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4-H HANDS OUT LOTS OF HARDWARE
It’s been a year of accomplishments and achievement for members of Peel 4-H, and it was time to recognize that Friday night. The 
annual Peel 4-H Awards Night was held in the Junior Farmer Hall at Brampton Fairgrounds. The major award winners included Allison 
French, who won the Kiwanis Citizenship Award and was on the championship Go for the Gold team; Nicole Emmerton, who received 
the Kiwanis Citizenship Award, recognition as the Most Involved Senior Member Outside of 4-H and the Peel 4-H Secretary’s Award; 
Jamie Laidlaw, who was on the Go for the Gold team; Robert Matson of the Go for the Gold team; Nicole French, also a member of 
the Go for the Gold team, who also got the Carl Madgett Memorial Leadership Award; and Julie French, a member of the Go for the 
Gold team, who also received the Richard R. House Grand Champion Showman for the Region of Peel Award.

Photo by Bill Rea

By Bill Rea
There’s mixed reaction lo-

cally to plans to have Peel Re-
gion’s Chair elected at large.

New legislation was intro-
duced at Queen’s Park last 
week that would see the Chairs 
of Peel, York and Niagara Re-
gions directly elected for the 
next term, due to start late in 
2018.

Under the current system 
in Peel, the Chair is elected to 
a four-year term by Regional 
councillors at their first meet-
ing after the municipal elec-
tion.

Municipal Affairs Minister 
Bill Mauro was quoted in the 
Toronto Star as saying the 
proposed changes will “help 
strengthen local governments 
and en-
hance 
t h e i r 
a b i l -
ity to 
s e r v e 
the res-
i d e n t s 
of their 
commu-
nities.”

C a l e -
d o n ’ s 
represen-
t a t i v e s 
on Region 
council had 
v a r y i n g 
views on 
the implica-
tions of the 
move.

“I accept t h a t ’ s 
the way things are going to 

be,” Mayor Allan Thompson 
remarked. “We’re now going to 
have a super mayor of the Re-
gion of Peel.”

Thompson 
saw good and 
bad points in 
the legisla-
tion.

He said 
it will slow 
t h i n g s 
down at 
the Re-
gion, and 
the elect-
ed Chair 
w i l l 
have to 
l i s t e n 
m o r e 
to the 
public, 
rather 
t h a n 
c o n -

centrate on trying to 
get things moving.

On the other hand, he also 

said it should end bullying of 
one municipality on another, 
thus creating more harmony.

“Off the top of my head, Cale-
don will never have another 
Regional Chair,” was the ini-
tial reaction of Councillor Barb 
Shaughnessy.

Shaughnessy is in her first 
term as a councillor, and she 
recalled having trouble figur-
ing out exactly what the role 
of the Chair is. “I don’t know 
how the general public is going 
to figure it out,” she remarked.

She agreed an elected Chair 
would be accountable to all res-
idents, but added that should 
be the case anyway.

“I just don’t think people 
understand what the job’s all 
about,” she commented, add-
ing the whole thing is likely to 
come down to name recogni-
tion.

Councillor Johanna Downey 
pointed out Halton Region has 

Quote
of the week

“It feels like there is always a pos-
itive, almost fun atmosphere in the 
place.”
Dwight Matson, as he introduced 
Paul, Marion and Robert Kolb as 
Peel’s Farm Family of the Year.

905-951-9511

24 Shore St., Bolton  

behind the Pizza Nova

 www.boltonfamilydentist.com

New patients are welcome. 

Call to book your appointment today.

Guaranteed
smile

every time.

Thompson accepts next Chair will be elected at large

See ‘Groves’ on page A5
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Please join us at a Public Open House to provide your input on this 
project.

The Region is proposing 
improvements on Highway 50 
during the 2017 construction 
season. The proposed works 
include:
• Installation of a pedestrian 

crossover (PXO) at the  
intersection of Highway 50 
and the Caledon Trailway

• Curb work to provide traffic 
calming and improve  
accessibility

• Update of the school cross-
ing at Munro Street

These works will be combined 
with other planned works in 
the area, including road resurfacing from north of Old Church Road to 
south of Highway 9, culvert replacement, curb repair, re-ditching, bridge 
rehabilitation, and guiderail replacement. The public open house will in-
clude education on pedestrian safety and how to use the new pedestrian 
crossover.

To keep in touch with us regarding this project, please contact 
Arthur Lo, Project Manager – Sustainable Transportation 
at Arthur.Lo@peelregion.ca or 905-791-7800 ext. 4554

The Region of Peel is committed to ensure that all Regional services, programs and facilities are 
inclusive and accessible for persons with disabilities.  Please contact the project manager if you 
need any disability accommodations to participate in the public meeting.

Monday, Dec. 5, 2016
Palgrave Public School –

Lobby
8962 Patterson Sideroad,

Caledon
6:30pm to 8:30pm

Public Open House
Highway 50 in Palgrave

Caledon Trailway Crossing and 
Road Improvements

Community Events
A directory of what’s happening 

in our community
This column is provided as a free public service to 
non-profit organizations to announce up-coming 
events. Please contact Bill Rea at the Caledon Citizen 
at (905) 857-6626 or 1-888-557-6626 if you wish to have 
an announcement published. 
THURSDAY NOVEMBER 24
“Has your life been affected by someone else’s 
drinking? Al-Anon Family Group is for you.” The 
Bolton group meets Thursdays at 8:30 p.m. at 
Caven Presbyterian Church (110 King W, Bolton). 
Call 416-410-3809 or http://al-anon.alateen.on.ca

FRIDAY, NOVEMBER 25
Caledon Seniors’ Centre is hosting their monthly 
dinner. This month, the menu is ham, scalloped 
potatoes, vegetables, dessert, tea and coffee. Din-
ner is served at 5:30 p.m. The cost is $10. Every-
one is welcome. Pre-registration is required. Call 
the Centre at 905-951-6114.

Wellness, Interaction, Social and Exercise (WISE) 
is a health promotion and social program for se-
niors (55+) happening at the Palgrave United 
Church Friday mornings. Low impact exercise/
falls prevention session starts at 9:30 a.m. with 
regular programming with refreshments starting 
at 10:15. Call 905-857-7651 for more information.

An evening of euchre is planned at Terra Cotta 
Community Hall. Play will start at 7 p.m. sharp. 
The cost is $3 per person, and proceeds raised 
will go to the operation of the hall. This will be the 
last euchre of the year. For more information, con-
tact John or Cheryl at 289-344-0033.

SATURDAY, NOVEMBER 26
The Community Women’s Circle will be hold-
ing a Christmas Craft Shoppe and Bake Sale at 
Caledon East United Church from 9 a.m. to 2 
p.m. There will be lots of interesting and creative 
ideas on display, including hand-knitted scarves, 
hats, mittens and designer sweaters. There will 
also be honey, home-made pickles and jams and 
a bake table with an assortment of home-made 
goodies. lunch will be available in the cafe. For 
more information or to book a table, contact Pat 
at 905-584-2815 or Helga at the church office at 
905-584-9974.

A welcome is extended to everyone who wants to 
stop eating compulsively and are tired of dieting. 
Come to Overeaters Anonymous Saturday morn-
ings at 9 a.m. at Knox United Church, Caledon 
village.  For more information, contact 416-705-
7670.

Caledon Tennis Club’s Annual General Meeting 
will be held at Knox United Church, Caledon vil-
lage from 1 to 1:30 p.m.

The Rotary Club of Palgrave will be holding its an-
nual Silent Auction Gala at Caledon Estates and 
Banquet Hall on Highway 50, just south of High-
way 9. There will be a champagne reception at 6 
p.m., followed by dinner at 7. It will be a formal 
evening of food, fun and friends to help raise mon-
ey for rotary projects. It will feature the Michael 
Vieira Band, silent auction, wine draw, door prizes 
and more. Tickets are $75 per person. For more 
information, go to www.palgraverotarygala.com

TUESDAY, NOVEMBER 29
Adjustments After Birth — This support group 
meets every Tuesday from 10 a.m; to noon, and 
is for mothers needing additional support follow-
ing the birth or adoption of a child. Registration is 
required. Group and child care are offered free of 
charge. To register, call the Caledon Parent-Child 
Centre at 905-857-0090 or email jvanandel@cp-
cc.org

Growing Together: The Caledon Parent-Child Cen-
tre is offering a program called Growing Together 
every Tuesday from 4:30 to 7 p.m. at Stationview 
Place in Bolton. A small group of families and their 
children will meet to share a meal, play and learn. 
Staff will also be available to provide information 
and support to parents. Activities will include top-
ics like healthy foods, active living and wellness. 
This program is designed for families with children 
up to age six who have a total household income 
of less than $45,000. Growing Together in Peel is 
funded by CAP-C. Contact Caledon Parent-Child 
Centre at 905-857-0090 to determine if you qualify

Caledon Area Families for Inclusion (CAFFI) is a 
group that meets the last Tuesday of every month 
(of the school year) at 7 p.m. at Christ Church An-
glican on Nancy Street in Bolton. The group meets 
to discuss issues, plan events and work toward 
making the developmentally disabled more in-
volved and active members in the Caledon com-
munity.

WEDNESDAY, NOVEMBER 30
The Decade of the Avro Arrow will be the topic at 
the meeting of the Caledon East and District His-
torical Society, starting at 7:30 p.m. at St. James’ 

Church, 6025 Old Church Rd. in Caledon East. 
Steve Shaw will tell the story that ran from 1949 to 
1959, from design to roll out to flight. There is no 
charge for members or students, and there’s a $5 
fee for visitors.

TOPS (Take Off Pounds Sensibly) Chapter 
#ON1381 meets every Wednesday from 6:30 to 
7:30 p.m., at the Friendship Room of Knox United 
Church in Caledon village. This non-profit weight 
loss group meets to learn about nutrition and exer-
cise. Call Barbara at (519) 927-5696.

Caledon East Seniors Club #588 meets every 
Wednesday at 1:15 p.m. at the Caledon Commu-
nity Complex, Caledon East. Everyone welcome 
for an afternoon of friendly euchre and lunch. For 
more information, call (905) 584-9933.

TOPS (Take Off Pounds Sensibly) ON 1344 
Bolton is looking for new members who want 
to lose weight in a healthy way and keep it off!  
We’re a non-profit group and meet in Bolton Unit-
ed Church at 8 Nancy Street.  Hours: Weigh in 
6:45-7:20PM, followed by a meeting at 7:30 PM. 
We look forward to meeting you!  For more infor-
mation call Marion at 905-857-5191 or Lorraine at 
905-857-1568.

Every Wednesday, catch up with friends over cof-
fee at Knox United Church in Caledon village at 
10 a.m.

THURSDAY DECEMBER 1
Bolton Banter Toastmasters meet every first, third 
and fifth Thursday at the Albion-Bolton Community 
Centre at 7 p.m. Lose your fear of public speaking 
and build leadership skills. Everyone welcome. 
Email info@boltonbanter.org or visit www.bolton-
banter.org

“Has your life been affected by someone else’s 
drinking? Al-Anon Family Group is for you.” The 
Bolton group meets Thursdays at 8:30 p.m. 
at Caven Presbyterian Church (110 King W, 
Bolton). Call 416-410-3809 or http://al-anon.ala-
teen.on.ca

FRIDAY, DECEMBER 2
Caledon Seniors’ Centre is hosting their annual 
Christmas Dinner and Dance. A traditional Christ-
mas dinner of egg nog, turkey, dressing, gravy, 
potatoes, turnip, peas, rolls, mincemeat tarts and 
ice-cream, tea and coffee will be served. Dinner 
begins at 6 p.m., followed by dancing to the Sen-
timental Swing Band until 11. The cost is $20 for 
members and $25 for non-members. Everyone is 
welcome. Those attending are asked to bring a 
non-perishable food item for The Exchange Food 
Bank.

Wellness, Interaction, Social and Exercise (WISE) 
is a health promotion and social program for se-
niors (55+) happening at the Palgrave United 
Church Friday mornings. Low impact exercise/
falls prevention session starts at 9:30 a.m. with 
regular programming with refreshments starting 
at 10:15. Call 905-857-7651 for more information.

The St. John Paul II Catholic Elementary School 
council will be hosting the In the Nick of Time 
Christmas Market at 9094 Bolton Heights Rd. 
from 4 to 8:30 p.m. There will be more than 40 
vendors selling their goods there. As well, there 
will be baked goods for sale, as well as poinsettias 
and books.

SATURDAY, DECEMBER 3
A welcome is extended to everyone who wants to 
stop eating compulsively and are tired of dieting. 
Come to Overeaters Anonymous Saturday morn-
ings at 9 a.m. at Knox United Church, Caledon 
village.  For more information, contact 416-705-
7670.

The 16th annual Palgrave Rotary Christmas Tree 
Lighting will be at Palgrave Stationlands. It will run 
from 5:30 to 7:30 p.m. All are welcome for free 
crafts, music, hot chocolate and a visit from Santa. 
The tree lighting will be at 6 p.m. 

The Alton Village Association is going to be host-
ing a Christmas Tree lighting in Alton Village 
Square. It will run from 6 to 8 p.m. Santa Claus 
will be on hand, as well as Caledon’s Town Crier 
Andrew Welch and the local school choir to help 
lead the Carol Sing.

SUNDAY, DECEMBER 4
Concert Band will provide Polar Express, com-
plete with seasonal favourites and a Christmas 
festival sing-along. It will be at 2 p.m. at Caledon 
Community Complex. Bring the whole family and 
get into the Christmas spirit. Tickets are $15, and 
$10 for seniors and students. Children 12 and 
younger get in free if accompanied by an adult. 
For more information, go to www.caledoncon-
certband.ca

Mount Kolb Farms has Farm Family of the Year
By Bill Rea

The Kolb family has been making con-
siderable contributions over the years to 
the agricultural scene, and have often 
been recognized.

More recognition’s come their way, 
as Paul, Marion and Robert Kolb were 
named Farm Family of the Year Satur-
day night by the Peel Federation of Ag-
riculture (PFA).

There were many words of praise for 
the support the Kolbs have shown for 
the farming community over the years, 
and the importance of such support was 
noted by many of the speakers at Satur-
day’s event.

“The farm community is very unique 
here,” Mayor Allan Thompson observed, 
pointing to the way PFA takes issues 
and fights for the community.

PFA President Keith Garrett com-
mented on how he enjoys hearing about 
the accomplishments of farm families 
that have been recognized, both in the 
present and past.

“Tonight, we are here to celebrate,” he 
commented.

“This family have been very active 
members of the farming community for 
dacades, commented Dwight Matson, as 
he introduced the Kolbs.

He said he and Paul go back to Grade 
2, while he and Marion go back farther, 
sharing the same birthday. He also re-
called groups like 4-H and Junior Farm-
ers helped bring the couple together. 
Matson also pointed out Paul was pres-

ident of the Albion and Bolton Agricul-
tural Society while Marion was secre-
tary.

“I think they both deserve medals for 
individual performance,” he declared, 
adding they have both been very active 
in getting the milk producers’ message 
out to the public.

Matson also mentioned the Kolbs 

opened their farm to the public in 2015, 
and the event drew some 1,500 visitors.

He commented on the family culture.
“It feels like there is always a positive, 

almost fun atmosphere in the place.” he 
remarked. “You couldn’t meet better 
farming people who are always willing 
to lend a hand.”

Heather French read a statement from 
Dufferin-Caledon MP David Tilson, who 
was unable to attend.

“Thank you for the countless contri-
butions you have made to the farming 
community,” he wrote.

Dufferin-Caledon MPP Sylvia Jones 
commented on the work the Kolbs have 
done to educate their non-farming 

neighbours.
“It’s a well-deserved honour,” she de-

clared.
Councillor Barb Shaughnessy, rep-

resenting Peel Regional Chair Frank 
Dale, praised the Kolbs for their dedica-
tion and innovation, as well as thinking 
about sustainability.

“You’ve done a great job advocating 
for agriculture,” Mayor Allan Thompson 
commented.

He pointed out the farm is surrounded 
by subdivisions and communities.

“We’ve never had a complaint about 
this farm operation,” he observed. “To 
me, that’s a model.”

“Job well done,” Thompson added.”

Peel Federation of Agriculture  President Keith Garrett congratulated Paul, Marion and 
Robert Kolb  of Mount Kolb Farms as Peel’s Farm Family of the Year.

Dwight Matson introduced the Kolbs at Sat-
urday’s banquet.

People who dream of owning their own 
home might want to hear what Habitat 
for Humanity has to offer.

Habitat for Humanity is a non-prof-
it housing organization that builds safe, 
affordable homes in partnership with 
families. These families buy the homes at 
fair market value, with zero per cent in-
terest mortgages and monthly payments 
that never exceed 30 per cent of the gross 
household income.

In order to qualify, families must cur-
rently be living in conditions that are 
overcrowded, in bad repair, unsafe or un-
healthy; be forced to pay more than 30 
per cent of the gross household income on 
housing; be able to show a stable income 
history; be a Canadian citizen or perma-
nent resident; be able to volunteer 500 
hours to the actual building of homes; and 

be willing to be a public ambassador for 
Habitat for Humanity.

They will be holding an information ses-
sion Nov. 28 at the Exchange at 55 Healey 
Rd. in Bolton.

For more information or to register, call 
905-455-0883, ext. 601, or email families@
habitatgta.ca

Habitat for Humanity meeting Nov. 28

Monthly dinner at 
Seniors’ Centre

The Caledon Seniors’ Centre will be 
hosting their monthly dinner Nov. 25.

This month, the menu will be ham, scal-
loped potatoes, vegetables, dessert, tea 
and coffee. Dinner is served at 5:30 p.m.

The cost is $10. Everyone is welcome.
Pre-registration is required. Call the 

Centre at 905-951-6114.
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Call us for a FREE in home consultation and estimate, or visit 
us in our factory showroom

MANUFACTURER OF CANADA’S 
FINEST CABINETRY

Extraordinary Cabinetry for Exceptional Value

WE WILL DESIGN, RENOVATE, AND BUILD 
ALL UNDER ONE ROOF

R SEMOUNT
S T U D I O S  L I M I T E D

R SEMOUNT
S T U D I O S  L I M I T E D

R SEMOUNT
S T U D I O S  L I M I T E D

8841 George Bolton Pkwy. unit B, Bolton, ON  L7E 2X8 
t 905.951.1151  www.rosemountstudios.com
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“Our Business is People”

905-951-6300 Phone
866-274-7231 Toll Free

NOW
HIRING

B. Hunter Driver Education Ltd.
MTO-Approved Beginner Driver

Education Course Provider

2016 - 11 Dec. 27, 28, 29, 30 
9:00 - 3:00 pm Tues-Fri

2017 - 01 Feb. 11, 12, 25, 26 
8:30 - 2:30 pm Tues-Fri

New location: Albion Bolton
Community Centre 150 Queen St. S

Call 905-857-9122 to enroll
More details at: www.hunterdrivered.com

Adult Novelties
Exotic Lingerie

158 Kennedy Rd. S.,
Brampton & GTA locations

www.cupidboutique.com

Tell us how you see it.  
You can reach Donna Cragg at 905-584-2300 ext. 222 or dcragg@ccs4u.org 

 
This column is provided free of charge by the Caledon Citizen. 

Being part of the sandwich generation is a 
challenge.  Quality care for either a parent 
or a child makes a real difference in 
today’s stressful world.    
 
Caledon Community Services knows this 
and strives to deliver high quality of 
service in assisted living, transportation, 
health-care, employment and seniors 
services to name a few.  Tracy Clifford, an 
employee with five years of experience at 
CCS, provided in-house expertise on the 
path to Accreditation. 
 
“The idea of accreditation is not new,” she 
says, “it has been around since the sixties, 
CARF International performed its first 
Canadian survey in 1969.”   CARF 
“Commission on Accreditation of 
Rehabilitation Facilities” Canada 
incorporated in 2002, is the most sought 
after accreditor of  Aging Services, 
Behavioural Heath, Child and Youth 
Services, Employment and Community 
Services, Medical Rehabilitation and 
Vision Rehabilitation.  Clifford adds, “for 
CCS, the largest multi-impact health 
service agency in Caledon the fit was 
right!” 

 
What does this mean to you?   
 
You can rest assured that Caledon 
Community Services continues its 
commitment to providing the highest 
quality care and is willing to invite scrutiny 
to ensure that this is so. Trust, competency, 
and inclusiveness goes hand in hand with 
accreditation.   The first World 
Accreditation Day was held in 2008 
interestingly the year Barack Obama was 
elected U.S. President, and the theme was 
‘trust.’  Themes of ‘competency’ and 
‘global acceptance’ followed.  In 2015, 
when CCS started the journey the theme 
was ‘supporting the delivery of health and 
social care.’ Other agencies across Caledon 
have since begun to pursue accreditation 
and CCS continues its legacy of 
collaboration and community building by 
working to help these other service 
providers succeed. 
 
Accreditation, improving quality service 
and care toward achieving a ‘Healthy, 
engaged, compassionate community for 
ALL.  More information on Accreditation 
including specific program areas that were 
part of the recent three-day auditor peer 
review are available by contacting 
Geraldine Aguiar, Director of Health 
Services, Caledon Community Services at 
gaguiar@ccs4u.org.  

 

 Accreditation, What’s does it mean to YOU?  
  by Donna Cragg Manager of Communications |Marketing, Caledon Community Services 

A Healthy, Engaged Compassionate Community for All 
 

Employment ∙ Business Services ∙ Transportation   
Seniors Supportive Housing ∙ Transitional Care ∙  Respite Care ∙  Eco-Stores  

Crisis and Counselling ∙ Language Instruction ∙ Voluntarism   
Youth Services ∙ Food Bank ∙ Santa Fund ∙ Children’s Bursaries  

 

www.ccs4u.org          905-584-2300 

How Do You See It? 

CAUTION:
Bridges freeze quickly.
Black ice forms despite

dry looking roads.

Weapons and drugs 
seized with search 

warrant
Two semi-automatic rifles, a quantity 

of ammunition, cocaine and stolen prop-
erty worth about $100,000 were among 
the items seized Nov. 17 after Caledon 
OPP executed a search warrant at a home 
on Torbram Road.

Police report the Caledon Street Crime 
Unit, in conjunction with the Communi-
ty Drug Action Team. Regional Support 
Team, Tactical Response Unit, Provin-
cial Weapons Enforcement Unit, Central 
Region Canine Unit, Caledon Communi-
ty Response Unit and other officers from 
the detachment, executed the warrant at 
about 1:15 p.m.

A 34-year-old Caledon man was charged 
with seven weapons-related offences, as 
well as one count of possession of property 
obtained by crime over $5,000, one count 
of possession of property obtained by 
crime under $5,000 and possession of co-
caine. A 30-year-old man from Brampton 
was charged with possession of property 
obtained by crime over $5,000, two counts 
of failing to comply with recognizance and 
failing to comply with a probation officer.

AUXILIARY POLICE HOLD CAR SEAT CLINIC
Caledon OPP Auxiliary officers recently held the latest of their child car seat clinics at the 
Fire Hall in Bolton. Aux. Sergeant Jim Drake was showing Bolton resident Annamaria 
Piane how to adjust two seats. The next clinic is scheduled for Nov. 29 from 6:30 to 9:30 
p.m. at the fire hall at 28 Ann St. in Bolton. It will be by-appointment only. Call 905-584-
2241 for more information or to book an appointment.

Photo by Bill Rea

Caledon Fire and Emergency Services 
is advising the public that Health Can-
ada has issued a recall which involves 
the Kidde NightHawk talking combo 
smoke/CO Alarm KN-COSM-IBCA and 
KN-COSM-ICA models with manufac-
ture dates between June 1, 2004 and 
March 2011.

The alarms are hard-wired into a 
home’s electric power.

The alarms are white, round and mea-
sure about five to six inches in diame-
ter. “Kidde” is engraved on the front of 
the alarm. “Kidde,” the model number 
and manufacture dates are printed on 
a label on the back of the alarm. Mod-
el KN-COSM-IBCA has a compartment 

on the back for the installation of a 
replaceable 9V backup battery, while 
model KN-COSM-ICA does not have a 
battery backup.

Hazard Identified
The alarm can fail to continue to chirp 

when it reaches its seven-year end of 
life if the batteries are replaced or, for 
the model without a battery backup, if 
power is removed and then restored to 
the alarm. This could lead consumers 
to believe it is still working, which pos-
es a risk to consumers not being alerted 
to a fire or carbon monoxide incident in 
their home.

What you should do
Consumers should immediately stop 

using the recalled alarms and contact 
Kidde directly for a free replacement 
alarm based on date of manufacture or 
a discount on a new alarm.

For additional information, consum-
ers should contact Kidde Canada toll-
free at 1-855-239-0490 between 8 a.m. 
and 5 p.m. Monday through Friday or 
go to the website at http://healthyca-

nadians.gc.ca/recall-alert-rappel-avis/
hc-sc/2016/60990r-eng.php and click on 
“Product Alerts.”

With a simple push of the button, 
Caledon Fire and Emergency Services 
would like to remind all residents to 
check that they have working smoke 
and carbon monoxide alarms on every 
level of their home.

Man killed in Highway 10 mishap
A 56-year-old man from Orangeville 

is dead, and a 36-year-old man, also 
from Orangeville, is facing charges 
after a two-vehicle crash Saturday on 
Highway 10.

Caledon OPP reports the incident 
took place at about 2 p.m. between 
Beechgrove and Highpoint Sideroads.

The police investigation has revealed 
that a red Kia, driven by the 56-year-
old man, was northbound on Highway 
10, when a grey southbound Dodge ap-
parently crossed into the northbound 
lane, causing a head-on collision. The 
OPP’s Technical Collision Investigators 
attended the scene to assist with the 

investigation.
The one man was pronounced dead at 

the scene, while the other was taken to 
hospital with minor injuries. That man 
has since been charged with impaired 
operation of a motor vehicle causing 
death, driving with more than the legal 
limit of alcohol in his system causing 
death and dangerous operation of a mo-
tor vehicle causing death.

Police are not releasing the name of 
the victim at this time.

Anyone with information regarding 
this collision is asked to contact the 
Caledon OPP at (905) 584-2241 or Crime 
Stoppers at 1-800-222-TIPS (8477).

Fire department announces recall of electrically powered
Kidde combination smoke and carbon monoxide alarms

Caledon OPP is seeking the assistance 
of the public after a robbery Sunday at 
a gas bar on McEwan Drive in Bolton.

Police said the incident took place 
shortly after 5 p.m.

The investigation has revealed that 
the male suspect involved in the rob-
bery was dropped off out front of the 
gas bar in a white pick-up truck. The 
suspect then entered the store and told 
the attendant that his car had broken 
down and needed to charge his phone. 
The suspect then took the attendant’s 
car keys and revealed the glossy black 
handle of a handgun which was tucked 
into his waistband.

The suspect then fled the area in the 
stolen vehicle, a 2007 Silver Volkswa-

gen Golf, four-door, with a loud muffler, 
and tinted windows. The Ontario licence 
plate is CAJP 743. The victim was not 
injured.

The suspect is described as a white 
male, 18 to 25 years old with a slim 
build, wearing a dark toque, red jacket 
and dark pants.

Investigators would like to speak to 
the owner of the white pick-up truck 
observed dropping the suspect off at the 
gas bar prior to the robbery.

Police are also asking anyone with in-
formation about this robbery to contact 
Detective Constable Russ Rogan of the 
Caledon Major Crime Unit, at 905-584-
2241 or Crime Stoppers at 1-800-222-
TIPS (8477).

Police investigating armed robbery

ADVERTISING LOCALLY WORKS!
CALL ERIN AT 905-857-6626 FOR MORE DETAILS.
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5-year/100,000 km Comprehensive Limited Warranty
5-year/100,000 km Powertrain Warranty
5-year/100,000 km Emission Warranty

www.boltonhyundai.com
3905-457-55569 PILLSWORTH ROAD

MON - THURS 9AM-9PM • FRI & SAT 9AM-6PM

STK# D170368

The Country Day School offers JK-12 in a co-ed, non-denominational 
environment located on 100 beautiful acres in King.
13415 Dufferin Street, King, Ontario  L7B 1K5
T: 905 833 1972  www.cds.on.ca

WHO WILL YOU BE?
cds.on.ca/whowillyoube

Every child has a future waiting to emerge. A passion ready to ignite. We offer the possibilities that 
make it happen. A place where they are known, supported and inspired. Track shoes, theatrical 
costumes, or robotics code? A song, a goal, or a speech? With us, students discover themselves. 
They fi nd big, dreamy answers to the most important question of all:

SUPPORTING EXCELLENCESUPPORTING EXCELLENCESUPPORTING EXCELLENCESUPPORTING EXCELLENCESUPPORTING EXCELLENCESUPPORTING EXCELLENCE
The Country Day School is pleased The Country Day School is pleased The Country Day School is pleased 

to announce the creation of the to announce the creation of the to announce the creation of the 

York Scholarship Bursary available York Scholarship Bursary available York Scholarship Bursary available 

to three incoming Senior School to three incoming Senior School to three incoming Senior School 

students starting in 2017-18. This students starting in 2017-18. This students starting in 2017-18. This 

renewable scholarship will provide renewable scholarship will provide renewable scholarship will provide 

support for 65% of tuition and support for 65% of tuition and support for 65% of tuition and 

additional fees throughout their additional fees throughout their additional fees throughout their 

high school career. The York high school career. The York high school career. The York 

Scholarship Bursary is awarded to Scholarship Bursary is awarded to Scholarship Bursary is awarded to 

students based on fi nancial need, students based on fi nancial need, students based on fi nancial need, 

as well as a demonstrated and bal-as well as a demonstrated and bal-as well as a demonstrated and bal-

anced approach toward academ-anced approach toward academ-anced approach toward academ-

ics, the arts and athletics. To learn ics, the arts and athletics. To learn ics, the arts and athletics. To learn 

more, visit more, visit more, visit www.cds.on.ca/www.cds.on.ca/www.cds.on.ca/
yorkscholarshipbursaryyorkscholarshipbursaryyorkscholarshipbursaryyorkscholarshipbursaryyorkscholarshipbursaryyorkscholarshipbursary

JOIN US AT AN OPEN HOUSE  |  Friday, November 25, 9am – 11am  

DISCOVER
THE COUNTRY DAY SCHOOL

CDS_KWS_2016-11-11_FINAL.indd   1 11/16/16   4:58 PM

an elected Chair and things seem to 
be working well there, but that didn’t 
mean she was sold on the idea for Peel.

“The Chairs should be elected by the 
boards that they serve,” she remarked, 
adding if they’re elected by the public, it 
will result in something close to two levels 
of mayor.

“It will be interesting to see how it plays 
out,” she added.

“I don’t have an issue with the Chair be-
ing elected at large,” Councillor Annette 
Groves commented. “By doing it, there’s 
more accountability to the public.”

She added there’s an elected Chair in 
Durham Region.

“I don’t think it’s created any challeng-
es or issues in Durham,” she observed. “I 
think it’s worked well.”

Groves expressed disappointment that 
the three municipalities in Peel weren’t 
consulted first. She said the matter had 
been raised by Brampton Mayor Linda 
Jeffrey at the inaugural meeting of Re-
gional council in 2014, but there was no 
communication with the municipalities.

“We read it,” she said. “There was never 
any discussion with us on this decision.”

“I’m not in favour of general election of 

Chairs at large,” Councillor Jennifer Inn-
is remarked, adding it would create a su-
per mayor.

Innis also pointed out people running for 
the office would have to raise significant 
funds, and the rules have been changed 
to prevent corporate funding. As well, she 
said an elected Chair would have a per-
sonal agenda, rather than the agenda set 
out by council.

Innis was another who was concerned 
that the election would fall to name rec-
ognition, rather then the best qualified 
candidate.

“One of the best and well-known Re-
gional Chairs in the entire province was 
Emil Kolb,” she commented, wondering 
if Caledon’s former mayor would initially 
have been elected Chair if it was up to the 
public at large. “I kind of doubt it.”

“I think it has repercussions for Cale-
don,” Dufferin-Caledon MPP Sylvia Jones 
commented.

She said it hadn’t yet been discussed 
among her caucus colleagues.

“Democratically elected is hard to ar-
gue against,” she observed, adding there’s 
been a lot of fighting between Mississau-
ga and the other two municipalities in 
Peel. “Maybe this will actually solve some 
of that,” she said.

Jones did point out the current trend 
is to have Chairs from Mississauga, and 
she wondered if such a person would be 
inclined to listen to everyone.

“It makes for a very strong Chair sys-
tem,” she added, pointing out once a Chair 
is elected, “you have a model where you 
have the right to speak very forcefully.”

Groves disappointed municipalities were not consulted
From page A1

SHAUGHNESSY
IN THE CHAIR

Peel Regional councillors take it in turn to be 
acting Chair for the month, and November 
is Caledon Councillor Barb Shaughnessy’s 
turn. Chair Frank Dale’s absence from the 
last council meeting meant Shaughnessy 
had to conduct it, and the meeting broke up 
with all smiles from her colleagues. She’s 
also had to represent Dale at a number of 
events around the Region. “I’ve had a great 
experience,” she said.

Christmas Marketplace 
coming to St. Cornelius
The St. Cornelius School Council will be 

holding the fifth annual Christmas Mar-
ket Place this Saturday (Nov. 26).

It will be at the school on Innis Lake 
Road, just north of Old Church Road in 
Caledon East from 9 a.m. to 3 p.m.

There will be more than 40 specialty 
vendors offering Christmas gift ideas, as 
well as other unique services. There will 
also be Christmas trees for sale from Da-
vis Feed and Farm Supply.

Santa Claus will be paying a visit, as 
well as some super heroes, and folks will 
be able to have their pictures taken with 
them.

The school choir will be performing 
from 11:30 to 12:30, and there will also be 
a penny raffle and silent auction.
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The Regional Municipality of Peel is proposing the installation of  
electronic speed signs, known as Vehicle Activated Traffic Calming Signs 
(VATCS), northbound on Old Main Street between Caledon Mountain Drive 
and Bush Street and eastbound on Bush Street between Shaws Creek Road 
and Old Main Street.

Please join us at a Public Open House to discuss the proposed  
installation of the electronic speed signs. There will be a brief 10 minute 
presentation that will begin at 6:15 p.m.

To learn more about Vehicle Activated Traffic Calming Signs visit us online 
at: peelregion.ca/pw/transportation/residents/traffic-calming.htm

ELECTRONIC SPEED SIGNS
OLD MAIN STREET BETWEEN CALEDON 

MOUNTAIN DRIVE AND BUSH STREET
AND

BUSH STREET BETWEEN SHAWS CREEK ROAD 
AND OLD MAIN STREET

Public Open House
Wednesday, Nov. 30. 2016

Belfountain Community Hall
17204 Mississauga Rd, Caledon, ON L7K 0E9 

6 to 7 p.m.

