estate Board in August 2021 vs. August 2020 
decreased by 139 homes or 51.10%. The number of homes sold decreased by 52 homes or 33.33%.  
The average days on the market remained the same being 16 days. Average sale prices were up by 33.32%. 

Year to Date 2021 vs. Year to Date 2020
The number of homes listed in Caledon, year-to-date increased from 1329 to 1489, which is an increase of 12.04%. 
The number of homes sold increased by 249 homes or 33.74%. The average days on market decreased from  
23 days to 12 days. Average sale prices were up by 33.39%.

(NC) No matter the size of your 
home, the kitchen is likely the  
hub of your everyday life.  
It’s where you gather for meals, 
experiment with recipes and  
maybe even host impromptu  
dance parties. Since it’s the  
centre of your home, why not  
make it your favourite room too? 
ADD A TV
Consider installing a TV so you can catch up on the news 
at breakfast or follow along with a cooking show for testing 
out a new meal.

A smaller TV is ideal as you don’t want to overcrowd the 
space. Before installation, ensure the unit is away from your 
oven and other electrical equipment. If you find a perfect 
spot but there isn’t an outlet close by, don’t worry. You can 
hire a licensed electrical contracting (LEC) business to  
install an extra outlet for you, hide wires from view and 
make sure your space is safe from electrical harm.

But be careful when hiring someone to work in your  
home. Sometimes, unlicensed contractors offer their  
services for a lower cost. Always remember that in  
Ontario, only a LEC business can be hired to do electrical  

work in your home. So before getting started, verify their 
ECRA/ESA licence number to ensure they are authorized  
to do electrical work.

TURN UP THE VOLUME
Larger kitchens allow for a variety of social gatherings, like 
having extended family help make a holiday meal together, 
or entertaining guests for a celebration. Setting up a sound 
system can add extra ambiance for relaxing music, pod-
casts or even party tunes. Choose a spot away from the 
sink to put speakers and any other equipment, so moisture 
doesn’t affect any wires or cause a fire.

MAJOR APPLIANCES FOR A FACELIFT
If you’re planning to fully renovate, dedicate some time for 
choosing the best appliances to fit your style and needs. 
Before putting everything in place, make sure you have the 
right electrical outlets. Some appliances like microwave 
ovens, refrigerators and dishwashers require dedicated 
circuits to protect you from potential accidents caused by 
overheating or overloading.

Use a ground fault circuit interrupter outlet for anything less 
than 1.5 metres from the sink. Hire a LEC business to assist 
with any electrical installation and be sure that they file a 
notification of work with the Electrical Safety Authority when 
the work begins.

With the right resources and expert help, small or big chang-
es can transform your kitchen and make it your favourite 
room. Find more electrical safety tips at esasafe.com/safety. 

www.newscanada.com

How to make your  
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*Some conditions may apply. All mortgage applications are subject to meeting Scotiabank’s standard credit criteria, residential mortgage standards and maximum permitted loan amounts. Offer only available on transfers of existing mortgages from another lender or financial 
institution to The Bank of Nova Scotia. Prepayment charges with your existing lender may be applicable if the mortgage has not reached its maturity date. This program may be changed or withdrawn at any time without notice and may not be combined with any other discounts, 
offers, or promotions. The minimum mortgage amount is $100,000 and the new mortgage must be set up as a closed fixed rate mortgage with a 3 year term or greater or, a closed variable rate mortgage with a 5 year term. Scotiabank will pay a maximum of $800 to the 
appropriate service provider to cover mortgage closing costs for services ordered directly or approved by Scotiabank. This amount will be treated as cashback and will be repayable to Scotiabank if the mortgage is assumed, paid out, transferred, or renewed prior to the expiry of 
the mortgage term. The cashback amount may appear as an additional charge payable in any discharge or renewal statement, and will be calculated on an even prorated basis using a standard formula. Scotiabank will also cover up to a maximum of $400 towards any discharge 
or assignment fee (other than any prepayment charges) charged by the other financial institution in connection with the mortgage transfer (not applicable in Quebec). The mortgage must be funded within 120 days of the application date. 
® Registered trademark of The Bank of Nova Scotia

Wendy Poletek
97 First Street
Orangeville, ON
519-942-5722
wendy.poletek@scotiabank.com

Switch your mortgage to Scotiabank®

Get up to $1,200 to cover switch costs*

It’s a great time to switch to Scotiabank and get a mortgage that’s right for you. You deserve a mortgage that gives you flexible 
options to help manage your total financial health.

Call me today and let’s get started.