Or call Joe Avsec, 
Manager, Traffic and 
Sustainable Transportation at 
905-791-7800 ext. 7910

Friends of CCS’
Home for the Holidays

communityCALEDON

S E R V I C E S

‘16

6:00pm 
Cocktails

7:00pm 
Dinner-
at The Royal Ambassador Event Centre in the 

“New” Greenhouse
15340 Innis Lake Road, Caledon East, ON

Join us December 3rd for this spectacular evening!

RSVP by November 30th, 2016
Tickets can be purchased online at
http://bit.ly/2edwTob or by phone

905-584-2300 ext 260

$150
per person

Formal   Attire

Thank you to our sponsors
@CCSGala16@FriendsofCCS

Don Reinhart
Storage Wars

Canada

Turks
& Caicos

Proud Media Partner

Decadent
Truffles

Live Auction

The Caledon Village Association has 
been very busy again this year preparing 
for Santa’s arrival.

The annual parade will start at 5:15 
p.m. from the same location as last year 
(Birch Haven Court and McCort Drive, 
on the south side of Charleston Sideroad). 
The parade will proceed north on Au-
tumn Drive and cross Charleston to Haw-
thorne Avenue. Then it will head north 
on Sumach to Chester Drive and south on 
Spruce Drive, south on Maple Grove Road 
and across Highway 10 to Knox United 
Church.

Everyone is invited to come to Rae-
burn’s Corner parkette, beside the church, 
where there will be an opportunity to visit 
with Santa, take photos and mail letters 
to him in his special mailbox. The Town 
Crier will be on hand as well as local dig-
nitaries, followed by the children’s count 
down to light up the beautifully decorated 
tree in the parkette.

Bring new, unwrapped toys to support 

the Caledon Firefighters’ annual Toy 
Drive and drop them in the container 
outside the church. The Optimists and 
Caledon Village Association (CVA) will 
be serving hot dogs, soup and chilli, hot 
chocolate and coffee to help keep everyone 
warm.

The Optimists of Caledon will have six 
free draws of $25 each for the children 
and CVA is providing free draw tickets 
for children’s toys. This year, free tickets 
will also be provided for the adults’ table 
of items. There are also some wonderful 
items in the silent auction for those who 
might wish to start their Christmas shop-
ping.

Back by popular demand will be Bum-
bling Bert and the Magic show, starting 
at 6:45 p.m. The evening will conclude 
with the drawing of the tickets and the 
winners of the Silent Auction.

Watch for the decorations to start going 
up, practise singing and get ready for an 
evening of old fashioned family fun.

Santa will be welcomed
to Caledon village Dec. 3

TREE READY TO GO IN ALTON
For a number of years, residents of Alton have gathered to celebrate the lighting of a 
Christmas tree, singing, enjoying hot cider and community fellowship. Over the years, 
they were fortunate to have a tree donated from a neighbour. Last year, it was a struggle 
at times to secure the tree from winter storms and wind. So a beautiful evergreen was 
planted in the Alton Village Square last Wednesday. The planting is in time to help cele-
brate the lighting of the Village Christmas Tree at the Square Dec. 3, starting at 6 p.m. All 
are invited to join in.

Submitted photo

Do you know how to get Google working 
for your business?

Caledon Small Business Enterprise 
Centre (SBEC) at Caledon Community 
Services (CCS) in the Royal Courtyards 
Bolton is hosting a workshop, Demystify-
ing the World of Google Dec. 8.

It will run from 9:30 a.m. to 11:30 a.m.
The guest speaker Christine Gnass will 

show attendees tips and secrets to help 
business owners become more visible on-
line.

“Nearly 90 per cent of online searches 
are done on Google,” she said. “If custom-
ers can find you online, your revenue will 
grow and your brand will become more 
recognizable.”

With 25 years building client rela-

tionships and increasing sales, Gnass 
helps business owners understand how 
Google perceives their website and how 
to get their website on page 1. She will 
provide information on Google My Busi-
ness, Google Maps, and Google+ and an-
swer questions business owners wish to 
ask. Don’t miss this opportunity to find 
out how you can get Google working for 
your business.

Book a seat by contacting Caledon 
SBEC at 905-584-2300, ext. 200, or at 
sbec@ccs4ul.org

Caledon SBEC is funded by the Town of 
Caledon and is one of the many initiatives 
operated by CCS.

The main office of CCS is at 18 King St. 
East in the Royal Courtyards, Bolton. For 

Demystifying the world of Google at SBEC
Christine Gnass with Jobs Caledon Employment Specialist Maureen Tymkow.

Those who have ever used Caledon Pub-
lic Library’s website, online catalog, data-
bases, ebooks, or public computers, have 
used a library technology service and the 
Library wants to hear from them.

The Library’s Tech it Out technology 
survey will reveal how people are using 
the technology and more importantly, will 
help them plan for the future.

Caledon Public Library strives to pro-
vide the resources and services that its 

growing community demands and the 
results of this survey are an essential 
component in successfully embracing this 
challenge. The survey is available online 
from the Library’s homepage and all it 
takes is 10 minutes. The added bonus is 
that everyone that completes the survey 
will be entered in a draw to win a 10-inch 
Avery tablet, courtesy of Bolton Staples.

Don’t delay. “Tech it Out” today, as the 
survey ends Dec. 7.

Tech It Out

Complete Library’s technology survey
and have a chance to win a tablet
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QUESTIONS:
Contact Cristina Di Benedetto, 
Community Planner, Development 
905.584.2272 x.4064 or 
cristina.dibenedetto@caledon.ca

Wanted: Seniors’ 
Task Force Member
The Town of Caledon is currently 
seeking one (1) community-minded 
resident to serve on the Seniors’ 
Task Force for the remaining 
2014-2018 term of Council. 

THE SENIORS’ TASK FORCE

The purpose of the Seniors’ Task Force is to 
serve in an advisory role to provide staff with 
assistance and advice on the development and 
implementation of the Town’s Older Adult 
Strategic Plan. The Task Force may provide 
advice regarding older adult matters within the 
municipality as needed. 

AM I QUALIFIED?

Consideration is given to applicants with the 
following qualifications. However, those who do 
not meet all the qualifications are encouraged to 
apply:

a) a resident of the Town of Caledon;

b) available to attend daytime meetings;

c) demonstrated interest, knowledge, 
experience or expertise in older adult 
related matters within the community; and

d) previous experience on a committee, task 
force or tribunal would be an asset.

WHERE DO I SUBMIT MY APPLICATION?

Application forms can be obtained from the 
Town’s website at caledon.ca/committees, 
picked up at Town Hall (6311 Old Church Road, 
Caledon ON) or contact 905.584.2272 x.2366.

Interested individuals must submit the required 
application form to the Town’s Legislative 
Services Section by e-mail to 
legislative.services@caledon.ca, or deliver it in 
person or by mail to Town Hall, Attn: Legislative 
Services – Committee Recruitment, 6311 Old 
Church Road, Caledon, ON L7C 1J6 by Monday, 
November 28, 2016, at 4:30 p.m.

Please note that appointments to the Task Force 
are decided by Council. All applicants will be 
notified regarding Council’s decision. 

WHERE CAN I GET MORE INFORMATION?

For further information regarding the recruitment 
process, contact Legislative Services at 
905.584.2272 x.2366 or email 
legislative.services@caledon.ca. 

Participate in a design workshop 
(charrette)- Bolton Queen St. 
Corridor Study 
The Town of Caledon is hosting a design charrette workshop as 
part of the ongoing Bolton Queen Street Corridor Study on 
Wednesday November 30, 2016 at Rotary Place, Egan Room 
(7 Rotarian Way, Bolton) from 6:00 - 9:00 p.m. The design 
charrette is open to the public and those interested in 
participating are invited to RSVP to Kyle Munro, Community 
Policy Planner, Policy and Sustainability Section, Community 
Services Department at 905.584.2272 x.4247 or via email at 
kyle.munro@caledon.ca. 
Additional project information 
can also be found at 
www.caledon.ca/qsc
INTRODUCTION
The Bolton Queen Street Corridor Study is 
being initiated as a result of recent 
changes in transportation and 
infrastructure policy that are significantly 
altering traffic activity towards 
local-based usage in the area of the 
Queen Street/Highway 50 in Bolton.
OBJECTIVE
The aim of the Bolton Queen St. Corridor 
Study is to identify land use and design opportunities along the corridor that:
• Promote active transportation facilities and connectivity in Bolton
• Establish the corridor as a "complete street"
• Identify future land uses that can thrive within such a modified landscape while 

accommodating changing demands for growth to 2041
• Recognize and build upon research and policies that exist within the study area.
• Accommodate and support future transit demands
• Directly reflect feedback collected through public 

and government agency consultation
The Town of Caledon has engaged Dillon Consulting, a multi-disciplinary consultant 
to undertake the Bolton Queen Street Corridor Study with public consultation being 
an integrated part of the study's process. The design charrette will provide 
opportunity for a collaborative brainstorming exercise where interested parties can 
express their ideas and vision for the future of the Bolton Queen Street Corridor.  
Public input collected through the design charrette will assist Dillon Consulting in 
preparing visioning scenarios and ultimately a recommended design option for 
consideration by Town Council. 
The results of the Bolton Queen St. Corridor Study are intended to be used to inform 
and assist the Town of Caledon with the development future Town planning tools to 
address growth in the study area. Such tools may include potential Official Plan 
amendments, Secondary Plans and/or Zoning By-law amendments.
SCOPE
The Queen Street Corridor Study Area includes:
• Regional Road 50/Queen Street. - Emil Kolb Parkway to Mayfield Road 

(approximately 7.8 km)
• Regional Road 9/ King Street - Coleraine Drive, to the Humber Valley Trail east of 

Old King Road (approximately 2.2 km)

HAVE 
YOUR

SAY

NOTICE OF APPLICATION 

Zoning By-law 
Amendment
FILE NUMBER(S): RZ 16-14

To amend the Zoning By-law from Agricultural 
(A1) to Serviced Industrial Exception 
(MS-XXX) and Environmental Policy Area 1 
Exception (EPA1-XXX) to permit the 
development of a Contractor’s Facility, 
Business Office and Open Storage.

COMMUNITY INVOLVEMENT: 

The Town has received a Zoning By-law Amendment application for the 
property outlined below. This is your way to offer input and get involved.

APPLICANT AND LOCATION:

Applicant: KLM Planning Partners Inc

Location: 8186 King Street Part Lot 11, Concession 5 (ALB)
  North Side of King Street, East of Humber Station Road

Area: 1.92 ha (4.75 ac)

Please visit the Town of Caledon website at www.caledon.ca or contact 
the Development Planner noted below at the Town of Caledon to obtain 
a copy of the location map.

ADDITIONAL INFORMATION:

A copy of the proposed Zoning By-law Amendment and additional 
information and material about the proposed application is available for 
review at the Planning and Development Section, Community Services 
Department at Town Hall. Office hours are Monday to Friday from 8:30 
a.m. to 4:30 p.m. 

APPEAL PROCEDURE:

If a person or public body does not make oral submissions at a public 
meeting or make written submissions to The Corporation of the Town of 
Caledon before the by-law is passed, the person or public body is not 
entitled to appeal the decision of The Corporation of the Town of 
Caledon to the Ontario Municipal Board. 

If a person or public body does not make oral submissions at a public 
meeting, or make written submissions to The Corporation of the Town of 
Caledon before the by-law is passed, the person or public body may not 
be added as a party to the hearing of an appeal before the Ontario 
Municipal Board unless, in the opinion of the Board, there are 
reasonable grounds to do so.

HOW TO STAY INFORMED:

If you wish to stay informed of the project described above, you must 
make a written request to the Clerk of the Town of Caledon, 6311 Old 
Church Road, Caledon, Ontario, L7C 1J6.

ACCESSIBILITY:

If you require an accessibility accommodation to access any materials 
related to this item in an alternate format, please contact Legislative 
Services by phone at 905.584.2272 x.2366 or via email at 
accessibility@caledon.ca.
Notice Date: November 24, 2016

 “Fill a Fire Truck”
Toy Drive

 

 

 INGLEWOOD FIRE FIGHTER'S 
6TH ANNUAL 

 
**Santa’s visit 9 a.m. – 11 a.m.** 

 
$10 per Family OR $5 per Family with a TOY 

 
Toys can be dropped off prior to  
December 4 every Sunday at the  

Inglewood Fire Station from 8 a.m. – 11 a.m. 

All toy donations will help local families in need.  Help us reach 
our goal and let Inglewood put smiles on the faces of families 

during this Holiday Season. 

Come enjoy a Pancake Breakfast  
with Santa. Sunday, December 4, 2016,  

8:30 a.m. – Noon 

 

To create a safer environment for residents and road users, 
Town of Caledon Council has accepted consultant - 
recommended speed limit reductions on select 
Town roads, effective November 29, 2016. 

Please be aware of the posted speed limit for the road you are traveling on. 
Unless posted otherwise, the speed limit on all Caledon roadways is now 50 km/h. The Caledon OPP will 
continue to enforce speed limits within the Town of Caledon.  

If you have any questions regarding the newly posted speed limit reductions, please contact the 
Town’s Transportation division at Town Hall at 905.584.2272 x.4093 or visit the Town’s website at 

caledon.ca/speedlimits

New speed limit reductions

Participate in CPL’s Technology Use 
Survey and you could win a tablet 

courtesy of Staples! Simply go to the 
library website or visit a CPL branch.

How does technology 
at the library help you?

#TechItOut

Tech It Out! 

50



By Bill Rea
There’s a lot of interesting history tied 

up in Eaton Hall near King City, and 
much of it is not well known.

Kelly Mathews tried to address that 
recently when she spoke to the Cale-
don East and District Historical Society.

Mathews is the author of Eaton Hall 

— Pride of King Township. The hall is on 
the King Campus of Seneca College, and 
she is the manager of community recre-
ation, camps and the outdoor education 
centre at the campus.

Mathews said she started her job at 
Seneca in 2012. “I fell in love with it,” 
she declared.

History seems to run in Mathews’ fam-
ily. Famed author Farley Mowat and for-
mer Ontario premier Sir Oliver Mowat 
both occupy spots in her family tree.

The talk included a quiz about the 
hall, and Mathews warned her audience 
not to worry if they weren’t able to get 
many of the answers correct. She said 
she’s given the same quiz to members of 
the King Township Historical Society, 
and the best anyone there did was nine 
out of 24.

Mathews said she’s doing research 
on her own for a couple of years, and 
there have been times when that’s been 
a complicated task. She said she found 
she could ask a question of five different 
people and get five different answers. At 
first, she said she was inclined to pick 
the answer she liked the most, but soon 
got interested in finding the truth. She 
was also able to get access to documents 
involving the hall.

“No one in my presence ever called it a 
house,” she said. “It’s a castle.”

The hall was closed to the public in 
2012. Mathews said the ice storm of De-
cember 2013 took a toll, as pipes froze 
and burst inside. Yet they were able to 
get the hall ready for Doors Open in Sep-
tember.

The Seneca campus takes up parts 
of Lots 11, 12, 13 and 14, Concession 
3, in King, with most of it on the west 
side of Dufferin Street. Eaton Hall is on 
the north side of Lake Seneca, a body of 
water which has been known by a num-
ber of names over the years, including 
Lady Eaton Lake, Eaton Lake, Ferguson 
Lake, Lake Au-Large, Lake Jonda and 
Heart Lake.

The story of the hall starts around 
1901, when Florence McCrea, “a small 
farm girl,” married John Craig Eaton, 
the youngest son of Timothy Eaton, who 
was the founder of the famed department 
store chain. John Craig was knighted in 
1917, making his wife Lady Eaton.

Before her marriage, she had been a 
student nurse, who first worked at To-
ronto General Hospital, then got a job at 
a private hospital. Her future husband 
was there with an undisclosed illness. 
“He fell in love with the little farm girl,” 
she said.

Mathews said Lady Eaton died in 1970, 
and at the time, there were 45 buildings 
on the property, some of them dating to 
the time before the Eatons acquired the 
land. The Eatons sold the land to Sene-
ca in 1971. Mathews said there were 20 
buildings on the property at the time. 
She added about 350 acres of the site 
have been leased to a local farmer.

“He gets to reap the benefits and we 
don’t have weeds,” she observed

Seneca bought the property for $1.5 
million. The college actually had a 
budget of $2 million, but it kept back 
$500,000 to finance needed renovations.

She had four grandchildren who might 
have been interested in the property. 
But Mathews said they were young and 
rich, and not really interested in their 
grandmother’s house in the country.

Neither Timothy Eaton or his son, who 
died in 1922, ever saw Eaton Hall. It 
was the brain child of Lady Eaton. Work 
on the hall started in 1938, and she was 
a 60-year-old grandmother when she 
moved in.

Sir John Craig had built a large house 
in Toronto named Ardwold, but Lady 
Eaton had it destroyed some time after 
his death. Mathews said the reason giv-

en was there was no market for such a 
house, that had a conservatory at the 
rear that was as big as a football field. 
But she also said there were rumours, 
which she couldn’t verify, that there 
was some infidelity that had gone on.

In the 1940s, the Royal Canadian Navy 
took over the hall to run a convalescent 
facility. Lady Eaton was a widow, and 
she didn’t need a 78-room house, espe-
cially one that cost about $20,000 per 
month to operate. They started mov-
ing in in July 1944, housing about 100 
people at first, but by Christmas 1945, 
there was only a skeleton staff there.

“Their need for that facility just wasn’t 
as big as they thought it was going to 
be,” Mathews observed.

Lady Eaton tried to make a connec-
tion between the family and Eton Col-
lege in England. Mathews said it was 
part of her desire to be part of the upper 
elite.

There was some success in that re-
gard, as she said at least three members 
of the Royal Family have visited the 
Hall, including Pricess Alice in 1959, 
Princess Anne and her then husband 
Mark Phillips in 1974, and Pricess Mar-
garet in 1988.

The building went in a place which at 
the time was known as Eversley, which 
Mathews said no longer exists.

“The hamlet’s considered a ghost ham-
let,” she commented.

The Eaton Farm and Estate consist-
ed of 700 acres. Many people believe 
the whole property was bought from Sir 
Henry Pellatt, the man who built Toron-
to’s Casa Loma, who owned lands to the 
west. But Mathews said the land was 
purchased in parcels from five different 
owners. The first plot was bought from a 
family named Ferguson. In time, Pellatt 
sold 400 acres to the Eatons.

Mathews explained that around 1919 
and 1920, Sir John Craig and his wife 
were looking for land to a country estate, 
which was expected to landed gentry 
at the time. Pellatt owned about 1,000 
acres and he encouraged the Eatons to 
buy land in King because it was in good 
supply.

When Seneca took over the property, a 
promise was made to honour the Eaton 
legacy, and that continues to this day. 
Portraits still hang in the hall of Sir 
John Craig and Lady Eaton, “the only 
mistress of that castle.”

Lady Eaton purchased St. Andrew’s of 
Eversley Presbyterian Church in 1960, 
handing it over to the York and Pioneer 
Historical Society in 1967. It was desig-
nated a King Township Heritage Build-
ing in 1984.

Mathews also pointed out that Lady 
Eaton was responsible for planting or 
organizing the planting of more than 
150,000 trees on the property.

“She had tree plantings over almost 
every single weekend over decades,” she 
observed.

Eaton Hall consists of six storeys. 
The servants’ quarters were on the 
fifth floor (below the attic). Mathews 
explained that was because heat rises, 
it was thought that area wouldn’t be 
as comfortable for family or guests, so 
that’s where the help went.

She also said there were 248 ash trays 
in the hall. There was also a movie the-
atre, but contrary to rumour, there was 
not a bowling alley. There were origi-
nally 15 fireplaces, but now only 10 re-
main

As well, Mathews said it was the first 
residential house in King Township to 
have an elevator.

There are many who believe the hall 
is haunted. But Mathews said she has 
been there at all hours, and has never 
seen any indication of that.

“I’m ready, but not scared,” she said.
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Arts
Entertainment&

L A N D M A R K C I N E M A S . C O M

194 McEwan Dr. East, Bolton   
 905-857-2646

Showtimes for Friday November 4 to Thursday November 10

MISS PEREGRINE’S HOME FOR PECULIAR CHILDREN (PG) (TOBACCO USE,SOME SCARY SCENES) CLOSED 
CAPTIONED, DVS¬Æ FRI,TUE 3:55, 6:55; SAT-SUN 12:45, 3:55, 6:55; MON,WED 6:55
KEVIN HART: WHAT NOW? (14A) (COARSE LANGUAGE,SEXUAL CONTENT,CRUDE CONTENT) CLOSED CAP-
TIONED, DVS¬Æ FRI-WED 9:50
THE GIRL ON THE TRAIN (18A) (COARSE LANGUAGE,SEXUAL CONTENT,DISTURBING CONTENT,GRAPHIC VI-
OLENCE) CLOSED CAPTIONED, DVS¬Æ FRI,TUE 4:15, 6:50, 9:40; SAT-SUN 1:05, 4:15, 6:50, 9:40; MON,WED 6:50, 
9:40; THURS 9:50
THE ACCOUNTANT (14A) (GORY SCENES,COARSE LANGUAGE,GRAPHIC VIOLENCE) CLOSED CAPTIONED, 
DVS¬Æ FRI,TUE 3:50, 6:45, 9:45; SAT-SUN 12:55, 3:50, 6:45, 9:45; MON,WED 6:45, 9:45; THURS 6:50, 9:45
KEEPING UP WITH THE JONESES (14A) (GRAPHIC VIOLENCE,SEXUAL CONTENT) CLOSED CAPTIONED, 
DVS¬Æ FRI,TUE 4:20, 7:10, 10:00; SAT-SUN 1:15, 4:20, 7:10, 10:00; MON,WED-THURS 7:10, 10:00
JACK REACHER: NEVER GO BACK (PG) (MATURE THEME,LANGUAGE MAY OFFEND,VIOLENCE) CLOSED CAP-
TIONED, DVS¬Æ FRI,TUE 4:10, 7:05, 9:55; SAT-SUN 1:00, 4:10, 7:05, 9:55; MON,WED 7:05, 9:55; THURS 6:55, 9:55
OUIJA: ORIGIN OF EVIL (14A) (DISTURBING CONTENT,FRIGHTENING SCENES) CLOSED CAPTIONED, DVS¬Æ 
FRI,TUE 4:25, 7:15, 10:05; SAT-SUN 1:20, 4:25, 7:15, 10:05; MON,WED-THURS 7:15, 10:05
INFERNO (14A) (GORY SCENES,LANGUAGE MAY OFFEND,GRAPHIC VIOLENCE) CLOSED CAPTIONED, DVS¬Æ 
FRI,TUE 4:00, 7:00, 9:50; SAT-SUN 1:10, 4:00, 7:00, 9:50; MON,WED 7:00, 9:50; THURS 7:05, 9:55
DOCTOR STRANGE 3D (Not Rated)  CLOSED CAPTIONED, DVS¬Æ THURS 7:00, 10:00
TROLLS (G) (SOME SCARY SCENES,CARTOON/ANIMATION ACTION) CLOSED CAPTIONED, DVS¬Æ THURS 6:45

DOCTOR STRANGE (Not Rated)  CLOSED CAPTIONED, DVS¬Æ FRI,TUE 4:20, 7:30; SAT-SUN 1:20, 4:20, 7:30; MON,WED-THURS 7:30
DOCTOR STRANGE 3D (Not Rated)  CLOSED CAPTIONED, DVS¬Æ FRI-THURS 10:20
TROLLS (G) (CARTOON/ANIMATION ACTION,SOME SCARY SCENES) CLOSED CAPTIONED, DVS¬Æ FRI,TUE 3:50, 6:45; SAT-SUN 
12:50, 3:50, 6:45; MON,WED-THURS 6:45
THE EDGE OF SEVENTEEN (14A) (COARSE LANGUAGE,SEXUAL CONTENT) CLOSED CAPTIONED FRI-THURS 9:50
FANTASTIC BEASTS AND WHERE TO FIND THEM (PG) (TOBACCO USE,NOT REC. FOR YOUNG CHILDREN,SOME SCARY SCENES) 
CLOSED CAPTIONED, DVS¬Æ FRI-SUN,TUE 4:05, 7:10; MON,WED-THURS 7:10
FANTASTIC BEASTS AND WHERE TO FIND THEM 3D (PG) (SOME SCARY SCENES,NOT REC. FOR YOUNG CHILDREN,TOBACCO 
USE) CLOSED CAPTIONED, DVS¬Æ FRI,MON-THURS 10:10; SAT-SUN 1:05, 10:10
MOANA (PG) (CARTOON/ANIMATION ACTION,SOME SCARY SCENES) CLOSED CAPTIONED, DVS¬Æ FRI-SUN,TUE 4:00, 6:50; 
MON,WED-THURS 6:50
MOANA 3D (PG) (CARTOON/ANIMATION ACTION,SOME SCARY SCENES) CLOSED CAPTIONED, DVS¬Æ FRI,MON-THURS 9:30; SAT-
SUN 1:00, 9:30
BAD SANTA 2 (18A) (CRUDE CONTENT,SEXUAL CONTENT,COARSE LANGUAGE) CLOSED CAPTIONED FRI,TUE 4:30, 7:40, 10:25; 
SAT-SUN 1:30, 4:30, 7:40, 10:25; MON,WED-THURS 7:40, 10:25
RULES DON’T APPLY (14A) (SEXUAL CONTENT,LANGUAGE MAY OFFEND) CLOSED CAPTIONED, DVS¬Æ FRI,TUE 4:10, 7:20, 10:15; 
SAT-SUN 1:15, 4:10, 7:20, 10:15; MON,WED-THURS 7:20, 10:15
ALLIED (14A) (SUBSTANCE ABUSE,COARSE LANGUAGE,GRAPHIC VIOLENCE) CLOSED CAPTIONED, DVS¬Æ FRI 4:15, 7:15, 10:05; 
SAT-SUN 1:10, 4:15, 7:15, 10:05; MON 10:05; TUE 4:15, 7:15; WED-THURS 7:15, 10:05
ALLIED (14A) (SUBSTANCE ABUSE,COARSE LANGUAGE,GRAPHIC VIOLENCE) CLOSED CAPTIONED, DVS¬Æ MON 7:15; TUE 10:05

Showtimes for Friday November 25, 2016 to Thursday December 1, 2016

Join us for the second annual 
Bolton Christmas Market Place! 

This year is 
bigger and better then last year! 

With a bigger venue and more vendors! 
This market will have handmade products and crafts as well as some baked 

goods and other unique things! 
The perfect opportunity to find a unique gift for that special someone! 

Come on down and check it out ! 
The location is at The Albion Bolton Community Centre  in The Presidents Building the 

same day as the Bolton Santa Clause Parade! Saturday December 3rd 2016 9am-4pm

MARIANNE BROOME
NATURE’S EDGE STUDIO, SCHOMBERG

68 Mill Dam Court

OPEN HOUSE AND SALE
November 26 & 27, 2016 10 t0 5

PAINTINGS and high quality PRINTS
LANDSCAPES, FLOWERS, ABSTRACTS  

SP
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LE
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N

G!

find a perfect piece for your home 
or holiday gifts from $25.00

website: www.mariannebroome.com
email: m@naturesedgestudio.ca

Caledon Chamber Concerts will present a 
fundraising concert next Sunday (Dec. 4) at 
3 p.m.

The featured artists are violist Arkady 
Yanivker and harpist Heidi Van Hoesen 
Gorton. Works by Spohr, Ravel, Saint-Saëns 
and Massenet will be presented. Proceeds 
from the concert will be shared by Caledon 
Chamber Concerts and St. James’ Anglican 
Church.

Much in demand as a violin soloist and 
ensemble performer, Yanivker’s first major 
solo appearance was at the age of 13 with the 
Odessa Symphony Orchestra in the U.S.S.R. 
After his graduation, Yanivker was engaged 
in concerts both as a chamber musician and 
solo violinist throughout the concert halls of 
Russia, and became concertmaster of the No-
vosibirsk Opera and Ballet Theatre, during 
which time he also became member of the 
Faculty of Music. Yanivker came to the To-
ronto Symphony Orchestra in 1978, where 
he became well-known on the music scene as 
a violin soloist and chamber player. During 
his tenure as a member of the Toronto Sym-
phony, he served as concertmaster of the 
Toronto Philharmonia Orchestra, and guest 
concertmaster for the Kitchener Symphony 
Orchestra, London Symphony Orchestra, 
Huntsville Festival Orchestra and the New 
Canadian Chamber Orchestra. He has ap-
peared as soloist and chamber musician at 
home and in Europe. Yanivker is founder of 
chamber music group the Serenade Ensem-
ble, which is highly acclaimed and enjoyed by 
all audiences. He has been invited for future 
seasons in scheduled recital performances as 
violin soloist and chamber musician. 

Recently hailed by the Pittsburgh Post Ga-
zette as a performer who plays “with a flair 
that we are coming to know well,” Van Ho-
esen Gorton has been described as one of the 
most outstanding solo, chamber and orches-
tral musicians of her generation. She has 
been presented in solo recitals everywhere 
from New York to Los Angeles, Vancouver 
to Vienna. She is currently Principal Harp 

with the Toronto Symphony Orchestra and 
has performed with the Pittsburgh Sympho-
ny Orchestra and the Hartford Symphony 
Orchestra. She earned two degrees in harp 
performance from the The Juilliard School 
of Music. Actively competing in domestic 
and international competitions, she has won 
many awards including first place in the 
Young Professional Division of the American 
Harp Society (AHS) National Competition in 
June of 2009. Also active as a teacher, Van 
Hoesen Gorton has presented master-class-
es in Los Angeles (Colburn and University of 
Southern California), Pittsburgh (Carnegie 
Mellon University), New Orleans (Tulane 
University), Toronto (University of Toronto), 
Charlotte, Denver, San Francisco, Syracuse 
and Milwaukee.

The concert takes place at St. James’ An-
glican Church, Caledon East. Tickets are 
$25 for adults and $10 for students 16 years 
and younger and may be purchased at the 
door.

Historical society learns details about Eaton Hall

Chamber Series will present fundraising concert

Harpist Heidi Van Hoesen Gorton and vio-
list Arkady Yanivker will be the featured per-
formers at the Dec. 4 fundraising concert.
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Something to Smile About

6 William St., Bolton   905-857-1114
(at Hwy. 50, west off Queen St. S.)

 Many Canadians wear either complete or partial dentures, yet some 
are simply not satisfied with their dentures because of poor fit, function 
and appearance. 
 Quality made dentures from Caledon Denture Clinic can improve 
chewing ability and speech, provide support for facial muscles and 
greatly enhance the facial appearance and smile.  Denturist Ryan 
Assal knows how to design a smile that will be attractive and will fit 
your facial characteristics.
 Your mouth is continually changing.  Ryan is aware of this and would 
like to check your dentures on a regular basis to ensure your dentures 
are fitting properly and showing no signs of damage and excessive 
wear.  Sometimes small changes to an existing denture are all that is 
needed for a better fitting denture, or to chew properly.  Keep in mind 
that bone resorbs (gets smaller) so refitting & relining your denture is 
necessary every 2-3 years. It is also necessary to replace your dentures 
every 5-7 years.  
 In addition to complete and partial dentures, implant retained 
dentures are available at Caledon Denture Clinic for those requiring a 
precision “snap on” fit to give a more stable and “real” feeling than any 
other type of denture.
 Repairs and relines can be done the same day or while you wait at 
their on-premise lab.  Soft cushion relines are available for those with 
sensitive gums. Other services include custom fitted mouth guards, 
anti-snoring devices, and teeth whitening.
 Caledon Denture Clinic has served the region since 2008 and 
welcomes new patients with no referral required.  Patients are always 
treated with courtesy and respect, and provided with all the information 
they’ll need to make the right choices.
 For more information or to arrange your Free private consultation 
at their wheelchair accessible facility, call Caledon Denture Clinic at
 905-857-1114.

The Auto Body Repair and Refinish Experts

345 Healey Rd., Bolton   905-951-3063
(Units 7-9, west off Hwy. 50)

 Since 1982, the number of drivers on the road has increased 82%.  
Statistics show that one in three Canadians will be involved in a car 
accident at some point in their life time.  It is beneficial to educate 
yourself regarding where to take your vehicle prior to the unlikely 
event of an accident.  For this reason, we refer you to Hwy. 50 Auto 
Collision.
 When it’s an out of pocket repair, minor dent, ding or repair for a 
lease return vehicle, Hwy. 50 Auto Collision promises competitive 
prices and exceptional workmanship.
 If you have an insurance claim it is your choice, by law, where you 
take your vehicle for repairs. Hwy. 50 Auto Collision works with all 
insurance companies. They can arrange towing, assist in reporting the 
claim, arrange rental cars, assess damages and complete the repairs. 
The goal at Hwy. 50 Auto Collision is to get you back on the road as 
hassle free as possible.
 With on-going updates to their skills, the team of experienced body 
repair technicians at Hwy. 50 Auto Collision takes pride in their 
ability to return damaged vehicles to pre-accident condition, bringing 
them to within manufacturer specifications.  Collision repairs are fully 
guaranteed.  Auto glass replacement is also available.
 To bring your vehicle back to that factory-like finish, their painters 
apply environmentally friendly waterborne PPG paints and clear coat 
finishes.  They can match and blend the new paint with the original 
colour with amazing accuracy.  A specially designed SprayBake paint 
booth  with bake oven helps to minimize the chance of dust and 
contaminates spoiling the desired showroom shine.  Classic car and 
motorcycle refinishing and painting is a specialty.
 Owner Tony Evans and the entire team at Hwy. 50 Auto Collision 
welcome you to find out what has brought customers coming back and 
referring their friends.

301 Queen St. S., Unit 10, Bolton  905-857-8857
email: boltonon@anytimefitness.com

www.anytimefitness.com
 The region’s premier 24/7 co-ed fitness club, Anytime Fitness 
Bolton, is pleased to announce that they are relocating in the New 
Year next to Sportchek in the Home Depot plaza on Hwy. 50.  Club 
members will enjoy facilities that feel larger, more modern looking, 
and showcasing new equipment.  Amenities will include up to 8 
washrooms and showers, as well as a cross training / heavy lifting 
area, and hardwood studios for your favourite classes: Yoga; Zumba; 
Spin; Kickboxing; Boot Camp; ABS Blaster, and more.  The new facility 
will continue to maintain high end services such as Personal Training 
and Nutrition Counseling for added support, guidance and motivation.  
You can also enjoy HydroMassage facilities, free WIFI, and dozens 
of big screen TV’s so you can watch your favourite programs while 
you workout.  Franchise specific niceties you will only find at Anytime 
Fitness include their Award Winning Inspiration Wall and other retail 
facilities.
 Convenient, less expensive and non-intimidating, Anytime Fitness 
is always open 24 hours a day/7 days a week with members having 
personalized key cards to enter and work out.
 Part of the world’s largest co-ed fitness franchise with nearly 3,000 
centres world-wide, the Anytime Fitness Bolton location serves 
members from teen to seniors.  Anytime Fitness offers a clean, 
comfortable environment along with state-of-the-art equipment.
 Memberships are very reasonable, so call owner Adrian Weglo and 
his team today for information.  You can also visit their website  
www.anytimefitness.com, or stop by for a tour at no obligation and 
pick up your free 7 day trial pass.  Watch for the opening of their New 
Location in the New Year!

A Clientele Based on Trust & Integrity

9 Mill St., Bolton   905-857-3715
(NorthEast corner of Queen St. N. and Mill St.)

 Some motorists with newer vehicles and used vehicles still 
under warranty may be misinformed, thinking their vehicle must be 
maintained at its original place of sale or dealership of origin to keep 
the warranty valid.  The truth is that independent service centres such 
as Auto Block Auto Repair are legally authorized to meet the factory 
scheduled maintenance requirements of your family’s vehicles.  Owner 
Alfonso Ciarcelluti and his team of licensed technicians install high 
quality parts that meet the specifications of the manufacturer--which is 
still obligated to honour any valid warranty issues that may arise.
 From newer vehicles under warranty needing scheduled 
maintenance to high mileage vehicles that you want to keep running 
economically and reliably, Auto Block Auto Repair works on them 
all at this 6 bay facility.  Making sure your vehicle undergoes regular 
maintenance just makes sense in this economy, and helps to ensure 
you can get to work or school without unexpected delays.
 Whether it’s lube-oil-filter service, new winter tires, wiper blades or a 
new battery, or expert troubleshooting, diagnostics and expert repairs, 
they can do it.  They can also provide tune-ups, brakes, exhausts, 
suspension, wheel alignments, air conditioning, general repairs, pre-
purchase inspections or Motor Vehicle Safety Inspections. 
 Experience the trust and reliable workmanship that has kept 
customers coming back to Auto Block Auto Repair since 1998.  
Call 905-857-3715 to arrange your service appointment or winter tire 
mounting needs.

Your Fuels, Propane & Lubricant Specialists

50 Commercial Rd., Bolton  905-951-2003
905-859-2852        1-800-652-5238

 Whatever your propane, heating fuel and lubricant needs, Armstrong 
Petroleums Ltd. has got you covered.  Armstrong Petroleums is a 
full-service, community-minded specialist, with a proven track record 
of close to 40 years in the business.  In 2008, they acquired Johnston 
Petroleums in Milton.  In 2012, they purchased Peel Ice & Fuel in 
Brampton.  Operating under the ownership of Ken & Don Armstrong, 
their vehicles have certainly become a familiar sight in this area over 
the years.  Here’s what they can do for you:
 Propane Delivery:  If you’re already using propane or plan to convert 
to propane, Armstrong Petroleums can set you up with competitive 
pricing and reliable propane delivery.
 Automatic Fuel Delivery: at Armstrong Petroleums they use an 
automatic delivery system that matches your fuel consumption to the 
temperature outside, ensuring that you never run out.
 Payment Plans: they know you need predictable expenses to budget 
for your household.  To help you plan better, Armstrong Petroleums 
offers several flexible payment options for equal monthly billings.
 Contractors, farmers and those in industry have come to expect 
reliable supply of gasoline, clear and coloured diesel fuels as well as 
bio diesel from Armstrong Petroleums.  A fully automated Commercial 
Cardlock with automated tracking is available at their Bolton location, 
with 24/7 service, monthly billing with detailed statements, and 
competitive pricing.  Other offerings include greases and lubricants 
such as motor oils and gear oils.
 At Armstrong Petroleums Ltd. they have worked hard to earn 
a reputation for honest and reliable service. Call today or visit their 
website www.armstrongpetroleums.ca.

Custom Home Entertainment Consultants

15771 Airport Rd., Caledon East
905-584-9541 or 1-866-584-2860

 There are many distinguishing factors that separate the audio-video 
systems and customer service at Caledon East Audio Video from 
that found in the typical “Box Store” or department store.  The goal of 
owners Scott Kirby, Bruce Morris and their specialists team is to guide 
your choice of outstanding home theatre systems, wireless streaming 
audio and smart home technologies that will bring entertainment and 
convenience to new levels.
 To derive maximum value and satisfaction from your purchase, the 
experienced, knowledgeable consultants at Caledon East Audio 
Video will ensure your technology choices integrate properly into your 
home décor and lifestyle.  Looking for a new HD TV and surround 
sound?  Like the idea of multiple rooms of music and wireless audio 
connected to your mobile devices?  Want to make sure you select the 
proper speakers, outdoor audio, and automated controls to bring it all 
together?  Caledon East Audio Video has solutions that work, plus 
there’s no need to build a new home or run all kinds of complicated 
wiring.
 Caledon East Audio Video also brings you the top brands you know 
and trust: Yamaha, SONOS, LG, Samsung, Panasonic, Paradigm, and 
more.
 Personal consultations and custom in-home design and installation 
services help eliminate clutter and ensure the technology is easy to 
use, making your experience with Caledon East Audio Video an 
enjoyable one.
 Caledon East Audio Video is also the place to see to get connected 
with satellite TV, cable and antenna systems, plus high speed Internet.
 As the Region’s Movie Headquarters, Caledon East Audio Video 
rents and sells DVD and Blu-Ray movies.
 Caledon East Audio Video has kept customers coming 
back and referring their friends since 1985.  Find out more at 
www.caledonav.ca.

60 Healey Rd., Unit 12, Bolton (west off Hwy. 50)
905-857-0997     www.krown.com/bolton

 Precautions should be taken to protect your vehicle from the 
corrosive year-round effects of winter road salt, acid rain, condensation 
and high humidity.  When ugly rust spots appear on the painted surface 
of your vehicle, its private resale value is lowered.  Rust can also cause 
structural damage to occur, compromising your vehicle’s safety in the 
event of collision.  However, it is never too late to treat a new or used 
vehicle with Krown Rust Control.
 Over 240 dealer-owned Krown centres nationwide use a specially 
formulated, Environmentally Safe non-toxic product.  Their annually 
certified technicians apply Krown’s penetrating spray formula to treat 
inaccessible areas such as spot welds, cracks and crevices.  The 
Krown product displaces moisture and treats the metal with rust 
inhibitors to set up a barrier against corrosion. Krown also lubricates, 
and helps protect everything from wiring harnesses and computer 
chips to power door and window mechanisms.
 Krown Rust Control is endorsed by major auto industry groups, 
including CAA, and APA.
 Krown is also a distributor of paint polish and protection products, 
cleaning products, Salt Eliminator, plus Krown aerosol spray products 
for home use.
 Other Krown Bolton services include interior shampoo, fabric guard, 
and engine shampoo.  They offer a full line of WeatherTech accessories, 
including floor mats, floor liners, cargo liners, bug deflectors, mud flaps, 
wind and rain deflectors, Clearcover license plate frames, and car care 
products.
 Richard Brooker and his son Eric are the dealer-owners at the 
Bolton location.  Call 905-857-0997 for your appointment, and ask about 
their Locked-in Pricing Policy once you start your annual application 
program.  A mobile spray service is available for fleets and agricultural 
equipment.

Helping 
you is 
what 

we do.

12612 Hwy. 50, Suite 1, Bolton                       905-857-0651
15 Main St. W., Beeton               905-729-3000
17250 Hwy. 27, B.J. Plaza, Schomberg   905-939-2000
7 Victoria St., Alliston                705-435-3000
 You can see the familiar signs of Royal LePage RCR Realty, 
Brokerage on many of the properties throughout the region.  There 
are good reasons for this popularity and choice.
 Royal LePage RCR Realty is an established name in the real 
estate industry with a management team and staff that recognizes the 
fact that home sellers want the maximum return on their investment 
without sacrificing quality of service.
 With an in-house marketing team, Royal LePage RCR Realty 
has developed proven marketing methods designed to position 
your property ahead of the competition and help you retain more 
of your home equity.  When you list your property with them, 
you get the benefit of leading edge electronic marketing on the 
award-winning website www.royallepage.ca, which generates 
millions of hits per month, as well as their own brokerage site, 
www.royallepagercr.com.
 Royal LePage has been helping Canadians to buy and sell homes 
since 1913, and has over 16,000 agents at over 600 offices nationwide.  
Royal LePage RCR Realty is an independently owned and operated 
member of the Royal LePage Franchise Brands Network.  With 20 
Ontario offices, Royal LePage RCR Realty, Brokerage is directed 
by Broker of Record/Owner Andrew Wildeboer, with Frank Gray as 
Broker/Owner/Manager for Bolton, Beeton, Schomberg, and Alliston.
 Want to know what your property might sell for? Call Royal LePage 
RCR Realty and ask for a free evaluation of market value for your 
home.
 If you think you have what it takes to join their successful team, are 
an OREA student, or are already involved in the industry but want to 
bring your business to higher levels, call Frank Gray at Royal LePage 
RCR Realty to arrange an interview.

Family 
Owned 

For Four
Generations

203 Queen St. S., Bolton 905-857-2213
273 Broadway, Orangeville 519-941-2630

 Egan Funeral Home is proud to be part of the Caledon community 
for over 113 years.  Their dedicated staff is passionate about helping 
your community, families, friends, and neighbours.
 Whether you’re making decisions early to reduce the uncertainty 
for your family and friends or your need is immediate, you’ll want the 
support of a licensed, professional, full-service facility and one that 
thinks about you beyond your service.
 Choosing a funeral home should be about finding a caring 
environment that will help arrange a fitting celebration of a life. Egan 
Funeral Home is able to meet all of your needs and wishes, whether 
they are classic, elegantly simple, elaborate or contemporary. 
 Egan Funeral Home offers a home-like environment that is 
wheelchair accessible and tastefully decorated.  It offers comfortable 
reception lounges, facilities and extensive seating where family and 
friends can visit together.  Their modern on-site chapel serves all faiths.  
Extensive renovations in 2014 included an elevator, a large second 
floor visitation room, an expansion to the lounge, and the incorporation 
of technology such as a state-of-the-art audio and video system.
 Today, through a process called pre-planning, personal decisions 
about funeral arrangements can be made ahead of time, so we can 
each tell our final story in our own unique way. How do you want to be 
remembered? Whether you’re a lifelong volunteer, a sports enthusiast 
or an avid collector, Egan Funeral Home can help you select the 
options that best reflects your taste, culture, lifestyle and budget.
 Owner and Managing Funeral Director Paul Egan and his family 
and staff of Egan Funeral Home invite you to stop by anytime.  
You can also visit them online at www.EganFuneralHome.com for 
information, online obituaries, and more.

650 Hardwick Rd., Bolton 905-857-5361
www.sign-solutions.ca

 Since 1985, many new and existing businesses in the region have 
chosen Sign Solutions to design, fabricate, install and service large 
format, full colour, high-resolution printed graphics and signs of all 
kinds.
 Surveys that have measured the attraction power and impact of 
business signage show an increase in the following: Increased Sales; 
Increased Foot Traffic; a dramatic improvement in Word of Mouth; and 
significant impact on Perceived Quality--many consumers believe a 
store’s signage is a reflection of the quality of its products or services.  
In addition, a large percentage of consumers remember a business 
based on its sign, showing that great signs make a lasting impression.
 Owner Michael Quinn and his sons Laurence, Gerard and the 
experienced and skilled team at Sign Solutions takes the time to 
create captivating images, while focusing on such factors as readability, 
creativity and colour.
 The full range of product offerings at Sign Solutions can include 
indoor and outdoor signs—pylon, fascia, freestanding, awning, way-
finding, message boards, and more.  They also offer banners, posters, 
trade show displays, plus wall, floor and window graphics, acrylic & 
aluminum CNC lettering, LED signs, channel letters, decals, labels, 
laminating and more.
 Vehicle graphics will carry your message mile after mile for years to 
come, outperforming many other types of marketing media.  Custom 
vehicle lettering, full colour wraps, and magnetic vehicle signs are 
available at Sign Solutions, whether it’s for a fleet, delivery vehicle or 
trailer.
 Let Sign Solutions help to create or reinforce your brand or message 
and stimulate future sales.  Contact them for your consultation and 
estimate.

Helping Businesses
 to Reach More Customers

356 Queen St. S., Bolton  905- 857-7623
(Hilltop Centre Plaza)  www.globalpetfoods.com

 Going to natural foods is not just a trend for humans.  Pet food 
manufacturers have also followed suit with the latest in wholesome 
dog and cat formulas containing high quality ingredients and digestive 
enzymes, plus herbal supplements and minerals necessary for 
maximum digestibility and absorption of nutrients.  The goal is to help 
your pet live a long and healthy life, and help eliminate food allergies 
or intolerance.
 Global Pet Foods carries one of the largest selections of natural 
and holistic pet foods plus nutritional supplements.  Global Pet Foods 
features many wholesome pet food brands, plus their own natural and 
holistic pet food, Nature’s Harvest, which includes a grain free line.  
Also available is a Hypoallergenic pet food and biscuit line.
 For pet food the way nature intended it, raw frozen diets, dehydrated 
foods and pre-mixes for homemade foods are also available.
 The large in-stock selection of products at Global Pet Foods 
includes natural treats, pet toys galore, bowls, flea prevention and 
odour control, stylish collars, leashes, sturdy crates and soft sided 
carriers, pet beds, plus cold weather apparel and boots.  Don’t forget 
the great gift ideas for your pet or Gift Cards for the Holiday Season.
 Global Pet Foods was founded in 1976, and there are now 160 
proudly Canadian locations.  Voted #1 Pet Supply in Bolton, this 
location is owned by Lydia Beaver and has been serving the area 
since November 2004.  The staff are knowledgeable of the products 
they sell, and offer helpful advice to fulfill the needs of your pet and 
your need for value.  Lydia is a proud supporter of pet rescue, adoption 
and animal welfare causes.
 Global Pet Foods is a proud sponsor of the 
AIR MILES® Reward Miles Program.  You can 
also receive FREE food with their frequent buyer 
program!  Seniors receive a 15% discount on the 
last Wednesday of every month, plus Bonus Air 
Miles at Global Pet Foods Bolton!

Kia -- The 
Power to 
Surprise!

12080 Albion Vaughan Rd., Bolton  905-951-7400
 More consumers than ever are visiting Paul Coffey Bolton Kia 
and enjoying the value in the complete Kia product line which offers 
remarkable safety, quality, style, technology and fuel economy. Kia 
offers state-of-the-art automotive products across a wide range of 
vehicle types for any lifestyle and outstanding value. One big selling 
factor is the superior warranties. Competitors do not compare to Kia’s 
5-5-5 Total Care Ownership Warranty. Kia’s warranty is up to 100,000 
kilometers, which gives drivers added peace of mind for years to come.
 Your experience at Paul Coffey Bolton Kia begins with a no-hassle, 
no-pressure visit where the courteous sales staff will answer your 
questions, and suggest financing or leasing options that meet your 
needs.  Let them help you find your new Kia, or any other automobile 
model you are interested in. And take advantage of BOLTON KIA’S 
CHRISTMAS SPECIAL.  This December, purchase a new Kia from 
Paul Coffey Bolton Kia and they will give you a $500.00 pre paid 
Mastercard for your holiday shopping!
 A new vehicle not in the cards this year? Paul Coffey Bolton Kia has 
a great selection of carefully inspected certified pre-owned vehicles as 
well.
 Service standards are also maintained at Paul Coffey Bolton 
Kia with an exceptional service department with the latest tools and 
equipment. Their factory trained service technicians have the skills, 
resources and access to manufacturer service bulletins to handle all 
your repairs and factory scheduled maintenance. They can also service 
all other makes, so the entire family can enjoy the same level of service 
your Kia receives.
 Want the convenience of a shuttle service to home or work while 
your vehicle is being serviced? How about Kia Touch car cleaning and 
detailing to keep your vehicle looking like new? Paul Coffey Bolton 
Kia has been making service a priority since their launch in Bolton.
 Bolton Kia is owned by retired NHL defenceman and Hockey Hall 
of Fame inductee Paul Coffey. Paul Coffey and General Manager 
Tony Clarke invite you to stop by the dealership soon or visit 
www.boltonkia.com or call 905-951-7400 to book your service 
appointment or test drive.
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CLUES ACROSS
  1.Sensitivity
  5. Greek island
10. Up to the time of
14. Wife
15. Composer Ned
16. Edging to street path 
(Brit.)
17. Lose energy
18. Biblical parable
19. Celery (Spanish)
20. Arm bones
22. Japanese family 
emblem
23. Customary practice
24. Acceptance
27. Very fast aircraft 
(abbr.)
30. Cool
31. Indian state
32. Young boy or girl
35. Astronomy unit
37. Confederate soldier
38. Famed German 
composer
39. Alternate name

40. Used to pave driveways
41. Artery
42. Type of powder
43. Inquire too closely
44. Northern Ireland
45. Connects two points at 
right angles
46. Hot drink
47. A newt
48. Engine additive
49. Wealthy Connecticut 
town
52. Not invited or 
requested
55. Embrace
56. Spiritual leader
60. Wild or sweet cherry
61. __ Day, actress
63. Daughter of Ion
64. Recline
65. Type of acid
66. City in Utah
67. Lazily
68. Music term
69. Divulge a secret

CLUES DOWN
  1. Very short skirt worn 
by ballerinas
  2. Angle between leaf 
stalk and stem
  3. Popular in Nebraska
  4. Dessert
  5. Cognitive retention 
therapy 
  6. Wandered
  7. Mistake
  8. Adolescent
  9. Medical term
10. Russian tsar’s edict
11. Type genus of the 
Nepidae
12. High school math class
13. Double-reed instrument
21. Painful places on the 
body
23. Fiddler crabs
25. Resinous substance
26. Person of wealth (Brit.)
27. Series
28. North American plant
29. Warble

32. Pastries
33. Group of eight
34. Twyla __, dancer
36. Pouch
37. Singer Charles
38. Cattle genus
40. Eye infection
41. Where couples go to 
marry
43. Long bench with backs
44. Unrestricted free agent
46. ___ Talks
47. Causal agent
49. Nincompoop
50. Relating to the aura
51. Person of conspicuous 
wealth
52. Type of mottled fruit
53. Essential
54. Fertility god
57. Folk singer Ives
58. La __ Tar Pits, 
Hollywood
59. Foot
61. Digital audiotape
62. Drunk

No one has more self-confidence than the person who does a crossword puzzle with a pen.

Kostynyk
Denture Centre
DENTURIST | DENTURE CENTRE | SINCE 1995

THE

David Kostynyk, DD, BSc.
905-857-4464

30 Martha St., Suite 105

LOOSE DENTURES?
WE CAN HELP!

Emergency repairs while you wait.
Call Us To Schedule Your Free Consultation

Free Consultations
Full Dentures
Partial Dentures
Flexible Dentures
Mouth Guards
House Calls

The Canadian National Exhibition 
Association (CNEA) has elected Cale-
don resident John Kiru as its 59th 
President.

The election took place at the CNEA’s 
Annual General Meeting last month.

“We are very excited to welcome John 
as the new President of our volunteer 
Board of Directors,” CNEA Chief Exec-
utive Officer Virginia Ludy stated. “His 
breadth of experience working with 
municipal governments and his time 

serving on the Board of Governors at 
Exhibition Place will be a great asset to 
the Association as we work to strength-
en our relationship with Exhibition 
Place and the City of Toronto.”

Kiru replaces Brian Ashton who has 
served in this volunteer position since 
2011.

Kiru will oversee a Board of Directors 
of 25 people, and a membership of more 
than 100 organizations and individu-
als. He also fulfills a ceremonial role 

for the Association throughout the run 
of the annual CNE.

In addition to his new role as Presi-
dent of the CNEA, Kiru is the Execu-
tive Director of the Toronto Association 
of Business Improvement Areas (TA-
BIA) representing Toronto’s 82 BIAs 
with a total membership of 45,000 
small business and property owners. 
He is also past president of the Ontario 
Association of BIAs, a former member 
of the Exhibition Place Board of Gover-

nors and sits on a number of the City of 
Toronto and Province of Ontario com-
mittees and task forces. He received his 
Urban and Regional Planning degree 
from the Ryerson School of Planning 
in 1982 and has continued studies in 
urban renewal, economic development, 
real estate and event and festival man-
agement.

“I am honoured to build on the 
achievements of our past President Bri-
an Ashton and the Board of Directors 
as we work to take the CNEA in excit-
ing new directions,” Kiru stated. “I look 
forward to reaching out to all levels of 
government and a diverse public in var-
ious communities to achieve the objec-
tives of the CNEA’s Strategic Plan.”

The CNEA is the not-for-profit inde-
pendent organization charged with or-
ganizing and presenting the CNE, Can-
ada’s largest fair and the fifth largest 
in North America. The Association is 
made up of as many as 159 individuals 
and member associations, who repre-
sent the four Sections of the organiza-
tion: Agriculture, General and Liberal 
Arts, Manufacturers and Industry and 
Municipal. Each member association 
appoints a representative to the CNEA 
and 15 individuals are appointed di-
rectly by the Association itself from the 
community-at-large. The CNEA has 
member organizations from a wide va-
riety of sectors ranging in scope from 
the Ontario Association of Agricultural 
Societies to the Canadian Bar Associa-
tion to the Greater Toronto Hotel Asso-
ciation.
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Available in most 
new Ford vehicles 

with 6-month pre-paid 
subscription.

Our advertised prices include Freight, Air Tax, and PPSA (if fi nanced or leased). Add dealer administration 
and registration fees of up to $799, fuel fi ll charge of up to $120 and applicable taxes, then drive away.

**

WITH PURCHASE OR LEASE OF ANY NEW 2016/2017 F-150

WINTER TIRES | WINTER RIMS | PRESSURE SENSORS

FIND IT. DRIVE IT. OWN IT. VISIT FINDYOURFORD.CA OR YOUR ONTARIO FORD STORE TODAY.

Caledon resident new president of CNE Association

John Kiru

Catholic schools 
to hold

kindergarten
registration
in January

Kindergarten registration for the 2017-
18 school year will be held at all Duffer-
in-Peel Catholic elementary schools Jan. 
24 to 27 from 9 a.m. to 3 p.m. and Jan. 
24 from 7 to 9 p.m. A snow date has been 
designated for Jan. 25 from 7 to 9 p.m.

Dufferin-Peel offers the full-day kin-
dergarten program in all 124 Catholic 
elementary schools in Caledon, Dufferin, 
Mississauga and Brampton. Registration 
materials will be available on the board 
website and in the schools in January. 
Parents/guardians are to register their 
child in person at their designated Cath-
olic school. To inquire about home school 
locations/boundary areas, contact the 
Planning Department at 905-890-0708, 
ext. 24440.

Parents registering their children will 
be required to have certain documents 
with them, including proof of age of the 
child (birth certificate or passport); orig-
inal Roman Catholic baptismal certifi-
cate (for child and/or parent/guardian) 
or baptismal certificate from an Eastern 
Church in full communion with the Holy 
See of Rome (if the child has not been 
baptized, and the parent/guardian is a 
baptized Roman Catholic or has been 
baptized in an Eastern Church in full 
communion with the Holy See of Rome, 
the parent/guardian must bring their 
own baptismal certificate); updated im-
munization records; proof of Canadian 
citizenship or permanent resident sta-
tus; proof of home address (two of the fol-
lowing: property tax bill, current utility 
bill, real estate document or Government 
of Canada issued forms); emergency ru-
ral address numbers if applicable for 
residents of Caledon and Dufferin Coun-
ty; and proof of English Separate School 
Support.

Admissions are open to Catholic chil-
dren and children of Catholic parents. 
Kindergarten students must be at least 
four years of age by Dec. 31, 2017.

For more information, parents/guard-
ians should contact their local Catholic 
school, visit the board website or call the 
Dufferin-Peel Catholic District School 
Board at 905-890-1221.
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By Constance Scrafield
Anne Marie Warburton recently cele-

brated the 10th anniversary of her jew-
ellery business, Gallery Gemma Jewel-
ry, at the Alton Mill Arts Centre.

Both Warburton’s Gallery Gemma 
Jewellery space at the Alton Mill and 
the building itself are well worth the 
visit. Where modern blends with an-
tique in a way that has been lovingly 
and skillfully executed, the Alton Mill 
is a fine example of how and why to pre-
serve heritage buildings while making 
them truly functional.

Holding to the overall theme of the 
Alton Mill, Warburton’s Gallery Gem-
ma Jewellery, flanked by two art gal-
leries on one side and the entrance into 
the Mill on the other, respects, with 
deep affection, the historical aspect of 
her space while offering the visitor that 
easy open modern approach to display 
that makes every treasure clearly vis-
ible.

In a telephone interview, she ex-
plained her long ascent into the busi-
ness for which she has such passion. It 
really began with her attending night 
school at York University to earn her 
B.A. in business studies. This was 
through a program sponsored by her 
then employer, General Foods, an equal 
opportunity initiative to give women 
the chance to escape the inevitable pi-
geon hole of being a secretary. Having 
completed her education, she was pro-
moted to buyer in the packaging de-
partment.

She worked for some years, dealing in 
the business of packaging.

From there, Warburton took up sell-
ing advertisements for Yellow Pages 
with considerable success.

“Yellow Pages paid a lot of money,” 
she told us, “but it was not my passion. 
David (Warburton) encouraged me to 
follow my passion.

“I went back to school with the Gem-
ological Institute of America (GIA), 
based in Irving (city), on line.”

Warburton was the proverbial duck 
to water with this style of study.

“I loved it,” she averred. “I met people 
from all over the world, some of whom 
are still dear friends. There was much 
more direct access to professors and I 
studied with passion.”

For practical, hands-on learning with 
actual gem stones, in this connection, 
Warburton went to Manhattan to take 
courses there. 

Her studies and graduation from GIA 
took two years, including a jewelry 
business program.

Although her studies continued with 
other institutions, Warburton was now 
looking for premises in which to open 
her Gallery Gemma Jewellery. At that 
time, the Blue Mountain complex at 
Collingwood was looking for a jeweller 
and although she agreed to the lease in 
theory, almost signing twice, her hand 
was held by delays on the part of the 
other party.

“Then, I had the chance at the Al-
ton Mill. There was funding for reno-
vations,” she explained, having told us 
about the early days when Carl Borg-
strom used the whole ground floor — 
“the front third” for his kitchen busi-
ness, to build cabinets and so forth.

The vacated space was divided into 
three parts, of which she took the third 
and occupied it as the sole business in 
the entire area.

“I was on my own,” she reminisced.
They were worrying times, when “I 

thought I was crazy — I was so thrilled 
when someone came in with a special 
occasion — a birthday, anniversary — 
then, the community started to come — 
word of mouth and 10 years after, here 
I am.”

In spite of the long list: “bench stud-
ies in Toronto,” as her website informs 
us, “Haliburton School of Fine Arts, 
GIA, New York, . . . New Approach 
School in Virginia (and) private yearly 
instruction with a gold smith in Santa 
Fe . . .” Warburton assured us: “I am 
always studying, learning more — all 
these things lead to — where else can I 
go from a design perspective?”

A portion of Gallery Gemma Jewel-
lery’s product is certainly Warburton’s 
work.

She loves to make custom pieces and 
tells us, “There’s this wonderful thing 
that happens when someone sits across 

from you and they want a piece of jew-
ellery made for them, say, a ring, for 
example, and all they can tell you is 
what they don’t want, rarely what they 
do want. So, I can strip away all that to 
make the right thing for them.”

However, it is clear that there is much 
more to the stock for sale in Gallery 
Gemma Jewellery than custom-made 
items worth thousands of dollars.

“We have things for all prices — $20, 
$30,” Warburton said. “So many people 
wind up at the Alton Mill by driving 
around (rather than intention). They’re 
not expecting to come into a jewelry 
shop and spend thousands of dollars 
but a less expensive piece — $30 to $50 
— they’ll buy that.”

Of the inevitable foibles of advertis-
ing, she remarked wryly, “People come 
in and say, ‘I’ve seen your ad’ and it’s 

taken 10 years for them to come. Peo-
ple come here once and then they bring 
their visitors — they’re proud of this 
place.”

To explain what it all means to her, 
she put it that, “Just being part of the 
community lives at the most important 
time of their lives — women who have 
lost their husbands and want a piece of 
jewellery remade — the anniversaries, 
the special dates.”

It matters to her that she gives back 
to the community the way she does 
best: for many years, she has made a 
valuable piece of jewellery as part of 
Theatre Orangeville’s Victorian Christ-
mas Gala, its largest fundraiser of the 
year; she has given pieces to the SPCA 
to auction, or remade some jewellery 
that has been donated but is unsaleable 
or can improved in value by her.

Even though those early at the Alton 
Mill raised questions as to the wisdom 
of settling there, Warburton now has 
a great affection and respect for the 
place and its owners, the Seaton Group 
or, more personally, the Grant “broth-
ers, we call them,” she said.

“They work very hard here. The Mill 
is a real dedication to the arts,” she 
added. “The majority of (artist) tenants 
have been here a long time — the vibe 
couldn’t be better.”

Warburton is ambitious on a couple 
of fronts: “I want the Alton Mill to be a 
household name far and wide.”

For herself, in reference to her online 
business, which brings her customers 
from across Canada, “I would like to 
be that on line presence so that when a 
husband that’s forgotten something — 
I can be there for him . . .”
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AlwaysNature’s Burlington
2180 Itabashi Way, Burlington, L7M 5A5
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Soon!
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Friday, Nov. 25 -
Saturday, Dec. 31

CLOSED CHRISTMAS DAY 
& BOXING DAY
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clif
bars
Great Tasting.
70% Organic.
Convenient source of 
energy for any activity.

Assorted Varieties
68 g

3/$5

raincoast trading
albacore tuna
• No Salt 
White Wild Caught, BPA Free Can, 
Ocean Wise. 
100% traceability from boat to can.

170 g

 $399

kettle
potato cHips
cooked in 
avocado oil
• Himalayan
• Chili/Lime
• Hawaiian

Selected Varieties 
170 g

3/$5

prana
savory snacks
• Sweet Nut & Seed
Healthy & delicious snacks 
for the holiday season.

Selected Varieties
150 g

 $499

stirling
creamery
butter
• Barrel Churned
• No Artificial Colours or Additives

454 g

mary’s
organic crackers
• Gluten Free • Vegan
• Whole Grain
• Non-GMO

Assorted Varieties
184 g

 $499

ceres
100% Juice
No Sugar Added.

Assorted Varieties
1 L

2/$4

vita eggs
free run large eggs
• Canada ‘A’
• 100%  Vegetarian Diet

Dozen

 $499

dream
non dairy
beverages
• Almond • Rice
• Coconut • Cashew

Assorted Varieties
946 ml

2/$5

blue monkey
organic
cocoNut water
Natural Isotonic
• Natural Minerals & 
Electrolytes
Contains Potassium

1 L

 $399

 10%
off

sensible portions
veggie StrawS
• No Artificial Flavours,
Colours or Preservatives
• No Trans Fat

Assorted Varieties 
142 g

2/$ 5

fit organix
cookie dougH
Free of Gluten, Dairy, Soy,
Corn & Peanuts.
Makes 12 Cookies

Refrigerated
Assorted Varieties
335 g

 2/$10

wolfgaNg Puck
organic soup
Product of USA

Assorted Varieties
398 ml

2/$5

eartH’s best
waffleS
Made With Whole Grains
• Excellent Source of Iron, Zinc & 
B Vitamins.
• No Hydrogenated Oils
0 g Trans Fats Per Serving

Frozen
Assorted Varieties • 256 g

2/$5

dan-d-organic
cHestnuts
Ready To Eat
No Trans Fat
• No Cholesterol

100 g

3/$5

etHical bean
coffee beans
Fair Trade • Organic 
• Shade Grown 
• Arabica Beans

Assorted Varieties
340 g

 $999
fraktals
BelgiaN chocolate caShew
Butter Crunch

• Dark • Milk 
200 g

 $799

pacific foods
organic brotH
Low Fat, Gluten Free,
Dairy Free, Yeast Free,
Soy Free.

Assorted Varieties
946 ml/1L

 $349

pür
gum
• Aspartame Free
• Nut Free
• Resealable Bag
• Gluten Free
• Vegan
• Non GMO

Assorted Varieties
57 Pieces

$399

enJoy life
cHocolate cHips
• Mini Chips • Dark • Mega Chunks
Free of milk, peanuts, tree nuts & also 
gluten free.

Assorted Varieties • 283 g
 $399

Warburton’s Gallery Gemma Jewellery 10 years at Alton Mill Arts Centre

Forster’s supporting 
CCS efforts

Forster’s Book Garden in Bolton is ask-
ing for help from the community in their 
efforts to help children in need in the com-
munity have a better Christmas.

Customers buying books or gift items 
to be donated to the Caledon Community 
Services (CCS) Santa Fund will get 30 per 
cent off the purchase price. The collected 
items will be delivered to CCS Dec. 16.

Forsters delivered 10 large boxes of do-
nated items last year, and they’re hoping 
to surpass that this year.
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It happened today
Somebody shot and killed U.S. President John F. Kennedy, and while 

several official investigations have pointed to one man as being respon-
sible, considerable doubt remains.

The man was never put on trial and never got the chance to tell his side 
of the story. A Dallas nightclub operator saw to that.

Jack Ruby shot Lee Harvey Oswald in the basement of Dallas Police 
Headquarters this day, Nov. 24, 1963.

The signs are all around us, and they’ve 
been getting more and more prominent.

Just last Monday, I was in one of the 
local grocery stores, and guess what I 
heard playing on the music system — 
Christmas music.

I mentioned that to my wife when I got 
home, and she told me she had had a sim-
ilar experience. And then she topped it 
by telling me she had switched her clock 
radio to that station she sets it to this 
time of year because it plays nothing but 
Christmas music. Guess what I’m going 
to be hearing around the 
house when there’s nothing 
good on TV. I was able to out 
top her, however, by men-
tioning I had seen at least 
one house within walking 
distance of my Bolton office 
that is already lit up for the 
Holidays. There are more to 
come.