Fall is here. The weather 
is cooling, the leaves are 
changing, and the harvest is in. 

If you’re hoping to take advantage of the autumn 
season and spruce up your space, look no further than 
Rock Garden Farms, located at 16930 Airport Rd., 
Caledon East, just 5 kilometres south of Mono Mills. 
When it comes to harvest-based decorating, the farm 
has everything you need. 

Th ey’re currently selling pumpkins, gourds, 
squashes, bushels of freshly picked apples, bales 
of straw, fl owery kale, ornamental peppers, 
chrysanthemums, and fresh-cut sunfl owers. 

With such a wide variety of harvest-based décor, the 
options for decorating are endless, and Rock Garden 
Farms’ staff  can help guide you every step of the way. 

“For decorating, you can place mason jars with 
fl owers or candles in them on your table or even use 
preserves as colourful accents on your table, counter 
or the corner of your island when entertaining this 
season,” said Margaret Galati, head of operations at 
Rock Garden Farms. “Just something to feel like you’re 
in the harvest.”

Being a community-minded business, much of 
the produce sold at Rock Garden Farms is either 
grown on its property or sourced from local farmers 
and Ontario-based producers. 

Th e chrysanthemums have turned out great this 
year, with Rock Garden Farms off ering them in a 
variety of colours and arrangements. 

Margaret told the Citizen that walking inside of the 
store and seeing all of the recently harvested produce 
can be very inspiring to those looking to decorate a 
space of their own. 

“I believe we have something for everyone, and 
if not, customers can just have a feast for their eyes 
when they walk through,” she said. “Savour the smells 
and colours right now because it is at its best.”

Th e store is also well known for its sauces, jams, 
and lasagna that’s made in-house. 

“If people are looking for homemade products, 
we’ve got them covered,” Margaret noted.

She added that the fall season is a great time for 
people to enjoy some open-air shopping and take 
advantage of the harvest. 

“We just want to inspire people to get out and 
walk around all the markets right now and enjoy the 
Ontario harvest because it is here and it’s bountiful,” 
said Margaret.

“I’m also really excited to see the harvest being 
enjoyed. Th at’s my biggest thing, is for people to really 
enjoy Ontario this time of year, from the decor to the 
food – it’s all good.”

To learn more about Rock Garden Farms and 
everything it has to off er, visit: www.rockgardenfarms.ca

– Written by Sam Odrowski

TO ENTER:
Send your email ballot entry 

including your name, address 
and telephone number to 

heather@simcoeyorkprinting.com  

Deadline for entries 
is 12 noon on 

Friday, October 15, 2021.

Limit one entry per person. One winner will 
randomly be drawn on Monday, October 18, 2021. 

The winner will have their name shown in the 
October issue of Resale Homes Collections. 

Must be 18 years of age to enter. 
Employees and relatives of London Publishing Corp. 

and contest sponsor are not eligible to win.
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C O L L E C T I O N S

SPRUCE UPgiveaway
YOUR  
SPACE

ENTER
FOR YOUR CHANCE TO

WIN
$100
GIFT CARD

AUGUST SPRUCE UP 
YOUR SPACE

GIVEAWAY WINNER IS 
STEPHEN HUSSEY OF CALEDON

Stephen has won a $100 gift card to 
Sherwin-Williams

Thank you to all of the entrants for 
helping make the contest a success. 

Keep entering for 
your chance to WIN! 

!

OPEN 8:00AM-7:00PM EVERY DAY!

16930 Airport Rd. Caledon East
905-584-9461

www.rockgardenfarms.ca

www.rockgardenfarms.ca

Proudly Serving 
Families for over 

30 years!

ROCK GARDEN FARMS 
HELPING THE COMMUNITY TO 

decorate with the harvest
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WE KN  W
CALEDON
WE KN  W
CALEDON

Call us today for step-by-step advice 
to buying and selling with your 

safety and best interests in mind.
Not intended to solicit Buyers & Sellers currently under contract with a Broker.

www.roseperdue.com

ROSE PERDUE
Lead Sales Representative
rperdue@remaxwest.com
Direct: 416-574-2727

West Realty Inc. Brokerage
Independently owned and operated

STEPHANIE PERDUE
Sales Representative

sperdue@remaxwest.com
Direct: 647-388-0919

Time to 
Organize!
Clearing the chaos and 
overwhelm to create 
safe, organized and 
functional spaces to 
improve accessibility 
and productivity in 
your life, home 
& business.  