There have been other 
signs.

I had to spend part of last 
Sunday afternoon in the 
office. When I got home, I 
found Beth had been busy 
digging out Christmas dec-
orations and setting them up throughout 
the house. She didn’t get them all out. 
There’s no point in rushing into things.

Actually, we had spend part of the pre-
vious days trolling around various shop-
ping areas, not exactly Christmas shop-
ping, but looking for ideas. It was tiring, 
but rather fruitful, at least in terms of 
what the mission was supposed to accom-
plish. We made a few purchases, came 
up with a couple of useful ideas and Beth 
dropped a few hints (notice I didn’t call 
them subtle hints).

And there are even a couple of local 
businesses that have their Holiday dec-
orations up.

So the signs are there, and they’re be-
coming more common. Christmas time is 
upon us. And we’ve seen next to no snow 
in these parts. And despite the warm 
weather we’ve been enjoying lately, I 
think we can all count on seeing a decent 
supply of the white stuff before too long. 
I personally hate it, but I know there are 
a lot of skiing and snowshoe enthusiasts 
out there. They have to have their fun 
too.

The coming Holiday season means 
much to many of us.

To some, it’s obviously a time for cel-
ebrating, and many of us have different 
things to celebrate this time of years, 
depending on factors like our individual 
faith, upbringing, etc.

It also marks the passage of time, as 
we realize that another year is coming to 
an end. That usually means some reflec-
tion is in order. As one gets older, I think 
one ponders a bit as one year draws to 
a close and another commences, proba-
bly with a realization that each of us has 
only a finite number of years in this life. 
So we might wonder what has been ac-
complished over the last several months, 
and what is left to be done.

I seem to wonder every year at around 
this time about where the year has gone, 
and how it could have gone by so fast. 
It just doesn’t seem that long ago that 
Beth and I were putting the finishing 
touches on the family Christmas gather-
ings we were hosting. Yet almost a year 
has gone by now, with both of us getting 
through the demands at home and work, 
getting some time in for a bit of trav-
el, dealing with family issues including 
birthdays and the like. We’ve also had 
to deal with deaths on both sides of the 
family. And through it all, we’ve made 
it through the good times and dealt 
with the difficult situations like winter 

storms and income tax. And through it 
all, Americans were able to elect them-
selves a new president.

But for many of us, myself included, it’s 
mainly a very busy time of year. Christ-
mas shopping is a major matter that has 
to be addressed, and this year is going 
to be a lot harder than last year. I had 
almost all of my 2015 Christmas shop-
ping done by the end of July. Just about 
everyone on my list (including Beth) re-
ceived PanAm Games memorabilia, pur-
chased at the venue in Palgrave. I got a 

few puzzled looks from peo-
ple who seemed to be won-
dering why I was buying so 
many Patchi dolls.

“Christmas shopping,” 
I said to one of them, and 
many of the puzzled looks 
turned to expressions of 
consternation, as if the 
words “Why didn’t I think 
of that” were going through 
their heads.

And all the PanAm stuff 
went over very well.

No matter, I have some of 
my shopping done, and in 
that regard, I suspect I’m 

quite a bit further along than many of 
you.

There are a lot of other matters that 
will have to be addressed in the next 
month or so, such as family gatherings, 
etc. They will all play out, although I ha-
ven’t yet been told how.

There are the other traditional trap-
pings of this time of year.

As I stated above, I have already seen 
one house decorated for the season. 
There are going to be a lot more. When 
Beth and I lived in the city, we used to 
take walks at night in our neighbour-
hood, admiring the effort that went into 
a lot of these displays. We can still find 
some neighbourhoods to stroll through.

A lot of things are going to be happen-
ing around work.

We’re already into the annual crafts 
shows and bazaars. I’ve been to several 
already, and there are a lot more coming. 
I also never underestimate the Christ-
mas shopping possibilities at them. The 
Santa Claus Parades in town are a little 
more than a week away. I plan to run af-
ter them, even at my advanced age. As 
well, trees are going to be lit in various 
communities in town, accompanied by 
appropriate celebrations.

There are other events planned.
And there are a whole bunch of TV 

specials that will be coming on the tube. 
I’m sure I’ll be seeing Miracle on 34th 
Street in the weeks to come, almost cer-
tainly both versions (1947 and 1994). 
I know, because we have the CDs for 
both, if we happen to miss the tradi-
tional broadcasts, which I’m pretty sure 
we won’t. We’ll also get to see Charlie 
Brown try to get through the season and 
the Grinch essentially make a fool of 
himself.

And on a more serious note, we’ll prob-
ably get to see Ralphie get the Red Ryder 
Carbine Action 200-shot Range Model air 
rifle with a compass in the stock that he 
wants so much, while Chevy Chase frets 
over his Christmas bonus.

Of course, there will be the many ver-
sions of the story of Ebenezer Scrooge. 
They seem to come up with new ones ev-
ery couple of years, so we’re probably due 
for something. No matter, I will still hold 
that the 1951 version with Alastair Sim 
nailed it, and will never be bested.

So the season is upon us, with all the 
involved pressures and preparations. It’s 
coming whether we’re ready or not, and 
we’ll somehow get through it all. At least 
I know I will.

Bill Rea

Our Readers Write

Rotary Club of Palgrave’s 
Weekly Rotary Minute

By Krysta Cadden
Seeing the good you do is one of the best things about being a 

Rotarian.
Nov. 18, members of the Rotary Club of Palgrave joined Caledon 

Meals on Wheels volunteers on their regular Friday meal delivery 
routes.

For many years, our Club has funded the frozen meal program 
with CMOW. This program allows those in the community who ben-
efit from CMOW to receive frozen meals to keep in their freezers to 
use on days where inclement weather strikes the area and volun-
teers cannot safely deliver hot meals.

Friday, members of our club rode along on these deliveries and 
we were blessed with smiles, thank you’s, hugs and handshakes — 
all from grateful meal recipients who now know that even on the 
snowy, blustery days of winter in Caledon, they have a meal waiting 
for them. What a great way to spend time on a Friday!

It is when we partner with such great local organizations and get 
to see, first hand, the impact that Service above Self can truly have 
that warms our hearts and keeps us Rotarians in everything we do.

For more information on the CMOW program, please visit http://
www.cmow.org/

Please visit www.rotaryclubofpalgrave.com for more information 
on our club and all the wonderful ways you could get involved!

Christmas is coming

         

The results of this poll are in no way considered to be valid or infallible.

The Town of Caledon
is currenlty working
on its 2017 budget.
Are you satisfied with
the service you’ve been
receiving for your tax
dollars over the last
year?

a) Yes
b) No

So go to the website 
and cast a vote!

www.caledoncitizen.com

a) Yes

b) No

50%

50%

Results from last week’s poll:

Do you think Donald Trump can be
a good American President?

THIS WEEK’S 
QUESTIONWEBPOLL

Bill 41 is ‘truly transforming’
Patients First – helping doctors serve us better
Dr. Constance Weicker’s letter (Citizen, Nov. 10) presents a lim-

ited perspective on how physicians can play a stronger role in our 
health care system under the Patients First Act.

Unfortunately, she uses fear of privacy violations and increased 
administration as her reasons for being against a bill that will bring 
together the many players in our health care to focus on the needs 
of patients. Health care costs us more than $52 million a year and 
requires reform to make it responsive and effective.

Dr. David Price, a physician leader and as the chair of panel mem-
bers of the Primary Health Care Expert Advisory Committee, called 
for primary care providers to be better integrated, not just among 
themselves, but also within the health care system at the local lev-
el. This is the purpose of Patients First. Among other changes, it 
allows planning and delivery of our health care services to bring 
family physician into the planning and integrated delivery of local 
health services. The success in the long term depends on all aspects 
of health care, especially doctors, being part of planning and service 
management. Medicine is an essential and vital part of our health 
care, but only one part of what is necessary for health in our society.

Local Health Integration Networks (LHIN), while being limited 
in their authority in their first decades, have shown service and cost 
efficiencies in the sectors in which they have been involved — hos-
pitals, long-term care and community services. But without the es-
sential services of primary care and public health, major aspects of 
our health care have not been always included. The Patients First 
Act does this, and through making sub-regions as focus points for 
local planning and performance monitoring, it will allow providers 
to make the individual patients the centre of health.

There are many other positive aspects of this new bill and I en-
courage everyone to them explore further. Through my 50 years of 
involvement with human services delivery, the Patients First Act is 
one of the few truly transforming actions that I have seen taken by 
government.

Joe McReynolds,
(first chair of Central West LHIN),

Caledon East

Christmas tradition in Caledon village
The Caledon Village Association (CVA) has been very busy again 

this year preparing for Santa’s arrival Dec. 3.
Our annual parade will start at 5 p.m. Mark your spot early. The 

crowds get bigger every year!
Everyone is invited to Raeburn’s Corner parkette, beside Knox 

United Church, after the parade for a visit with Santa and the count 
down for the tree lighting, as well as some warm food and singing.

The Optimists of Caledon will have six free draws of $25 each 
for the children and the CVA is providing free draw tickets with 
lots of cool children’s toys. There are also some wonderful items in 
the silent auction for those who might wish to start their Christmas 
shopping. Back by popular demand will be Bumbling Bert and the 
Magic show, starting at 6:45 p.m.

Bring new, unwrapped toys to support the Caledon Firefighters’ 
annual Toy Drive and drop them in the container outside the church.

A big thank you to all the local businesses who have generously 
contributed to the event. 

Watch for the decorations to start going up, practise your 
singing and get ready for an evening of old fashioned family 
fun in Caledon village Dec. 3. See you there!

Heather Wilkinson,
Chair, Caledon Village Association
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Carbon tax will make life more expensive
It’s widely recognized by my Conser-

vative colleagues and all Canadians that 
Canada must do its part in reducing 
greenhouse gas emissions (GHGs).

However, it shouldn’t be at the expense 
of our economy.

A carbon tax is a tax on the GHGs that 
are generated from burning fuels like 
coal, petroleum and natural gas in hopes 
of discouraging their use. While these fu-
els all produce GHGs, they’re also needed 
to drive our cars, heat our homes and pro-
duce our electricity.

The problem with this is it doesn’t 
matter how much these fuels cost us, we 
still need to consume them every day. It 
doesn’t matter how much a fill-up at the 
gas tank is, many of us still have to drive. 
It also doesn’t matter how much our nat-
ural gas or hydro bills go up, we still have 

to heat our homes. This is how we know 
a carbon tax on the consumer is not an 
effective way to reduce GHGs — and it 
certainly will hit our bank accounts.

Based on numbers from the British 
Columbia and Alberta governments, the 
current Liberal government’s Carbon Tax 
will add 11 cents per litre at the pumps. 

The Canadian Tax Journal determined it 
will add at least 15 per cent to our natu-
ral gas bill and almost 10 per cent to our 
hydro bills.

Meanwhile, a carbon tax will be a huge 
hit to Canada’s farm sector, which relies 
on these fuels. CIBC noted some experts 
say the total additional cost to a farm 

would be $6 per acre. When the cost to 
farmers goes up, so does the cost of food 
to consumers. 

And by how much will this Carbon Tax 
reduce GHGs? The current Liberal gov-
ernment isn’t saying. Before raiding Ca-
nadians’ pocketbooks, the current govern-
ment should provide data on what impact 
this tax will have on the environment and 
on each sector of the economy.

In total, the Canadian Taxpayers Fed-
eration said the Liberal Carbon Tax will 
cost the average family more than $2,500 
every year. This is unacceptable. Protect-
ing the environment can be done without 
hitting families with a heavy-handed tax.

The Conservative Official Opposition 
will continue to push the current Liber-
al government to stop this tax grab and 
make life more affordable for Canadians.
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In March of 1981, 19-year-old Michael 
Donald, a black man, was walking down 
a street in Mobile, Alabama, when he 
was accosted at random by Henry Fran-
cis Hays and his under-age accomplice, 
James Knowles.

The two Ku Klux Klansman — Hays 
was the son of Alabama Klan leader Ben-
nie Hays — dragged Donald across the 
street, strangled him, slit his throat and 
left him hanging in a tree, a response 
to the elder Hays’ order to “show Klan 
strength in Alabama.”

At the time, the KKK was a potent 
force throughout the South, particularly 
in Alabama, and African Americans had 
real cause to worry about them.

But in the Donald murder, a white Ala-
bama prosecutor named Jeff Sessions not 
only prosecuted the case but insisted on 
going after the death penalty — making 
it the first execution in Alabama for a 
white-on-black crime since 1913 — which 
led to a subsequent civil jury award of $7 
million against the Klan, an order which 
bankrupted the Alabama KKK and effec-
tively ended their long-running reign of 
terror in that state.

This same prosecutor, Jeff Sessions, 
also filed several cases in his state to de-
segregate schools in Alabama — remem-
ber then governor George Wallace stand-
ing at the front door of the University of 
Alabama trying to block blacks from en-
tering? — and years later, when he was 
elected the state’s attorney-general, he 
pursued the Hays case to make sure the 
killer was, in fact, executed. He was, in 
1997.

And so it was that the Saturday Star’s 
Washington bureau chief Daniel Dale 
— the man who got considerable praise 
for counting Donald Trump’s campaign 
lies, but deliberately not counting Hil-
lary Clinton’s lies — offered readers the 
Democratic Party talking points claim-
ing that Sessions, appointed as Trump’s 
attorney general, is an “alleged racist.”

Dale, going along with the bulk of the 
mainstream media in the U.S. — most of 
which spent the campaign regurgitating 
anti-Trump stories while missing one of 
the most extraordinary political success 
stories in U.S. history — tells us that the 
appointment of Sessions and two others 
“are in line with Trump’s campaign rhet-
oric, which was openly bigoted against 
Muslims and frequently insulting to the 
black community.”

Makes you wonder how Trump did bet-
ter in both those communities than his 
two Republican predecessors as presi-

dential candidates. But there you have 
it.

The “Sessions-is-a-racist” story flows 
from a 1986 process where Ronald Rea-
gan wanted him as a federal judge, but 
the Democrats — led by the spiteful Ted 
Kennedy — used a few questionable 
quotes from Sessions, which he basical-
ly denied, to show that he was, indeed, 
a racist.

In his story, of course, Dale dutifully 
reported the specious claims against Ses-
sions, but failed to tell readers about Ses-
sions’ actual legal battles on behalf of Af-
rican-Americans in Alabama. But then, 
why ruin the narrative? Kind of like add-
ing up Hillary’s lies as well, eh?

Back in 1981, African Americans 
had real reason to worry about being 
lynched or beaten or bombed, simply for 
the color of their skin. To be sure, there 
are still racial problems in the U.S., but 
it’s absurd to compare today’s climate 
with the 1980s and earlier when the 
Klan really was a terrible force to be 
reckoned with.

Yet you would think by reading much 
of the virulently anti-Trump media, that 
blacks — along with Hispanics, women 
and other groups — have good reason to 
cower in fear, afraid to emerge from their 
homes lest Trump and his hateful surro-
gates show up to do them real harm.

It is mostly the left-leaning media 
which now screams against “false news” 
and demands “truth” in reportage, yet at 
the same time cavalierly smears the rep-
utation of anybody who associates him-
self or herself with Trump without both-
ering to look into the veracity of what 
should be a rather serious accusation 
against somebody.

Hence, the story that Sessions — whose 
main crime was to tell a stupid joke in-
volving the KKK and smoking weed — is 
an out-and-out racist and has no place in 
a federal cabinet.

The other mainline story is that 
Trump’s election is the result of a 
“whitelash,” an race-based revolt of the 
blue collar white males raging against 
their perceived enemies in the nation’s 
minority groups.

It is true that Trump got more white 
votes than he did Hispanic or black votes, 
but so did Clinton. That’s because there 
are a lot more white voters out there. 
Duh!

It is also true — although being gener-
ally ignored — that Trump, supposedly 
a man who hates everybody who isn’t a 
white male — got 52 per cent of the white 
women’s vote in the U.S. and just under 
30 per cent of the non-white vote, better 
than his more moderate predecessors, 
Romney and McCain, did.

But then, why ruin a good vendetta 
with facts? That’s not nearly as gripping 
as racism and victimhood.
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Misguided, but not genocide

Government legislation further risks the state of Ontario’s health care system
Last year, Ontario’s Auditor Gener-

al uncovered a number issues with the 
Province’s 14 Community Care Access 
Centres (CCAC), which help arrange 
home and community care for patients 
across the province.

Some of the major findings include in-
consistent levels of care across the prov-
ince and 41 per cent of spending by all 
CCACs went to administrative service 
rather than front line care.

After continuous pressure, the Provin-
cial government brought forward legisla-
tion earlier this fall, Bill 41 — the Pa-
tients First Act, 2016, in an attempt to 
reform our province’s health care system. 
Unfortunately, Bill 41 does little to ad-
dress the fundamental problem with the 
Province’s CCACs and our overall health 
care system.

The proposed legislation would see 
Local Health Integration Networks 
(LHINs), which have a mandate that 
includes the responsibility to plan, in-
tegrate and fund local health services, 
absorb CCACs to deliver home care ser-
vice through 80 sub-LHINs. The Auditor 
General reported LHINs are failing to 
meet their mandate, so it is surprising 
that the government is rewarding them 
with additional responsibilities.

Even more concerning, the Minister of 

Health and Long-Term Care’s role will 
expand under Bill 41 to issue policy and 
operational directives to the LHINs and 
make suggestions for LHIN supervisors. 
The minister will also be able to issue 
directives to hospital boards when it is 
deemed to be in the “public interest.” The 
government is replacing one level of bu-
reaucracy with two, which will take away 
resources from patient services.

Currently, Bill 41 is reviewed by mem-
bers of the Standing Committee on the 
Legislative Assembly for amendments. 
Unfortunately, the government used 
their majority in the Committee Nov. 
2 to drastically cut back the amount to 
time available for public consultations 
for Bill 41. This effectively limited the 
ability for patients and healthcare pro-
viders to have their voices heard about 

this important legislation that will sig-
nificantly impact our Province’s health 
care system.

I have heard concerns from a number 

of individuals from Dufferin-Caledon 
about the impact Bill 41 will have on the 
health care system, including that health 
care decisions will made by the govern-
ment rather than health care providers 
and funding will be taken away from 
hospitals and frontline care to hire ad-
ministrative workers and less front line 
service providers.

My Progressive Conservative col-
leagues and I do not believe that the ex-
pansion of bureaucracy from the Ministry 
will improve front-line patient care. That 
is why we cannot support this proposed 
legislation that will further risk the state 
of our Province’s health care system.
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By Skid Crease
“The pen is mightier than the sword.”
So wrote author Edward Bulwer-Lyt-

ton in 1839 in the play Richelieu, or The 
Conspiracy. His intent was to show that 
the power of words to change opinions, 
to create opinions, to incite social revolu-
tion and evolution was far greater than 
the power of military force. 

Winston Churchill knew this when he 
gave his powerful speeches to the war 
weary citizens of England. Of course, 
the Spitfire and the Lancaster bomber 
helped. Rachel Carson knew this when 
she wrote Silent Spring and an entire 
planet’s environmental consciousness 
was reawakened. Politicians like Donald 
Trump know this in the most perverted 
sense where boldly repeated lies and in-
cendiary tweets can elevate a narcissistic 
megalomaniac to the status of presiden-
tial candidate.

And reporters for newspapers great 
and small know this. The ability of “the 
word” to educate or confuse, to bring 
light or to cloud an issue, to elevate or 
crush a reputation is a power not to be 
underestimated. 

An editor who lets a news reporter slip 
into editorial commentary is like the by-
stander watching a bully. A good news-
paper simply does not let this happen, 
which is why major chains immediately 
publish apologies when they have print-
ed a news report that crosses the line. 

Here’s an example from the most in-
sidious of wordsmithing occupations, 
the legal profession. Pretend we are de-
fending a driver whose vehicle struck 
another car and we have a witness in 
front of us. Depending on who we are 
representing, we ask the witness: “And 
how fast was the car travelling when it 
dented the other vehicle?” or “How fast 
was the car travelling when it smashed 
the other vehicle?”

Our witness can change their calcu-
lation of the speed of the vehicle by as 
much as 50 km/h depending upon the 
words used — “dented” might get a 40 
km/h and “smashed” might get a 90 esti-
mation from our “eyewitness.”

And the charges and the settlement 
will go accordingly. Lawyers know this 
and so do reporters. A reporter in Cale-
don recently wrote that one party to an 
issue “flooded” and “inundated” the Re-
gional council with their reports, while 
the other party was “succinct” and 
“brief.” The one creates the impression 
of a destructive deluge of biblical propor-
tions, and the other implies business-like 
demeanor. This kind of bias in reporting 
can influence a reader’s opinion. 

That is why the Canadian Press has 
the following Code of Principles and 
Practices:

1. Investigate fully before transmitting 
any story or identifying any individual in 

a story where there is the slightest rea-
son for doubt. When in doubt cut it out.

2. Cite competent authorities and 
sources as the origin of any information 
open to question. Have proof available 
for publication in the event of a denial.

3. Be impartial when handling any 
news affecting parties or matters in con-
troversy. Give fair representation to all 
sides at issue.

4. Stick to the facts without editorial 
opinion or comment. Reporters’ opinions 
are not wanted; their observations are. 
So are accurate backgrounding and au-
thoritative interpretation essential to 
the reader’s understanding of complicat-
ed issues.

5. Admit errors promptly, frankly. 
Public distrust of the media is fed by in-
accuracy, carelessness, indifference to 
public sentiment, automatic cynicism 
about those in public life, perceived bias 
or unfairness, and other sins suggesting 
arrogance.

6. Our integrity can help overcome neg-
ative public attitudes towards the media 
through scrupulous care for the facts, 
and unwavering dedication to fairness. 
We must not be quick to dismiss criti-
cism and complaints, a trait journalists 
refuse to accept in others.

7. The power of news stories to injure 
can reach both the ordinary citizen and 
the corporate giant Our integrity and 
sensitivity demand that we respond em-
pathetically and quickly when an error 
has been made. It doesn’t matter if the 
complaint has come from a timid citizen 
acting alone or a powerful figures’ bat-
tery of lawyers.

8. Every story shown to be erroneous 
and involving a corrective must be drawn 
to the attention of supervisory staff

9. In our reports, parties in controversy, 
whether in politics or law or otherwise, 
receive fair consideration. Statements is-
sued by conflicting interests merit equal 
prominence, whether combined in a sin-
gle story or used at separate times.

10. Part of our responsibility as a news 
agency is to ensure we don’t do anything 
that demeans the craft or weakens our 
credibility. We must observe stringent 
ethical practices, and be seen to be doing 
so. We should not accept anything that 
might compromise our integrity or cred-
ibility.”

If we, as intelligent readers, use these 
principles as a guideline, we will instant-
ly be able to separate the good from the 
bad and the ugly. This column permits 
editorial commentary, but my editor in-
sists that commentary be based on legit-
imate research and investigation, still 
honouring the Canadian Press Code of 
Principles and Practices.

As a member of the Canadian Associ-
ation of Journalists, I am bound by that 
code. Never let me forget it.

The ethics of reporting

Nov. 25 marks the International Day 
of the Elimination of Violence Against 
Women, the start of 16 Days of Activism 
against Gender Violence (which ends on 
International Human Rights Day Dec. 10) 
and the start of the White Ribbon Cam-
paign.

Family Transition Place is hoping people 
join them in commemorating the impor-
tance of these events, as well as marking 
Canada’s National Day of Remembrance 
and Action on Violence Against Women.

There will be two vigils Dec. 6, the 27th 
anniversary of the Montreal Massacre, 
in which 14 women were killed at École 
Polytechnique.

The Caledon vigil will be from 6:30 to 
7:30 p.m. at the Albion-Bolton branch of 
Caledon Public Library.

The Orangeville vigil will be from 11:30 
a.m. to 1 p.m. at Family Transition Place, 
20 Bredin Parkway. The ceremony will be 
outside, to people are urged to dress ac-
cordingly.

Violence against women vigils Dec. 6
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Seasonal favourites and a Christmas 
festival sing-along will be part of the po-
lar Express to be offered by the Caledon 
Concert Band.

It will be Dec. 4 at 2 p.m. at Caledon 
Community Complex.

Bring the whole family and get into 
the Christmas 
spirit.

Tickets are $15, 
and $10 for seniors 
and students. Chil-
dren 12 and young-
er get in free if ac-
companied by an 
adult.

For more infor-
mation, go to www.
c a l e d o n c o n c e r t -
band.ca

Concert Band provides 
Polar Express Dec. 4

The St. John Paul II Catholic Elemen-
tary School council will be hosting the In 
the Nick of Time Christmas Market Dec. 

2.
It will be at the school at 9094 Bolton 

Heights Rd. from 4 to 8:30 p.m.
There will be more than 40 vendors sell-

ing their goods there. As well, there will 
be baked goods for sale, as well as poin-
settias and books.

Christmas market coming to St. John Paul II

By Bill Rea
Food was very prominent at the recent 

Mayor’s Business Lunch, held in Bolton.
There was plenty of great food, the results 

of the efforts of culinary students at the lo-
cal high schools. And there was also a lively 
panel discussion on the local food industry.

Mayor Allan Thompson stressed the part-

nership that was involved in the event, in-
cluding the “amazing” group of young peo-
ple who were showing their passion for the 
culinary arts.

“This is what Caledon’s about,” he said.
He also pointed out food is a big part of 

industry in Caledon, and one that has not 
yet been recognized.

“We’ve got a really huge, growing econo-
my here,” he declared.

Having places to dine out is part of that, 
Thompson observed. He added Caledon 
has good breweries, cideries and wineries, 
which all help compliment what’s already 
in place.

“We need to tap into the markets that we 
have,” he said, pointing out there are some 
eight million people living in reach of Cale-
don, which can be capitalized on. “It’s right 
there at our doorstep. Let’s not lose that op-
portunity.”

“You don’t have to go to Toronto for a good 
meal,” he added. “You can find it anywhere 
in Caledon.”

Laura Johnston, executive director of 
strategic initiatives for the Town, moder-
ated the panel discussion, which dealt with 
how partnerships feed innovation, support 
entrepreneurialism and help build the local 
economy.

“Farming’s changed,” commented Tom 
Wilson of Spirit Tree Estate Cidery.

He said they started the cidery from 
scratch, beginning with a new orchard. He 
added they “went through some hoops and 
red tape.”

The cidery opened in September 2009, at 
a time when the cider trade was just taking 
off. The growth has continued, but he said 
there’s no industry to boost it.

There are a handful of cideries in Ontar-
io, and Wilson said a couple of years ago, a 
chef in Burlington hosted dinners featuring 
cider masters, so they all got to know each 
other.

They founded the Ontario Craft Cider As-
sociation (OCCA), of which he’s currently 
chair.

Wilson pointed out there’s a small wine 
industry in Ontario, and craft breweries 
have been running about 15 years. They 
both get tax breaks on their products, but 
not cideries.

“We’re the ones left in the back,” he re-
marked, adding there’s almost $2 of taxes 
and mark-up on a battle of cider, and it all 
goes to government. OCCA is working to 
change that. Wilson added Dufferin-Cale-
don MPP Sylvia Jones has been helpful in 
that regard, putting forth a private mem-
ber’s bill to get the same breaks enjoyed by 
breweries and wineries.

Katie Carolan is a young entrepreneur 
who runs a chicken farm on the border be-
tween Caledon and Mono.

She said she doesn’t come from a farm 
family, but her mother did have a passion 
for agriculture. They used to spend a lot 
of weekends getting vegetables from local 
farms, and she started working part-time 
on farms.

“But it was never kind of what I really 
wanted to do,” she said.

She attended Westside Secondary School 
in Orangeville where she started realizing 
there was a need for local food. The school 
cafeteria would have had access to local 
food, but there didn’t seem to be a connec-
tion.

Carolan said she made it her goal to teach 
her generation about local food.

“It wasn’t as easy as I thought it was go-
ing to be,” she remarked.

She said Chicken Farmers of Ontario 
told her she could raise 3,000 birds, but she 
started with 1,500, and her father helped 
her out financially.

She also learned there are a lot of grants 
and business programs available, and she 
started looking into them. Carolan also 
started spending time working at farner’s 
markets, surrounded by people who were 
starting up small businesses of their own, 
so she started picking brains.

“Everyone has knowledge I could obtain,” 
she said, adding she also found out there 
were a lot of supports available for young 
entrepreneurs. “You just had to ask and tell 
them what you were doing.”

Chef Jason Taylor of Taylor’d for Taste 
said he’s been in the business as a personal 
chef for 11 years.

“I come to your house and cook for you,” 
he said.

He added getting out in the community 
and being involved with people is the best 
way to get the word about his business out 
there. He also said being six foot six helps 
him stand out.

Taylor said he’s learned that “community 
partnerships is about giving back,” and that 
includes getting out and supporting local 
farmers and agriculture.

He also observed that people appreciate 
what’s being done.

Taylor recently helped resurrect the Pal-
grave Community Dinner which fed about 
330 people. He said they got help from the 
culinary students at St. Michael Catholic 
Secondary School when it came to carving 
the turkeys.

“It’s all about giving back,” he said. 
“That’s what I’ve noticed about community 
partnerships.”

The questions from the floor included 
delving in to whether the municipality 
could do a better job when it comes to serv-
ing the needs of business.

Wilson said it took him three years to get 
a building permit.

“When you’re thinking outside of the box, 
it definitely scares planners and building 
people,” he remarked.

He added there was miscommunication 
and duplication between agencies.

“We finally pushed it through,” he said, 
adding it looks like the Town has recog-
nized these problems.

Carolan said she had not run into prob-
lems like that, but she could be heading to-
ward them.

She also said educational workshops on 
the topic tell people about the rules and 
what they’re getting into. That type of edu-
cation has to increase.

Taylor said he was lucky.
“I don’t have to go to government very 

much,” he commented.
He also pointed to the need to teach peo-

ple to cook.
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Mayor’s Business Lunch stresses need for partnerships and coordination

There was nothing wrong with the food at the recent Mayor’s Business Lunch. Students 
from the various high schools in town pooled their culinary skills. These students from St. 
Michael Catholic Secondary School were working on home-made ricotta, drizzled with 
olive oil and thyme. Mayor Allan Thompson stepped in to help along the serving line.

Laura Johnston, executive director of strategic initiatives for the Town, moderated the 
panel discussion with Tom Wilson of Spirit Tree Estate Cidery, youth entrepreneur Katie 
Carolan and Chef Jason Taylor of Taylor’d for Taste.
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By Constance Scrafield
Although there are villains in the sto-

ry Miracle on 34th Street, opening next 
Thursday (Dec. 1) at Theatre Oran-
geville, in the main the characters are 
charming, delightful and what a won-
derful cast we have for this production.

Ten people in the cast playing 20 
parts; most of them with multiple roles, 
save the actors playing Kris Kringle, 
Doris Walker, Fred Griffiths and young 
Susan. In a pre- show interview with 
the cast, we discovered a group of indi-
viduals having a great time and coming 
together as a unit, so necessary for suc-
cessful production.

In brief, for those of you unfamil-
iar with the plot, the real Kris Kringle 
happens to be in 1940s New York for 
the American Thanksgiving and Ma-
cy’s Santa Claus Parade. On sighting 
the prospective Santa who, rather being 
ready for the parade was drunk and a 
disgrace, Kris Kringle is outraged.

He rushes to report to the dilemma 
to the event organizer, Doris Walker, 
and, recognizing an excellent substitute 
while not accepting his identity, she 
persuades him to replace the reprobate. 
Further, she offers him a contract to be 
Macy’s Santa Claus for the whole sea-
son, which he likewise accepts.

However, being Santa Claus really, he 
has a different perspective on how the 
job should done, flying in the face of the 
rampant commercialism that became 
the hallmark of Christmas during the 
20th Century.

Walker is a bitterly divorced mother to 
a single child, Susan, who is precocious, 
bright and as cynical as her mother. They 
do not believe in Santa Claus: “no point 
filling a child’s mind with fantasies that 
later will simply be shown to be untrue.”

What is truth? That is the universal 
question and it is given a run in this 

wonderful tale.
A big welcome back to several of the 

cast, beginning with Walter Learning, 
not surprisingly, portraying the part of 
Kris Kringle. No doubt, the driest of you 
will believe by the time he is finished 
the story.

Starting his career in Orangeville at 
the age of six, playing Tiny Tim in a pro-
duction of Christmas Carol, Liam Mac-
Donald, now 11 years old, is performing 
two roles, Mortimer and Tommy. He is 
a big fan of this show: “It teaches us a 
lot about believing in what’s not shown.”

So happy to see Mairi Babb back, play-
ing the lead role of Doris Walker, emo-
tionally crippled by her sense of what is 
real and what is not, dealing with those 
who would lead her into the world of the 
unprovable.

Jesse Griffiths, playing the role of 
Fred, Doris’ suitor (did she but under-
stand it), is also returning to Theatre 
Orangeville. Poor Fred, torn between 
normal career aspirations and doing the 
right thing, takes his chance on life with 
interesting consequences.

Offering up several roles in Miracle on 
34th Street, Terry Barna is back to us 

and says, “I love Christmas in general. 
This is a great show about it.”

With a long list of characters to ac-
count for, welcome back to Debra Hale 
who did the tour with Freedom 85! that 
began at Theatre Orangeville.

Coming to Theatre Orangeville for the 
first time is Robert (Bobby) Clarke. He 
has performed in this play with Learn-
ing two other times and there was some 
joking on his part — “I wasn’t coming 
without him!” he declared.

Commenting on the play, Clarke said, 
“It’s great doing it in a different the-
atre.”

Young Hanubae Carlos, at Theatre Or-
angeville for the first time, when asked 
why we should all come to see the show, 
said, “Well, a miracle happens. The girl 
and her mom meet a man who makes 
them believe he’s Santa Claus.”

 Said Director David Nairn, “This is 
the first time we’ve done this — why do 
I watch this and Christmas Carol every 
year — it’s tradition and tradition is im-
portant to us.”

“Each person gives their own idea of 
the holiday,” remarked Dov Mickelson, 
making his debut here as well, “for those 

who have never seen it, it’s a great sto-
ry — teaches a good lesson that’s not so 
complicated.”

Playing most of the villains is Sam 
Rosenthal, making his inaugural ap-
pearance here and “so thrilled (he) is to 
be here”. There’s no story without one 
villain or more, so they say. Certainly, 
they provide many of the pivots to this 
tale.

We were invited for a quick preview of 
the set, which is quite fabulous.

“The set is the biggest we’ve ever 
done,” Nairn informed us.

As there are no fly tracks (to raise 
and lower backdrops) in the theatre and 
there are 18 locations in the play. Beck-
ie Morris, set designer extraordinaire, 
has naturally risen to the occasion, cre-
ating the front of Macy’s as it is and oth-
er set faces which will appear and retire 
as needed.

“I didn’t want to do a revolving set 
again — we’ve done that a couple of 
times. This has been an evolution. There 
are simple sets for the vignettes — the 
background is so grand.”

Young Master MacDonald set the fi-
nal tone for enticement to come and see 
this beautiful production: “We have a 
responsibility to our audiences coming 
for the first time — those kids who have 
never been to the theatre before. It’s in 
the play: ‘faith is believing what com-
mon sense tells you not to.’”

It was the first time we’ve seen a cast 
give a standing ovation at an interview...

So, wonders all round; come and see 
Miracle on 34th Street, at Theatre Or-
angeville, opening Dec. 1 and running 
until Dec. 23. For tickets and informa-
tion, visit the box office at the Town 
Hall, 87 Broadway, or the Tourist Infor-
mation office at Highway 10 and Buena 
Vista Drive, phone 519-942-3423 or go 
online at www.theatreorangeville.ca

TO’s ‘Miracle on 34th Street’ opens next Thursday

There are only a couple of days left 
to check out the items for sale at the St. 
James Silent Auction.

The auction closes at 7 p.m. Saturday 
(Nov. 26).

Everybody is invited to take part in this 
auction, and items can still be viewed today 
(Thursday) from 9 a.m. to noon and Satur-
day from 4:30 to 6 p.m. to get last-minute 
bids in.

Included in this auction are many unique 
items, including artwork, antiques and 
sports memorabilia. There are also tickets 
to events, gift certificates and baskets, and 
some interesting handyman services.

For more information, phone 905-584-
9635 or email to stjamesoffic6025@gmail.
com

St. James’ Church is at 6025 Old Church 
Rd. in Caledon East.

Time running out for silent 
auction at St. James’
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Earn Aeroplan® Miles when you purchase or test 
drive a new Toyota at an Ontario Toyota Dealership.§

GETYOURTOYOTA.CA

Your local Dealer may charge additional fees of up to $989. Charges may vary by Dealer.Ω 

Limited time offers available from Toyota Financial Services on approved credit. †2.49%/1.99%/2.99%/1.99% lease APR for 64/64/64/64 months on a new 2017 Corolla CE Manual (Model BURCEMA)/2017 Camry LE (Model BF1FLTA)/2017 RAV4 FWD LE (Model ZFREVTB)/
2017 Corolla iM Manual (KARJEMA) with an all-in price of $17,919/$26,799/$29,294/$24,269 equals a weekly payment of $39/$59/$59/$55 for 277/277/277/277 payments with a $1,700/$2,000/$3,800/$2,200 down payment or trade equivalent. First weekly payment due 
at lease inception. Total lease obligation is $12,458/$18,420/$20,239/$17,542. All-in lease includes freight and fees (PDE, EHF, OMVIC fee and air condition tax, where applicable). HST, licensing, registration and insurance are extra. Dealer may lease for less. Based on a 
maximum of 120,000KM/120,000KM/120,000KM/120,000KM. Additional KM charge of $0.07/$0.10/$0.10/$0.07 for excess kilometres, if applicable. ~Drivers should always be responsible for their own safe driving. Please always pay attention to your surroundings and drive 
safely. Depending on the conditions of roads, vehicles, weather, driver inputs, size and position of pedestrians, vehicle speed, lighting, terrain, etc., the TSS systems may not work as intended. TSS Pre-Collision System with Pedestrian Detection is designed to help avoid 
or reduce the impact speed and damage in certain frontal collisions only. Please see toyota.ca, your local Toyota Dealer or Owner’s Manual for details. §Aeroplan offers valid from November 1, 2016 to November 30, 2016, are not retroactive and apply to new Toyota and 
Scion vehicles only when purchased/leased from a Canadian Toyota dealership. Excludes commercial fleet and daily rental transactions. Limit of 3 new retail purchases per customer per 12 month period. Toyota vehicle must be purchased, registered and delivered between 
November 1, 2016 to November 30, 2016. Test Drive: New Toyota and Scion vehicles only when test driven at a Canadian Toyota dealership. Maximum 1 test drive/30 days, 3 test drives/12 month period per Aeroplan Member. Service: Service offers valid from November 1, 2016 
to November 30, 2016. Service offer is applicable only to Toyota and Scion Vehicles. Applies to customer paid Repair Order at Canadian Toyota dealership service counter; excludes body shop services, no-Repair Order over-the-counter parts/accessory purchases, warranty/
goodwill/ECP/sub-let related services/parts/labour. Limit of 30 Repair Orders/30 day period. Applies to Repair Orders opened on or after November 1, 2016. Members will earn 4 miles per threshold of $2 spent. For example, Members will earn 96 miles for a purchase of $49.99. 
General: Customers must be an Aeroplan Member prior to the completion of the transaction. Aeroplan Miles are awarded on pre-tax amounts only. Offers subject to change without notice. Some conditions apply. See your Dealer for details. ®Aeroplan and the Aeroplan logo 
are registered trademarks of Aimia Canada Inc. ΩDealer Fees may be added and may be comprised of administration/documentation fees, VIN Etching, anti-theft products, cold weather packages or other fees. Fees may vary by Dealer. Offers are valid between November 
1 and November 30, 2016, and are subject to change without notice. All rights are reserved. Dealer may lease or sell for less. Dealer order/trade may be required, but may not be available in all circumstances. Please see your participating Ontario Toyota Dealer for full details.

AWD Limited model shown. 

2017 RAV4

weekly for 64 months with $3,800 down payment. 
Includes freight and fees. HST extra.

ALL-IN LEASE | 2017 RAV4 FWD LE

$59 † 
at  2.99% apr

weekly for 64 months with $1,700 down payment. 
Includes freight and fees. HST extra.

ALL-IN LEASE 
2017 COROLLA CE  MANUAL 

$39 †

at  2.49% apr

weekly for 64 months with $2,200 down payment. 
Includes freight and fees. HST extra.

ALL-IN LEASE 
2017 COROLLA iM MANUAL

$55†

at  1.99% apr

XSE model shown. 

2017 CAMRY

NOW STANDARD, TOYOTA SAFETY SENSETM P~

•  Pre-Collision System with Pedestrian Detection Function
• Automatic High Beam • Lane Departure Alert
• Dynamic Radar Cruise Control 

NOW STANDARD, TOYOTA SAFETY SENSETM P~

•  Pre-Collision System with Pedestrian Detection Function
• Automatic High Beam • Lane Departure Alert
• Dynamic Radar Cruise Control 

NOW STANDARD, TOYOTA SAFETY SENSETM C~

•  Pre-Collision System • Automatic High Beam 
• Lane Departure Alert 
• LED Tail Lights • LED Daytime Running Lights

XSE model shown. 

2017 COROLLA

2017 COROLLA iM

weekly for 64 months with $2,000 down payment. 
Includes freight and fees. HST extra.

ALL-IN LEASE | 2017 CAMRY LE

$59 † 
at  1.99% apr

• Star Safety SystemTM with 10 Standard Airbags
•  Display Audio with Bluetooth® and USB Input
• Air Conditioning • Backup Camera

Includes freight and fees. HST extra.Includes freight and fees. HST extra.Includes freight and fees. HST extra.Includes freight and fees. HST extra.

ALLALL-IN LEASE 
2017 COROLLA 2017 COROLLA 

OTD113_4C_NOV_14A.indd   1 2016-11-08   11:19 AM
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www.redonioncaledon.ca

14010 Hurontario St., Caledon
905.838.0001 

Catering Available

Mondays Seniors 20% off
Tuesdays Burger Specials
Wednesdays Wings Nite
Thursdays Ribs Special
Fridays Fish and Chips
Sundays Pasta Nite

All day breakfast, lunch and dinner

Kids Eat Free

Kids Eat Free

WINE TASTING EVENT

RSVP by calling
905-951-7253 or email 
info@thenakedvine.com

LIMITED SPACE AVAILABLE

Food sampling, giveaways 
and the opportunity to 
shop for some unique 
Christmas gifts.

Dec. 4th 1:00 to 4:00pm
12612 Hwy 50, Bolton

We ask that you bring a 
new unwrapped toy, gift 
card or a cash donation 
in support of the Caledon 
Community Services 
Santa Fund.

At the corner of Hwy #50 and Allan Dr.905.857.7227

ATHLETES
OF THE WEEK
Emma Everett

Mayfield 
Secondary 

School

Aidan Kirkham

Robert F. 
Hall Catholic 
Secondary 

School

The 14-year-old is a successful 
cross-country runner, having won in 
her age group at ROPSSAA and com-
ing in 11th at OFSAA. She’s planning to 
be part of the nordic skiing team when 
winter comes, and track and field in 
the spring, probably specializing in the 
1,500 and 3,000-metre steeplechase. 
In the community, she coaches younger 
folks at 310 Running. The Grade 9 stu-
dent lives in Inglewood.

This Grade 12 student played safety 
on the varsity football team, which just 
missed the playoffs for the first time in 10 
years (he said they lost the crucial game 
that they could have won). He’s thinking 
of trying out for the badminton team, as 
well as going out for track and field, con-
centrating on the high and long jumps. 
The 17-year-old lives in Mansfield.

Sara
Nicole Del Core

St. Michael 
Catholic 

Secondary 
School

Olivia Cadieux

Humberview 
Secondary 

School

This 17-year-old is a centre who has 
played on the school’s varsity basket-
ball team for three years. The team won 
their first eight games of the season. 
She planning to go out for ultimate Fris-
bee in the spring. In the community, she 
used to play rep basketball in the Cale-
don Cougars’ organization, but she gave 
it up to focus more on school. The Grade 
12 student lives in Bolton.

The Grade 10 student is an accomplished 
cross-country runner, who finished sev-
enth in the Heart Lake Invitational and 
second at ROPSSAA. She also competed 
at OFSAA. She plans to go out for nordic 
skiing, and track and field, specializing in 
the 3,000 and 1,500 metre events. In the 
community, the 14-year-old is a member 
of 310 Running. She lives in Bolton.

Celebrate 
Incredible.

Help us recognize the 
junior citizens who 

make our communities 
better. Nominate 

someone age 6–17 
for a 2016 Ontario 

Junior Citizen 
Award!

Do you know someone who is involved in worthwhile community 
service, is contributing while living with a limitation, has performed 
an heroic act, demonstrates individual excellence, or is going above 
and beyond to help others? If so, nominate them today!

Nominations are open until November 30, and nomination 
forms are available from this newspaper, and the Ontario 
Community Newspapers Association at www.ocna.org or 
416-923-7724 ext. 4439.

Annaleise Carr, 2012 and 2014 
Ontario Junior Citizen, Simcoe, ON 

At 14, Annaleise Carr was the youngest person ever to swim 
across Lake Ontario. Two years later, Annaleise swam 

across Lake Erie. Combined these efforts raised 
awareness and hundreds of thousands of dollars for 

Camp Trillium, a family camp for children with cancer. 
Her book, Annaleise Carr: How I Conquered Lake Ontario 
to Help Kids Battling Cancer, inspires others to take on 

great challenges and help their fellow citizens.

ONTARIO 
JUNIOR CITIZEN

AWARDS

Sponsored by:

OCNA_Ad2a_lrge 10/16.indd   1 16-10-21   9:44 AM

By Jake Courtepatte
The junior C Caledon Golden Hawks 

almost rode their hot streak right into 
the biggest upset of the season.

In a polarizing match between first 
and last place teams in the Provincial 
Junior Hockey League’s Carruthers Di-
vision, only a late third-period goal pre-
vented the Hawks from picking up at 
least a point against the Alliston Hor-
nets in an evenly-matched game.

The Hornets, heading into Friday 
night’s tilt at the New Tecumseh Rec 
Centre, had lost just one of their 20 
games so far this season. Caledon, 
meanwhile, had just strung together 
their first back-to-back wins of the sea-
son, for a total of three on the year.

To the surprise of no one in the crowd 
of more than 300 spectators, it was Al-
liston that had the best of the play in 
the first period, allowing little to no zone 
time for the Hawks through the first 10 
minutes.

They proved their worth defensively 
as well when they picked up three mi-
nor penalties late in the opening frame, 
killing off more than three minutes of a 
five-on-three Hawks’ power play.

Drake Board opened the scoring for 
Alliston in the opening minute of the 
second, finally besting goaltender Jason 
Cumbo up high over his blocker.

Caledon came storming back, when 
less than a minute later Michael An-
drews tipped a puck through the Allis-
ton goalie’s legs to even the score.

Newcomer Sam Siskos scored his first 
as a Hawk just before the 10-minute 
mark of the second, burying a rebound 
into an empty cage for Caledon’s first 

lead, having applied most of the pres-
sure in the period.

But it was Alliston that would hold 
onto the lead heading into the second 
intermission, taking advantage of some 
late Caledon penalties to notch two 
quick goals and make it 3-2.

With less than eight minutes to go, 
Shane Rumboldt sent a perfectly placed 
slap shot from the top of the circle to 
bring the game down to the wire in a 3-3 
tie.

It was Stephen Nosad, one of the most 
dangerous scorers in the PJHL, that 
gave Alliston the lead for good when he 
played a beautiful tic-tac-toe with Matt 
Hamilton to beat Cumbo with just more 
than three minutes left on the clock.

Cumbo made 19 saves on 23 shots in 
the game, while Caledon threw 29 at 
Masucci, one of only three times this 
season the Hornets have been outshot.

On a positive note, the Hawks rode 
their momentum into Saturday’s match 
with the Orillia Terriers, using two late 
goals to win 5-4.

Matt Magliozzi and Andrew Woods 
both scored in the final five minutes of 
play to come from behind. It was Ma-
gliozzi’s fourth goal of the contest, earn-
ing him first star honours.

Finishing a busy weekend at home 
Sunday, overtime solved nothing as the 
Hawks and Penetang Kings played to a 
2-2 tie. Woods and Nicholas McNutt had 
the tallies for Caledon.

A turnaround in the season has seen 
the Hawks scrape back into relevan-
cy, now holding a 4-16-2 record for 10 
points. A pileup in the Carruther’s divi-
sion standings has them just four back 

of the seventh-place Penetang Kings, 
and just eight behind the struggling 
Midland Flyers for fourth.

Another busy time lies ahead for the 
Hawks, who face perhaps their most 
challenging week yet. A home-and-home 
with the Stayner Siskins (18-3-0) begins 
tonight (Thursday) in Stayner before a 

rare Friday home game at Caledon East.
Puck drop is at 8:30 p.m.
They round out the week with a re-

match against the Hornets (19-1-1) at 
home Sunday.

For stats, schedules, and more in-
formation, visit www.jrcgoldenhawks.
pointstreaksites.com

Golden Hawks fall just short against powerhouse Hornets

Alliston goaltender Mike Masucci reaches out with his glove as Caledon’s Michael An-
drews gets a chance in front, in the Golden Hawks’ 4-3 loss to the Hornets on the road 
Friday.

Photo by Jake Courtepatte



B2 CALEDON CITIZEN | NOVEMBER 24, 2016

Online Registration 
Available

CHRISTMAS 
DAY CAMPS

Not-for-profit,Sports Camp and Retreat Facility. Founded in 1967, specializing in horses, 
hockey and outdoor adventure programs, school groups, sports teams, corporate 

meetings and retreat groups of various kinds.

Dec. 28, 29, 30, 
Jan 3, 4, 5, 6 

Choose Regular
or Hockey Options

Ages 5-12

Teen Ranch 519-941-4501
www.teenranch.com

Cyclists took to the roads and trails 
Sept. 17 for the second annual Tour de 
Headwaters cycle event in support of 
Headwaters Health Care Foundation.

“The support from both the local commu-

nity and the cycling community has been 
outstanding,” said Board Director and 
Event Chair Tim Peters. “I am so proud 
to announce that this year we ‘rolled over’ 
last year’s numbers and we welcomed 231 
riders and raised $47,155.89 in net pro-
ceeds for the purchase of medical equip-
ment at Headwaters Health Care Centre.”

This event took riders through the Hills 
of Headwaters and offered a 25-kilometre 
family-friendly trail route, as well as 50K 
and 101.5 K road routes for the more ad-
vanced cyclist. Participants started and 
finished at the Lloyd Wilson Centennial 
Arena in Inglewood and depending on the 
length of their chosen route, riders rolled 
through Erin, Alton, Belfountain and 
even as far up as the Headwaters Health 
Care Centre itself (the halfway point of 
the 101.5 K route)

Registered participants paid a fee to 
ride, but were also encouraged to collect 
pledges from friends and family. Sponsors 
supporting the event included Teknion, 
Multi-Vans, Stewart’s Equipment, 101.5 
myFM, Cushman-Wakefield, Caledon 
Hills Cycling, Caledon Ski Club, The 
Town of Caledon, Magnum Automation, 
Serre Financial and Sutton Group.

Special thanks to Orangeville Lions for 
providing all of the en route volunteers, 
and to Deborah’s Chocolates, Holtom’s 
Bakery, Heatherlea Farms, Higher 
Ground, Tim Hortons Orangeville, Tin 
Roof, Spirit Tree, Mindful Snacks and Sy-
sco Foods for keeping the riders well fed 
and hydrated.

“Training Safe Drivers of Tomorrow”

FALL 
SPECIAL

FOR A LIMITED TIME 
SAVE OVER $100 ON 
OUR  BEGINNER DRIVER 
EDUCATION PROGRAM & 
ADVANCED DRIVER 
TRAINING PROGRAM

JOIN OUR 
WEEKEND PROGRAMS

NOV 26th or DEC. 10th

FOUR DAY CONDENSED
DEC 27th or JAN 2nd

www.ultimatedrivers.ca
SIGN UP ONLINE:

162 Broadway, Suite 12
(above Salvation Army store)

519-307-7171

FALL 
SPECIAL

Annual Tour de Headwaters rolls 
in with $47,000 proceeds

Tanya Nodin of Riverdale Fitness was leading the warm-up at Lloyd Wilson Memorial 
Arena in Inglewood before the riders headed out.

There were plenty of people who thought it was a great day for a bike ride recently, despite 
rather threatening skies. They were taking part in the second annual Tour de Headwaters, 
a fundraiser for the Headwaters Health Care Foundation.

Photos by Bill Rea

A portion of the Friendship Gar-
dens at Headwaters Health Care Cen-
tre, known as the Fountain Gardens 
Lounge, was recently dedicated to Pres-
ident and CEO Liz Ruegg.

“I feel honoured to have the Fountain 
Gardens Lounge dedicated to me,” she 
said. “It has truly been a privilege to 
work alongside a wonderful team of 
people who are passionate about help-
ing patients and their families, and 
who have devoted their time, talents 
and energy every day to provide qual-
ity health care in beautiful and serene 
surroundings.”

Ruegg, who retired Aug. 26, spent 10 
years at Headwaters, including the last 
five years as President and CEO. During 
her time at Headwaters, she helped to 
build innovative strategic partnerships 
across the region to enhance cancer 
care, dialysis, mental health and other 
much-needed specialty services at the 
hospital. Her strategic leadership with 
the Central West Local Health Integra-
tion Network (LHIN) also helped trans-
form health care services in Shelburne 
by bringing together local health care 
providers and community organiza-
tions to form the Shelburne Centre for 
Health, ensuring area residents contin-
ue to receive the vital care they need in 
the community.

“As President and CEO, Liz Ruegg 
has been an incredible supporter of the 

Friendship Gardens and their purpose 
of creating a welcoming and special 
space that enables staff and physicians 
to do their best work and promotes 
healing for our patients” observed 
Lynn Sinclair-Smith, the lead orga-
nizer and fundraiser of the Friendship 
Gardens. “Liz has always focused on 
quality, patient-centered care and the 
vision of an Exceptional Experience 
Every Time. We wanted to honour her 
strong leadership and many contribu-
tions by dedicating one of the Gardens 
in her name.”

Currently, the greenery consists of 10 
different gardens with more than 450 
trees.

“Liz’s sincerity, compassion and un-
tiring commitment for providing safe, 
quality health care to the communi-
ty has been inspirational. It truly has 
been a great pleasure working with 
her,” said Headwaters Board Chair 
Louise H. Kindree. “We thank Liz for 
her many years of dedicated service to 
Headwaters and to the community, and 
wish her all the very best.”

Donna Clark has assumed the role of 
Interim President and CEO of Head-
waters. A seasoned leader with a clini-
cal background as a Registered Nurse, 
Clark was appointed to her current role 
as Headwaters’ Chief Nursing Execu-
tive and Vice President, Patient Ser-
vices in 2012.

Volunteer honours retiring President and CEO 
with dedication of Fountain Gardens Lounge

Liz Ruegg with Volunteers in Headwaters’ Fountain Gardens Lounge.
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COUNTRY LIVING: New 
850 sq.ft. house addition 
recently constructed 2 
bedroom apartment for 
rent. Located in New Te-
cumseth on 10 acre prop-
erty with horses just outside 
town of Tottenham & Bee-
ton on paved road.  Ready 
to move in, this beautiful 
modern 2 bedroom, 3 piece 
bathroom apartment with 
open concept living room/
kitchen has everything 
to offer, including gas 
fireplace, fridge, stove, 
dishwasher, microwave, 
washing machine & dryer, 
ceiling fans, window blinds.  
Master bedroom has large 
6ft window and living room 
has garden doors to out-
side patio with view of for-
est. Also includes parking 
and two private separate 
entrances. Available for 
immediate occupancy. 
Prefer professional, mature 
tenant(s), non smoking, no 
pets.  $1,100/month(plus 
utilities).  Interested par-
ties to email bsadboy@ya-
hoo.ca, with personal and 
work background profile, 
including references, plus 
any additional pertinent 
information.  Only those 
for consideration will be 
contacted back.

NOBLETON bungalow. 
Work/live/loft 3 bedroom, 
eat-in kitchen,  detached 
garage. Flexible availability 
and term. $1995 + utilities. 
647-469-2222

AU PAIR - LIVE IN NAN-
NY. We are located in 
King City and seeking an 
Au Pair – Live in Nanny. If 
interested, please call 905-
833-2265.

IN HOME DAYCARE - Lo-
cation: Nobleton. Safe des-
ignated play environment, 
educational activities, nu-
tritious snacks, hot meals, 
smoke free environment, 
Public/Catholic designated 
bus stop. Available for full 
time, part time and before 
and after school. Patient 
and experienced profes-
sional in a loving environ-
ment. Weekend services 
available. Call Patricia at 
416-949-5585

PART-TIME RECEPTION-
IST /JUNIOR BOOKKEEP-
ER wanted for accounting 
office M-W-F, 9:30 am – 
3:00 pm. Basic accounting 
knowledge required, as 
well as Word and Excel. 
Submit resume to the Or-
angeville Citizen, Box #11, 
10 First St, Orangeville, ON   
L9W 2C4.

ABATE RABBIT PACK-
ERS Meat Processing 
Facility from Arthur imme-
diately requires 16 Whole-
sale and Retail Butchers 
with a minimum of 2 to 3 
years of direct hands on 
experience in meat cut-
ting and processing. Du-
ties include cutting and 
sectioning of meat, skin-
ning and removing blem-
ishes, deboning rabbits and 
chickens, cutting meat into 
specialized cuts and pre-
paring for wholesale and 
retail sales. HS diploma 
or equivalent required. 
Positions offered are per-
manent full time and salary 
is $16.00/hr for 42.5 hrs a 
week. OT after 44 hrs a 
week. Please apply in per-
son at 7597 Jones Base-
line in Arthur, via email at 
joea@abatepackers.com , 
via fax at 1-519-848-2793 
or via phone at 1-519-848-
2107.

HOUSEKEEPING PO-
SITION in group home. 
Caledon Village AREA.  
Competitive salary. Contact 
Miss Corbett 519-927-5285 
or email resume to:  jafcor-
bett@hotmail.com

MECHANIC-310T (Experi-
enced) 3-5 yrs-Kleinburg, 
ONT.  Heavy Duty Truck 
Repair FT  Aneil (647)567-
3408.

PERSON NEEDED for 
accounts payables/receiv-
ables. Minimum 3 years ex-
perience. Email resume to: 
john@boltonauto.ca

DOG OBEDIENCE 
CLASSES presented by 
Olympus Dog Training & 
Boarding  Centre, 6th line 
Amaranth, 7 week ses-
sion beginning Thursday, 
November 17th at 7 pm.  
$250 + hst. To register ear-
ly call 519-942-1508. www.
olympusk9.com.  Group 
classes available on Sat-
urday mornings starting at 
10:30 am 

REID FARM MARKET 
– OPEN 7 DAYS/WK!!  
Squash, carrots, onions, 
potatoes & more! 4th line 
Mono, north of Hwy 9.  
www.reidspoatoes.com.

CONTRACTOR REPAIRS, 
RESTORES, jacks up, 
dismantles farm buildings, 
homes, cottages, roofing, 
siding, doors, windows, 
beams, post, piers, foun-
dations, concrete work. 
Eavestroughing, decks, 
docks, sheds. Fencing in-
stalled, replaced or fixed. 
Call Brian McCurdy 519-
986-1781.

TWO 5 PIN BOWLING 
BALLS with bag and brand 
new shoes. $100 or best 
offer. Call 905-951-8439. 
Leave message._

ARMOIRE - 2 doors, 1 
drawer, pine cupboard - 2 
doors, both 1920’s & refin-
ished. Pine flatback cup-
board refinished, Victorian 
sette, upholstered chair 
& platform rocker, pine 
door refinished, antique 
bird cage, Bother sewing 
machine, 1970’s Ladies 
Raleigh bicycle, Story of 
Albion 1968, Bolton School 
Days 1970. Call 905-857-
3180

ASKING PRICES AS 
LISTED or best offers. a) 
Chandelier with 14ft chain 
murano Venice glass suit-
able for high ceilings hall-
way - $500 b) Chandelier 
white tulip murano Venice 
glass  -$500 c) 2 matching 
set couches - $500 d) glass 
piece artwork of a woman 
$600. Call 647-876-1582 
or email cacs@hotmail.ca 

FIREWOOD -Well sea-
soned hardwood. $300/
bush cord. Large order 
discount. CONTACT Jim 
Campbell 519 925 5240.

DRY FIREWOOD - $350/
bush cord.  GREEN FIRE-
WOOD - $245/bush cord.  
100% hardwood. Call 519-
216-7793 or 519-942-5484.

DRY MAPLE SEASONED 
HARDWOOD @ $350/
bush cord. 15” and 12” 
available. FREE DELIV-
ERY. Complete Woodlot 
Management. Call 519-
986-2474.

SEASONED FIREWOOD 
-$115/Face Cord.  $345/
Bush Cord + Taxes. Free 
delivery in Orangeville. 
Bag-O-Sand 519-941-
3242.  

LA LECHE LEAGUE Oran-
geville offers breastfeeding 
support. For more info call 
Erin at 519-943-0703.

TOPS (TAKE OFF 
POUNDS SENSIBLY) 
meets at 6:15 pm every 
Wednesday night at the 
Avalon Retirement Centre, 
355 Broadway. For more in-
formation call Trudy Rockel 
519-941-6146. 

IF YOU WANT to keep 
drinking, that’s your busi-
ness. IF YOU WANT to 
stop drinking, that’s our 
business. Call Alcohol-
ics Anonymous Hot Line, 
1-866-715-0005. www.aan-
orthhaltonerin.org. 

DRUG PROBLEM? We’ve 
been there, we can help! 
Narcotics Anonymous 
meets every Friday & 
Sunday at 7:30 pm, West-
minster United Church, 247 
Broadway, Orangeville, or 
every Thursday  8:00 pm at 
St. Paul’s Anglican Church, 
312 Owen Sound St., Shel-
burne, or call 1-888-811-
3887.

SERENITY HEALTH. 
Colon Hydrotherapy. Ef-
fectively removes toxins. 
Increases energy. Helps 
with weight loss, constipa-
tion, digestion, bloating, 
irritable bowel.  905-857-
1499  (Bolton) 

ARE YOU A WOMAN 
living with abuse? For 
safety, emergency shel-
ter, and counselling call 
Family Transition Place, 
(519)941-HELP or 1-800-
265-9178. 

FOR INFORMATION 
regarding HEART and 
STROKE, call Dori Ebel 
(519) 941-1865 or 1-800-
360-1557.

ALZHEIMER SUPPORT 
GROUPS meet monthly for 
spousal & family support. 
Call (519) 941-1221.

OPEN TO THE PUBLIC
Mon. to Sat. & Holiday Mondays

473051 County Rd. 11, Orangeville
519-943-0101

NOW ACCEPTING EWASTE AT NO 
CHARGE WE BUYSCRAP METAL

Providing Internet service and 
support since 1994.

Get Connected. Contact us:
www.sentex.ca  888-4-sentex

AREA WIDE

HOUSES FOR 
RENT

HOUSES FOR 
SALE

HELP
WANTED

HELP
WANTED

HELP
WANTEDUSED VEHICLESUSED VEHICLES USED VEHICLES

GENERAL HELP
WANTED

SERVICES

SERVICES

APARTMENTS FOR 
RENT

CLASSIFIEDSCLASSIFIEDS
HELP

WANTED

A-1 CASH
$200 AND UP

CARS, TRUCKS,
TRAILERS AND OLD 

TIRES WANTEDFREE TOWING, FLATBED SERVICE

416-356-9430 OR 905-843-9332

FULL SIZE

SCRAP - IT
FOR - CASH

$ $
$ $CARS and TRUCKS

Any Year. Any Condition.

Same day service - 7 days a week
25+ years in service

905-703-5010

TOP PRICE PAID

PICKED UP FREE

HELP
WANTED

VEHICLES WANTEDVEHICLES WANTED

HOMESELLERS
Find out what homes down 

the street sold for!
Free computerized list  

w/pics of area home sales 
and current listings.

www.SoldHomePrices.ca 
Free recorded message

1-800-279-0623
ID# 8065
iPro Realty Ltd

PETS

• Sales/Service/Parts Discounts
• Work-Ready Loaner Vehicles
• 24 Hour Roadside Assistance

• On-Site Pickup & Delivery
• Extended Priority Hours

• Dedicated Account Representative
• Courtesy Transportation

Contact Jeff Hall,
Commercial Truck

Manager for Details

www.macmastergm.com
519.941.1360

CHILD CARE
WANTED

SERVICESSERVICES

SERVICES

519-940-9693

(includes carpet, pad & install)

877.759.8179
carpetdeals.ca

Call Steve

I have 1000’s 
of yards of new 

100% nylon carpet.
Will install livingroom 
& hall for as little as 

$389.00

CARPET

ARTICLES 
FOR SALE

by local construction company.
Own transportation and tools preferred.

Apply to Box 43
c/o Orangeville Citizen

10 First Street,
Orangeville L9W 2C4

Skilled Carpenter
Wanted 

FULL TIME POSITIONS
• Christmas $$$$...... Bolton loca-
tion...Call Now !!

 Warehouse light work, $15 / hr, 
Days, Start Nov. 28th, 3 weeks 
work.

Other Full Time Positions in 
Vaughan

• Maintenance Electrician (Lic.)  
$30 + / hr

• Maintenance Mechanic (Lic.)  
$30 +/ hr

• Millwright (Lic.)  $30 + / hr      
• Plant Engineer, Bolton, $90K
• Forklift Repairman, Bolton,  
$26.00 / hr.

• Manufacturing Supervisors, 
Vaughan, $60K

• Forklift, Counter Balance Cert., 
$16.00 – 18.00 / hr.

• MIG Welder Fitters, Bolton,  
$17-20 /hr.

• Labourers Metal Fab Shop, Days & 
Afternoons

• Resumes only, no phone calls
• Only qualified persons will be contacted
• Accommodations for job applicants with 

disabilities are available on request for your 
recruitment process.

“Our Business is People”

DaveG@motivatedstaffing.com
905-951-6330 Fax

905-951-6300 Phone
866-274-7231 Toll Free

www.ugdsb.on.ca

Educational Assistant and Early 
Childhood Educator Supply List

The Upper Grand District School Board is hiring for these positions. To view the full job posting 
including responsibilities, qualifications, details and to understand application requirements, 
please visit our website at: www.ugdsb.on.ca/employment

If you believe your training and/or experience makes you a suitable candidate for these casual 
positions, we encourage you to apply today!

Accommodations are available during all phases of the recruitment process. Applicants must make their 
needs known in advance. Successful external candidates will be required to provide an original Criminal 
Record Check (dated within the last 6 months and including the Vulnerable Sector Search) prior to 
commencement of employment. We thank all applicants and wish to advise only those selected for an 
interview will be contacted. We are an equal opportunity employer.

CHILD CARE
AVAILABLE

GENERAL LICENSED TECHNICIAN
Huge used car inventory, servicing all makes/

models. Paid Chrysler training online and school 
setting. Valid driver’s license 

& applicable licenses required. 
We offer a great pay plan, excess hours, 

boot allowance and benefits.

Please apply by email or in person 
steve.dignem@caledonchrysler.com 

12435 Highway 50 S, Bolton, ON L7E 1M3 
905-857-7888

Rapidly growing Chrysler dealership in North GTA
immediately requires a:

CLEANING
SERVICES

Home & office 

CLEANING 
Call for FREE estimate 
416-371-4995

                    MAIDSMagical

VOLUNTEERS

VOLUNTEERS

VOLUNTEERS VOLUNTEERS

FIREWOOD

QUALITY FIREWOOD
FOR SALE:

Special Offer
Seasoned firewood

$335/bush cord.
Fresh cut $245/bush cord.

Call 905-729-2303

DRIVERS NEEDED to 
provide rides for cancer 
patients in our communi-
ty.  If you can help please 
call 1-800-268-8874, ext 
7192. 

HEALTH
SERVICES

BUY 1 WEEK, 
GET 3 WEEKS  

FREE!
*

IF YOU SEE RESULTS, CONTINUE 

AT OUR LOW RATES.
*Offer is for classifi ed word ads only. 

Call or email for Display ad costs.

905-857-6626 • EMAIL: admin@caledoncitizen.com

519-941-2230 • EMAIL: mail@citizen.on.ca
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HELP
WANTED

HELP
WANTED

HELP
WANTED

HELP
WANTED

HELP
WANTED

HELP
WANTED

HELP
WANTED

HELP
WANTED

BUY 1 WEEK, 
GET 3 WEEKS  

FREE!
*

IF YOU SEE RESULTS, CONTINUE 

AT OUR LOW RATES.
*Offer is for classifi ed word ads only. 