647-962-4330
ida@smartorganizing.ca

www.smartorganizing.ca

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

An independent member of the  
Mortgage Centre Network

Tel: 905-951-0234 
Cell: 416-985-0234

Toll Free: 888-951-0234

www.shannonturnbull.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

• Skylights replaced?
• No mess in your home
• Leak-proof - Guaranteed!
• Licensed & Insured
• 10 year Guarantee

CALL JOE AT ANY TIME

416-705-8635
brightskylights@gmail.com

www.brightskylights.ca

WE FIX SKYLIGHTS!

519-216-2842

IrmaSellsHomes.com

Sales Representative

Irma Devia

(NC) Ready to repaint but not sure 
how to pick the perfect neutral? 
Benjamin Moore colour and 
design expert Sharon Grech 
shares her top four tips to 
help you choose the perfect 
white paint for your space.
KNOW YOUR EXPOSURE.
Overall lighting and the orientation of your room are 
the most important considerations when choosing 
paint colours, especially when it comes to selecting the 
right tint of white. Whether your room faces north, 
east, south or west, there is a white paint designed to 
bring out the very best in your space’s natural light.
“If you have a north or east exposure, opt for warmer 

whites. Look for options with cooler tones to counter-
balance south and west exposures, such as Decorator’s 
White OC-149.”

If you’re in a space with limited natural light such 
as a basement or small den, consider Chantilly Lace 
OC-65, a bright designer favourite to bring an added 
sense of space and light to any room.

PAY ATTENTION TO THE UNDERTONE.
When selecting neutral paints, one of the key 
diff erences to keep in mind is the undertone. From 
pink to green and everything in between, you can 
fi nd a white paint with an undertone to suit your 
space. When selecting a white paint, consider the 
colour of the furniture and fl ooring in your space 
— if you tend towards warmer hues, opt for a white 
paint with a warm undertone to create a cohesive feel.

EXPRESS YOUR SENSE OF STYLE.
From modern to traditional, white paint can bring 
out the best in a range of design styles. Express your 

personal taste and give your neutral space a warm 
and inviting feeling by adding texture with throw 
blankets, cushions and rugs in natural fi bres. To 
accentuate architectural details and add extra 
dimension to neutral walls, Grech suggests painting 
details such as trim, mouldings and even furniture 
in a high-gloss sheen to add a striking contrast to 
matte or eggshell walls.

TEST BEFORE YOU PAINT.
Sharon’s top piece of advice? “Always test a few 
variations of white paint on your walls before 
painting the whole room.” A white paint that looks 
perfect in the store could look totally diff erent 
once it’s in your space. Once you’ve found your 
perfect tint, make sure to prime your walls if 
you’re painting over a bold colour. Choose a 
paint like Regal Select interior paint to achieve 
professional results and fl awless coverage.

www.newscanada.com

DESIGNER

(NC) This year’s home must-have is an offi ce space 
that offers fl exibility to go seamlessly from video 
calls to virtual classroom to everything in between. 
To help you create a workspace that works for you, 
Sharon Grech, Benjamin Moore colour and design 
expert, shares three affordable tips to create a 
stylish offi ce no matter your style or budget.

CHOOSE COLOURS THAT 
PROMOTE PRODUCTIVITY.
Struggling to fi nd focus when working from home? 
Your wall colour can help promote a sense of calm and 
concentration to help you through your busiest days. 
“Tints and shades of green such as Spa AF-435 or 
Flora AF-470 can help foster a sense of calm and 
support your productivity,” recommends Grech.

Giving your home offi ce a coat of green paint is 
a project you can do yourself, and the increased 
focus and reduction in eye strain will help you work 
smarter all year long.

MAKE ROOM FOR YOUR WORKSPACE.
If you don’t have a dedicated home offi ce, you 
can easily create a place where you can focus by 
making a work area in your home. A fl oating shelf 
or a side table can double as a compact desk in 
small spaces. Once you select where you want to 
set up your workspace, clean up any clutter that 
could be distracting. Grech suggests shopping 
your home for baskets, mason jars and catch-alls 
to store offi ce supplies such as notebooks, pens 
and loose papers.