Call or email for Display ad costs.

905-857-6626 • EMAIL: admin@caledoncitizen.com

519-941-2230 • EMAIL: mail@citizen.on.ca

COMING EVENTS COMING EVENTS

Come join a dynamic, fast paced, growing entrepreneurial  
company looking for an energetic Freelance Reporter  

with a passion for community news. 
The ideal candidate will have a distinct willingness  

to cover local community events and issues.

Freelance Reporter
for Local Community Newspaper

Interested and qualified  
candidates should forward  
their cover letter and resume to
brock@auroran.com

Let’s Talk.

DUTIES AND RESPONSIBILITIES: 
• Freelance reporting work for weekly  

community newspapers and special projects 

• Will produce stories and bylines for the events they cover

• Will be paid on a freelance/contract basis per project/story

• Generate story ideas and follow up on news tips

• Take photographs

• Work some evenings and weekends, as required

QUALIFICATIONS:
• Diploma in journalism preferred

• Candidates should have experience working on 
the editorial side of the newspaper industry

• Excellent writing, editing and photography skills

• Valid driver’s license and a reliable vehicle

• Reporting experience an asset

• An interest in local issues is a necessity,  
as the majority of the writing for this role will be local

FUNERAL
SERVICES

ON SALE FOR NO-
VEMBER 2016 - ANY IN 
STOCK COLOUR SERP 
36”X24” on a 42” base,  
JUST $2,500.00. Includes 
a GREY Granite Base 
Price, Including lettering & 
delivery anywhere in South 
Western Ontario. HST, 
Cemetery Fees and Foun-
dation EXTRA. ALLISTON 
MONUMENT WORKS, 169 
Dufferin St, South - Unit 
8705.435.7951. www.mon-
umentmaker.ca. 

AMOS, Scott Lee, ‘Scotty’ 
October 27, 1964 –  
November 21, 2010

Six years ago tonight. 
His fingers slipped from 
mine. 
Finally free from pain 
He left us all behind. 
In my heart I hear him say 
’See you in a bit’…And I 
know we’ll meet again.

Mom 
Remembered today by  

Joan, Al, Tony and Todd

Come join a dynamic, fast paced, growing entrepreneurial  
company looking for enthusiastic sales representatives.  

A rewarding, lucrative opportunity for the right candidate.

Think you have  
what it takes?

OUTSIDE SALES REPRESENTATIvE

Let’s Talk.

DUTIES AND RESPONSIBILITIES: 
• Sell advertising in our local community newspapers  

and other advertising mediums
• Be part of an ever growing team, developing new verticals and  

supplements for new revenue and income opportunities

COmPENSATION: Base + Commission

 Have a positive attitude

Sales Driven
Great Personal Skills

College Certificate  
or University Dipolma

Sales Skills an asset Hard working and 
enjoy rewards in a 
team environment

EmAIL RESUmE FOR CONSIDERATION: 
Zach Shoub,
General Manager
zach@lpcmedia.ca

Like us on Facebook
Follow us on Twitter@Oville Citizen

COMING EVENTS

CALLING
ALL 

KIDS!
The Orangeville Citizen is currently seeking newspaper 

carriers to deliver once a week.

The Caledon Citizen is currently seeking newspaper 
carriers to deliver once a week.

Route SF6 
Fawnridge Rd., Autumn Arbor Rd., 

Rougebank Avenue - 93 homes

Route B30 
Evans Ridge, Silvervalley drive 

90 houses

Call Céphise 416-505-2770 or 
email:cc@cephisecuming.com

Route OE35 
Edenwood Cres, Jull Crt 82 Papers

 Route OH16 
Princess St (both sides) 75 Papers

Route OG91 
Oakridge Dr, Graham Cres 81 Papers

Route OB10 
Manor Cres - 62 Papers

Route OH27 
Ontario St, Caledonia Rd -65 Papers

Route OA57 
Dawson Rd (Broadway to Centre), Centre St, 

Hillside Dr   84 Papers

The Shelburne Free Press is currently seeking 
newspaper carriers to deliver once a week.

Call Debbie 519-925-2832/519-216-1021
Greenwood Area

2 7 t h  A N N U A L
“CHRISTMAS

IN THE 
VALLEY”

Craft and Gift Sale
Sunday, November 27, 2016

10:00 a.m. – 4 p.m.
Grand Valley Community Centre

Admission Free
A donation to the food bank 

would be welcomed.

AUCTIONS AUCTIONS

AUCTION SALE
FOR GRANT BANTING

EM. # 1880 – 20TH SIDEROAD 
NEW TECUMSETH TWP.

Directions: Come west of Schomberg on Hwy. 27 to 20th Sideroad 
turn north approx.. 3 ½ miles to farm on west side just north of the 

4th Line or straight east of the Tottenham on the 4th Line.

Bob Severn Auctioneer • Shelburne 
519-925-2091 www.auctionsfind.com/severn

WED. NOV 30TH AT 10 AM
NOTE POSSIBLY 2 AUCTIONEERS SELLING. THE 
BANTINGS MOVED TO THE FARM IN 1965
Tractors Cockshutt 30 w/ldr. Narrow front;  J.D. H  ser. 
# 15232 narrow front w/George White weights; M.F.  35 
diesel; Clark propane forklift; Ford YT 16 h. riding mower; 
Honda HT 3813 mower; 
Construction Case 1450 Dozer as is; Adams Leaning 
wheel Grader #7;
Equip. 2 Goodison 2F trail plows; 2 potato diggers; M.F. 8’ 
3 ph disc; John Deere #43 pto sheller; House 5’ Bush Hog; 
dump rake; T.A. office trailer; dump trailer; 3F plow; grader 
blade; 2 buzz saws; Valac pto buzz saw; Hobart & Lincoln 
welders; Deutz diesel welder 200 amp welder; Miller CP 
200 mig welder; Lincoln welder; Lincoln LN 25 wire feed 
welder; 9 hp diesel engine; carpenters boxes;steel tables; 
floor jacks; safety stands; B & D 11/16 valve grinder;  chop 
saw; rads; lge. anvil; Yard machine snow blower;
Vehicles & engines 1980’s Sierra Classic w/454 engine; 
1980’s Ford 350 diesel; 1980’s Jaguar XJ6; 2000 Dodge 
Dakota V8; 1990’s Cadillac; 14’ aluminum boat; Chev. 400 
engine; Ford 42 litre engine; 283 & 350 engines; lots of 
car parts; 
Ant. Furniture 4 cupboards 1 full step back 7’; 2 – 2pc. 
step back & 1 ash 2 pc. step back cupboards; jam cupboard; 
oak sideboard bevelled mirror back; oak sq. table w/5 lge 
rd. legs; oak curved side china cabinet; draw leaf table; 
Heintzman piano; day couch; ant. rockers; drop leaf table; 
ant. dressers; picture frames; ant. Regina vacuum cleaner; 
tobacco box; clocks; 5 dr. chests; blanket box; transitional 
chest; Pepsi Cola cooler; Singer treadle machine; corner 
cabinet; record cabinet w/mirror back; Renfrew Chateau 
enamel cook stove; brass/iron beds; wash stand; Puritone 
gramophone; cupboards; step back cupboard; copper tub; 
nail keg; 7 Up box; 6 milk cans; counter scales; 6 crocks; 5 
cross cut saws; wood wheel barrow; cast seats; blue enamel 
ware plus lge. qty. of household misc. & shop misc.; 
Maytag Neptune DC dryer;
Terms Cash or known cheque with proper ID only. 
M/C, Visa & Interac. Washroom. Neither the owner nor 
Auctioneer(s) will be responsible for accident or property 
loss. Partial List only.
Note Outside sale. Buildings & house are full. Partial sale 
sold indoors.

BUS, Ralph William
Since his debut in 1963 
Ralph William Bus has 
lived life to the fullest. 
It was Ralph’s sheer de-
termination that allowed 
him to accomplish many 
things in his 53 years that 
he was continuously told 
he would never be able to 
do. On November 20, 2016, 
with family by his side, he took his last breath 
and let God take his hand to lead him home and 
with open arms he embraced his mother. Ralph 
was surrounded by his family who stood by his 
side unconditionally to lead him through the last 
chapter in his life, he was predeceased by his 
mother Gertrude and is survived by his father 
William, his welcomed step mother Alida and 
his 5 sisters Anna (Ed) VanderVeen, Liz (Char-
lie) Bryan, Barb (Kent) Sterling, Claudia (Steve) 
DeHaan and Christine (Moe) Hickey. Ralph was 
an amazing uncle and wonderful role model to 
Chris (Andrea), Darren (Lisa), Nicole (Dylan), 
Josh, Jacob (Justyna), Rachel, Emma, Jordan, 
Ethan, Noah, Jesse, Jason, Rebekah, Esther, 
Carter and Megan. Ralph was a compassionate, 
independent and strong inspiration to his fami-
ly, friends and church community. His story was 
one that inspired others and led many to a strong 
spiritual relationship. Ralph never let his disabil-
ity overcome what he wanted to accomplish. It is 
comforting to know that Ralph is looking down 
upon us…with a smile. We would like to thank 
his dear friends Janet and Terina, the wonderful 
nurses at Saint Elizabeth, the PSW’s at Closing 
the Gap, the palliative care team at CCAC and 
all of the doctors for their endless hours of care, 
support and encouragement. A special thank you 
to Randy and Emma at In Memoriam Funeral 
Services Inc for going above and beyond, when 
our family needed it the most. Visitation will be 
held on Wednesday November 23rd, 2016 from 
2-4 p.m. and 7-9 p.m. at the Orangeville Christian 
Reformed Church, 50 Blind Line, Orangeville, 
ON L9W 3A5.  A Funeral Service to celebrate 
Ralph’s Life will take place at the Orangeville 
Christian Reformed Church on Thursday No-
vember 24, 2016 at 11:00am. Interment will take 
place at 3:00pm at The Union Cemetery, Grand 
Valley, Ontario. At Ralph’s request, donations can 
be made to Juvenile Rheumatoid Arthritis Soci-
ety, Canadian Pulmonary Fibrosis Foundation, 
Hope Haven International or the Orangeville 
Christian School. Online condolences and dona-
tions may be at www.imfunerals.com. 

Arrangements entrusted to 
In Memoriam Funeral Services Inc.    

Grand Valley, ON
PAPPAS, William Nicholas, 78, passed away 
November 8, 2016 surrounded by his family in 
his home. Bill  joined the USAF and worked 
for many years in the printing business as well 
as drove a coach bus until his retirement in 
2000. Born in Dracut, MA on March 2, 1938 to  
Nicholas and Athena (Apostolakos) Pappas. 
Brother to John, and Nicholas “Nicky” Pappas, 
and predeceased by William N. Pappas. All from 
the Lowell, MA area. Bill was the beloved hus-
band of the late Vera (Wade) Pappas. A devoted 
father he leaves behind his children: William & 
wife Analise, Hudson NH; Athena, Grand Valley, 
ON; and Christopher, Orangeville ON. A loving 
and proud “Papoo” to 9 Grandchildren. Bill will 
be cherished by extended family and friends. 
Upon his request, there will be no services. 
A private family burial will be held in the spring. 
In lieu of flowers donations may be made in his 
name to the two charities that he proudly gave 
to: The Canadian (American) Heart & Stroke and 
The Canadian (American) Breast Cancer.

SARTY, Mary
Peacefully at her daughter’s home, surrounded by 
loving family, on Sunday, November 20, 2016, 
Mary Sarty, beloved wife of Larry Sarty. Loving 
mother of Jennifer and Jeff. Future mother-in-
law of Kim and proud grandmother of Case and  
expected granddaughter in January. Dear  
daughter of Julia Brody and the late Joseph Bro-
dy. Best friend and sister of Ann Moniz, and Joe 
Brody. Second mother and aunt of Michelle and 
Michael Moniz. The family will receive their 
friends at the Egan Funeral Home, 203 Queen 
Street S. (Hwy. 50), Bolton (905-857-2213) 
Thursday morning, November 24 from 8 o’clock 
until time of Funeral Mass in Holy Family  
Roman Catholic Church, 60 Allan Drive, Bolton 
at 10 o’clock (leaving funeral home at 9:45 a.m.). 
Interment York Cemetery, 160 Beecroft Road, 
Toronto. If desired, memorial donations may be 
made to Pancreatic Cancer, 2 Bloor Street East, 
Suite 3500, Toronto
M4W 1A8. 

Condolences for the family may be offered at
www.EganFuneralHome.com

THE CORPORATION OF THE TOWN OF MONO
Temporary Full Time 

Facilites Maintenance Labourer Position
The Town of Mono’s Recreation Department is accepting resumes and/or expressions 

of interest for temporary full time facilities maintenance labourer. The successful 
candidate will be required to work variable hours as required, perform some heavy 
lifting, facilities sidewalk winter maintenance, and greet the public on occasion. Previous 
cleaning experience, references, and bond ability is required.

A detailed description of duties is available for pick up at the Town of Mono Office at 
347209 Mono Centre Road. No phone calls please.

Applications will be received by the Town of Mono Recreation Department until Friday 
December 2nd, 2016 at 4:00 p.m. Applications can be forwarded to Kimberley Perryman, 
Director of Recreation, 347209 Mono Centre Road, Mono, On L9W 6S3 or emailed to 
Kim.perryman@townofmono.com.

We thank all applicants; however only those selected for an interview will be contacted. 
Personal information is collected under the authority of the Municipal Act, 2001, S.O. 
2001 and will be used to determine eligibility for employment.

The municipality is an equal opportunity employer.

TOWN OF SHELBURNE
EMPLOYMENT OPPORTUNITY

UTILITY & PUBLIC WORKS COORDINATOR

The Town of Shelburne is  currently seeking candidates to fill a full-time Utility and Public Works Coordinator 
position. 

As part of the Water/Sewer department your role will be to: 
• manage and maintain water and sewer accounts, which includes but is not limited to the following:
• maintain and update date, prepare and transfer accounts to meter reading program, perform analysis of ac-

counts, check data for accuracy and run necessary registers and reports, respond to inquiries from the public and 
staff members, collect and prepare information for the issuance of water certificates, perform account analysis to 
identify overdue accounts and prepare reporting.   

• Schedule booking of water meter installations and water infrastructure upgrades.
• Arrange materials and maintain inventory controls associated with water sewer operations.
• Provide excellent customer service via telephone and counter covering a wide range of general inquiries. 
• Perform cashier functions such as receiving payments and making change, issuing receipts, data processing, daily 

balancing of cash drawer etc.
• Perform other duties as assigned.  

As part of the Public Works department your role will be to:  
• Provide administration support to the Public Works department and includes the following: preparation of 

correspondence, request for proposals, presentations and reports for consideration by Council and/or department 
heads.

• Facilitate prompt attention to telephone, counter, email and fax inquiries.   
• Schedule booking of water meter installations and water infrastructure upgrades.
• Communication with contractors and municipal departments.
• Assist with locate procedures.

Qualifications:  
• Three years’ diploma in business or accounting along with three years of related experience.
• Thorough working knowledge of Microsoft Windows and Office applications, particularly Excel, financial informa-

tion systems and associated evaluative techniques.   
• Experience working with Keystone Financial Software and Sensus water meter software considered an asset.
• Strong communication skills (written, oral and interpersonal), research, organizational, public relations and time 

management.
• Ability to maintain confidentiality of sensitive Town records, be tactful in all dealings, be self-motivated and work 

effectively within a team or alone. 
• Ability to multi-task, to work with interruptions, and to display common sense and patience.

2016 Salary Range for this position is $29.21 - $33.21 per hour.  

Resumes should include all educational and training information, work experience and references.
Resumes will be received until December 1, 2016 at 3:00 pm and may be mailed directly to the Town of Shelburne 
Municipal Office at the contact and address noted below or emailed to hr@shelburne.ca  or delivered in person to 
the address noted below.  No faxed resumes will be accepted. 
John Telfer, AMCT CAO/Clerk 
Town of Shelburne 
203 Main Street East Shelburne, ON   L9V 3K7 hr@shelburne.ca

We thank all applicants for their interest, and advise that only those selected for an interview will be contacted.  

OBITUARIES

OBITUARIES

OBITUARIES

OBITUARIES

IN MEMORIAM

CHRISTMAS BAZAAR, 
BAKE SALE & SILENT 
AUCTION at Tweedsmuir 
Presbyterian Church. 
Sat. Nov 26, 9am – 1pm. 
Sewing, knitting, crafts, 
jewellery and lots of bak-
ing including mix ‘n match 
cookies & squares.
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2 Nice Ladies
WILL CLEAN YOUR HOUSE, 

APARTMENT OR OFFICE.
REFERENCES AVAILABLE    FREE ESTIMATES

CALL MARGARET
416.738.4454

2 Nice Ladies

Angie’s Cleaning
Weekly • Bi-Weekly • Monthly • Occasional Cleans • Move In/Outs

Reliable, honest, affordable cleaning expert
customized to fit all your needs.

No contract required
Pet-friendly
References available upon request

FOR MORE INFO OR A FREE QUOTE CALL: 416.456.1145

Adjala Acres
Custom Farming & Trucking

Brandon Snell Brian Snell
705-391-9323 416-459-4718
caseih1640@gmail.com 7463 County Rd. 1, Tottenham, ON  L0G 1W0

“Quality work is 
what we do”

Patricia Lagace
C. 519.217.8976 

patlagace@rogers.com 
www.plagace.com

Independent Associate
Small Business &
Employee Benefit Consultant

You deserve
affordable 24/7 
legal protection.

Septic System Design, Installation and Replacement of Septic Tanks
Construction & Repair of Driveways

Installation and Repair of Water/Hydro Lines
Solve Drainage Problems

Dig Foundations
Ponds

IRWIN EXCAVATING SERVICES INC.

WWW.IRWINEXCAVATING.COM

CALL PAUL AT 
519-941-3326

Specializing in Country Property

ORANGEVILLE
MINI STORAGE

5 1 9 - 9 3 9 - 7 0 7 0
5 1 9 - 9 4 1 - 3 8 5 2

Ask us how to get  
your FREE month!

42 Green St., OrangevilleCONTAINERS FOR RENT
YOUR SITE OR OURS

YearlyMonthly

*Applicable Taxes • Prices Subject To Change

MGGCHIMNEY
SWEEP

• CHIMNEY REPAIR
• INSTALLATION
• LINERS
• FIREPLACES
• INSERTS

• WOOD STOVES
• RAIN CAPS
• INSPECTION
• ANIMAL REMOVAL

www.mggchimneysweep.com

519-215-2822
905-783-7029

Be sure to Validate your local chimneysweep 
to ensure your safety.

Go to www.wettinc.ca for full details.

Carol Freeman
Mortgage Broker

FOREST CITY FUNDING Lic # 10671
211 MAIN ST E, SHELBURNE, ON  L9V 3K4 

INDEPENDENTLY OWNED AND OPERATED

519-925-6700 X102 
CELL: 519-938-6518 

FAX: 519-925-6800
cfreeman@dominionlending.ca

WWW.CAROLFREEMAN.CA

CLEANING SERVICES

REAL ESTATE

MOVING/STORAGE

EXCAVATINGFARM/TRUCK

PAINTING SERVICES

LEGAL SERVICES

CARPET CLEANING

ADVERTISE

CHIMNEY SERVICES
MORTGAGES

LASER TREATMENTS

AMBER LASER
Cosmetic Laser Treatment

DACE ROZENBERGA
www.amberlaserclinic.com
647.400.9954•905.857.0644

CLS (CERTIFIED LASER SPECIALIST)

• Permanent Hair Removal
• Skin Rejuvenation (fade age spots, pigmented lesions, discolouration,   
   freckles, skin tags, warts) 
• Vascular Applications (successfully treat fine facial veins, blemishes,
   spider veins on legs, cherry angioma/little red dots)
• Cellulite and Body Contouring Treatment

GRAPHIC/WEB DESIGN

ADVERTISING 
LOCALLY WORKS!

CALL ERIN AT 905-857-6626 
FOR MORE DETAILS.

EXTEND YOUR REACH - ADVERTISE PROVINCIALLY OR ACROSS THE COUNTRY!
For more information contact your local community newspaper or visit www.networkclassifi ed.org

MORTGAGES

LOWER YOUR MONTHLY PAYMENTS 
AND

CONSOLIDATE YOUR DEBT NOW!!!
1st, 2nd, 3rd MORTGAGES 

Debt Consolidation 
Refinancing, Renovations

Tax Arrears, No CMHC Fees

$50K YOU PAY:
$208.33 / MONTH 

(OAC)

No Income, Bad Credit
Power of Sale Stopped!!!

BETTER OPTION MORTGAGE 

FOR MORE INFORMATION
CALL TODAY TOLL-FREE:

1-800-282-1169

www.mortgageontario.com 

(Licence # 10969)

1st & 2nd MORTGAGES from 2.29% 
5 year VRM and 2.44% 5 year FIXED. 
All Credit Types Considered. Let us 
help you SAVE thousands on the right 
mortgage! Purchasing, Re-financing, 
Debt Consolidation, Construction, 
Home Renovations...CALL 1-800-
225-1777, www.homeguardfunding.ca 
(LIC #10409).

PERSONALS
ARE YOU TIRED of people asking 
‘ W h y  a r e  y o u  s t i l l  s i n g l e ? ” 
MISTY RIVER INTRODUCTIONS 
can help you f ind that special 
someone to spend your life with. 
CALL (416)777-6302, (705)734-1292, 
www.mistyriverintros.com.

STEEL BUILDINGS
STEEL BUILDING SALE ...”REALLY 
BIG SALE IS BACK - EXTRA 
WINTER DISCOUNT ON NOW!” 
20X19 $5,145 25X27 $5,997 28x27 
$6,773 30X31 $8,110 35X33 $11,376 
40X43 $13,978. One End wall includ-
ed. Pioneer Steel 1-855-212-7036 
www.pioneersteel.ca

FINANCIAL SERVICES

AS SEEN ON TV

Need a Mortgage? Bad Credit? 
Self-Employed? Debt Consolidation? 
Bankrupt? Rejected? Foreclosure? 

Power of Sale? 

CALL US NOW 24/7:

1-877-733-4424 

Speak to a Licensed Agent NOW!

MMAmortgages.com specializes in: 
Residential, Commercial, Rural, 

Agriculture, Land Mortgages, 
Business Loans.

www.MMAmortgages.com

(Licence # 12126)

Credit 700.ca, $750 loans - no more. 
No credit check - same day deposit 
Toll Free number 1-855-527-4368 
Open 7 days from 8am to 8pm

BUSINESS OPPS.
GET FREE VENDING MACHINES 
Can Earn $100,000.00+ Per Year. All 
Cash-Locations Provided. Protected 
Territories. Interest Free Financing. 
Full Details CALL NOW 1-866-668-
6629 Website WWW.TCVEND.COM

VACATION/TRAVEL

Join WWF-Canada, Nikon 
and Adventure Canada

on an Arctic Safari next summer
to Nunavut and Greenland
aboard the 198-passenger

Ocean Endeavour
See icebergs, polar bears 
and whales in the Arctic!

www.adventurecanada.com
TOLL-FREE:

1-800-363-7566
14 Front St. S. Mississauga

(TICO # 04001400)

HEALTH
Do you have a DISABILITY? 
Physical or mental. We can help 
you get up to $40,000 back from the 
C a n a d i a n  G o v e r n m e n t .  F O R 
DETAILS check out our website: 
disabilitygroupcanada.com or CALL 
us today Toll-Free 1-888-875-4787.
CANADA BENEFIT GROUP - Do 
you or someone you know suffer 
from a disability? Get up to $40,000 
from the Canadian Government. Toll-
free 1-888-511-2250 or www.canada 
benefit.ca/free-assessment

FOR SALE
SAWMILLS from only $4,397 - 
MAKE MONEY & SAVE MONEY 
with your own bandmil l  -  Cut 
lumber any dimension. In stock 
ready to ship. FREE Info & DVD: 
www.NorwoodSawmills.com/400OT 
1-800-566-6899 Ext:400OT.

WANTED
WANTED: OLD TUBE AUDIO 
EQUIPMENT. 40 years or older. 
Amplifiers, Stereo, Recording and 
Theatre Sound Equipment. Hammond 
Organs, any condition. CALL Toll-Free 
1-800-947-0393/519-853-2157.

FINANCIAL SERVICES

$$ CONSOLIDATE 
YOUR DEBT $$

HOME EQUITY LOANS 
FOR ANY PURPOSE!!

Bank turn downs, Tax or Mortgage 
arrears, Self Employed, Bad Credit, 

Bankruptcy. 
Creative Mortgage Specialists! 

No proof of income 
1st, 2nd, and 3rd’s 

Up to 85%
Borrow: Pay Monthly:
$25,000 $105.40
$50,000 $237.11

$100,000 $474.21

LARGER AMOUNTS AND 
COMMERCIAL FUNDS AVAILABLE

!!Decrease monthly payments 
up to 75%!!

Based on 3% APR. OAC
1-888-307-7799

ONTARIO-WIDE FINANCIAL 
1801347inc

FSCO Licence #12456
www.ontario-widefinancial.com

!! LET US HELP !!

ANNOUNCEMENTS
NOMINATE AMAZING - Recognize a 
young person between the ages of 
six-17 year with a 2016 Ontario Junior 
Citizen Award.  Deadline is Nov. 30. 
Call 416-923-7724 ext. 4439 for more 
information.

ADVERTISING

REACH MILLIONS OF CUSTOMERS 
IN ONTARIO WITH ONE EASY 

CALL! 

Your Classified Ad or Display Ad 
would appear in weekly newspapers 
each week across Ontario in urban, 

suburban and rural areas. 

For more information Call Today 
647-350-2558, 

Email: kmagill@rogers.com or visit: 
www.OntarioClassifiedAds.com.

EMPLOYMENT OPPS.

WANTED 
Processor Operators 
(Hornet & Waratah)

Grapple Skidder Operators
Class 1 Drivers For Log Haul

Benefits & Accommodations provided
Fax 780-542-6739

Email info@lydellgroup.ca

MEDICAL TRANSCRIPTION! In-
demand career! Employers have 
work-at-home positions available. Get 
online training you need from an 
employer-trusted program. Visit: 
CareerStep.ca/MT or 1-855-768-3362 
to start training for your work-at-home 
career today!

OCNA Network Classifi ed Ads
(AD CENTRAL)

Week of
November 21

Posted
November 17

Central
Region Ads included

This ad is to be printed by all participating Ontario papers
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FINANCIAL ELECTRICAL

POOL SERVICES
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Phone: 519-848-6749 
Cell: 416-890-4219 
Email: az@fimacanada.com 
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Electrical Work: 
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PLC Controls Systems, Generators, Control Panels 
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78 First Street
Orangeville (519) 942-8113

www.d-dpools.com
We are a full service company

Installations, Maintenance & Repair, 
Retail Store and Water Analysis

YOUR LOCAL 
BIG GREEN EGG AND 

WEBER ALLIANCE DEALER

geminipools.ca • geminilandscapes.ca

416.936.6469
GTA/TORONTO

705.279.SWIM
COLLINGWOOD

519.217.1593
ORANGEVILLE

POOLS LANDSCAPES CONSTRUCTION

Visit us at our new location:
506195 Hwy 89, Unit 2, Mulmur, ON

We Are A Full Service Company, Installations, Repairs & Retail Store

PAVING

COPPERTONE
LTDPaving

ORANGEVILLE

Complete Paving Service
Asphalt Sealing
Asphalt Paving
Free Estimates
Grading & Excavating
Interlock
Snow Removal

519-941-4246 

Specialists in driveway &
parking lot paving

Locally Owned
& Operated
Duane Breese
Fax (519) 943-1025

PLUMBING

137 Main St. West, Shelburne
www.manaxplumbing.ca

MANAXMANAX

RETAIL &
WHOLESALE STORE

PLUMBING, PUMPS
& WATER SOFTENERS

1-888-349-7971 
519-942-8147 • 905-880-5900

GARAGE DOOR
EXPERTS

GARAGE DOORS

519-942-1956 • 1-800-957-5865  
www.allmontdoors.com

Visit our showroom at  
48 Centennial Road, Unit #20, Orangeville

Every detail guaranteed.

GARAGE DOORS

582335 Country Rd. 17  Melanchthon, ON L9V 2L6  

519.925.0123  www.sentrydoor.ca

Specializing in Commercial/
Residential Garage Doors 

Installation | Sales | Service

Your local door guy

905-857-3830
274 QUEEN ST. S. BOLTON

• POOL OPENINGS & CLOSINGS
• WEEKLY MAINTENANCE PACKAGES
• LEAK DETECTION
• VINYL LINER REPLACEMENTS
• SAFETY COVERS
• PUMPS, FILTERS & HEATERS

• COMPUTERIZED WATER TESTING
• POOL & SPA CHEMICALS
• POOL ACCESSORIES
• ROBOTIC CLEANERS
• SALT & UV SYSTEMS
• POOL REPAIRS

www.breezewoodpools.ca

SGM
Mechanical

PLUMBING • HYDRO/JET
DRAIN CLEANING

FREE ESTIMATES LOWEST RATES647-880-0348
stewartmoncur@gmail.com

Stewart Moncur 
Owner/Operator

SERVICE

Steve Ebdon
Inglewoodpumps@yahoo.com

•  Pump Service  •  Flow and recovery testing
•  Holding tanks & excavating
•  Well rehabilitation & upgrades
•  Well cleaning of bored, dug, and drilled wells
•  Water conditioning  •  WATER SOFTENER DEALS

INGLEWOOD PUMPS ENT. INC.

519-941-1271
519-925-5314

PUMPS

Kulwant Dhaliwal CPA, CGA

Email: kulwantd@kkdcpa.com
www.kkdcpa.com
15246 Airport Road Caledon East, ON L7C2W7

Personal and Corporate income 
tax returns

Financial statements/Notice 
to Reader

Accounting/Bookkeeping, HST 
and Payroll

Tax planning/Business plan/
Budgets

Controllership decision making

(905) 584-5858

ROOFING

REAWIDEAR O O F I N G

www.areawideroofing.ca

905-586-0377
519-939-9224

areawideroofing@live.com
Serving Orangeville, Caledon, Brampton, and Surrounding Areas

47 Years of 
Experience

Free Estimates

Fully Insured

Residential

Shingling

Commercial

Flat Roofing

Cedar Specialists

CAREER SERVICES

Start a 
Great Career Path!

Opportunity for Contract and Fulltime
Benefits Available after 4 months
Production work, Rotating Shifts

Team Environment - Apply Today!
www.adecco.ca   519-925-3030 ext 3200

From corporate and HST returns, to tax 
advice for owner/operators, we offer 
convenient services that make running 
a business easier.
Corporate tax returns starting at 
$855+HST at our Broadway location.

Speak to an H&R Block Tax Expert today.
Call now for a quote.

519-941-3900 | HRBLOCK.CA |
© H&R Block Canada, Inc. At participating offices.
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PROPERTY CARE RENOVATION

LANDSCAPING

OFFICE: 905-859-1046 CELL:416-676-6641
WWW.MFCLANDSCAPING.COM

• interlock/pavers
• decks/fences
• retaining walls
• natural stone
• flagstone
• bobcat services

WWW.MFCLANDSCAPING.COM

• interlock/pavers • natural stone
• decks/fences • flagstone
• retaining walls • bobcat services

Office: 905-859-1046
Cell: 416-676-6641

TREE SERVICES

•Deep Root Fertilizing •Pruning and Removal
•Stump Grinding
•Certified Arborists

•Insect Diagnoses/Control
•Tree Sales and Planting

www.alltrees.ca
519.942.6781

www.MandMQualityHomes.com

“Transforming dreams into reality”
Peter

519-216-5806

BRIAN STEVENSON
RENOVATIONS

BATHROOM
RENOVATIONS
COMPLETE BATHROOM 
REMODELING. SPECIALIZING 
IN CURB-FREE, WALK-IN 
SHOWERS. 
HANDS ON FAMILY BUSINESS 
FOR OVER 35 YEARS.

LICENSED

519-940-8177
OR CELL 416-409-9730
WWW.NEWLINERENO.CA

SEWING

LANDSCAPE
Design / BuilD

We Specialize in Natural StoNe laNdScapeS 
Featuring:

• Granite Steps • Flagstone Walkways • Patios
• Armor Stone Retaining Walls

As well as: A complete range of Interlocking Installations
• Pool Landscaping • Water Features • Tree Planting • Sodding

ALBANY
CONTRACTING CO.

ESTABLISHED 1950

Fully Insured • All Work GuArAnteed

1-800-387-3304
“Proudly serving York Region since 1975!”

NOW BOOKING SUMMER & FALL LANDSCAPE PROJECTS

www.albanycontracting.com

Jason Sharples

On Site
Repair and

Maintenance

www.reelsharp.ca Able to sharpen push reel mowers

Specializing in
Lawn Maintenance 

Equipment &
Golf Course Equipment

C: (519) 940-6279 www.facebook.com/reelsharp

647.241.9058 705.435.9519

DECKS AND FENCES
SODDING

SNOW REMOVAL

25 Years of Experience

RESIDENTIAL &
COMMERCIAL

SERVICES

JM LANDSCAPE MAINTENANCE

D.J. Enterprises

Quick and Reliable 24 Hour Service

SNOW PLOWING
519-942-0012

Don Jemmett 20221 Main St. Alton, ON

MOWER REPAIR

DISPOSAL

BIN RENTALS
JUNK REMOVAL

5 - 20 YRD BINS

www.dropntoss.ca 

416-248-5543 1-844-DNT-TOSS

TRAILERS

PLUMBING ARBORIST

GLASS & MIRRORS

PALGRAVE GLASS & MIRROR
Designs and Creations to fit your Personal needs

Shower Enclosures, Glass Railings, Mirror Walls & Ceilings

Dave Haney: 416.258.2980 or davehaney@live.ca

www.PalgraveGlassAndMirror.com

CUSTOM DESIGNED

FLOORING

SKYLIGHTS

SKYLIGHTS LEAKING?

www.brightskylights.ca
Call Joe at any time  416-705-8635 / 905-898-9185

BRIGHT
SKYLIGHTS

INC.

• Skylights replaced?
• No mess in your home
• Leak-proof - Guaranteed!
• Licensed & Insured
• 10 year Guarantee

...where the journey is the destination

Rental, Sales, Service, Parts & Storage

14124 Hwy 50 Bolton
416.743.4155  1.877.228.2218

@ HEPBURN
TRAILER SALES

5200 Hwy 9, Schomberg
905-939-2279

www.hepburnsales.com
Call Ed - for all your hitch, 

tires, RV & trailer parts needs.

TRAILER PARTS STORE

Check us out on Facebook

RV SALES & SERVICE

VET SERVICES

PROFESSIONAL

WOOD • STEEL • ALUMINUM

DOOR & FRAME
INSTALLATIONS

Compare & Save
on install sales for

interior and exterior doors28 Years Experience
905-584-2844 • 416-931-9039

WINDOWS & DOORS

SEPTIC

AUTO GLASS

HighTech
Autoglass

We come to your home or work
• Serving  

Dufferin County & 
Surrounding areas 
since 2003

• Prompt,  
professional service Established since 1991
LOU, Owner Operator

519-925-3053
Toll Free

1-866-751-6353

• Auto, Truck, Farm, 
Construction 
Equipment

• Stone Chip experts 
& small cracks

• Store Front & Doors
• Security film
• Insurance claims 

welcome

10% OFF with this ad (1 per customer)
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Lots of bargains at seniors’ centre

Sandy Forester and Sue Calder, both of Bolton, were displaying a collection of lamps and 
lanterns made of glass. Calder said her brother makes them from recycled glass obtained 
from Florida, Maine and Ontario.

The Caledon Seniors’ Centre in Bolton was a very busy place recently. It was the scene 
of the annual Craft and Bake Sale, and Silent Auction. There was no shortage of baked 
goods available at the sale. Those helping out at the table included Karen Miner, Nancy 
Wilson, Ruth Broeders, Jean Mason, Kathleen Owen and Betty Crowe.

Photos by Bill Rea

Former Bolton resident Darlene Garratt, who now lives in Wasaga Beach, was assisted by 
her mother Drene in displaying a collection of knitted goods and stuffed animals.

This holiday season, remember some-
one special with a gift of light to Bethell 
Hospice.

The hospice’s annual Celebration of 
Light and Love brings together people 
from throughout the community in sup-
port of this valuable community resource. 
Government funding represents only 60 
per cent of the cost to operate Bethell Hos-
pice. The rest — almost $1 million annu-
ally — must be raised through fundrais-
ing in order to keep the doors of Bethell 
Hospice open, and to ensure end-of-life 
care can be provided at no cost to resi-
dents, program participants or their fam-
ilies. Bethell Hospice is the only residen-
tial hospice serving Caledon, Brampton, 
Dufferin County and west Woodbridge, 
and also provides community programs 
throughout Caledon and Brampton.

By purchasing a light on the Bethell 
Hospice tree, each Light and Love partic-
ipant makes a real difference, and helps 
to usher in the holiday season in a very 
meaningful way. Each gift may be made 
in memory of a family member or friend, 
and all those remembered are honoured at 
a candlelit tree lighting, with their names 

read aloud at the ceremony. While many of 
those remembered are individuals whose 
lives have been directly touched by Bethell 
Hospice, many members of the community 
also take the opportunity to remember spe-
cial people in their lives with a gift to help 
others in their time of need.

Last year, more than $120,000 was 
raised during the Celebration of Light 
and Love, and more than 325 individuals 
were honoured at the beautiful tree light-
ing ceremony.

This year’s tree lighting ceremony and 
reception will take place at Bethell Hos-
pice Dec. 15. Guests are invited to gather 
at the Inglewood Community Centre at 
6:45 p.m. and participate in the candlelit 
procession to the doors of Bethell Hos-
pice to light the trees at 7. The procession 
will be accompanied by members of The 
Young at Heart Singers, and names will 
be read by Bethell Hospice volunteer Stan 
Cameron.

To honour a special person in your life, 
or to make a general gift, call the Fund-
raising Office at 905-838-3534 or donate 
to Light and Love online at www.bethell-
hospice.org

Celebrate Light and Love with 
Bethell Hospice Foundation
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 FINANCING ON
MOST MODELSΦ

HOLIDAY 
BONUS
ON ALL MODELS†

UNWRAP UP TO A

$1,500
GUARANTEED BONUS OF $500

2016 SPORTAGE
“Highest Ranked Small
SUV in Initial Quality

in the U.S.” 

LX FWD

ALL-NEW 2017
Sportage SX Turbo AWD shown‡

$59 36
LEASE FROM

WEEKLY
$1,500 DOWN 
MONTHS ≠

INCLUDES $500 HOLIDAY BONUS† 

0% FOR $69 36
LEASE FROM

WEEKLY
$2,375 DOWN 
MONTHS ≠

Sorento SX Turbo AWD shown‡

FOR0%
INCLUDES $500 IN LEASE CREDIT≠ AND $500 HOLIDAY BONUS† 

2.4L LX FWD

BEST NEW SUV
($35,000 - $60,000)

2016 SORENTO

2017

LX MT

NEWLY REDESIGNED 2017

$39 36FORLEASE 
FROM

WEEKLY
$1,600 DOWN 
MONTHS ≠ INCLUDES $500 IN LEASE CREDIT≠

AND $500 HOLIDAY BONUS† 

Forte SX AT shown‡
5-Star Safety Ratings

More Stars. Safer Cars.

0%

Offer(s) available on select new 2016/2017 models through participating dealers to qualified retail customers who take delivery from November 23 to 30, 2016. Dealers may sell or lease for less. Some conditions apply. See dealer for complete details. Vehicles shown may include optional accessories and upgrades available at extra cost. All offers are subject to change without notice. All pricing and payments include 
delivery and destination fees up to $1,740, $10 OMVIC fee, $29 tire fee, and $100 A/C charge (where applicable). Excludes other taxes, paint charges ($200, where applicable), licensing, PPSA, registration, insurance, variable dealer administration fees, fuel-fill charges up to $100, and down payment (if applicable and unless otherwise specified). Other lease and financing options also available. Δ Don’t Pay Until Spring 
(120-Day Payment Deferral) applies to purchase financing only on approved credit on all new 2016/2017 models at participating Kia dealers. No interest will accrue during the first 90 days of the finance contract. After this period, interest starts to accrue and the purchaser will repay the principal and interest monthly over the term of the contract which will be extended by 90 days. Offer ends November 30, 2016. 
ΦRepresentative Financing Example: Financing offer available on approved credit (OAC), on a 2016 Soul EX AT (SO754G) with a selling price of $22,574, including $500 Holiday Bonus†, is based on a total number of 364 weekly payments of $62 for 84 months at 0% with $0 Down. Total obligation is $22,574. †No purchase necessary. Holiday bonus between $500 and $2,000 (including guaranteed $500 discount) 
awarded in dealership. Approximate odds of winning an incremental bonus prize of $250 -$1,500 at a participating Ontario dealership are as follows: $750 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:3; $1,000 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:5; $1,250 total Holiday Bonus (including guaranteed $500 discount): approx. odds 
of winning: 1:10; $1,500 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:10; $2,000 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:1853. Contest open to Canadian residents over the age of majority. Skill-testing question required. Discount prizes must be redeemed by November 30, 2016. See dealer or kia.ca/special-offers for complete contest 
details. ≠Representative Leasing Example: Lease offer available on approved credit (OAC), on the 2017 Sportage LX FWD (SP751H)/2017 Forte LX MT (F0541H)/2017 Sorento 2.4L LX FWD (SR75AH) with a selling price of $26,774/$17,094/$29,574 is based on a total number of 156 weekly payments of $59/$39/$69 for 36 months at 0% with $0 security deposit, $1,500/$1,600/$2,375 down payment and first payment due at 
lease inception. Offer includes $500 Holiday Bonus† and $0/$500/$500 lease credit. Total lease obligation $9,268/$6,137/$10,841 with the option to purchase at the end of the term for $15,506/$8,357/$15,358. Lease has 16,000 km/yr allowance (other packages available and $0.12/km for excess kilometres). ‡Model shown Manufacturer Suggested Retail Price for 2017 Sportage SX Turbo AWD (SP757H)/2017 Forte SX AT 
(FO747H)/2017 Sorento SX Turbo AWD (SR75IH) is $39,595/$27,295/$42,295. The 2016 Sportage received the lowest number of problems per 100 vehicles among small SUVs in the J.D. Power 2016 U.S. Initial Quality Study. 2016 study based on 80,157 total responses, evaluating 245 models, and measures the opinions of new 2016 vehicle owners after 90 days of ownership, surveyed in February-May 2016. Your experiences 
may vary. Visit jdpower.com. Government 5-Star Safety Ratings are part of the National Highway Traffic Safety Administration’s (NHTSA’s) New Car Assessment Program (www.SaferCar.gov). Information in this advertisement is believed to be accurate at the time of printing. For more information on our 5-year warranty coverage, visit kia.ca or call us at 1-877-542-2886. Kia is a trademark of Kia Motors Corporation

Offer Ends Nov 30thkia.ca/unwrap
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Those statistics are not including any incidents 
with drivers distracted/impaired due to any 
other causes.

Th ere is a myriad of reasons why impaired 
driving increases over the holidays—reasons ranging 
from more holiday parties and events to more people 
battling depression, and everything in between. 

In the Caledon area, local dealerships are teaming 
together with a community group known as 
HomeJames in an eff ort to lessen the amount of 
intoxicated drivers on the road.

Beginning nearly ten years ago, a well-known local 
Rotarian looked into becoming a member of Opera-
tion Red Nose, a Quebec-based organization aimed 
at getting drivers home safely over the holidays.

“Th at’s what our original organization began as,” 
explained Tayler Parnaby, Chairman of HomeJames 
shared in an interview with Motoring. “Th ere were 
diff erences in what the Caledon group wanted to 
do and what Operation Red Nose mandated. Th is 
was resolved by forming our own association, the 
Designated Drivers Association.”

DDA is the legal entity that holds responsibility for 
Home James while it operates each year.  Over a span 
of 7 weekends (13 set dates), HomeJames acts as a 
chauff eur service to get people home safely.

Now, the organization provides rides home for 
anyone who is in need of a safe drive home. Whether 
they shouldn’t be driving because they were 
drinking, there are medical issues—whatever the 
reason, HomeJames is there to help.

“Our objective is simple to reduce the risk of 
impaired driving,” said Mr. Parnaby. “Th is time of 
year is the time of Christmas and New Years parties. 
Impaired driving is an issue year round, but there 
are a lot more celebrations now. It’s traditionally the 

time of year people do a lot of entertaining, go out to 
group events, and attend lots of parties.”

Th ere are so many more people on the roads 
during the holidays as well, creating a higher risk 
during the holiday period than any other time of year. 

“I think we [all] know the consequences of im-
paired driving,” added Mr. Parnaby. “Fatal accidents 
have shot up because of texting and more technology 
in cars. Our focus is on those who may be impaired 
by fatigue, or any other reason measured.”

He added that as far as the 13-day campaign goes 
annually, the success of Home James is quite evident.

“On no day that we have been in operation 
has there ever been a single fatal or bad accident 
involving injury or death,” he said. “In [an area] of 
this size, that is a great achievement.”

Th e amount of organizations, businesses, and peo-
ple involved in HomeJames are another example of 
the success the initiative has. Along with the found-
ing sponsors (Bolton Rotary, Palgrave Rotary, Bolton 
Lions, Bolton Kinsmen, the Town of Caledon, and 
the Ontario Provincial Police), every single automo-
tive dealership across Caledon participates. Th is kind 
of dedication speaks volumes of how the community 
feels about this initiative and its purpose.

“All of the dealers provide us with their shuttle car 
for the 13 days of the campaign,” said Mr. Parnaby. 
“We pick up the vehicle from them on every night 
and take it back when we are done each night. 
Th ey have done this for us annually without fail, and 
they pay for the whole thing—they’re just extraordi-
nary supporters. We take their vehicles back in good 
shape and Bob’s your uncle.”

Th e biggest problem HomeJames faces isn’t the 
vehicles or even fi nding people who are willing to 
trade in their keys for a safe and free ride home. 

Th e problem lies with fi nding enough volunteers to 
see the campaign through from beginning to end.

“All of our sponsors are lined up, our communica-
tions are in line, but fi nding volunteers for December 
is always a challenge,” said Mr. Parnaby.

In order to run over the 13 days, HomeJames needs 
150 volunteers to cover 448 shift s. When Mr. Parnaby 
spoke with Caledon Motoring last week, they had a 
total of 78 volunteers for this year’s campaign.

“We have had to turn down rides in the past be-
cause we haven’t had enough people volunteer to as-
sist,” he said. 

Each year, they safely deliver home a large number 
of drivers and their passengers. It is expected that by 
4:00 am on January 1, 2017, HomeJames will have 
provided safe rides for as many as 1500 people dur-
ing the 2016 season. 

Volunteers are the reason this is able to happen. Part 
of the reason HomeJames looks for volunteers to sign 
up in advance is that their entire system is coordinated 
through an online booking program via their website. 
Drivers and volunteers sign up online for their dates 
and times, to make the system fl ow smoothly.

“We know how many people we have on each 
night, so we know exactly where we stand,” added 
Mr. Parnaby. “We know how many people we can 
drive as well as how many more volunteers we need 
to fi ll the demand.”

Th is year the program will run on the following 
Friday and Saturday Nights: Nov. 18 & 19 (complet-
ed), Nov. 25 & 26, Dec. 02 & 03, Dec. 09 & 10, Dec. 
16 & 17, Fri. Dec. 23, Dec. 30 & 31. 

For more information on how you can help with 
the program by joining the team or driving, you 
can contact the group via phone at 905-951-9000 or 
visit their website at www.homejames-caledon.ca. To 
book a ride slot, please visit the above website. 

n   written by Tabitha Wells
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Any glance at statistic reports will tell the story of what most 
of us already recognize—that the holidays are one of the 
worst times for collisions involving drivers who are impaired. 
Last year, by December 20, Ontario Provincial Police had 
already laid over 750 impaired driving charges against nearly 
500 people during their annual RIDE campaign. An additional 
305 drivers were warned for having blood-alcohol levels 
nearing the maximum allowable amount. 

HomeJames 
provides safe free rides 
over the holidays

VOLUNTEERS

NEEDED
TO JOIN THE TEAM OR DRIVE 

Please call 905-951-9000 or visit 

www.homejames-caledon.ca
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School helps scare off hunger
The Me to We Club at Ellwood Memorial Public School in Bolton recently 
did their bit for the We Scare Hunger campaign. Alex Singh and 
Aaron Dennis from Fines Ford Lincoln fi lled a pick-up truck with their 
contributions to the local Food Bank.
 n   Photo by Bill Rea

olympic champ promotes 
We Scare Hunger at Fines
Fines Ford Lincoln in Bolton has been active in the We Scare Hunger 
campaign in support of the local Food Bank. They recently received 
some help promoting the campaign from Olympic champion trampoline 
star Rosie Maclennan. She was on hand showing the gold medals she won 
at the 2012 Games in London and the 2016 Games in Rio. Adam Larissa, 9, 
of Nobleton got the chance to see how it feels to wear them.
 n   Photo by Bill Rea

Fines Ford general sales manager, Shane Bigler, stands next to a lifted and modifi ed Ford F 150 
pickup truck. Fines is offering truck modifi cations when you purchase a vehicle to eliminate the cost 
of after-purchase payments. You can have your vehicle modifi ed before you pick it up and have the 
entire cost rolled into one easy fi nance payment.

n   Photo by Brian Lockhart

If you happen to be driving your new pickup truck 
you can chose to have your ride customized to suit 
your personality and taste before you even turn 

the key for the fi rst time.
Fines Ford general sales manager Shane Bigler has 

over 14 years experience helping new truck owners 
turn their vehicles into a one-of-a-kind rolling state-
ment of their preference and visibility on the road.

“We customize vehicles that suit the customer’s 
need and they can fi nance in one payment. Th at way 
you don’t have to spend cash out of pocket to pay 
for it. It’s like a one-stop shop,” Mr. Bigler explained.

New to Fines Ford, Mr. Bigler is bringing his years 
of experience of customizing trucks to the dealership 
and will be helping local truck owners make the right 
decisions when they select the many options available.

“We just did the fi rst one. It was an F 150 Lari-
at. We put on a six inch Pro Comp lift  kit, Mickey 
Th ompson ATZ 35 inch tires, and Rockstar 3 rims 
with coloured inserts. We also did a deployable run-
ning guard and Bushwacker fl airs.”

It’s no secret that trucks owners are particular about 
their vehicles and like to add accessories, parts, and 
cosmetic additions to make their truck just a little, or 
maybe a lot, more noticeable and personalized.

By having the vehicle customized before it leaves 
the lot, a new truck owner can select accessories and 

have the cost rolled into the total fi nancing charge so 
there are no extra lump sum payments required. It’s 
a great way to have your vehicle primped and ready 
on your fi rst day of ownership.

Th e list of customized accessories is almost endless 
and relies only on the imagination of a truck owner in 
how the fi nal vehicle looks when it hits the pavement.

“You use your imagination,” Mr. Bigler explained. 
“We can do leveling kits and lift  kits from three inch up 
to eight inch are available. I consult with the customer 
and make sure the truck looks good and looks proper. 
Th e accessories are backed by a three-year 60,000 km, 
and a fi ve year, 100,000 km, powertrain warranty.”

You don’t have to have a Ford vehicle to take ad-
vantage of the quality work at Fines Ford.

Th e dealership can provide customizing on any 
make or model of pickup truck.

“People want to have a truck that is unique to their 
personality and lifestyle instead of getting the same 
manufacturer spec vehicles.” Mr. Bigler explained 
of why truck owners like to create their own special 
looking vehicle. “You can build your own vision and 
we’ll make it happen,”

Also available are interior accessories and modi-
fi cations as well as exterior commercial applications 
such as promotional decals for business and industry.

When you think of your truck as more than just 
a way of getting around or for hauling supplies and 
camping equipment, a visit to Fines Ford will help 
you turn your vehicle into a personalized statement 
that will tell everyone that this is your truck.

n   written by Brian Lockhart

FINES
FoRD
 offers customization 
 for truck owners
Leaving the dealership 
lot in a brand new 
vehicle is one of those 
great pleasures in life.
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2017 COROLLA CE MANUAL 
ALL-IN LEASE FROM

2017 RAV4 FWD LE
ALL-IN LEASE FROM

$59 at 2.99%
APR

weekly for 64 months with $3,800 down payment 
Includes freight and fees, HST extra. 

weekly for 60 months with $3,200 down 
payment Includes freight and fees, HST extra.* 

Your local dealer may charge additional fees of up to $989. Dealer Fees may be added and may be comprised of administration/documentation fees, VIN Etching, anti-theft products, cold weather packages or other fees. Fees may vary by Dealer. Limited time lease and finance offers available from Toyota Financial Services on approved credit. *All-in price of a new 2017 Corolla CE Manual  / 2017 Tundra 4X4 Regular Cab SR Long Bed 5.7L is $36,584/ 2017 RAV4 FWD LE is 
$17,919 / $26,799 / $29,294. All-in price includes freight and fees (PDE, EHF, OMVIC fee and air condition tax, where applicable). HST, licensing, registration and insurance are extra. Dealer may sell for less. †2.99% / 4.64% / 2.99% purchase finance APR on a new 2017 Corolla CE Manual (BURCEMA) / 2017 Tundra 4X4 Regular Cab SR Long Bed 5.7L  / 2017 RAV4 FWD LE (ZFREVTB) for 72 / 72 / 84 months equals a bi-weekly payment of $126 / $256 / $179 for 156 / 156 / 
182 bi-weekly payments with a down payment or trade equivalent of $0 / $0 / $0 when you apply the $0 / $0 / $0 Customer Incentive, Finance Assist and/or Savings. Cost of borrowing is $1,678 / $3,425 / $3,695 for total obligation of $19,597 / $40,009 / $32,989. All-in finance includes freight and fees (PDE, EHF, OMVIC fee and air condition tax, where applicable). HST, licensing, registration and insurance are extra. Dealer may sell for less.
‡2.49% / 2.49% / 2.99% lease APR on a new 2017 Corolla CE Manual (BURCEMA) / 2017 Tundra 4X4 Regular Cab SR Long Bed 5.7L  / 2017 RAV4 FWD LE (ZFREVTB) for 64 / 64 / 64 months, equals 277 / 277 / 277 weekly payments of $39 / $85 / $59 with a $1,700 / $3,200 / $3,800 down payment or trade equivalent when you apply the $0 / $0 / $0 Customer Incentive, Lease Assist and/or Savings. First bi-weekly payment due at lease inception. Total lease obligation of 
$12,458 / $26,823 / $20,239. All-in lease includes freight and fees (PDE, EHF, OMVIC fee and air condition tax, where applicable). HST, licensing, registration and insurance are extra. Dealer may lease for less. Based on a maximum of 120,000KM / 120,000KM / 120,000KM. Additional KM charge of $0.07 / $0.07 / $0.10 for excess kilometres, if applicable.

 A cold Caledon winter is set to start.
Is your existing car?

2017 TUNDRA 4X4 REG CAB SR
LEASE FROM Great service starts

with good people.

BOLTON TOYOTA LOYALTY BONUS:
ARE YOU ALREADY A PROUD TOYOTA OWNER?
ENJOY A 1% RATE REDUCTION ON A NEW LEASE OR FINANCE! 

Andrew Ryder  Asst Parts Manager

Toyota has one of the largest model line-ups in 
the industry. So our Parts department needs to 
be current at all times. Our stock is strong. If we 
don’t have your part, we pledge to get it here in 
24 hours. That’s the Bolton Toyota advantage. 

$39 at 2.49%
APR

weekly for 64 months with $1,700 down 
payment. Includes freight and fees, HST extra. 

Corner of Hwy 50 & Mayfi eld Road | 905-857-4100 | BoltonToyota.com 

$85 at 2.49%
APR

1%

Building on the success of a fi rst run in Ontar-
io earlier in 2016, Toyota Canada is launch-
ing “Towards Tomorrow by Toyota” at select 

shopping centres in Quebec, Ontario and British Co-
lumbia this fall. Th is innovative ‘brand gallery’ is an 
interactive, immersive environment in which current 

and potential car buyers can engage with a range of 
Toyota vehicles perfectly suited to today’s active urban 
lifestyles. With so much to experience, Toyota is en-
couraging visitors to rediscover the joy of play and get 
to know the brand in a unique, non-sales-driven way 
between November 1, 2016 and January 30, 2017.  

“Th e way in which Canadians shop for vehicles 
has changed, with more drivers – particularly millen-
nial drivers – doing their homework online and rely-
ing on word-of-mouth and personal referrals when 
considering a new car,” said Cyril Dimitris, Vice Presi-
dent, Sales and Marketing, Toyota Canada Inc. “But 
online research doesn’t allow them to see the vehicles 
up close or touch them. With our ‘Towards Tomorrow

 by Toyota’ brand galleries, we’re actively engaging 
Canadians with our technology, design and remark-
able vision for the future. Th e galleries are designed 
to connect with Canadians in the places they already 
go, informing and entertaining them and creating a 
valuable middle step on route to our dealerships.”   

Each “Towards Tomorrow by Toyota” brand gal-
lery is built into an existing store location in a shop-
ping mall, giving it the feel of a permanent location, 
with each gallery consisting of several components:

1.  Th e Toyota Virtual Reality Experience: Using a 
2017 Corolla iM controlled through a virtual real-
ity system, visitors can experience three advanced 
safety technologies. Th ese are the Toyota Pre-Col-
lision System, Lane Departure Alert, and Auto-
matic High Beams – all part of the “Toyota Safety 
Sense” (TSS) bundle of technologies that is being 
built into the majority of Toyota’s 2017 models.

2.  Th e Joy of Play: A unique virtual reality experi-
ence that allows guests to use their own hands in a 
three-dimensional world to explore and play with 
Toyota vehicles in an exciting way!

3.  Toyota Safety Sense Learning Station: Video content 
and a learning gallery where Toyota Safety Sense 
advanced safety technologies are brought to life 
through a variety of everyday driving situations.

4.  Vehicle Exploration: Each brand gallery will fea-
ture four diff erent 2017 Toyota models popular 
with urban drivers in each market area, from the 
Toyota 86 sport coupe, to the Corolla iM sport 
hatch, the Corolla sedan, the Prius hybrid lift -back, 
or the RAV4 Hybrid.

5.  Kidz Zone, plus a secure cell phone charging tower, 
Toyota swag, a contest to win a new Toyota Corolla 
iM, and more.

“Th is gallery concept demonstrates Toyota’s deep-
er understanding of the car-buying experience. As a 
dealer, the Towards Tomorrow serves as the perfect 
bridge between truly experiencing the brand and 
the moment of purchase in-dealership. Our Sales 
Consultants build on what the customer learns here, 
providing every customer enhanced knowledge and 
confi dence about their Toyota purchase”, said Craig 
Nazare, GM of Bolton Toyota. 

In conjunction with the in-mall brand galler-
ies, which operate seven days per week during mall 
hours, Canadians will have the added opportunity to 
get behind the wheel of a new Toyota and test it for 
themselves on weekends (every Friday to Sunday).  
Test drive vehicles will be chosen based on popular 
models in each region, including a number of the ve-
hicles on display in the brand gallery itself.

Toyota Canada’s three brand galleries will join a 
number of “Towards Tomorrow by Toyota” centre 
court exhibits currently in operation in Canadian malls. 
Th ese centre court locations also feature the virtual real-
ity driving simulator, display vehicles, and more.

n     sourceD: From November 1st to January 30th, 

the new “Towards Tomorrow by Toyota” brand galleries will be 

open for exploration at three popular shopping destinations:

Hillcrest Mall

9350 Yonge Street, Richmond Hill oN L4C 5G2

Hours: M-F 10am-9pm, Sat 9:30-am-6pm, Sun 11am-6pm

Technology, features 
and fun bridge the 
online and real world 
shopping experience
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5-year/100,000 km Comprehensive Limited Warranty
5-year/100,000 km Powertrain Warranty
5-year/100,000 km Emission Warranty

www.boltonhyundai.com
3905-457-55569 PILLSWORTH ROAD

MON - THURS 9AM-9PM • FRI & SAT 9AM-6PM

STK# D170368

Although the passing of the warm weather 
means outdoor car shows are a thing of the 
past (at least, until next Spring), there are still 

plenty of ways to get your car fi x over the winter.  In 
fact, there are several ways you could whet your en-
gine appetite, most of which involve very little travel. 

Whether classic cars are your thing, or you’re just 
interested in the history of the automotive industry, 
the Canadian Automotive Museum in Oshawa is a 
great place to start. 

One of the best parts about adding the CAM to 
your list of automotive related things to do this win-
ter is you can go at any time the museum is open, 
instead of on just a specifi c weekend or a few days.

Established in 1962 as a community project, the 
CAM promotes the history of the automotive indus-

try. Th e building itself is a part of that history. Nearly a 
century old, the building originally played host to an 
automobile dealership in 1921. According to tenant 
history, the building initially belonged to the Jackson 
Motor Company, and in 1923 housed Oshawa Sales 
& Service Autos, Lee Bishop Radiator Repair, and 
Jamieson Bros Vulcanizers. One year later, Ontario 
Motor Sales began their operation out of the build-
ing, and according to the CAM, maintained both a 
showroom and a service centre there until 1931.

While the building itself highlights the history of 
the industry in Canada, the actual museum encom-
passes so much more. You can view and learn about 
European, British, and US vehicles, do additional 
research in their on-site reference library, and de-
pending on when you go, perhaps attend a drive-in 
or car show in the adjoining lot. Th e second fl oor of 
the building also includes vehicles, show-pieces, and 
information that illustrates more about Canada’s own 
history of automotive manufacturing.

Prices and hours of operation are available on the 
museum’s website at http://www.canadianautomo-
tivemuseum.com/.

Of course, one of the highlights of the winter, at 
least for car enthusiasts, is the Canadian Internation-
al AutoShow. Held at the Metro Toronto Convention 
Centre in the heart of Downtown Toronto, this mas-
sive show stretches over both convention buildings, 
featuring the latest and greatest from all manufactur-
ers, classic car displays, new automotive technolo-
gies, detailing, wraps, accessories and more. 

It’s not too much of a stretch to say this car show 

is essentially the Disney World of Ontario car shows. 
Last year, the show housed more than 1000 vehicles, 
taking advantage of the full 650,000 square feet of the 
convention centre, and attendees had the opportuni-
ty to view everything from favourites like the Aston 
martin to the Tesla Model X. 

One of the best parts of the International AutoShow 
is that, unlike many of the Classic Car shows, you can 
actually climb inside and get a feel for the interior and 
design of the majority of the cars at the show. 

Th is year, the Canadian International AutoShow 
will be held on February 17-26, 2017. To buy your 
advance tickets, visit https://www.autoshow.ca/tickets/.

If you have access to vacation time, other options 
include a visit to the Henry Ford Museum in Dear-

born, Michigan, AutoMania in Allentown, Pennsyl-
vania (January 20-22, 2017), the Winter Rod and 
Speed Show in Albany, Oregon (January 20 & 21), 
Motorama in Harrisburg, PA (February 18 & 19, 
2017), and the World of Wheels, Cavalcade of Cus-
toms and Autorama, which has a series of events 
throughout the US.

So whatever your availability or fancy when it 
comes to cars, there is still plenty available to keep 
you going throughout the cold, dreary months, and 
leave you ready for the 2017 car show season by the 
time the warm weather returns.

n   written by Tabitha Wells

7 WAYS 
to keep your car show 

cravings satisfied over the winter

...One of the best parts 
of the International AutoShow 
is that, unlike many of the 
Classic Car shows, you can 
actually climb inside and 
get a feel for the interior and 
design of the majority of the 
cars at the show... 

CALEDON CITIZEN | NOVEMBER 24, 2016 C5



C6 CALEDON CITIZEN | NOVEMBER 24, 2016

C6 caledon cITIZen | november 24, 2016

753007 2nd Line E. at Hw #9, Orangeville, ON L9W 2Z7
Sales: 1 (888) 799-3253  |  Service: 1 (888) 334-5609

zoo}-zoo} mazda.ca

WINTER 
TIRE
CREDIT♦

O N  S E L E C T  N E W  M A Z D A  M O D E L S

$500 
A YEAR END BONUS‡ OF

O R

▼0% APR Purchase Financing is available on select new 2016, 2016.5 and 2017 Mazda models. NOTE: 0% Purchase Financing not available on 2016 MX-5 and CX-9, 2017 CX-3, Mazda6 and MX-5 models. Terms vary by model. Based on a representative agreement using an offered pricing of $17,400 
for the new 2016 Mazda3 G (D4GK66AA00) with a financed amount of $18,000, the cost of borrowing for a 60-month term is $0, monthly payment is $300, total finance obligation is $18,000. Offer includes freight and P.D.E. of $1,695, $10 OMVIC fee, $23.75 Tire Stewardship Fee and $90.95 PPSA. 
Offer excludes HST. ▲No Payments for 90 Days (payment deferral) offer is available on all new in-stock 2016, 2016.5 and 2017 Mazda vehicles, and only applies to purchase finance offers on approved credit. No interest fees will accrue during the first 60 days of the finance contract and the 
contract will be extended consequently. After this period, interest fees will begin to accrue and the purchaser will repay the principal after the 90th day and interest monthly over the term of the contract. Customers are responsible for the down payment (if applicable), license, and insurance 
payment upon contract signing. Deferral is not available on 96-month contracts. Offer period November 21 – 30, 2016. ‡Year End Bonus Offer is available to qualifying retail customers who cash purchase/finance/lease a select new, in-stock 2016, 2016.5 and 2017 Mazda model from an authorized 
Mazda dealer in Canada between November 1 - 30, 2016. Amounts by model: $500 off all 2016 and 2017 Mazda3/Mazda3 Sport, all 2016 and 2017 Mazda6, all 2016 and 2017 CX-3, all 2016 and 2016.5 CX-5, all 2016 and 2017 Mazda5, all 2016 and 2017 MX-5 & MX-5 RF and all 2016 CX-9 models. Year End 
Bonus Offer will be deducted from the negotiated price before taxes. Customer can substitute Owner Loyalty for Year End Bonus. Offer cannot be combined with Loyalty offer. See dealer for complete details. ♦Winter Tire Credit offer (value up to $500) valid on purchase or lease of all new 
2016, 2016.5 and 2017 Mazda models purchased/leased between November 1 - 30, 2016. Customer can substitute a cash discount of up to $500. Cash discount substitute applied before taxes. Wheels and installation extra. Winter Tire Credit Offer cannot be combined with Year End Bonus Offer or 
Owner Loyalty Offer. Some conditions apply. See dealer for complete details. *To learn more about the Mazda Unlimited Warranty, go to mazdaunlimited.ca. Licence, insurance, taxes and down payment (where applicable) are extra and may be required at the time of purchase. Dealer may sell/
lease for less. Dealer order/trade may be necessary on certain vehicles. Offers valid November 21 – 30, 2016, while supplies last. Lease and finance on approved credit for qualified customers only. Offers subject to change without notice. Visit mazda.ca or see your dealer for complete details.

*

STANDARD ON ALL NEW MODELS.

MILEAGE 
WARRANTY

CANADA’S 
ONLY

m{zd{

B L AC K  F R I DAY
E V E N T

O N  N O W  T H R O U G H  N O V E M B E R  3 0 T H

PURCHASE 
FINANCING

▼

0%
A N D

NO PAYMENTS 
 FOR

 90 DAYS
▲

ON PURCHASE FINANCING OFFERS

ON ALL NEW MAZDA MODELS

HURRY, LIMITED TIME OFFER!

m{zd{

+
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The 50th 
Anniversary 
of the show for all things custom 

For the first time, I had finally had an oppor-
tunity to attend the trade-only show that is  
also celebrating its 50th anniversary this year.  

I had always witnessed the cars and people that  
attend, dreaming of the day that I would have the 
credentials to experience this great show. While  
arriving, I quickly realized that SEMA is everything  
that I had imagined and more, much more to be 
exact. Over a million square feet within three large 
halls, exterior tents and multiple parking lots,  
sit thousands of amazing cars and new custom  
accessories. I was told that the full four days is needed 
to see the show, and it was needed without a doubt.