CREATE A CHIC BACKGROUND.
On video calls all day? You can create an envy-
inducing backdrop in just one weekend by painting 
out a bookcase, including the backs of shelves, 
in one solid hue like Amazon Soil 2115-30. Grech 
recommends choosing a durable paint designed 
to adhere to wooden surfaces such as Advance 
interior paint for results as professional as your new 
offi ce. Once dry, position your bookcase, with styled 
shelves of books and decorative objects, behind 
you for a put-together background.

www.newscanada.com
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WORK & PLAY ON THIS AMAZING PROPERTY

Raised 2+1 bedroom, 2 bath, bungalow among towering trees, a short walk to the Nottawasaga River or ride your bike to the Winery 
of the Hockley Valley Resort with golfi ng, skiing, spa & fi ne dining. Unwind on the covered front deck with the morning sun or on the 
back deck & patio with the sounds of nature in the afternoon. Fully fi nished basement features a rec. room, bath, sitting area, bedroom 
& above grade windows which makes the space bright. Hardwood & ceramic fl oors in main level principal rooms, eat-in kitchen 
& good sized living room for entertaining. 125 x 300 foot lot with circular driveway. What a great spot to enjoy the wonders of country living 
& just outside the city.   Mono $979,000

YOUR ESCAPE FROM THE CITY

Sean Anderson
Broker of Record

Chris P. Richie
Broker

Dale Poremba
Sales Representative 

Jennifer Unger
Sales Representative 

David Waters
Sales Representative

Carmela Gagliese-Scoles
Sales Representative 

905-584-0234   519-942-0234
1-888-667-8299

www.remaxinthehills.com

The Chris Richie
Group

FALL MARKET IS UPON US, WHAT’S IN STORE FOR REAL ESTATE?
It always seems to be a bitter sweet time of year.  � ere is the anticipation of beautiful colours that are soon to emerge and those cool days for sweaters and apple picking... 

but the memory of hot sunshine and sandy beaches just seemed like yesterday!!! How fast things change and how fast these days have been going by, it can be a blur.

As the saying goes though, as much as things change, how much they stay the same is what seems to be the tale of Real Estate.  � e market continues to be strong as the
housing inventory continues to be at historic lows.  2021 is on pace to be one of our strongest markets ever as the trend for Buyers looking for more space, with less importance 

being placed on the distance to work as the "work from home" option is made available to more of the workforce than ever before.

Unfortunately, the battle with the pandemic continues.  As much as great strides have been made, the road ahead is still unclear.  � e uncertainty has caused so much pain that families are looking for 
anything that may help and sometimes that means change. When the pandemic � rst hit and the Real Estate surge began, people wanted more space, they wanted to be close to outdoor activities, 

they wanted swimming pools and yards to run in! At the time interest rates were low, the state of the economy was bleak and the inventory of homes for sale was historically low. 

Now, a year and a half later, we still have uncertainty, interest rates remain at incredibly low levels and the inventory of homes for sale is still at extremely low levels and so although the 
seasons are changing, it seems that the strength of this market has not.  � e Fall Market may be the time for you to make a change and we are here to help.  Give us a call, we can discuss 

your needs and help you with your questions.  We have been here and putting SOLD signs on Homes in our beautiful area for over 30 years, just ask your neighbours!

A private natural hideaway on 7.8 acres, freshly paved driveway from a well maintained road if you are a commuter! 3+1 bedroom, 
2 bath, raised bungalow with built in 2 car & detached 2+ car shop. In the last few years: new roof, new kitchen, new lush broadloom 
(with hardwood underneath) generator, windows, new well & septic fi eld too! Fantastic large all season sunroom lets you enjoy the 
beautiful outdoors all year long! Lot has gardens, large grassy area for kids to play, towering pine forest for the deer to come visit 
with trails all around. There is also a secondary exit at the back of the lot leading to a side road. Close to the Dufferin forest & skiing in 
Mansfi eld. Separate entry to the offi ce downstairs.  A well cared for & immaculate home like this only comes around so often, it’s your 
chance to enjoy the country life in true comfort!  Mulmur $1,499,000

PICTURESQUE HOME ON 1 ACRE
Desired location, charming & well appointed with ground source heating, wood & propane fi replaces, large custom kitchen with 
loads of cabinets, hardwood fl oors & French doors. Finished walk-out basement with separate entrance includes a kitchen, rec. room, 
2 bedrooms, bath & offi ce. Extra large deck 10x45 feet., 2 year old workshop 10x10, kids climber play area, outdoor fi re pit, 
Roger’s high speed, 2 car garage + 2 remotes, 200 AMP + 60 AMP standby panel, water softener on demand carbon fi lter & hot water 
40 gal tank. Large driveway for lots of parking, mature trees, town water & septic system. Come and see this one for yourself, you won’t 
be disappointed.  Caledon $1,875,000

PUTTING 
SOLD SIGNS 
ON HOMES 
FOR OVER 

30+ YEARS!  

THE FALL MARKET IS HERE 
CALL THE RICHIE GROUP FOR YOUR 
FREE HOME EVALUATION!
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