Upon arriving on site the first day of the show, 
the amount of cars and people everywhere quickly 
becomes almost overwhelming. Some of the most 
beautiful cars by the world’s most talented custom 
car builders are here within vendor booths and 
within the halls of Las Vegas Convention Center. 
Chip Foose is a household name many would know 
due to his show Overhaulin’ and his numerous high 
profile customs. This year Chip Foose had unveiled 
his “Madam X” custom Cadillac roadster that is  
absolutely stunning and very radical compared to 
the original donor car. All of the chrome trim was 
custom but Cadillac inspired and the wheels are  

one-off custom milled Foose design wheels that  
are also inspired by Cadillacs of that ‘30s era.  
Another high profile builder were the Ringbrothers  
who had three new vehicles sitting at the show  
which was a brand new Cadillac ATS-V wrapped in 
1948 Cadillac Series 62 body panels that had been 
modified to fit the new chassis. This car was simply 
stunning and called Madam V, with its twin-turbo 
3.6L V6 with 420hp and modern interior with all the 
latest from Cadillac. The Ringbrothers also unveiled 
a custom 69 Camaro that had modern ZL1 Camaro 
power and a slammed C-10 pickup on Accuride air 
suspension and modern oversized replicas of the 
original wheels as well. 

The large custom car builders are not the only 
people to showcase new custom vehicles however. 
The Big 3 automakers, General Motors (Chevrolet  
Performance), Ford and Mopar all show special  
vehicles that are created just for the SEMA show to 
showcase new ideas for future or current accessories 
on newer models, as well as showcasing new crate 
motor ideas for classic car builds that are done in 
house. Chevrolet Performance chose to focus large-
ly on the 50th anniversary of the Camaro and fea-
tured the latest COPO Camaro drag car, COPO crate 
motors and some special edition Camaros as well. 
Chevrolet also modified a 1969 Chevelle, called the 
Slammer concept which featured the latest GM crate 
engine and many modern features as well creating a 
great restomod. Seeing this booth, I was able to see 
the latest and greatest from Chevrolet Performance 
that we can sell and order through MacMaster Buick 
GMC as well as providing some great ideas to the 
classic car community for future builds.

Mopar also had a large area that featured many 

custom built vehicles for SEMA including some  
custom Jeeps that showcase the Jeep Performance 
Parts that are sold as well as some new crate options 
that are available to connect and go through Mopar 
Performance. Mopar did two vehicles of specific  
interest to show the crate engines. A 1970 Cuda  
that looked all original from the exterior but  
featured modern 392 HEMI power under the hood, 
showcased what could be done to make a classic  
look just as great but more driveable and efficient 
with modern power. Another Challenger concept 
featured brand new Challenger lights, interior and 
392 HEMI showcased a wilder side of a restomod  
build just to have some fun. These new crate  
engines and Jeep Performance Parts are also available  
through Orangeville Chrysler who have just started 
their line of lifted Jeeps and lifted RAMs to keep 
with current trends and what our area demands. 
Ford also featured a large exhibit within the Cen-
tral Hall which featured the LeMans winning 1966 
Ford GT40 and the 2016 LeMans winning Ford GT.  
The new Focus RS was also a main highlight as many 
builders had opted to use this latest hot hatch as a 
start for new styling accessories and performance  
accessories as well as Ford. The Mustang was 
also featured largely as muscle cars will always be  
popular on the SEMA floor. Some classic Mustangs 
were shown to showcase what Ford offers through 
classic restoration parts as well as new Mustangs 
that feature 4, 6, and 8 cylinder power. Lastly within 
Ford, lifted trucks were popular and completed by  
builders for Ford which included many restyled 
F150s and Super Duty trucks.

To sum it up, to anybody who can get into the 
SEMA show within the automotive industry and 
loves custom cars, this show is a no-brainer to go 
to at least once in your lifetime. Beautiful cars can 
be seen at every corner and it is not uncommon to 
walk amongst celebrities around the show, some of 
which are just casually looking around the show as 
you are. My only advice would be to bring your most  
comfortable shoes, maximize your time, take  
pictures and have lots of fun. SEMA and Vegas are 
sure never to disappoint

n   written by David Murphy

SEMA 2016

TIRE TIRE JUNCTIONJUNCTIONTIRE JUNCTION
 NEW & USED TIRES IN ALL BRANDS

OVER STOCKED! MUST CLEAROUT!
PLACE YOUR 
ORDER NOW!

FRONT BRAKE SPECIAL

INCLUDES PADS & LABOUR

   $9900   $9900

✁

American Racing Rims

11221 Highway 50, Bolton (SE Corner of Mayfi eld & HWY 50) 

905-794-5642 or 905-893-9908 Mon-Fri 9am-6:30pm • Sat 9am-4pm

HWY 50        
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 NASHVILLE RD.

HWY 7
EBENEZER RD.
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ALL MECHANICAL 
WORK DONE 
HERE!

LUBE, 
OIL & 
FILTER

FREE CHECK-UP 
WITH EVERY OIL CHANGE

SPECIAL PRICE FOR PICK-UPS & SUVS

SYNTHETIC AVAILABLE 
ON ALL MAKES AND MODELS

One coupon per customer/vehicle. Prices do not include taxes. 
Coupon expires October 31st, 2016

   $1995*   $1995*

MOST CARSFROM

   $69   $69 195/65/15
INSTALLED
ALL-SEASON

   $79   $79 205/55/16
INSTALLED

   $5900*   $5900*STARTING 
FROM

✁

✁

WE WILL BEAT ANY PRICE 
ON ALL MAJOR BRANDS - GUARANTEED

All types of Alloy, Steel and Chrome Rims Available
American Racing Rims

Exclusive supplier of 

✁ TIRES

REBATES ON MOST MAJOR BRANDS SPECIAL PRICES 
ON ALL SEASON TIRES

TIRE SALE
BLACK FRIDAY SPECIAL PRICES 

FOR EARLY BIRDS!
CHECK OUT OUR NEW LINE OF SNOW TIRE. 

PRICES ARE UNBEATABLE FOR MONTH OF NOVEMBER

For most hardcore custom car enthusiasts, the SEMA show in Las Vegas  
every year is a dream to attend and see the latest and greatest of custom 
cars. For a better part of a week in early November, the internet overflows 
with images of the most intricate and detailed custom cars and trucks,  
both new and vintage parked within the SEMA show. 
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PAUL COFFEY'S
BOLTON KIA

HOME OF LIFETIMEHOME OF LIFETIMEHOME OF LIFETIME

IL CHANGE!

IN BOLTON TO SERVE YOU

$250 GAS CARD
WITH PURCHASE OF ANY NEW OR USED VEHICLE. 
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 FINANCING ON
MOST MODELSΦ

HOLIDAY 
BONUS
ON ALL MODELS†

UNWRAP UP TO A

$1,500
GUARANTEED BONUS OF $500

2016 SPORTAGE
“Highest Ranked Small
SUV in Initial Quality

in the U.S.” 

LX FWD

ALL-NEW 2017
Sportage SX Turbo AWD shown‡

$59 36
LEASE FROM

WEEKLY
$1,500 DOWN 
MONTHS ≠

INCLUDES $500 HOLIDAY BONUS† 

0% FOR

MOST MODELS

ALL-NEW 2017

$69 36
LEASE FROM

WEEKLY
$2,375 DOWN 
MONTHS ≠

Sorento SX Turbo AWD shown‡

FOR0%
INCLUDES $500 IN LEASE CREDIT≠ AND $500 HOLIDAY BONUS† 

2.4L LX FWD

BEST NEW SUV
($35,000 - $60,000)

2016 SORENTO

2017
Sorento SX Turbo AWD shown2.4L LX FWD

2017

LX MT

NEWLY REDESIGNED 2017

$39 36FORLEASE 
FROM

WEEKLY
$1,600 DOWN 
MONTHS ≠ INCLUDES $500 IN LEASE CREDIT≠

AND $500 HOLIDAY BONUS† 

Forte SX AT shown‡
5-Star Safety Ratings

More Stars. Safer Cars.

0%

INCLUDES $500 HOLIDAY BONUS† INCLUDES $500 IN LEASE CREDIT

$39 36FORLEASE 
FROM

WEEKLY
$1,600 DOWN 
MONTHS ≠ INCLUDES $500 IN LEASE CREDIT≠

AND $500 HOLIDAY BONUS†0%

Offer(s) available on select new 2016/2017 models through participating dealers to qualified retail customers who take delivery from November 23 to 30, 2016. Dealers may sell or lease for less. Some conditions apply. See dealer for complete details. Vehicles shown may include optional accessories and upgrades available at extra cost. All offers are subject to change without notice. All pricing and payments include 
delivery and destination fees up to $1,740, $10 OMVIC fee, $29 tire fee, and $100 A/C charge (where applicable). Excludes other taxes, paint charges ($200, where applicable), licensing, PPSA, registration, insurance, variable dealer administration fees, fuel-fill charges up to $100, and down payment (if applicable and unless otherwise specified). Other lease and financing options also available. Δ Don’t Pay Until Spring 
(120-Day Payment Deferral) applies to purchase financing only on approved credit on all new 2016/2017 models at participating Kia dealers. No interest will accrue during the first 90 days of the finance contract. After this period, interest starts to accrue and the purchaser will repay the principal and interest monthly over the term of the contract which will be extended by 90 days. Offer ends November 30, 2016. 
ΦRepresentative Financing Example: Financing offer available on approved credit (OAC), on a 2016 Soul EX AT (SO754G) with a selling price of $22,574, including $500 Holiday Bonus†, is based on a total number of 364 weekly payments of $62 for 84 months at 0% with $0 Down. Total obligation is $22,574. †No purchase necessary. Holiday bonus between $500 and $2,000 (including guaranteed $500 discount) 
awarded in dealership. Approximate odds of winning an incremental bonus prize of $250 -$1,500 at a participating Ontario dealership are as follows: $750 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:3; $1,000 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:5; $1,250 total Holiday Bonus (including guaranteed $500 discount): approx. odds 
of winning: 1:10; $1,500 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:10; $2,000 total Holiday Bonus (including guaranteed $500 discount): approx. odds of winning: 1:1853. Contest open to Canadian residents over the age of majority. Skill-testing question required. Discount prizes must be redeemed by November 30, 2016. See dealer or kia.ca/special-offers for complete contest 
details. ≠Representative Leasing Example: Lease offer available on approved credit (OAC), on the 2017 Sportage LX FWD (SP751H)/2017 Forte LX MT (F0541H)/2017 Sorento 2.4L LX FWD (SR75AH) with a selling price of $26,774/$17,094/$29,574 is based on a total number of 156 weekly payments of $59/$39/$69 for 36 months at 0% with $0 security deposit, $1,500/$1,600/$2,375 down payment and first payment due at 
lease inception. Offer includes $500 Holiday Bonus† and $0/$500/$500 lease credit. Total lease obligation $9,268/$6,137/$10,841 with the option to purchase at the end of the term for $15,506/$8,357/$15,358. Lease has 16,000 km/yr allowance (other packages available and $0.12/km for excess kilometres). ‡Model shown Manufacturer Suggested Retail Price for 2017 Sportage SX Turbo AWD (SP757H)/2017 Forte SX AT 
(FO747H)/2017 Sorento SX Turbo AWD (SR75IH) is $39,595/$27,295/$42,295. The 2016 Sportage received the lowest number of problems per 100 vehicles among small SUVs in the J.D. Power 2016 U.S. Initial Quality Study. 2016 study based on 80,157 total responses, evaluating 245 models, and measures the opinions of new 2016 vehicle owners after 90 days of ownership, surveyed in February-May 2016. Your experiences 
may vary. Visit jdpower.com. Government 5-Star Safety Ratings are part of the National Highway Traffic Safety Administration’s (NHTSA’s) New Car Assessment Program (www.SaferCar.gov). Information in this advertisement is believed to be accurate at the time of printing. For more information on our 5-year warranty coverage, visit kia.ca or call us at 1-877-542-2886. Kia is a trademark of Kia Motors Corporation

Offer Ends Nov 30thkia.ca/unwrap

 
NOVEMBER 23-30

SALE
BLACK FRIDAY

DON’T PAY UNTIL SPRING!Δ

ON FINANCING OFFERS

Auto Tips

Your Vehicle Floor Mats
We all like the fact you can purchase winter mats for the floor of the car, it helps keep the salt  
and debris from ruining the carpet and they’re easy to wash off. But did you know incorrect  
installation could be dangerous? Do NOT double mat your vehicle. Cheap universal mats which  
people toss on top of the summers, can slip around and get caught in the pedals causing a  
stuck throttle or impede the brake pedal movement. Remove the summer mats and purchase  
the correct fitting winter mat from the OEM dealer accessory book or even through a companies  
that have custom fit mats. These mats have designs in place to prevent them from shifting around. 
Keep this in mind and enjoy safe driving!   

n  written by Perry M. Mason

Shown is an incorrect  
double mat situation.

Those smearing wipers
Are your wiper blades smearing and not clearing properly? Before you go and buy brand new blades, 
consider a couple of quick checks. Look at the wiper arm tension pivot point by pulling up on the arm. 
Is it stiff and seizing? It needs to be free for the correct blade pressure. Fix that by lubing it and freeing  
it with penetrating fluid to get it moving. Secondly, look at the end of the arm where the blade attaches, 
it may have a pivot as well and that also can seize. Free it up as well. Finally if the blade rubbers are 
intact, use a baby wipe or similar and carefully wipe the cleaning edge of the blade a few times to 
remove the grime. All this, with cleaning the glass with a good quality glass cleaner should make for 
clear viewing again!

n  written by Perry M. Mason
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uses innovation to revolutionize the  
Canadian auto-buying experience

ZooM.ca
These changes affect everything—from the 

kinds of things consumers want to see in their 
products to the ways they want to both shop 

for and buy them. It is with that in mind that a new 
endeavour has been launched in Canada, boasting a 
unique way to shop for your next vehicle.

“Zoom.ca is the first website in Canada where 
you are able to purchase a car completely online, 
and have it delivered to your door,” explained Drew 
Delaware, Co-Founder of Zoom. “This was born out 
of our drive for innovation. We recognized there was 
a huge opportunity in taking a look at how cars are 
being sold and delivered. We mixed things up a little 
to create an experience that may be more convenient 
for some.”

Essentially, Zoom is the ultimate site for people 
who prefer not to step into a dealership and enjoy 
doing everything from at home. 

The company aims to bring a new level of trans-
parency and convenience to the auto purchasing 
process, providing a completely visible online shop-
ping experience. 

The Zoom.ca website allows shoppers to interact 
with a 360 degree spin of vehicles, customize their 
financing options, and proceed through all steps of 
the purchasing process completely online. They can 
even sign their documents, purchase additional in-
surance, and speak with a sales representative. 

“Because we are selling online, we stepped up and 
spent a lot of time building the merchandising ex-
perience,” said Mr. Delaware. “Everything you need 
to know about the vehicle is available right there; we 
have complete transparency with things like nicks 
and scratches, and provide the CarProof reports.”

The 360 degree photos exist for both the inside 
and the outside of the vehicle, and customers can 
click on points of interest to access close-ups of the 
interior, exterior, and other items. 

Even the prices are set to help make the process 
easier. The company uses special software to make 
sure the pricing is competitive in the market, elimi-
nating the need for the negotiation process. 

“After conducting extensive Canadian research 
on the used car purchasing experience, we learned 
that 52.4 percent of consumers wanted to complete 
their purchase online,” said Dan Allison, who Co-
Founded Zoom.ca with Mr. Delaware. “Consumers 
can order electronics, vacations, and clothing online. 
It is clearly time for the auto industry to enter the 
digital sphere.”

Because the vehicles are being sold completely on-
line, there is an even larger focus on making sure the 
vehicles available are high quality. Each of the vehi-
cles are hand-picked by Zoom staff, and go through a 
rigorous 360-point inspection and certification pro-
cess. This process is the most thorough one in North 
America, taking two-and-a-half hours to complete.

And if all that doesn’t sound too good to be true, 
there is even more. Zoom has revolutionized the 
test-drive process, allowing customers to enjoy their 
vehicles for 5 days or 500km, to make sure they have 
made the right choice. During this time, they can 
focus on getting familiar with their vehicle, making 
sure it is comfortable, and ensuring it meets their 
needs. According to Zoom, if the customer is unsat-
isfied in any way at all, Zoom.ca will not only issue 
a refund, but pick back up the vehicle for free, no 
questions asked. 

The 18-month development process was used to 
perfect the entire purchase process, which includes 
arranging financing, customizing payment terms, 
and managing trade-in vehicles. 

“Canadians seek three primary things when look-
ing for a used vehicle,” continued Mr. Allison. “A good 
deal, transparent pricing, and a quick, efficient pro-
cess. Zoom.ca was developed to deliver all of these.”

The project was the result of a lot of hard work, 
research, and investment. After18 months and $12.5 
million, Zoom.ca officially launched on October 26, 
and has already garnered curiosity from customers 
as well as the automotive industry.

“We’re getting a lot of initial interest and curiosity, 
particularly from the automotive industry,” added 
Mr. Delaware. “We completed our first deliveries 
through the Zoom process, and have some very ex-
cited customers as a result. We knew there would be 
an appetite for this, but we’re amazed at how ready 
the consumers were for this project.”

Zoom.ca’s team worked in collaboration with several 
industry partners prior to launch, as well as research 
conducted with the University of Waterloo in order to 
determine the demand for this method of buying. 

The site features everything from affordable se-
dans and coupes, to family vehicles like SUVS and 
minivans, all the way up to a 2013 Tesla Model S and 
a 2016 Mercedes-Benz AMG GT-S. Essentially, there 
is a car for everyone on Zoom, no matter your bud-
get or preference. 

While some may still prefer the face-to-face process 
of going to physical dealerships and test-driving before 
buying, Zoom.ca will revolutionize buying for those 
who are looking for a whole new level of shopping 
experience. It is a way to achieve convenience without 
having to sacrifice quality, customer service, or confi-
dence in the company you are dealing with. All of this 
with the promise of delivery right to your doorstep.

“We’re really excited; it’s been a huge project, with 
millions of dollars invested and over 100 people in-
volved from start to finish,” said Mr. Delaware. “We are 
really excited to see it live and in the public eye now.”

For more information, or to begin shopping for 
a car, visit www.zoom.ca. Delivery appointments are 
offered six days a week, from early in the morning 
until the evening, with exact appointment times pro-
vided for customer convenience.

n   written by Tabitha Wells 
Photos courtesy of Zoom

As the world changes, technology advances, and time 
becomes more and more valuable, companies need to 
find  innovative new ways to provide services that  meet 
the needs and demands of their customers.

...Zoom.ca is the first website 
in Canada where you are able  
to purchase a car completely 
online, and have it delivered  
to your door. This was born  
out of our drive for innovation.  
We recognized there was a 
huge opportunity in taking a 
look at how cars are being 
sold and delivered. We mixed 
things up a little to create an 
experience that may be more 
convenient for some...
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71 Pillsworth rd. Bolton

Offers available from November 23 – 30, 2016. ∞No Purchase Required. Must visit a participating Nissan Dealership in Canada to enter. The Nissan Canada Sweepstakes Celebrating Rogue One: A Star Wars Story (“Sweepstakes”) begins 
at 12:00:01 a.m. Eastern Time (“ET”) on Nov. 21/16, and ends at 11:59:59 p.m. ET on Nov. 30/16. Entry/Official Rules at www.nissan.ca/starwarsrogueone. Must be a legal resident of Canada who has reached the age of majority. Limit 
one (1) entry per person per day. One (1) Grand Prize trip, ARV: $4,235 CDN. Draw in Chicago, IL on Dec. 1/16. Odds of winning depend on the total number of Sweepstakes Entries submitted and received. Potential winner must correctly 
answer a mathematical Skill-Testing Question without assistance and must be able to travel Dec 14 to 17, 2016. Sponsor: Nissan Canada Inc. Void where prohibited. ©2016 Nissan Canada Inc. Walt Disney Studios Motion Pictures Canada 
is not a Sponsor and is not responsible for the administration of this Sweepstakes. Rogue One: A Star Wars Story © 2016 & TM LucasFilm Ltd. †Representative finance offer based on a new 2016 Rogue SV AWD Moonroof & Family & Tech 
(Y6CG16 NV10)/ 2016 Sentra 1.8 SR CVT (C4SG16 AA00)/2016 Pathfinder S 4x4 (5XBG16 AA00). Selling price is $34,324/$22,829/$35,324 financed at 0%/0%/0% APR equals 72/84/60 monthly payments of $477/$272/$589 monthly for 
an 72/84/60 month term. $0/$0/$0 down payment required. Cost of borrowing is $0 for a total obligation of $34,324/$22,829/$35,324. +Total Standard rate finance incentives of $6,155/$5,055/$7,355 applicable, on approved credit, when 
financing a new 2016 Rogue SL/2016 Sentra SR/2016 Pathfinder SL 4X4 Premium through Nissan Canada Finance Inc. (“NCF”) at standard rates. Total incentives consist of: (i) $5,555/$4,555/$6,555 NCF Standard Rate Finance Cash that 
will be deducted from the negotiated selling price before taxes; and (ii) $600/$500/$800 Loyalty Conquest Cash that will be deducted from the negotiated selling price after taxes. Incentives cannot be combined with lease rates, subvented 
lease/finance rates or with any other offers. **Loyalty/Conquest Cash (“Offer”) is available only to eligible customers who, in the 90 days preceding the date of lease/finance of an Eligible New Vehicle (defined below), have leased or 
financed a 2007 or newer Nissan, Honda, Toyota, Mazda or Hyundai brand vehicle (an “Existing Vehicle”) within past 90-days. Eligibility for the Offer will be determined by Nissan Canada Inc. (“NCI”) in its sole discretion. Proof of current 
ownership/lease/finance contract will be required. Offer is not transferrable or assignable, except to the current owner’s spouse or a co-owner/co-lease of the existing vehicle (either of whom must reside within the same household as the 
intended recipient of the offer). Individuals who purchased/leased a vehicle under a business name can qualify for the program provided that the new deal is not a fleet deal and that the individual can provide valid documentation that they 
are the registered primary owner of the business. If the eligible customer elects to lease or finance a new and previously unregistered model year 2016 Nissan brand vehicle (excluding NV, Fleet and daily rentals) (an “Eligible New Vehicle”) 
through Nissan Canada Finance Inc. (collectively “NCF”), then he/she will receive a specified amount of NCF Loyalty/Conquest Cash, as follows: (I) 2016 ALTIMA ($2,016); (II) 2016 MICRA/VERSA NOTE/SENTRA ($500); (III) 2016 JUKE/
ROGUE ($600); (IV) 2016 PATHFINDER ($800); (V) 2016 TITAN XD ($1,000); (VI) 2017 TITAN HALF TON ($1,000). Loyalty/Conquest Dollars will be applied after taxes. Offer is combinable with other NCF incentives, but is not combinable 
with the Nissan Loyalty program. Offer valid on vehicles delivered between November 1-30, 2016. ▲Models shown $37,474/$24,329/$49,324 Selling price for a new 2016 Rogue SL/ 2016 Sentra SR (AA00)/ 2016 Pathfinder Platinum 4x4. 
All Pricing includes Freight and PDE charges ($1,795/$1,600/$1,795) air-conditioning levy ($100), applicable fees, manufacturer’s rebate and dealer participation where applicable. License, registration, insurance and applicable taxes are 
extra. Offers are available on approved credit through Nissan Canada Finance for a limited time, may change without notice and cannot be combined with any other offers except stackable trading dollars. Vehicles and accessories are for 
illustration purposes only. See your dealer or visit Nissan.ca/Loyalty. See your participating Nissan retailer for complete details. Certain conditions apply. ©2016 Nissan Canada Inc.
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Offers available from November 23 – 30, 2016. ∞No Purchase Required. Must visit a participating Nissan Dealership in Canada to enter. The Nissan Canada Sweepstakes Celebrating Rogue One: A Star Wars Story  (“Sweepstakes”) begins at 12:00:01 a.m. Eastern Time (“ET”) on Nov. 21/16, and ends at 11:59:59 
p.m. ET on Nov. 30/16. Entry/Official Rules at www.nissan.ca/starwarsrogueone. Must be a legal resident of Canada who has reached the age of majority. Limit one (1) entry per person per day. One (1) Grand Prize trip, ARV: $4,235 CDN. Draw in Chicago, IL on Dec. 1/16. Odds of winning depend on the total number 
of Sweepstakes Entries submitted and received. Potential winner must correctly answer a mathematical Skill-Testing Question without assistance and must be able to travel Dec 14 to 17, 2016. Sponsor: Nissan Canada Inc. Void where prohibited. ©2016 Nissan Canada Inc.  Walt Disney Studios Motion Pictures 
Canada is not a Sponsor and is not responsible for the administration of this Sweepstakes. Rogue One: A Star Wars Story © 2016 & TM LucasFilm Ltd. †Representative finance offer based on a new 2016 Rogue SV AWD Moonroof & Family & Tech (Y6CG16 NV10)/ 2016 Sentra 1.8 SR CVT (C4SG16 AA00)/2016 
Pathfinder S 4x4 (5XBG16 AA00). Selling price is $34,324/$22,829/$35,324 financed at 0%/0%/0% APR equals 72/84/60 monthly payments of $477/$272/$589 monthly for an 72/84/60 month term. $0/$0/$0 down payment required. Cost of borrowing is $0 for a total obligation of $34,324/$22,829/$35,324. +Total 
Standard rate finance incentives of $6,155/$5,055/$7,355 applicable, on approved credit, when financing a new 2016 Rogue SL/2016 Sentra SR/2016 Pathfinder SL 4X4 Premium through Nissan Canada Finance Inc. (“NCF”) at standard rates.  Total incentives consist of: (i) $5,555/$4,555/$6,555 NCF Standard Rate 
Finance Cash that will be deducted from the negotiated selling price before taxes; and (ii) $600/$500/$800 Loyalty Conquest Cash that will be deducted from the negotiated selling price after taxes.  Incentives cannot be combined with lease rates, subvented lease/finance rates or with any other offers. **Loyalty/
Conquest Cash (“Offer”) is available only to eligible customers who, in the 90 days preceding the date of lease/finance of an Eligible New Vehicle (defined below), have leased or financed a 2007 or newer Nissan, Honda, Toyota, Mazda or Hyundai brand vehicle (an “Existing Vehicle”) within past 90-days. Eligibility 
for the Offer will be determined by Nissan Canada Inc. (“NCI”) in its sole discretion. Proof of current ownership/lease/finance contract will be required. Offer is not transferrable or assignable, except to the current owner’s spouse or a co-owner/co-lease of the existing vehicle (either of whom must reside within the 
same household as the intended recipient of the offer). Individuals who purchased/leased a vehicle under a business name can qualify for the program provided that the new deal is not a fleet deal and that the individual can provide valid documentation that they are the registered primary owner of the business. If 
the eligible customer elects to lease or finance a new and previously unregistered model year 2016 Nissan brand vehicle (excluding NV, Fleet and daily rentals) (an “Eligible New Vehicle”) through Nissan Canada Finance Inc. (collectively “NCF”), then he/she will receive a specified amount of NCF Loyalty/Conquest 
Cash, as follows: (I) 2016 ALTIMA ($2,016); (II) 2016 MICRA/VERSA NOTE/SENTRA ($500); (III) 2016 JUKE/ROGUE ($600); (IV) 2016 PATHFINDER ($800); (V) 2016 TITAN XD ($1,000); (VI) 2017 TITAN HALF TON ($1,000). Loyalty/Conquest Dollars will be applied after taxes. Offer is combinable with other 
NCF incentives, but is not combinable with the Nissan Loyalty program. Offer valid on vehicles delivered between November 1-30, 2016. ▲Models shown $37,474/$24,329/$49,324 Selling price for a new 2016 Rogue SL/ 2016 Sentra SR (AA00)/ 2016 Pathfinder Platinum 4x4. All Pricing includes Freight and PDE 
charges ($1,795/$1,600/$1,795) air-conditioning levy ($100), applicable fees, manufacturer’s rebate and dealer participation where applicable. License, registration, insurance and applicable taxes are extra. Offers are available on approved credit through Nissan Canada Finance for a limited time, may change 
without notice and cannot be combined with any other offers except stackable trading dollars. Vehicles and accessories are for illustration purposes only. See your dealer or visit Nissan.ca/Loyalty. See your participating Nissan retailer for complete details. Certain conditions apply. ©2016 Nissan Canada Inc.
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Canada is not a Sponsor and is not responsible for the administration of this Sweepstakes. Rogue One: A Star Wars Story © 2016 & TM LucasFilm Ltd. †Representative finance offer based on a new 2016 Rogue SV AWD Moonroof & Family & Tech (Y6CG16 NV10)/ 2016 Sentra 1.8 SR CVT (C4SG16 AA00)/2016 
Pathfinder S 4x4 (5XBG16 AA00). Selling price is $34,324/$22,829/$35,324 financed at 0%/0%/0% APR equals 72/84/60 monthly payments of $477/$272/$589 monthly for an 72/84/60 month term. $0/$0/$0 down payment required. Cost of borrowing is $0 for a total obligation of $34,324/$22,829/$35,324. +Total 
Standard rate finance incentives of $6,155/$5,055/$7,355 applicable, on approved credit, when financing a new 2016 Rogue SL/2016 Sentra SR/2016 Pathfinder SL 4X4 Premium through Nissan Canada Finance Inc. (“NCF”) at standard rates.  Total incentives consist of: (i) $5,555/$4,555/$6,555 NCF Standard Rate 
Finance Cash that will be deducted from the negotiated selling price before taxes; and (ii) $600/$500/$800 Loyalty Conquest Cash that will be deducted from the negotiated selling price after taxes.  Incentives cannot be combined with lease rates, subvented lease/finance rates or with any other offers. **Loyalty/
Conquest Cash (“Offer”) is available only to eligible customers who, in the 90 days preceding the date of lease/finance of an Eligible New Vehicle (defined below), have leased or financed a 2007 or newer Nissan, Honda, Toyota, Mazda or Hyundai brand vehicle (an “Existing Vehicle”) within past 90-days. Eligibility 
for the Offer will be determined by Nissan Canada Inc. (“NCI”) in its sole discretion. Proof of current ownership/lease/finance contract will be required. Offer is not transferrable or assignable, except to the current owner’s spouse or a co-owner/co-lease of the existing vehicle (either of whom must reside within the 
same household as the intended recipient of the offer). Individuals who purchased/leased a vehicle under a business name can qualify for the program provided that the new deal is not a fleet deal and that the individual can provide valid documentation that they are the registered primary owner of the business. If 
the eligible customer elects to lease or finance a new and previously unregistered model year 2016 Nissan brand vehicle (excluding NV, Fleet and daily rentals) (an “Eligible New Vehicle”) through Nissan Canada Finance Inc. (collectively “NCF”), then he/she will receive a specified amount of NCF Loyalty/Conquest 
Cash, as follows: (I) 2016 ALTIMA ($2,016); (II) 2016 MICRA/VERSA NOTE/SENTRA ($500); (III) 2016 JUKE/ROGUE ($600); (IV) 2016 PATHFINDER ($800); (V) 2016 TITAN XD ($1,000); (VI) 2017 TITAN HALF TON ($1,000). Loyalty/Conquest Dollars will be applied after taxes. Offer is combinable with other 
NCF incentives, but is not combinable with the Nissan Loyalty program. Offer valid on vehicles delivered between November 1-30, 2016. ▲Models shown $37,474/$24,329/$49,324 Selling price for a new 2016 Rogue SL/ 2016 Sentra SR (AA00)/ 2016 Pathfinder Platinum 4x4. All Pricing includes Freight and PDE 
charges ($1,795/$1,600/$1,795) air-conditioning levy ($100), applicable fees, manufacturer’s rebate and dealer participation where applicable. License, registration, insurance and applicable taxes are extra. Offers are available on approved credit through Nissan Canada Finance for a limited time, may change 
without notice and cannot be combined with any other offers except stackable trading dollars. Vehicles and accessories are for illustration purposes only. See your dealer or visit Nissan.ca/Loyalty. See your participating Nissan retailer for complete details. Certain conditions apply. ©2016 Nissan Canada Inc.
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Offers available from November 23 – 30, 2016. ∞No Purchase Required. Must visit a participating Nissan Dealership in Canada to enter. The Nissan Canada Sweepstakes Celebrating Rogue One: A Star Wars Story  (“Sweepstakes”) begins at 12:00:01 a.m. Eastern Time (“ET”) on Nov. 21/16, and ends at 11:59:59 
p.m. ET on Nov. 30/16. Entry/Official Rules at www.nissan.ca/starwarsrogueone. Must be a legal resident of Canada who has reached the age of majority. Limit one (1) entry per person per day. One (1) Grand Prize trip, ARV: $4,235 CDN. Draw in Chicago, IL on Dec. 1/16. Odds of winning depend on the total number 
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Pathfinder S 4x4 (5XBG16 AA00). Selling price is $34,324/$22,829/$35,324 financed at 0%/0%/0% APR equals 72/84/60 monthly payments of $477/$272/$589 monthly for an 72/84/60 month term. $0/$0/$0 down payment required. Cost of borrowing is $0 for a total obligation of $34,324/$22,829/$35,324. +Total 
Standard rate finance incentives of $6,155/$5,055/$7,355 applicable, on approved credit, when financing a new 2016 Rogue SL/2016 Sentra SR/2016 Pathfinder SL 4X4 Premium through Nissan Canada Finance Inc. (“NCF”) at standard rates.  Total incentives consist of: (i) $5,555/$4,555/$6,555 NCF Standard Rate 
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same household as the intended recipient of the offer). Individuals who purchased/leased a vehicle under a business name can qualify for the program provided that the new deal is not a fleet deal and that the individual can provide valid documentation that they are the registered primary owner of the business. If 
the eligible customer elects to lease or finance a new and previously unregistered model year 2016 Nissan brand vehicle (excluding NV, Fleet and daily rentals) (an “Eligible New Vehicle”) through Nissan Canada Finance Inc. (collectively “NCF”), then he/she will receive a specified amount of NCF Loyalty/Conquest 
Cash, as follows: (I) 2016 ALTIMA ($2,016); (II) 2016 MICRA/VERSA NOTE/SENTRA ($500); (III) 2016 JUKE/ROGUE ($600); (IV) 2016 PATHFINDER ($800); (V) 2016 TITAN XD ($1,000); (VI) 2017 TITAN HALF TON ($1,000). Loyalty/Conquest Dollars will be applied after taxes. Offer is combinable with other 
NCF incentives, but is not combinable with the Nissan Loyalty program. Offer valid on vehicles delivered between November 1-30, 2016. ▲Models shown $37,474/$24,329/$49,324 Selling price for a new 2016 Rogue SL/ 2016 Sentra SR (AA00)/ 2016 Pathfinder Platinum 4x4. All Pricing includes Freight and PDE 
charges ($1,795/$1,600/$1,795) air-conditioning levy ($100), applicable fees, manufacturer’s rebate and dealer participation where applicable. License, registration, insurance and applicable taxes are extra. Offers are available on approved credit through Nissan Canada Finance for a limited time, may change 
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